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Western Pine Manufacturers Commend 
Advertising Campaign 


HE first big problem of the adver- 

tising committee was that of se- 
lecting a name that would become 
universally used. This was settled 
with the choosing of the new estab- 
lished name, Pondosa pine. The com- 
mittee then chose an advertising 
agency to handle the account. This 
whole advertising campaign contem- 
plates some form of trade marking 
the product. ‘The first advertise- 
ments appeared in January, and it is 
surprising to note that already a con- 


| trade marking lumber as it comes 
| from the planing machines. That 
problem remains to be worked out. 
The advertising has centered upon 
Pondosa pine because that is a new 
name and needs to be established. It 
is also in volume the most important 
of the association’s products. The 
committee has endeavored to empha- 
size the fact that the campaign needs 
the support of the members to make 
the advertising a real success. ‘The 
committee urges that the members 
L link up their individual advertising 
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Manufacturers’ 


and work with the association in ” Association [Annual convention report, pages 50 and 51] 
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= siderable volume of inquiries have W. C. GEDDES, and selling efforts to the campaign, 

= . : . ai. : le . 

; come in. Complications have arisen et tee and point out to the dealers that this 

= in regard to patents on devices for maa pnrens me Ay is an advertised product. 

3 

= 1 : 

; PE IRHAPS in no respe ct has our every respect. Every member should: 

e years as in inaaucatee ameeiiial ing advertised, that he is represent- 

= which was inaugurated at our last ing it to the public and that he has the 

s : : F bat Ly: ST oe ° 3 ili 

= annual meeting. I can not refrain responsibility for its being properly || 

| from saying that I think this step 1s seasoned, properly manufactured __ 

L going to be of tremendous benefit to and properly graded; that he should == 

i our‘ members and all should get be- also try through his sales representa- = 

= hind it and help maintain it. I can tives and in other ways to emphasize = 

+ not too strongly emphasize the fact the campaign to the trade and he qt 

= that when the association undertakes should see to it that inquiries for ma- — 

_ to advertise the products of its mem- terial that are received from buyers == 

: bers, the success and full results of who have become interested are taken =| 

| sucha movement can only be attained A. W. COOPER. care of. It is your campaign, gen- | 
Se a a Se ee Secretary tlemen; get behind it. 

i by having the members take a hand Weston een he 
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Others Find Our Service 
The LAST QUALITY € 
WORD in SERVICE 
Offers Them Advantages 
BRAND : 
An increasing number of buyers is looking to our 
organization for their requirements in Cypress and 
CYPRESS— Southern Hardwoods. The reason is to be found in our 
Lumber, Lath, values, our good manufacture, the prompt delivery our 
Finish, Siding, expert traffic department makes possible and last, but not 
Moulding ee our conscientious, consistently efficient handling 
d 
” ne o orders, large and small. 
“pmgtenty Buyers find they can get values and service here that 
ee they cannot get elsewhere. They find the Stark trade- 
hil dhickenamee mark insures them the values they want. If in need of 
the “last word” in quality and service on your Cypress or 
| VENEERS— Hardwood requirements, get in touch with us. 
Door, Panel, 
| a _ 
ypress batter 
Cypress Battery JAMES E. STARK & COMPANY, INC. 
? P ‘ MANUFACTURERS 
eneral Offices: Cleveland ices: icago Offices: 
po MEMPHIS, TENNESSEE 1231 UNION TRUST BLDG. 25 N. DEARBORN ST. 











S Buversd f tne 
A Investigate - pine. 4 


T - KORRECT MAKE: J 
hese Items MAPLE AND BIRCH J j/ 


You will find they of- FLOORING 
fer you a good buying 
opportunity. All this stock 

is well manufactured and 

up to our regular standards in every respect. 


100,000' ” Sel. & Btr. Birch Kiln Dried 
50,000° ” No. 1 Com. Birch Kiln Dried 
150,000’ ”" No. 1 Com. & Btr. Birch 
100,000’ ” No. 2 Common Birch 
300,000’ /4” No. 3 Common Birch 
25,000’ 5/4” Sel. & Btr. Birch 
10,000’ ”" Sel. & Btr. Birch 
15,000’ "No. 1 & Btr. Birch 
22,000’ ” Sel. & Btr. Birch 
24,000’ ”" Sel. & Btr. Birch 
100,000’ 4/4” No. 1 & Btr. Hard Maple 
5 ' 5/4” No. 1 & Btr. Hard Maple 
' 6/4” No. 1 & Btr. Hard Maple 
"No. 1 & Btr. Brown Ash 
” No. 2 Com, & Btr. Brown Ash 
”" No. 1 & Btr. Soft Elm 
100,000’ ”“ No. 2 Com. Soft Elm 
100,000’ 6/4” No. 3 Com, Soft Elm 
200,000’ ” No. 2 Com, Basswood 


Just check the items you are interested in and 
pin to your letterhead. 





, mmmerGe, | 
caste ese, Beis SNM. 


SCR ap 





. 
Uf 


National Bank Bldg., 


We Want You 
Satisfied— 


One of the surest ways to do this is to 
make it possible for you to positively check 
every shipment for quality, grades and 
sizes. This is done by having your invoice 


sent direct from the mill making ship- 
ment of 


Northern Hardwood 
and Hemlock Lumber 


We can satisfy you on service too because we 
handle the entire outputs of the Weidman Lum- 
ber Co., Trout Creek, Mich., and Bergland 
Lumber Co., Bergland, Mich. Test our special 
sales service on your next order. 


Weidman - Vogelsang 
citi tic, Lumber Co. 


| GRAND RAPIDS, MICH. 
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Logical Arrangement of Building Codes 


UILDING CODES, LIKE MOST other legislative enactments, 
often are a patchwork development, with but little sys- 
tem or.order in their arrangement and with confusing 

repetitions and inconsistencies that make their observance difficult 
Ordinarily, building codes are applied to struc- 
tures either according to their character or to their use; each 
method having special advantages. With a view to promoting uni- 
formity as well as system in city building code arrangement the 
building code committee of the Department of Commerce of the 
United States has submitted for consideration and discussion a 
tentative report of “Recommended Practice for Arrangement of 


and uncertain. 


Building Codes.” 


In this report the proposed methods of code arrangement are 
ased on a classification of buildings according to the type of 
construction, and while no attempt has been made to include all 


it may be in their revision. 


the details of a complete code a rather complete and comprehen- 
sive outline includes the more important subjects. 
subdivisions related subjects are brought together so that the 
user of the code may refer to them without the use of the index. 
Nevertheless an index with numerous cross references is declared 
to be a great convenience in facilitating the use of the code. 

Interest in codes and code revision has been quite general in 
recent years and the code committee has received many inquiries 
about methods of revision and other matters. 
appendix to its report is given a great deal of helpful and sugges- 
tive information regarding the drafting of codes. 
ought to be interested in the building codes of their cities and 
towns, not only in their provisions but in their arrangement, and 
While the report here referred to. is 
but tentative, it yet may serve very well as a guide for the im- 
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Lumbermen 
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provement of any building code. As already stated, it is sub- 
mitted for consideration and discussion. Remarks regarding it 
should be addressed to the committee chairman, Ira F. Woolson, 
Department of Commerce, Washington, D. C., preferably before 
March 7, 1925. 





Would Require Lumber Grades on Invoices 


OWADAYS, THE BIGGEST PROBLEM that confronts 

agencies of government is to get the laws enforced. The 

fact that there are literally hundreds of thousands of laws 
on the statute books that the average citizen never knows anything 
about would appear to indicate that they concern relatively few 
persons. Such laws might be considered harmless but for the 
fact that many of them serve as excuses for giving jobs to persons 
charged with their enforcement, and when bureaus are created or 
political jobs are otherwise dispensed they survive for all time. 

A brief report from Sacramento, Calif., gives the text of a bill, 
introduced in the state legislature that would require the seller of 
lumber and all other kinds of building materials to put on the in- 
voice the “manufacturer’s classification and grade of such lumber 
or building materials . . . under penalty of a fine not exceeding 
$1,000 or by imprisonment in the county jail not exceeding one 
year, or by both such fine and imprisonment.” Not wery much 
knowledge of the lumber business would be needed to enable even 
a law maker to understand the difficulties involved in obeying such 
a law. With the same amount of knowledge it might be hard to 
understand what good purpose would be served by it. 

It may be that the proposed California bill, if it shall become 
a law, will be permitted to repose in innocuous desuetude, along 
with thousands of others; or it may give jobs to an army of in- 
spectors who will make themselves a nuisance to California lum- 
bermen, or the so called inspectors may merely draw their pay and 
forget to do any inspecting. At least it is hard to imagine any great 
public service that is likely to result from the law’s enactment and 
enforcement. Lumbermen of California have been confronted with 
similar laws before and they have usually succeeded in convincing 
the legislators of their viciousness or uselessness. There need be 
no surprise if this bill, which is known as-Assembly Bill No. 23, 
goes the way of many other legislative proposals that involve 
little more than an additional burden upon the taxpayers and a 
nuisance to persons engaged in business. 


Does Your Town Put Up a “Good Front”? 


LMOST EVERYONE IN TRAVELING BY RAIL has been 
struck by the fact that the impressions of the average town or 
city through which he passes, received from the car windows, 

have not been of the most favorable character. It is unfortunate 
that the casual traveler usually sees the most unattractive parts 
of the towns along his route, rather than the cleaner and more 
attractive sections which every municipality possesses. The rail- 
way station is, in a sense, the front door to the town, and a dingy, 
sooty or mud-spattered front door does not create the favorable 
first impression that is so desirable. 

Granting that because of the railway rights-of-way usually 
passing through the industrial and commercial, rather than the 
residential, sections of the town, the traveler inevitably gets a 
rather one-sided impression, a great deal might be done in almost 
every community to remove some of the eyesores that tend to 
depress and prejudice the “stranger within the gates.” This sub- 
ject has been deemed of sufficient importance by the National Asso- 
ciation of Real Estate Boards to cause it, at its recent annual meet- 
ing at Dallas, Tex., to adopt a resolution recommending to all 
member boards that they appoint active committees to work in 
codperation with railroads and industries, and with chambers of 
commerce and other civic bodies within their several communities, 
in an effort to convert the railroad rights-of-way into attractive 
city entrances. Preliminary work for the starting of a clean-up 
campaign, and for the placing of signs to identify towns to persons 
passing through by rail, has already been inaugurated by the 
industrial property division of the association. Over seventy-five 
cities have already enlisted in this campaign through the codpera- 
“e of real estate boards, railroads, industrial plants, and civic 

odies. 

This suggests a kindred subject of rather more direct interest 
to lumbermen. With the extensions of the great national and State 
highways during the last few years, most towns are now on marked 
automobile trails, and the number of people visiting or passing 
through the town annually has been multiplied. This points to 
the duty and responsibility of members of chambers of commerce 
and other civic bodies to see to it that their town “puts its best foot 
forward.” A practical expression of that aim would be the build- 





ing of new homes and the remodeling of old ones, as well as re. 
pairing, painting and general cleanup activities. 

Chambers of commerce and other bodies interested in the better. 
ment of the community will find a strong argument for use jp 
urging such improvements in the fact that the constant stream of 
automobile traffic puts the town in the public eye to a degree that 
was not formerly the case. Lumbermen might well take the inj- 
tiative in interesting the chambers of commerce and similar organ. 
izations of which they are members in fostering a campaign, 
featured by suitable advertising, calling attention to the greatly 
increased number of people who annually give the town the “once. 
over” and appealing to the civic pride of the community to back a 
movement for building, repairing, remodeling, painting, and a 
general tidying-up. 


Uniting Forces in Behalf of Forestry 


RELIMINARY ANNOUNCEMENTS GIVE ASSURANCE that 
American Forest Week, April 27 to May 3, will be observed 
throughout the United States in such a manner as to incul- 

cate sound principles of forestry, while bringing home to individual 
citizens their vital interest and duty to make reforestation econom- 
ically practicable. Primarily, of course, the forests must be per- 
petuated in order to provide a permanent supply of wood; but the 
public’s concern in forestry is broadened by recreational needs, 
protection of streamflow, and climate control, as well as merely the 
economic consideration of putting idle lands to work. These in- 
terests touch every citizen, whether he lives in a lumber producing 
State or not, and they suggest also opportunities for individual 
contributions to the success of tree growing and tree protection. 

Immensely significant of the progress that has been made in 
healthy sentiment on the forestry question are the naming of a 
leading agriculturist, former Gov. Lowden, of Illinois, as perma- 
nent chairman of the American Forest Week organization and the 
placing of the movement under the direction of a lumber repre- 
sentative, with a member of the Forest Service as secretary. On 
the board of vice presidents also are representatives of the General 
Federation of Women’s Clubs, the National Lumber Manufacturers’ 
Association, the Izaak Walton League, the Forest Service and the 
American Forestry Association. In this way every possible appeal 
in behalf of forestry is sure to be made. 

It is the aim of the organization to have American Forest Week 
observed in every community in order that all of the people may be 
put in possession of sound knowledge about forestry. In this way 
only can the necessary legislation be assured for making the 
Clarke-McNary law effective. In this way only can forestry be 
brought home to the people in the agricultural States which have 
vast unused areas that can be made immensely valuable for recrea- 
tional purposes by protecting the tree growth from fire. In no 
other way can persons engaged in other vocations be shown their 
vital concern in tree growing and forest protection. 

If there is to be an observance of American Forest Week in each 
community somebody must take the lead in the local movement. 
Lumbermen ought first of all to interest themselves in making the 
observance general and successful. It is to be expected that the 
various local organizations, including the schools and possibly the 
churches, will arrange special forestry programs. Wisely handled, 
these programs may be highly entertaining without losing anything 
in instructiveness. If the moving picture can be enlisted, available 
films will add greatly to the interest and value of the programs. 
It is to be hoped that lumbermen and other public spirited citizens 
and community betterment organizations generally will help to 
make the observance of American Forest Week widely successful. 


Reducing Output to Perpetuate Operation 


A’ INTERESTING SIDELIGHT UPON THE forestry question 
is afforded by the report that one of the larger southern pine 
lumber manufacturing companies has decided to close down 
and dismantle two of its mills in order that by reducing the drain 
on its present holdings it may gain the time needed in reforestation 
to perpetuate its operation. Coupled with this announcement of the 
Industrial Lumber Co., of Elizabeth, La., is the statement that this 
policy will enable it also to preserve the town, which is one of the 
model sawmill communities of the South. Even that is not the 
whole story; for the Industrial Lumber Co. has been for a decade 
carrying on farming operations on its cut-over lands, cultivating 
the lands to demonstrate to settlers the agricultural possibilities 
of that locality. It has also operated a sweet potato drying plant 
and a cannery, thus providing a means of extending the markets 
for farm produce. 
What has taken place at Elizabeth is merely a reflection of the 
increased interest in forestry which is being manifested in many 
ways. A report from New Orleans intimates that throughout the 
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South owners of cut-over lands have been surprised and pleased at 
the rapidity with which regrowth has taken place naturally on 
jands from which the virgin timber has been removed. The prac- 
tical demonstration which Nature has afforded them has convinced 
owners of cut-over land in the South that tree-growing offers pos- 
sibilities of profit that would be sacrificed if the lands were disposed 
of at prices now prevailing. 

It is no reflection upon either the intelligence or the public spirit 
of the cut-over land owner to observe that in some localities at least 
he has undervalued his lands for reforestation purposes. A per- 
petual lumbering operation in the United States hitherto has been 
hardly thought of; but from time to time reports from all the lum- 
bering regions have indicated that cut-over forest lands protected 
from fire have made rapid progress toward reforestation. Coinci- 
dent with the reforesting of the lands with a view to a permanett 
lumber industry has been the use of trees, especially the younger 
growth and tops, for paper manufacture. The lumber concern 
already mentioned, as well as a number of others in the South, have 


¥ 
recognized that thinning for pulpwood may not only produce a 
profit from year to year but also may hasten the growth of the 
remaining timber. 

While no stone should be left unturned to promote forest pro- 
tection and reforestation, yet progress is being made in so many 
regions and reforestation on a grand scale is so well assured that 
there is ample cause for satisfaction. In view of what already has 
taken place it is not too much to say that the lumber industry is 
transformed from a nomadic and temporary industry to a perma- 
nent basis in all the principal forested regions. Some of the vast 
cut-over areas will of necessity be much slower in coming back than 
will others, but there are sound reasons for believing that coming 
generations of Americans will find immense areas of cultivated 
forests from which to dray their supplies of wood; and while the 
manufacture of lumber may continue to be the dominant industry 
in the forested regions there will be many other related industries 
with thousands upon thousands of workers deriving materials of 
manufacture from the forest crops. 








Noticeable Increase in New Business 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Feb. 19.—Telegraphic re- 

ports to the National Lumber Manufacturers’ 
Association here from 372 representative com- 
mercial softwood mills covering their opera- 
tions for the week ended Feb. 14 show an ap- 
proximately normal condition in the lumber in- 
dustry. New business increased noticeably 
over that of the preceding week, but there was 
only a small gain in shipments and production. 
New business was also noticeably larger than 
for the corresponding week of 1924, while pro- 
duction and shipments declined quite abruptly 
as compared with the same period. 


The unfilled orders of 250 southern pine and 
west Coast mills at the end of last week 
amounted to 663,304,199 feet, as against 661,- 
629,611 feet for 251 mills the previous week. 
The 133 identical southern pine mills in this 
group showed unfilled orders of 263,672,300 feet 
at the end of the week, and 262,072,500 feet for 
the same number of mills the preceding week. 
For 117 west Coast mills, the unfilled orders were 
399,631,899 feet, as against 399,557,111 feet 
for 118 mills a week earlier. 


Altogether the 372 comparable reporting mills 
had shipments 97, and orders 96, percent of 
actual production. For the southern pine mills, 
these percentages were respectively 97 and 99; 
and for the west Coast mills, 93 and 97. Of 
the comparable reporting mills, 344 (having a 
normal production for the week of 217,299,925 
feet) reported production 96 percent of normal, 
shipments 94 percent, and orders 96 percent 
thereof. 

The figures for last week, the week before and 
the same week of last year follow: Production 
—224,163,222 feet, against 222,131,773 feet the 
week before, and 240,782,715 feet last year. 
Shipments—217,128,708 feet, against 215,295,- 
065 feet the week before, and 240,537,485 feet 
last year. Orders—214,941,867 feet, against 
206,062,470 feet the week before, and 206,971,- 
209 feet last year. 

A comparison of the lumber movement for 
the first seven weeks of 1925 with the same 
period last year follows: Production—1,477,- 
933,330 feet, against 1,492,912,478 feet; 1925 
decrease, 15,879,148 feet. Shipments—1,498,- 
794,859 feet, against 1,606,060,475 feet; de- 
crease, 107,265,616 feet. Orders—1,431,612,- 
604 feet, against 1,688,832,973 feet; decrease, 
257,220,369 feet. 

‘The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports but for a considerable period they were 
not comparable in respect to orders with those 
of other mills. Consequently, the former are not 
represented in any of the foregoing figures. 
Eleven of these mills reported a cut of 3,298,000 
feet last week; shipments, 9,212,000 feet, and 
orders, 13,430,000 feet. The reported cut rep- 
resents 35 percent of the total of the California 
pine region. As compared with the preceding 


week, the cut fell off about 2,000,000 feet, ship- 
ments gained a little, and new business increased 
about 2,500,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 117 mills re- 
porting for the week ended Feb. 14 was 3 per- 
cent below production and 4 percent above ship- 
ments. Of all new business taken during the 
week, 44 percent was for future water delivery, 
amounting to 40,930,880 feet, of which 27,700,- 
444 feet was for domestic cargo delivery, and 
13,230,436 feet export. New business by rail 
amounted to 1,161 cars. Thirty-seven percent 
of the week’s lumber shipments moved by water, 
amounting to 32,830,658 feet, of which 28,950,- 
391 feet moved coastwise and intercoastal, and 
3,880,267 feet export. Rail shipments were 
1,693 cars, and local deliveries were 5,025,453 
feet. Unshipped domestic cargo orders were 
135,929,433 feet, and foreign, 114,692,466 feet. 
Unfilled rail trade orders total 4,967 cars. 

The Southern Pine Association reports that 
for the 133 reporting mills, shipments were 
2.82 percent below production, while orders were 
0.75 percent below production, and 2.13 percent 
above shipments for last week. Of 86 mills re- 
porting running time, 76 operated full time, in- 
cluding 14 on overtime, nine of the latter on 
double shift. Five mills were shut down and 
the remainder operated from one to five days. 

The Western Pine Manufacturers’ Association 
reports a little gain in production, a slight in- 
crease in shipments, and a small gain in new 
business for last week over the preceding week. 

The California Redwood Association reports 
a small increase in production and good gains 
in shipments and new business. 

The North Carolina Pine Association reports 
noticeable decreases in all three factors. 

The Northern Hemlock & Hardwood Manufac- 
turers’ Association (in its softwood production) 
reports a good gain in production and small 
increases in shipments and new business. 

The Northern Pine Manufacturers’ Asso- 
ciation reports a slight gain in production, a 
fairly good gain in shipments, and a pronounced 
decrease in new business. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Feb. 19.—Following are 
f. o. b. mill prices, Feb. 12 to 14, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S, 


Edge grain— or S4S 
a oe al -$79.19 Te Nei 2eckcs 35.00* 
at grain— ‘a , eee i 
1x4” Babetter . 4a97 2% % No. a 
” 1x 8” No. 3..... 20.00 
1x4” No. 2 com. 20.51 s 
1x6” No. 2 com. 22.92 1x12 No. 1 eeere 52.00* 
1x6” No. 3 com. 17.50 1x12” No. 3... 26.24 


Dimension, 2x4”, 16’ Longleaf Timbers, S4S, 
BS ici cisanten 28.05 20’ and Under 
WO Bedaswnndans 25.50 BI, icdvcacada 36.007 

*Figures for Feb. 1-14. ?+Figure for Feb. 8-11. 


Big Coast Deal Is Reported 


[Special telegram to AMERICAN LUMBERMAN] 

SAN FRANCISCO, CALIF., Feb. 18.—Chas. R. 
McCormick & Co. are negotiating with Pope & 
Talbot interests here for the purchase of their 
Puget Mill Co. properties on Puget Sound. In- 
cluded in the $20,000,000 deal are: Two mills at 
Port Gamble and Port Ludlow, with an annual 
output of two hundred million feet; townsites, 
buildings, eighty thousand acres of land, with 
four billion feet of timber. The lumber yards 
are operated in San Francisco. The McCormick 
interests plan to increase their big water and 
rail shipping business to California, the middle 
West and Atlantic coast by adding this opera- 
tion. Many coastwise and intercoastal steamers 
are owned or operated by the McCormicks as 
agents. The additional freight will be very ac- 
ceptable when the market is good, with yards 
in Los Angeles, San Diego and New York. The 
Puget Mill Co. supplies the Pope & Talbot 
yards here with Douglas fir. It is expected the 
sale will be consummated soon. 


[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Feb. 18.—The purchase of 
interests and holdings of the Pope & Talbot 
Lumber Co. by Chas. R. MeCormick & Co., in- 
cluding shipping business and about 100,000 
acres of timber, involving about $20,000,000, 
was made public through the press here today. 


Extends Time for Contest Entries 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Feb. 19.—The National 
Lumber Manufacturers’ Association has ex- 
tended until April 1 the time within which en- 
tries may be filed in the annual manufacturing 
and waste prevention contest. More interest is 
being shown in the contest this year than ever 
before and the number of entries since the first 
of the year has been most encouraging. Several 
very important suggestions have been made and 
the committee will not have an easy time in 
choosing the leader. Manufacturers are back- 
ing contestants in their plants and the contest 
is humming merrily. 


Plan Forest Station for California 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Feb. 19.—Senator Short- 
ridge has introduced a bill appropriating $50,- 
000 for the establishment of a forest experiment 
station in California. Such stations are now in 
operation in the Lake States, New England, 
southern pine belt, southern Amedadliane 
mountain States and Pacific Northwest. The 
proposed California station would about com- 
plete a chain covering the principal producing 
areas. 

SAE BEBLBAAALGS 

CALIFORNIA contains 15 percent of all the 

remaining virgin timber in the United States. 
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Prices on Gum and Poplar Veneer 

We are anxious to learn the present market price 
on the following sizes of gum and poplar veneer- 
ing. That is, a price on gum veneering and a price 


on poplar, in the sizes mentioned: 
104% x40x 7, ; 10144x20x fy ; 20x14x¥. 

If you are not able to give us the market price 
on this material, we shall appreciate it if you 
will give us the names of a number of companies 
that can manufacture and supply it.—INQuiRy 
No. 1,480. 


[This inquiry comes from a southern lumber 
concern. In response to the request, the names 
of a number of manufacturers of veneer have 
been supplied to the inquirer, whose name will 
be furnished to interested readers on request.— 
EDITOR. | 


Western and einen Cedar Poles 


SEATTLE, WASH. 

Epitor AMERICAN LUMBERMAN: We have read 
with considerable interest the letters on utilization 
of waste on pages 36 and 37 of the January 31 
AMERICAN LUMBERMAN, and are of the opinion 
that much good will come from a thorough dis- 
cussion of this subject. 

As producers of Pacific coast red cedar poles 
we took particular note of the statement made by 
the Menominee Indian Mills, Neopit, Wis., who 
said: “The pole market has been demoralized by 
the cheapness of red cedar shipped from the Pacific 
coast.” 

The writer was raised in Oconto County, Wis- 
consin, and for fifteen years was a heavy producer 
of cedar products in that State. The cedar in 
Wisconsin grows in swamps and the stand is 
usually thick and will yield poles from 16 to 30 
feet long, with a very small percentage over 30 
feet, while our western red cedar, which is found 
on high ground, will run to 80 feet in length and 
even longer. 

During the thirty-two years that the writer has 
produced and shipped western red cedar poles 
from the Pacific coast, our shipments have ranged 
mostly from 35 to 80 feet. We have been unable 
to market our short poles in the middle West 
and East in competition with the Wisconsin cedar 
on account of the freight rate and for the further 
reason that the cost of production is higher on the 
Coast because the pole timber is quite scattering. 
There may be isolated cases where the buyer 
would prefer our poles and pay the difference in 
price, because western red cedar is symmetrical 
in taper, straight as a pencil, absolutely free 
from pipe or butt rot and in addition is stronger 
than the Wisconsin cedar. The strength is quite 
a consideration in the districts where sleet storms 
are prevalent.—Paciric Coast LUMBER Co. 


Tensile Strength of Gums 

Can you inform me as to the tensile strength 
of sweet gum and black gum, in comparison with 
each other and with several other hardwoods, say 
eo oak, hard maple and red oak.—InQuiry No. 

[The foregoing inquiry is made by a North 
Carolina lumber concern. In Betts book, ‘‘Tim- 
ber, Its Strength, Seasoning and Grading,’’ are 
given tables embodying the results of thousands 
of tests, to determine the various mechanical 
qualities of the numerous American woods. In 
all of the data, white oak is taken as 100, and 
the strengths of the other woods are expressed 
ee above or below that of white 
oak. 

According to these tables the bending strength 
of red gum as compared with oak is 84; its 
strength in compression parallel to the grain 
compared with oak is 85; its strength in com- 
pression perpendicular to the grain compared 
with oak is 63; its stiffness 88; its hardness 50; 
its shock resisting ability, 71, and its shearing 
strength, 82. The bending strength of black 
gum as compared with oak is 81; its strength 
in compression parallel to the grain compared 
with oak is 86; its strength in compression per- 
pendicular to the grain, 82; its stiffness, 70; its 
hardness, 61, its shock resisting ability, 60; and 
its shearing strength, 84. For sugar maple, 
the bending strength as compared with oak is 
103; its strength in compression parallel to the 
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grain, 104; its strength in compression perpen- 
dicular to the grain, 90; its stiffness, 112; its 
hardness, 87; shock resisting ability, 95; and 
its shearing strength, 101. Red oak as com- 
pared with white oak is 90 in bending strength; 
in compression parallel to the grain, 91; in 
compression perpendicular to the grain, 111; in 
stiffness, 97; hardness, 96; shock resisting 
ability, 86, shearing strength, 89.—EbpITor. | 


Plans for Country Club 

We have an inquiry for plans or pictures of 
country clubhouses, and wonder if you have any- 
thing in this line to offer, or can advise us where 
we may get some suggestions. The builders are 
figuring on spending between seven and eight thou- 
sand dollars for the building, and erecting it so 
that they can add to it at any time.—INQuiRY No. 
1,479. 

[A number of inquiries similar to this have 
reached the AMERICAN LUMBERMAN. Thus far, 
however, investigations have failed to discover 
any plan books in which are shown plans of 
clubhouses. A number of years ago in the 
Community Building department of this paper, 
descriptions and floor plans of a number of 
similar structures were printed. While these 
were not, strictly speaking, clubhouses, they had 
some features of the club and perhaps may serve 
as suggestions for persons who are planning 
clubhouses. Several reprints of the articles re- 
ferred to have been sent to this inquirer. 

The Department of Agriculture has published 
a number of bulletins that contain much inter- 
esting and suggestive information about com- 
munity buildings that also may be helpful to 


this inquirer. Copies of these bulletins may be 
obtained from the Superintendent of Documents, 
Government Printing Office, Washington, D. ¢, 
at nominal prices: Farmers’ Bulletin No, 825, 
‘‘Rural Community Buildings in the United 
States,’’ Farmers’ Bulletin No. 1173, ‘‘Plang 
for Rural Community Buildings,’’ Farmers’ 
Bulletin No. 1192, ‘‘ Organization of Rural Com. 
munity Buildings,’’ and Farmers’ Bulletin No, 
1274, ‘‘Uses of Rural Community Buildings,”’ 

If any readers know sources of books of 
plans of clubhouses, they are asked to send this 
information in, in order that it may be passed 
along to the inquirer, whose- name will be sup- 
plied on request.—EDITOoR. | 


Coal-Lumber Chain Store 

Through the columns of your publication we 
would like to ask your readers whether they know 
of any chain coal-lumber store system such as our 
own. 

We know there are chains of lumber yards and 
there are several coal companies operating coal 
plants in different sections of some cities, but we 
do not know of any organization on a chain store 
basis in coal, lumber and mason material business. 
We wonder, therefore, if our venture into the field 
of the chain store is unique in the trade.—INQuiry 
No. 1,478. 

[This inquiry comes from a concern operating 
several coal, lumber and building material yards 
in New Jersey. It has adopted as a business 
slogan ‘‘A yard near you’’ and on its letterhead 
appears an outline map showing the location of 
its various yards. The name of the inquirer 
will be supplied to interested readers on re- 
quest.—EDITOR. | 
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Though we can not well see 
today how we could get along 
without timber, we do think 
that when the time comes, the 
finger of a now slumbering 
genius will point out the 
remedy or substitute, as sure- 
ly as Franklin drew lightning 
from the clouds or Watt dem- 
onstrated the principle of a 
motive power sufficient to 
revolutionize the world from 
a teakettle! 

* * 

Chicago  Lumbermen’s 
Board of Trade. An organi- 
zation under the above name 
has been effected in this city 
and from which we anticipate 
better results for the lumber 
trade of Chicago during the 
coming season than _ have 
marked its history for some 
time in the past. The object 
of the association is “to regu- 
late transactions, adjust dif- 
ferences, promote fair dealing, 
and furnish all possible infor- 
mation that can benefit its 
members. It is organized on 
a very liberal basis, and we re- 
gard it as an initial and very 
prominent step in the direc- 
tion of a general association 
of lumbermen. * * * It will 
be the duty of the secretary to 
correspond with all producing 
points, to collect information 
and statistics relating to stocks 





on hand in sections upon 


which Chicago depends for a 
market, in fact to record for 
the use of its members all in- 
formation possible, relating to 
the supply and demand for 
lumber, thus enabling them to 
work understandingly, instead 
of the extremely blind man- 
ner in which the trade for 
years past has been conducted. 
Just such a state of things is 
what we anticipate in urging 
a national association on a 
more extended scale. * * * 
We think first, however, an 
association for the Northwest, 
comprising the States of Wis- 
consin, Minnesota, and Michi- 
gan is most needed, as this 
section embraces a majority 
of the pine producing sections 
of the country. We also think 
steps will be taken within a 
short time to effect such an 
organization, of which our 
readers will be duly advised. 
- * & 


McGregor, Iowa, is largely 
interested in manufactured 
lumber — vast quantities of 
boards are sawed there and 
floated in rafts down the Mis- 
sissippi. 

s 8 & 

We learn that David Pat- 
terson, of Spring Lake, Mich., 
has purchased buildings at 
that place for the purpose of 
opening a planing mill. He 





will probably keep the mill 
running upon lumber for east- 
ern and southern. markets. 
Last year this gentleman in- 
augurated a new feature in 
lumber for western Michigan, 
namely, shipping a __large 
quantity to Canada, and wit 
fair profit. 
* *& # 

Who shall say that this uni- 
versal desire to own a home is 
not the strength of our great 
republic. It certainly molds 
the people, whether native or 
immigrant ‘into a “homo- 
genial” body however “‘heter- 
ogenially” they may have 
originally been. The immr- 
grant becomes fully imbued 
with the home-roof spirit al- 
most as soon as he touches 
our shores, though in his own 
land nothing would have been 
farther from his mind of 
hopes. As we offer this 
thought as a reason why our 
forests should not be selfishly 
hoarded, the idea expands, 
and we can not avoid giving 
a little further expression t? 
ioe * A country dotted 
with human habitations of @ 
reputable appearance, wit 
artisan establishments and 
concomitant cultivation of the 
soil, we conceive to be of far 
greater value than the unit 
accumulations of a century 
hoarding of forest treasure. 
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Southern Pine Holds Up Well 


Though demand from certain sections is still 
limited by seasonal factors, the southern pine 
market holds up excellently, from the stand- 
point of both orders and prices. Boekings, 
production and shipments are all approxi- 
mately equal, as is shown by the report of the 
Southern Pine Association covering the week 
ended Feb. 13. One hundred thirty-three sub- 
scribing mills during that week booked orders 
totaling 93 percent of normal, while output 
stood at 94 and shipments at 91 percent of the 
same mark. The bookings average 576,897 
feet per mill, the best showing made since 
the end of last November except during the 
week ended Jan. 16, when the average stood 
at 597,055 feet. The average of orders on 
hand on Feb. 13 had decreased to 1,982,498 
feet, compared with the average weekly pro- 
duction of 581,241 feet. 

The best demand for southern pine is from 
the South, which is building heavily; the rail- 
roads, which are placing numerous small orders 
for car repair and maintenance-of-way pur- 
poses; the oil fields, and foreign markets. The 
recovery of the West Indian trade has been 
especially noteworthy, and good orders con- 
tinue to come from South America, while 
those from Europe are of encouraging propor- 
tions. Business from the East, North and 
middle West continues restricted by weather 
conditions, plus retailers’ conservatism, but is 
expected to develop larger volume with the 
first signs of spring. 

Production in some sections is held back by 
unfavorable weather, but the territory as a 
whole has had more sunshine, so that the 
smaller mills have been able to make headway 
in cutting and shipping. The result is the de- 
velopment of a few weak spots. None of these 
have been of serious character, however, and 
there is every reason to suppose that any 
weakness will quickly disappear as demand in 
the northern States gets more fully under 
way. Transit cars have also been in greater 
evidence during the last fortnight, but these 
have generally had a prompt sale. The larger 
mills, having low and broken stocks and not 
being in the least disposed to worry regarding 
the future, are canvassing the market more 
closely than they did, but are not attempting 
to stimulate trade. They are holding firmly 
to their price lists, and in many cases continue 
to refuse business that they can not immedi- 
ately fill. It is, in fact, not always easy for 
buyers to place orders for badly mixed ears, 
nor for future shipment at present prices. 


Northern Hardwood Market Features 


Demand for northern hardwoods has slowed 
down perceptibly during the last ten days, ac- 
cording to reports from producing centers. 
The lull is affecting the upper grades espe- 
cially, call for lower grades being practically 
undiminished. The furniture industry is busy 
and continues to take considerable quantities 
of birch, though in reduced volume. The 
maple flooring plants also are working steadily 
to meet a strong demand for their product; 
but they are reported to have laid in good 
supplies of raw material or to have placed 
their contracts for some time ahead, with the 
result that they are not as active in the market 
48 heretofore. Comparatively little business 
'§ coming from the automobile plants. Some 
Michigan mills, however, report a good and 
towing business from this source. Basswood 
has been doing pretty well of late, but it is 
how reported that this wood, as well as north- 
mi elm, is beginning to suffer from competi- 
tion from southern species, which in some 
cases are being sold at lower prices as far 
north in Wisconsin as Rhinelander. 

Production of northern hardwoods mean- 
While ig steady. Few mills have normal or 


well assorted stocks, and if possible they will 


rebuild these. Uppers are the most plentiful, 
but it is hard to locate lower grades in any 
quantity. Colder weather has prevailed dur- 
ing the last week or ten days, favoring logging 
operations. 


Southern Hardwoods Less Active 


The southern hardwood market so far this 
month has become less active than it was dur- 
ing January. Orders have been fewer, offer- 
ings are becoming larger, and there is more or 
less pressure for new business by some mills. 
As a whole, however, the market has lost little 
strength, as most manufacturers have been 
making heavy enough shipments on old con- 
tracts to keep stocks from accumulating. 
Order files are still well filled in the majority 





Statistics on production, orders and 
shipments appear on page 46 





of cases, and the mills are hopeful that busi- 
ness will have recovered again before these 
orders have beer cleaned up. 

The greatest disappointment has been the 
failure of the automotive industry to recover 
from its depression. As it has been the back- 
bone of the hardwood market for years, the 
lack of normal buying from this source is 
keenly felt. While prospects are for an in- 
crease in the activity of the automotive in- 
terests after the spring sales season has 
started, an increasing number of observers 
are beginning to doubt whether they will re- 
sume their former importance as consumers 
for a long time, as these contend that the 
country has been much ‘‘overautomobiled.’’ 

The leading buyer continues to be the fur- 
niture industry, which is operating at capac- 
ity in most sections, on order files which in 
some cases are reported to be ample to keep 
the plants busy right up to midsummer, The 
purchases of this industry, however, are 
largely concentrated on red gum, ash and 
hickory, while other staples, oak for instance, 
are being neglected, There is also a fair trade 
with the sash and door, flooring and initerior 
trim makers, and while this is not nearly as 
large as it was a month ago, it is expected to 
pick up materially within the next thirty or 
sixty days, in view of the good building out- 
look. Hardwood manufacturers also expect 


_that as spring approaches there will be in- 


creased demand from agricultural implement 
plants, and from railroads and other public 
utilities. The box and packing case producers 
remain good buyers of lower grades, and other 
consumers are also in the market in a fair 
way. Export demand is not voluminous, but 
reports from the United Kingdom and Conti- 
nental countries are mostly of a reassuring 
character. 

Production in southern hardwood territory, 
while here and there interrupted by unfavor- 
able weather, as a rule is steady at a rather 
high level. Some warnings of overproduction 
have been heard, but the industry does not 
appear to be alarmed over that prospect. 
Prices on most items are firmly held, though 
some woods in lesser demand, notably oak, 
have dropped off a little. 


Western Pines and Redwood 


A good eall for shop lumber is reported by 
Inland Empire producers of western pines. 
Stocks of this material, however, being hard to 
find, trade naturally is restricted and many 
attractive orders diverted to California white 
and sugar pines, which are in larger supply. 
There is less demand for yard stocks, but the 
more popular items of these also are scarce 
and offerings are usually snapped up quickly. 
Nos. 4 and 5 boards are about the only items 
produced in the Inland Empire which do not 
have a ready sale. Bookings by mills report- 


ing to the Western Pine Manufacturers’ As- 
sociation during the week ended Feb. 14 to- 
taled about 80 percent of normal, compared 
with production at around 65 percent and 
shipments at 90 percent of the same mark. 
Prices are firm at unchanged levels. A not- 
able increase in bookings by mills subscribing 
to the California White & Sugar Pine Manu- 
facturers’ Association during the week ended 
Feb. 14 is reported, these totaling 13,430,000 
feet, compared with production of 3,298,000 
feet and shipments of 9,212,000 feet, and the 
preceding week’s bookings of 10,930,000 feet. 
There has been a good call for Nos. 1 and 2 
shop, which are getting low, and some at- 
tractive orders for common lumber are also 
reported. The eastern market outlook is re- 
garded as very favorable. Manufacturers say 
that if a normal spring demand from sash and 
door plants materializes, as indications are 
that it will, there will be an early clean-up of 
factory lumber. The mills meanwhile are plan- 
ning the next season’s operations conserva- 
tively, and it is reported that few of them 
will make an early start. 

The redwood situation has shown little 
change. There is a fair California demand, 
with prospects in that State rendered brighter 
owing to increased rainfall. Eastern inquir- 
ies are numerous, and the manufacturers await 
a good business from that section with the ar- 
rival of spring. Production is about normal, 
stocks are fairly well replenished, and prices 
hold firm. 


Douglas Fir Firms Up 


The weakening tendency which for several 
weeks has been apparent in the Douglas fir 
market now appears to be practically elimi- 
nated, as a result of the curtailment of produc- 
tion practiced on the Coast during the last 
couple of weeks. While the market ean hardly 
be said to be showing special strength, it is 
unquestionably firmer than it has been for 
some time. 

The majority of the fir mills are now on a 
five-day basis, while others have curtailed 
still further, and a few are reported to have 
closed down entirely. The result of this re- 
striction of output has been some lessening 
of the pressure for new business, and the pros- 
pect of reduced supplies and stronger prices 
undoubtedly causes buyers to take a much 
keener interest in the market than before, 
though they are slow in placing orders. Be- 
fore doing so they want to be thoroughly con- 
vineed that they will not be able to secure 
lower prices by waiting a while longer. Few 
yards are interested in stocking up to any ex- 
tent, but will probably continue their policy 
of buying only for clearly defined needs. These 
needs are at present small, on account of the 
limitation that weather conditions are plac- 
ing on building and other outdoor work; but 
there is no doubt that they will expand into 
sizable volume as spring approaches. Manu- 
facturers therefore are content to mark time, 
holding down production to approximately the 
current level of demand, and making no par- 
ticular effort to stimulate trade. 


The Coast mills have replenished their 
stocks to some extent, but no surplus has ac- 
cumulated. The output and order lines are 
now meeting and, if they are maintained in 
close relationship to each other, there will be 
little use to look for lower prices. During the 
week ended Feb. 14, mills reporting to the 
West Coast Lumbermen’s Association booked 
new orders amounting to 3 percent below out- 
put and 4 percent above shipments. Of these 
orders, 44 percent were for cargo delivery— 
27,700,444 feet to domestic markets and 
13,230,439 feet to foreign destinations. This 
last figure indicates that foreign trade is excel- 
lent in comparison with that from domestic 
sources. 
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Bill to Make Specifications Necessary 


SACRAMENTO, CALIF., Feb. 14.—Several bills 
affecting the lumber industry have been put 
before the California legislature, which will re- 
convene after a month’s recess on Feb. 24. 
Much interest is being manifested in the mea- 
sure introduced by Assemblyman Harry Sewell 
of Los Angeles, which has been referred to the 
assembly committee on manufactures. This bill 
would add a new section to the California penal 
code, to be numbered 536b and to read as 
follows: 

Every person, firm, copartnership, association 
or corporation engaged in the business of selling 
lumber or building materials, must specify in 
every estimate, contract, invoice, bill of lading, 
bill or first statement of account, made, executed, 
entered into or delivered by such person, firm, co- 
partnership, association or corporation, the manu- 
facturer’s classification and grade of such lumber 
or building materials. Any person, firm, copart- 
nership, association or corporation violating any 
of the provisions of this section shall be deemed 
guilty of a misdemeanor and shall be punished by a 
fine not exeeeding $1,000 or by imprisonment in 
the county jail not exceeding one year or by both 
such fine and imprisonment. 

Another bill, introduced by Assemblyman 
Isaac Jones of San Bernardino County, changes 
the regulations on liens secured against lumber 
companies or operators for payment of wages 
due. 

Charles B. Melville, a lumberman of Fort 
Bragg, Calif., is a member of the assembly. He 
is chairman of the committee on roads and 
highways. 


To Experiment with Sap Stain Wood 


MEMPHIS, TENN., Feb. 16.—Samples of blue 
stained wood of various species common to the 
southern forests are being submitted to the For- 
est Products Laboratory at Madison, Wis., by 
members of the Hardwood Manufacturers’ In- 
stitute, according to an announcement made by 
J. H. Townshend, executive vice president. These 
samples are to be used to obtain cultures of sap 
stain organisms for future experiments of the 
laboratory. Samples of sap gum from both the 
delta and highland regions are being forwarded 
to the laboratory, as well as samples of maple, 
poplar and other hardwood species showing an 
appreciable amount of sap stain. 


e e . e e 

Discuss Michigan Forestry Situation 

Saginaw, Micu., Feb. 16.—An interesting 
event that took place here recently was a meet- 
ing at the Antler Club at which Edgar Cochrun, 
secretary of the conservation department of 
Michigan, and T. W. Hanson, well known 
lumber manufacturer, of Grayling, Mich., ap- 
peared on a program that had been arranged 
by Herman W. Zahnow, secretary of the Booth 
& Boyd Lumber Co., and president of the 
local retail lumber dealers’ association, with the 
help of a committee composed of local lumber- 
men. Mr. Cochrun discussed the forestry situ- 
ation generally and as particularly applied to 
Michigan. Among other things, he said: 

Michigan led in production of timber up to 
1896, when we dropped to second place. By 1924 
we had dropped to eighteenth place. Had Michi- 
gan started its reforestation program thirty years 
ago this State now would have a timber supply 
equal to that which existed in the days of pioneer 
lumbermen, 

Mr. Cochrun took occasion to say that no 
blame should attach to the pioneers for the de- 
pletion of the forests of the State, as this 
pioneering was necessary in order to develop 
the agricultural resources, and at that time no 
one gave a thought to the possibilities of the 
timber supply not being inexhaustible. Con- 
tinuing, Mr. Cochrun said: 

There is no encouragement given the private 
interests that are seeking to reforest areas of our 
lands. Lumber concerns now are cutting small 
trees. which they would gladly let grow were it 
not for the tax that is eating up the cost of 
lumber. The trees require a long time in which to 
grow, but the land is taxed a year with the 
result that many acres are coming back to the 
State for delinquent taxes, which eventually will 
mean possible bankruptcy for the counties and 
school districts in those areas. 

Mr. Cochrun then referred to the fire risk 
and the fact that forest fires generally are 


caused through carelessness of people traveling 
through the forest areas, especially during the 
hunting and fishing seasons. He said that 
the conservation department has replanted 5,713 
acres and is planning to double that amount this 
year. Gov. Groesbeck has asked the department 
to treble the amount, if possible. Mr. Cochrun 
said: 

What we desire is that the people urge the 
legislature to pass some measure that will permit 
private interests to hold their timber lands with- 
out being excessively taxed and to encourage aid 
for the conservation department in its reforesta- 
tion program. 

In a brief talk, Mr. Hanson declared fires 
to be the worst menace to the forests of Michi- 
gan. He said: 

We cut over the lands and took the timber 
and now we have a growth of scrub oak on the 
land. This serub oak is God Almighty’s method 
of reforestation, for that oak protects the young 
pine and if we prevent fire from destroying oak 
and seedling, nature will reforest the district 
for us. 


Made General Manager of Retail Plant 


TOLEDO, OH10, Feb. 16.—J. W. Cunningham, 
who for the last three years has been manager 
of the W. M. Simpson Lumber Co.’s central yard 
at Vineennes, Ind., on Feb. 1 joined the Kelsey 
& Freeman Lumber Co. in Toledo as general 
manager of the retail 
plant. Mr. Cunningham 
is widely known as one 
of the big lumber deal- 
ers in the middle West 
and comes to Toledo 
after twelve years serv- 
ice with the W. M. 





J. W. CUNNINGHAM, 
Toledo, Ohio; 
yeneral Manager 

Kelsey & Freeman 
Lumber Co. 





Simpson Lumber Co. 
For seven years he was 
manager of that con- 
cern’s yard at Washing- 
ton, Ind., and for two 
years was district man- 
ager, and since that 


time he has been with the company at Vincennes 


as manager. Mr. Cunningham is essentially 
the progressive type of lumber merchant. He 
has been an active association worker and in 
his capacity as general manager of the retail 
yard of the Kelsey & Freeman Lumber Co. will 
have ample opportunity for the enlargement 
and development of his merchandising ideas. 
He says he is quite favorably impressed with 
Toledo as a city of tremendous possibilities, 
and is particularly well pleased with the organ- 
ization with which he has become connected. 


Negotiating Large Eastern Deal 

Boston, Mass., Feb. 16.—Stetson, Cutler & 
Co., the Boston lumber manufacturing firm 
which controls Stetson, Cutler Co. (Ltd.), of 
New Brunswick, is involved in a big timber 
deal with the Fraser Companies (Ltd.), of 
Fredericton, N. B. The principal factor in the 
deal is 1,125 square miles of crown lands upon 
which the Stetson, Cutler interests hold the 
leases. .Also involved are understood to be two 
large lumber mills at Campbellton, and another 
big sawmill plant at St. John, N. B., all owned 
by the Stetson, Cutler interests. The Boston 
econcern’s Crown land holdings are largely in 
the northern part of New Brunswick, in close 
proximity to the pulp mill activities of the 
Fraser interests. The erection of another big 
pulp and lumber enterprise at Madawaska, on 
the Maine side of the St. John River, is reported 
to be contemplated as soon as the extensive pur- 
chase from the Stetson, Cutler interests is con- 
summated. In former years the Stetson, Cutler 
company was regarded as one of the leading fac- 
tors in the eastern spruce trade. 





Master Liable, Though Servant Warned 


MEMPHIS, TENN., Feb. 17.—According to 4 
recent decision of the Supreme Court of 
Mississippi the master is liable for a servant's 
death, though the servant was warned of dan. 
ger. This decision was called to the attention 
of the members of the Hardwood Manufae. 
turers’ Institute in a circular issued this week. 

The decision was the result of a cage 
brought before the court after a jury had foung 
against the family of an employee of a sawnil] 
who was killed while oiling a band saw pulley, 
The review of the case by the supreme court, 
which reversed the decision of the lower courts, 
showed that the employee had been warned, 
some six years previous to his death, of the 
danger of oiling the pulley in the manner he 
used. He was instructed to use the safe way. 
The court held, however, that the employer 
knew that the pulley was being oiled in the 
old way, that he permitted this manner of 
oiling, and that, therefore, the employee was 
entitled to damages. 


Gumwood Booklet to Be Issued Soon 


MEMPHIS, TENN., Feb. 16.—Plans have been 
completed for a publication of a new booklet on 
‘“Gumwood,’’ according to the announcement 
of J. H. Townshend, executive vice president 
of the Hardwood Manufacturers’ Institute. The 
booklet will be off the press shortly after Mare) 
1, and will be distributed to consumers of hard- 
wood throughout the United States. 

John M. Pritchard, secretary of the institute, 
and (, Arthur Bruce, members of the advertis- 
ing committee of the gumwood service bureau, 
will go to Chicago this week to confer with ad- 
vertising agents regarding the 1925 advertising 
campaign for gumwood and also the publication 
of the new booklet. 

Many new manufacturing concerns are now 
participating in the gumwood advertising cam- 
paign, making additional appropriations possi- 
ble in 1925, which will mean a much larger 
campaign than was conducted during the last 
few months of 1924, which obtained wonderful 
results. 

Mr. Townshend also reports that the oak serv- 
ice bureau will soon be formed for the promotion 
of oak. More than 170,000,000 feet of produc 
tion of oak has already been signed up for this 
campaign. As soon as the 200,000,000-foot 
mark is reached plans will be laid for the cam- 
paign of advertising in national publications. 


To Close Down Two Louisiana Plants 


EvizaABETH, La., Feb. 16.—The Industrial 
Lumber Co., at its annual meeting last Thursday 
voted to permanently close down the company’s 
two plants at Oakdale, La. The concern has 
been operating three plants in all, the Elizabeth 
sawmill being of about 150,000 feet daily ca- 
pacity, the Oakdale and Caleasieu plants, as the 
two others were called, being circular mills of 
about 75,000 feet daily capacity each. By shut: 
ting down the Oakdale mills the life of the 
Elizabeth plant will be doubled. This move will 
also practically insure permanency to the tow? 
of Elizabeth, built and owned by the company 
and known as one of the model small towns of 
the South. 

At the same stockholders’ meeting it was 
voted to conduct at once a thorough investig*: 
tion into forestry possibilities, with the view 
of putting at least a part of the company’ 
large cut-over. acreage into timber growing. 
With the assurance now of a long life for the 
Elizabeth plant it is hoped that the forestry 
efforts will produce in that period enough tim: 
ber to insure practically permanent operations 
in either lumber or pulp wood. 

The two Oakdale plants which are to be closed 
down constitute the entry of the Industrial Lum- 
ber Co. in sawmilling in this territory. The 
Caleasieu plant was leased by the Industrial 
concern nearly twenty-five years ago from the 
old Caleasieu River Lumber Co., and a year oF 
two later the Oakdale mill was leased from 
Lock-Moore & Co. These plants were later pur 
chased and in 1907 the bigger plant at Eliza 
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beth was built. The mills have been kept upto- 
date and have been in continuous operation ever 
since. The two mills will cease operations in 
about sixty days, and it is expected that six 
months will clean up the planing mill end and 
the shipping of the lumber. Both plants will 
then be dismantled. 

The Industrial Lumber Co. has been conduet- 
ing agricultural development work for about 
ten years, operating several farms, and selling 
land to settlers and local people. It has taken 
a leading part in all development and has op- 
erated for several years both a sweet potato 
drying plant and a canning plant. All the agri- 
cultural activities will be continued by the 
company, forestry and agriculture to be com- 
bined in its future development plans. 

The stockholders of the Industrial Lumber Co. 
reélected the following directors: R. M. Hal- 
lowell, E. A. Wilson, F. M. Liskow, C. H. 
Fenstermaker, Mrs. 8S. L. G. Wilson, William §S. 
Bedal, B. F. Smith. 

The officers were reélected as follows: R. M. 
Hallowell, president; E. A. Wilson, vice presi- 


dent; F. W. Liskow, secretary; S. L. G. Wil- 
son, treasurer; B. F. Smith, auditor; S. M. Lee, 
general manager. 


Plan “Boost Your Town’ Campaign 


BELoIT, Wis., Feb. 16.—A big boost Beloit 
campaign in the interest of a bigger and better 
city will be launched here March 25. The 
campaign, part of a $3,000,000 national enter- 
prise, is known as the ‘‘Atlas Boost Your 
Town’’ campaign, as it was produced and is 
being distributed by the Atlas Educational Film 
Co., of Oak Park, Il. 

The campaign here is being sponsored by the 
local chapter of the Lions Clubs International, 
with city officials, civie and social organizations, 
business concerns and associations codperating. 
The message of the campaign is: ‘‘Trade in 
Beloit; build a home in Beloit; boost Beloit. ’’ 
Newspaper ads and supplementary publicity 
will carry this message designed to ‘‘sell’’ Be- 
loit to its citizens. 

The campaign is being broadcast by means 


of advanee publicity and ads, provided by the 
producers of the campaign, as well as by 
other campaign material such as four-color 
posters; booster buttons and windshield stickers 
in the form of Ima Booster the campaign girl; 
automobile pennants and other mediums. 

When the booster week is formally launched, 
March 25, it will be a civic booster week. Stores 
will offer special booster sales; the city will be 
decorated in flags and bunting; newspapers will 
run booster supplements, the material and mats 
being provided by the Atlas company, while at 
the Majestic Theater the $100,000 six-reel fea- 
ture picture ‘‘My Home Town,’’ which Atlas 
produced for the campaign, will run for four 
days. Wesley ‘‘Freckles’’ Barry is the star of 
this comedy-drama, which is a visualization of 
the message of the campaign. 

Beloit is one of the first cities to put on 
this campaign, which is just being launched 
nationally, the enterprise being sponsored by 
twenty manufacturers and associations in the 
interest of town building and general prosperity 
of the country. 


Big Pine Producing Interests to Extend Operations 


MINNEAPOLIS, MINN., Feb. 17.—The  in- 
terests founded by the late Thomas H. Shevlin 
are to close their extensive timber holding, 
logging and lumber manufacturing operations 
in Minnesota with the sawing of the last log 
by the Crookston Lumber Co.’s mill at Bemidji, 
Minn., during the manufacturing season of 
1925, according to announcement made at the 
headquarters in Minneapolis today. 

These operations originated in the early ’70s 
at Muskegon, Mich., where Michigan white pine 
was manufactured. At this time the late 
Thomas H. Shevlin was a young man in the 
employ and later a partner of Stephen C. Hall. 
In the late ’70s this partnership was incorpo- 
rated as the S. C. Hall Lumber Co., of which 
Mr. Shevlin was treasurer and general man- 
ager. In the following two years Mr. Shevlin 
concluded immense operations in the white pine 
timber lands of Minnesota, which led to the 
incorporation in 1884 of the North Star Lumber 
Co., of Minneapolis, whose business was the 
manufacture of lumber. In 1866 he made 
Minneapolis the chief scene of his activities. 

With ‘Mr. Hall and Patrick A. Ducey, Mr. 
Shevlin formed the Hall & Ducey Lumber Co. 
in May, 1886, and in August, 1887, with Mr. 
Hall, he founded the Hall & Shevlin Lumber 
Co., which latter company soon thereafter be- 
gan the erection of the largest sawmill in 
Minneapolis. After the death of Mr. Hall, in 
1889, and the withdrawal of Mr. Ducey, which 
followed within a short time. Mr. Shevlin be- 
came president of these two companies and con- 
tinued the business until 1892, when Elbert L. 
Carpenter purchased an interest. Soon there- 
after the Hall & Shevlin Lumber Co., was ab- 
sorbed by the Hall & Ducey Lumber Co., and the 
name of the company was changed to Shevlin- 
Carpenter Co., with Mr. Shevlin as president 
and Mr. Carpenter as secretary. 


Builds Mill at Sauk Rapids 


In the meantime, however, Mr. Shevlin’s un- 
failing energy and enterprise had led him into 
business activities and associations in other im- 
portant lumber regions. In 1895, in association 
with Julius Neils, of Sauk Rapids, Minn., he 
formed the J. Neils Lumber Co., which built a 
sawmill at Sauk Rapids having an annual ca- 
pacity of 15,000,000 feet of sawn timber. But 
even this impressive bulk of business could 
not occupy Mr. Shevlin’s entire attention, nor 
satisfy his irrepressible enterprise. About one 
year after forming his association with Mr. 
Neils he figured as an organizer of the great 
St. Hilaire Lumber Co., in association with 
Frank P, Hixon, of La Crosse, Wis., owner of 
an extensive timber grant on the old Red Lake 
ndian reservation. This concern erected a 
sawmill at St. Hilaire, Minn., having an an- 
nual output of 60,000,000 feet of lumber. 

In 1897 Mr. Shevlin, in association with 
Hovey C. Clarke and Frank P. Hixon, had pur- 
chased the plant and timber holdings of the 
Red River Lumber Co., of Crookston, Minn., 


and organized the Crookston Lumber Co., with 
Mr. Shevlin as president. The mill purchased 
at this time had an annual capacity of 40,000,000 
feet of lumber. It was continued in operation 
until 1914. 

In 1903 the two companies were consolidated, 
with Mr. Shevlin as president of the new con- 
cern, and a mill was built at Bemidji, Minn. 
with an annual output of 70,000,000 feet of 
lumber. The company also built a 12-mile log- 
ging spur extending into its timber region 
east of Red Lake and connecting with the Min- 
nesota & International Railway at Hovey Junc- 
tion, thus opening up by direct rail transpor- 
tation facilities a broad region previously ac- 
cessible only by primitive conveyances. Two 
years later, in 1905, the company built another 
railroad line, 25 miles in length, from Wilton, 
Minn., to Island Lake, thus opening up a still 
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more extensive lumbering region. At the be- 
ginning of 1918 the total estimated holdings 
of the Crookston Lumber Co. in Minnesota were 
about 400,000,000 feet of stumpage. 

With his associates in the Crookston Lumber 
Co., Mr. Shevlin, in 1903, organized the Shev- 
lin-Clarke Co. (Ltd.), of Ontario, which has 
acquired from the Canadian government tim- 
ber grants aggregating 600,000,000 feet of 
pine stumpage. In the same year, in associa- 
tion with Elbert L. Carpenter and others, he 
organized the Rainy River Lumber Co. (Ltd.), 
under another large grant from the Dominion. 
This latter company, at Rainy River, Ont., 
erected a mill, which, at the date of its com- 
pletion, was the largest and best equipped of 
its kind in the world, having an annual capacity 
of 70,000,000 feet. Mr. Shevlin was also an or- 
ganizer and the principal owner of the Shevlin- 
Mathieu Lumber Co., founded in 1906 at Beau- 
dette, Minn., on the international border. For 
this another large mill was built, with an an- 
nual capacity of 60,000,000 feet of sawn timber. 


Southern and Canadian Operations 


In addition to these immense holdings in the 
northern States and Canada, Mr. Shevlin was 
at one time the principal owner of the Winn- 
Parish Lumber Co., of Pyburn, La., which 
owned yellow pine timber lands carrying 
nearly 1,000,000,000 feet of stumpage. He was 
also a large owner in the Land Log & Lumber 
Co. (Ltd.), of British Columbia, which holds 
immense land grants from the Dominion Gov- 
ernment, representing an aggregate, stumpage 
of over 2,000,000,000 feet. As estimated a few 


years before his death, the aggregate annual 
output of the various mills controlled and op- 
erated by his companies approximated 400,000,- 
000 feet. 

Mills and Their Capacities 


With exception of the Rainy River Lumber 
Co., the Shevlin interests had in operation in 
Minnesota, by the companies shown below, mills 
of the capacity as indicated: 


Annual 
Company—Location capacity 
Shevlin-Carpenter Co., Minneapolis, 
Pas akneins ce Oawee wae taken ne 50,000,000 
Crookston Lumber Co., St. Hilaire, 
ECT ee Sat ae 50,000,000 
CHGGESIOM, BETOR. 0 ccccccccdubices 55,000,000 
Bemidji, Minn. (2 mills)......... 00,000,000 
J. Neils Lumber Co., Cass Lake, Minn. 45,000,000 
BAG Ge, Pes hicn cc tviecdaesé 15,000,000 
Nichols-Chisolm Lumber Co., Frazee, 
pS ee Pee re 45,000,000 
Shevlin-Mathieu Lumber Co., Spooner, 
WE de KERR Ma penanenaweetaadten 


60,000,000 


Making a total capacity of (feet of 
RUINED os cs Knceiacenecaveneted 420,000,000 

The Rainy River Lumber Co. mill at Rainy 
River, Ont., ran for only a few years and the 
plant was dismantled. 

In addition to the above mills, the Shevlin 
interests have operated twin sawmills at Fort 
Frances, Ont., beginning in 1911, with an an- 
nual capacity of 110,000,000 feet. 


Annual Production Increased 


Notwithstanding the decreased production 
in Minnesota from year to year, the Shevlin’ in- 
terests have constantly increased their pine tim- 
ber holdings and manufacturing capacity of 
pine lumber in the West, so that in 1925 they 
propose to manufacture more lumber than they 
have in any one year in their past existence. 
These manufacturing operations are conducted 
by the Shevlin-Hixon Co., at Bend, Ore., the 
McCloud River Lumber Co., at McCloud, Calif., 
the Shevlin-Clarke Co., at Fort Frances, Ont., 
and the Crookston Lumber Co., at Bemidji, 
Minn. It is planned that as. soon as the op- 
erations of the Crookston Lumber Co. are 
ended at Bemidji, Minn., the entire organization 
will be moved to Oregon, where a new opera- 
tion will be started under the name of Fre- 
mont Lumber Co., with an initial capacity of 
upward of 90,000,000 feet of lumber, which 
will add to its production of pine lumber. 

The Shevlin interests have been manufac- 
turers of pine lumber for upward of fifty 
years, and are now one of the outstanding 
lumbering interests of the United States in the 
production of lumber and particularly the 
production of white pine lumber which is 
marketed under the name of ‘‘ Shevlin Pine.’’ 

In addition to the extensive lumber manu- 
facturing operations, the Shevlin interests are 
the owners of large tracts of fir timber in 
British Columbia, which they are holding for 
sale or manufacture. They are also the own- 
ers of two large tracts of California white pine 
and sugar pine timber in Mexico, which is 
being held for sale or exploitation. 

















38 AMERICAN 





FEBRUARY 21, 1925 





























6< HAT an unprepossessing, barnlike old house that is,’’ 

assuredly would have been the involuntary comment 
of any discriminating observer passing by the structure shown 
above. Today, however, thanks to the addition of the really 
well designed and beautiful porch shown in the cut appearing 
below, this old farm house that was built before the city grew 
out and engulfed it, is an up-to-date and even rather imposing 
city residence. The big, roomy porch gives balance, and wonder- 
fully improves the contour of the building. Except for a few 
minor partition changes the interior of the house was not dis- 


Cut out in 
outline this 
part, which 
shows the 
improve- 
ments descri- 
bed above 





turbed in the remodeling process. Every retailer or other per- 
son interested in remodeling should cut out the overlay appear- 
ing below and superimpose it upon the photograph of the orig- 
inal structure, thus getting a good idea of the remarkable 
change effected. This example should be a powerful argument 
in the hands of retailers to convince every owner of such a 
home of the advisability of making similar improvements, as 
it is almost incredible that by so comparatively small an expen- 
diture such a remarkable transformation could be effected in 
the appearance of a house of this type. 


Lay it on the 
large pict- 
ure, moving 
it about until 
in position, 
and observe 
the effect 
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Lumbermen Tell of Remodeling Experiences 


Retailer Executes Remodeling Job 

Lumbermen everywhere are evincing the great- 
est interest in the campaign for remodeling of 
old houses. Not long ago Hudson Covert, of the 
Griswold Lumber Co., Binghampton, N. Y., 
wrote us an interesting letter in which he said, 
‘¢We have been stressing the remodeling idea 
with some success.’’ Mr. Covert proceeded to 
tell of a remodeling job which he had recently 
supervised, saying: ‘‘ We have just about com- 
pleted a very attractive remodeling job and I 
am anxious to have you see ‘before’ and ‘after’ 
pictures of it. I am particularly interested and 
proud of the job, for I planned and superin- 
tended the work myself. It will be a week or 
two before I can get the pictures ready, but | 
will send them on to you then.’’ A little later 
we received the two photographs reproduced on 
this page, showing the house in question before 
and after remodeling. 

While I am rather disappointed in these pic- 
tures, said Mr. Covert, as I do not think one 


can easily visualize the real worth of the im- 
provement, they will give something of an idea. 
The quarters proved too crowded for a good pic- 
ture, but you can see that there is quite a change. 

The story of this building is rather interesting. 
Four or five years ago two young ladies of a 
prominent local family decided that a novelty gift 
shop would prove popular, so they started one in 
a small way, calling it “Vanity Fair.” The garage 
at the rear of the house was given to them, and 
this they remodeled as seen in the “before” picture 
at left. Business prospered and ‘Vanity Fair” 
became one of the show places of the town, so 
that enlargement became necessary. A wing was 
built, about doubling the size of the building. 

Although the remodeling work was compara- 
tively simple, it resulted in a most attractive look- 
ing shop, with variegated stained shingles on the 
roof, beveled siding on the walls, neat looking 
leaded sash, and a very attractive circular beaded 
door and frame. 


Unfortunately I did not get a picture of the 
interior, which is about the most attractive part 
of the building. It is lined throughout with south- 
ern pine ceiling, painted a dull gray. The visitor 
passes up a step and through a wide archway to 
get from the old section into the new, and the 
effect is very pleasing. 











A Remodeling Reminiscence 


Commenting upon the AMERICAN LUMBER- 
MAN’S campaign in the interest of remodeling 
old homes, Ralph H. Burnside, president Willapa 
Lumber Co., Portland, Ore., relates the follow- 
ing interesting reminiscence: 


In 1902 the Hawkeye Lumber Co., of which I was 
manager, purchased a retail lumber vard at Fort 
Madison, Iowa. At that time and for some years 
afterwards, the town was considerable of a “has 
been.” It. had been a large, prosperous town in 
the earlier days, but with the passing of the Mis- 
issippi River sawmill industry it had shrunk in 
population and for years there were practically 
no new houses built there. We found, however, 
some interesting developments in the business at 
that point as compared with our other yards, 
which were in smaller and newer towns. We sold 
more than twice the amount of shingles at Fort 
Madison that we'‘did at any other point. The 
amount of repair work on the old homes gave us 
a very satisfactory volume of business with com- 
paratively little business on new homes. If we 
had been wise enough at that time to conduct such 
a campaign as you are now carrying on, no doubt 
the repairs to the old homes would have been 
greatly stimulated. 




















These photographs and accompanying text show how an old building was transformed by a New York State lumber retailer into 
the home of a unique gift shop which became one of the show places of the city. At left—‘‘Before’’; at right—‘‘After 


lowa Dealers Base Hopes on Good Corn Crop 


Mason City, Iowa, Feb. 16.—Opinions ex- 
pressed by retailers in attendance at the joint 
convention of the Northwest Iowa and the Cen- 
tral & Northwestern Iowa Lumbermen’s asso- 
ciations held in this city on Feb. 11 and 12, indi- 
cate that while 1925 prospects in the larger 
centers are pretty good, the outlook in the rural 
districts is only fair, due to the poor corn crop 
last year. However, the consensus was that a 
good corn crop this year will be reflected in an 
increased demand for lumber from the agricul- 
tural sections. 


The following expressions were obtained from 
some of the delegates present at the joint meet- 
ing: 

J. M. Furtonec, Keokuk, lowa.—The outlook for 
1925 seems to be pretty good in towns having a 
population of four thousand and more. 3ut in 
rural districts and towns having a population of 
two hundred or thereabouts there will not be 
toch business. This is mainly because the corn 
crop was poor last year. However, prospects of 
a good crop this year should mean a good fall 
business. 





G. L. Rosg, Dubuque, Iowa.—I am just wonder- 
ing what is going to happen this year. It is 
hard to tell. Our business for the first part of 
1925 is below that of last year. Some yards re- 
port more prospects than last year and there is 
&@ possibility that things may open up in April. 
he farmers need a good crop before they will 
be in a position to buy much lumber. 


R. S. Horner, Fonda, Ilowa.—The outlook is not 
80 good. The corn crop was especially poor in 
Towa last year and there will not be much lumber 


bought until there is a good crop or at least pros- 
pects of a crop that will encourage the farmer 
to come into the market and make some repairs. 


Cc. T. Warrs, Cedar Falls, Iowa.—Business is 
not so good just now. However, we expect a good 
city trade, but very little in the rural sections, 
where the farmers have been hit pretty hard. We 
had a nice town trade last year and we expect 
a good one this year. Cedar Falls is a college 
town and the rapid growth of the institution 
has created a demand for lumber which aids 
greatly in our business. 


G. H. Kierer, Pocahontas, Iowa. — Business 
should be good this year or at least fair. The 
speculators are the ones who should be doing the 
building and we will know about where they stand 
after March 1. ‘The situation may brighten con- 
siderably after that time. On the whole, though, 
I expect a larger business than last year. 


Frep C. Henry, Belle Plaine, Iowa.—Prospects 
for business are not particularly bright, although 
there is going to be an improvement later on in 
the year. ‘Thus far the volume of our business 
is larger than for the corresponding period last 
year, but it is not a normal increase as some of 
the building has been in the nature of replacing 
dwellings destroyed by fire. An improvement 
should be noted in the fall, I believe. 


MILT WIMMER, Mason City, lowa.—We are en- 
joying a boom in Mason City that has helped our 
business considerably. Several new buildings are 
going up that in a city of this size visibly stimu- 
lates the demand for lumber. The farmer trade 
is not what it ought to be, though. This whole 
section depends on the farmer trade and this year 


the farmer is buying little or nothing because of 
the poor corn crop. There is a vast amount of 
deferred building on the farms in the way of hog 
houses, barns, sheds, fences and the like, but 
there is not likely to be much trade before fall. 
The crest of this dull period will probably be 
reached about the first of March when payments 
on land contracts fall due. This should cause a 
readjustment which will give us a chance to get 
our bearings and know where we are. It is pos- 
sible that improvement will follow. 


Ropert Connor, Des Moines, Iowa.—The out- 
look for spring business is not rushing, although 
a pretty fair trade may be expected this fall if 
the corn crop is good and prices stay up. 


J. S. Overmire, Rock Rapids, Iowa.—The out- 
look for this year is not very good. The farmers 
are badly in debt and some of them are broke 
because of foolish speculation in high priced land. 
Business, I expect, as far as volume is concerned 
will be about the same as last year. I believe 
that the automobile has a great deal to do with 
the present inability of the farmer to make neces- 
sary lumber purchases. People are buying cars 
on time instead of painting their houses, repair- 
ing their buildings and making other much needed 
improvements. 


J. A. LimpBack, Cedar Rapids, Iowa.—Things 
look fair in our district, but there is not much 
trade at the present time because of the partial 
corn crop failure. If it warms up soon we should 
have a fair business. There have been no bank 
failures in Cedar Rapids and consequently we are 


“in better condition than some other towns and 


communities over the State. I notice some ten- 
dency for prices to stiffen, which is also en- 
couraging. 
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Conventions Might 


The big office of the Mueller Lumber Co., 
at Davenport, is one of the show places of 
Iowa retailing. It was designed both for 
efficiency and for appearance and is a work- 
ing place such as only a big, powerful com- 
pany would give to itself. It is built of 
brick, no doubt out of an enforced deference 
to the fire ordinances; for the plant is close 
in to the retail district of the city. It is 
commodious and full of daylight when the 
sun shines and full of electric light when 
the shades of night have fallen. No doubt 
it is an assuring place to customers who 
are minded to build a nice place for them- 
selves. We are not one of those persons 
who think an office must look like a Greek 
temple or must be finished in rare hard- 
woods to be attractive. Many a tiny.and 
inexpensive office is designed and furnished 
in such a way that a person lingers and 
looks admiringly and thinks of ways for 
improving the ap- 





Tri-Cities Yards Face Problem in Prorating the Cost of Service— 


Discuss an Individual Charge for That Rendered 


apply some of the things he has learned 
to his own living and working quarters. 
We like to see small offices, where a large 
expenditure would not be justified, bright- 
ened up with paint and wax and wall paper. 
It helps keep a man up on his toes. And 
naturally enough we like to see a really 
handsome office when the firm owning it is 
of a size and financial strength to be justi- 
fied in making the investment. 


Coal Department Is Busiest 


At the time of our visit not much lumber 
was going out to house jobs. The weather 
suggested polar bears rather than pansy 
beds, and the average man was more anx- 
ious about the lasting quality of his coal 
pile than about the building of an outdoor 
sleeping room. It happened that all the 
Muellers who have direct charge of the 
lumber wing of the business were out of 


out in the least indicating that the general 
volume and outside conditions of lumber 
retailing are unsatisfactory, he did state 
that the time has come for a little inner 
reorganization. Rough and approximate 
methods work well enough when demand is 
big enough to bring in gross profits of a 
size to cover overhead and leave a reason- 
able net gain. But as business runs on 
along competitive lines the pressure of com- 
petition keeps knocking the corners off of 
gross profits until, like the old gray mare, 
it “ain’t what it used to be.” 


Service Costs Have Increased 


Mr. Mueller spoke of competitive condi- 
tions being bad, and at once we thought of 
ill feeling between dealers, price cutting, 
the circulation of rumors about unfair tac- 
tics and the rest. But Mr. Mueller set 
me right on this. The bad competitive 

conditions he had in 





pearance of his 
home surroundings. 
It is a good sort of 
advertising, for it 
advertises not only 
building material 
but also a_ skilled 
hand and a discrim- 
inating eye on the 
part of the dealer. 
In these days 
when we sell some- 
thing more than 
piece stuff and shin- 








mind lay not s0 
much between deal- 
ers as between each 
individual dealer 
and his methods of 
business. I don't 
know whether or not 
I’m making this any 
clearer than mud. 
There doesn’t seem 
to be personal ill 
feeling; or if there 
is it was carefully 
concealed by all the 








gles it is necessary 
that we demonstrate 
our own knowledge 
of design and fin- 
ished appearance. Some of our customers, 
to be sure, will not be influenced by these 
things. Contractors are looking for build- 
ing materials rather than for inspiration, 
and farmers intent on a feeding floor or a 
hog fence may not notice the skill with 
which our office windows are placed. But 
the surroundings we give ourselves have 
their influence. They will not hurt sales, 
unless we have been extravagant and have 
built ourselves terribly stiff and unsuitable 
work rooms, and they will be an inspiration 
to those customers who want nice homes 
without quite knowing what details they 
need to choose in realizing their desires. 
Lastly, but quite as important, they have 
their effect upon ourselves and our helpers. 


Reflect Improvement in Homes 


It seems to us that the steady improve- 
ment in the quality of lumber warehouses 
and offices during the last twenty-five years 
marks more than the general increase in 
lumber prices. We expect that when a 
mercantile commodity is more expensive the 
dealer in that commodity will take better 
care of it. But in addition to this the im- 
provement marks the coming of architec- 
tural skill and art into the field of modest 
homes. A man who studies that art even 
in its primary phases, and every dealer 
must study it a little, will be induced to 


The office of the Mueller Lumber Co., Davenport, one of the show places of Iowa retailing, is close 
to the city’s shopping district and was designed for both appearance and efficiency 


the office when we called. We talked with 
Ben Mueller, who is the coal man of the 
firm. He admitted that it was his season, 
and he was about as busy as a man cares 
to be, seeing that his Davenport patrons 
had the wherewithal to keep warm. A very 
large percentage of the trucks and wagons 
that we saw on the streets were hauling 
black diamonds. We'd like to suggest to 
Cartoonist Briggs that he devote a strip 
of his “Real Folks at Home” to the coal 
hauler. He’s got a job that not many men 
envy, but it “keeps him out in the air,” and 
if he’s an altruistic sort of chap with a 
pride in his job, as all, Brigg’s “real folks” 
are, he can find plenty of things to make 
him feel good. The housewives may quarrel 
with him about the dust he raises, but he 
can look at the rows of houses, imposing and 
modest, that are warm and cheerful by vir- 
tue of the hard and grimy work that he 
does. We’re for him and the miners and 
railroad men and dealers who make it pos- 
sible for us to live in comfort when the 
mercury does its nose dive below zero. 


Competition Narrows Profit 


Mr. Mueller said he didn’t follow all the 
details of handling lumber in the Tri-Cities, 
but as a member of the firm he of course 
is familiar with the general conditions and 
policies of that end of the business. With- 


dealers. They speak 
very kindly of each 
other. But as we 
have mentioned be- 
fore in these Davenport articles, the pres- 
ence of a big mail-order house in the city, 
and the sales it makes to local people, have 


compelled local dealers to extend their — 


lines of service beyond the point reached 
by most mid-western yards. This serv- 
ice has had to be developed fast. It has 
shown real speed. To a man who hasn't 
tried it, the matter of adding an archi- 
tectural department may seem simple; 
just hiring or training a draftsman, setting 
aside a room or a corner of the office for 
him, getting hold of some plan books, ad- 
vertising a bit and going to it. That’s the 
beginning part of it, of course, and the tech- 
nical success of the undertaking will depend 
on the quality of the man, the support he 
gets, the need for such a service locally, the 
desire that exists or that can be created for 
it, and so on. 


Turnover Tends to Meet Cost 


But as soon as you offer that kind of serv- 
ice you are offering something new for sale; 
something that has to be paid for. It has 
been a rather general custom to allow this 
service to be paid for in connection with 
building materials. That’s been the pull- 


ing power of an architectural department 
in a lumber yard; for customers have felt 
that they were getting a service that would 
answer their purposes at a less price than 
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would be charged by an independent archi- 
tect. In fact a lot of us who can’t quite 
isolate the charge for service from the 
charge for material kid ourselves along into 
thinking the service doesn’t cost anything 
at all. And for that matter this architec- 
tural service does tend to pay for itself by 
attracting a larger volume of business, and 
oftentimes this extra business doesn’t cost 
as much to handle on a percentage basis. 
The same yard equipment and yard force 
can take care of it. The same office force, 
except for the addition of the architectural 
department, can handle it. So the old over- 
head will care for part or sometimes all of 
the new service. 


Prorating Service Brings Problems 


But as soon as the new service gets es- 
tablished and the business grows, there 
usually comes a time when this service can’t 
be paid for on the old margin. All sorts 
of problems come in. For instance, the 
business is more diversified, and not all 
customers need or want the same service. 
But if the cost of it is prorated over all the 


who hauled their own didn’t like it. Yards 
that handle both town and country business 
are still working with this thing. 


Financing Adds Much Work 


City yards that delivered all their stuff 
escaped this difficulty and could care for 
the charge in a pretty accurate way by add- 
ing a suitable percentage to the price of 
lumber, or by installing some sort of zon- 
ing system. But these city yards are now 
facing the old difficulty in a new form when 
they are adding these new services, and the 
Davenport yards are facing it in a rather 
acute form. It isn’t alone the plan de- 
partments that are involved. These men 
are doing much in the way of helping cus- 
tomers finance their projects. When they 
loan their own money they get an interest 
return; but some of them don’t loan their 
own money. They investigate the custom- 
er’s resources, draw up a more or less elab- 
orate financial statement for him, go with 
him to the bank, get the loan, keep records 
in their own offices and generally see him 
through without charge. This means much 


service would be considered by the public 
an invitation to buy houses from the mail- 
order corporation. It remains for the yards 
to go on with their service and find out ac- 
curate and suitable ways of carrying the 
necessary charges. 


Consider Charge for Planning 


Although the Mueller Lumber Co. has a 
pretty large architectural department for 
a retail yard, one that employs four men, 
it is a safe guess that considering the num- 
ber of houses handled it can offer an ade- 
quate planning service to its customers at 
a less price than an architect would charge. 
That’s one of the reasons a plan department 
has for existing. Another of course is the 
fact that such a department can undertake 
little services that an architect would not 
care to touch. The necessary remaining 
step is putting it on a fair basis of charges. 
This is a matter that the Davenport deal- 
ers are thinking about very carefully. They 
are not ready to make any announcement 
as yet. They have made something of a 
beginning, for the Muellers do make a 














This is ‘‘Mike’s’’ gang of outside employees of the Mueller Lumber Co., Davenport, Iowa. 


sales, the farmer who comes in for a jag 
of lumber and gets no architectural service 
with it is paying for that service. He buys 
lumber at the same price that is paid by the 
man who is getting a house planned; and 
if you put all the cost of the house planning 
into a general charge for lumber the farm- 
er is paying for something he doesn’t get 
and doesn’t want. This is essentially un- 
fair, and sooner or later the practical re- 
sult is likely to be that this farmer and his 
fellows will hunt for a place where they 
can buy lumber and pay just for the things 
that they get. Many yards that maintain 
a planning department recognize this fact 
and try to make a rough adjustment in 
prices. Somewhat the same problem came 
up years ago in the matter of deliveries. 
Anyone who has been attending conventions 
for twenty years will remember the serious 
discussions of this very thing. Delivery 
costs were mounting to such an extent that 
unless they were taken care of specifically 
this expense would cut seriously into profits. 
If they were added to all lumber, those men 


work and soéme responsibility, and must be 
allowed for in the yard’s budget. Other 
services have been gradually extended. In 
fact, Mr. Mueller laughed and said that 
contractors have pretty nearly reached the 
place where they expect drivers to carry 
the lumber in and hold the boards in place 
while the carpenters nail them on. 


Services Must Be Maintained 


Well, these are some of the things that 
led Mr. Mueller to say that competitive 
conditions are not so good as he could wish. 
It is plain how such matters could come 
into existence without any of the personal 
antics that we think of when competitive 
conditions are mentioned. Nothing unfair 
or underhanded, just a situation into which 
the yards have got by facing the same con- 
ditions and trying to offer a suitable serv- 
ice. Mr. Mueller and the other dealers who 
mentioned the same things did not suggest 
that all these new services be cut out. That 
kind of a reform is easy to think of, and 
hard to put into effect. To cut out the 


Superintendent ‘‘ Mike’’ Hess, in the foreground with 
his hand on the hose cart, started forty-four years ago, age 18, when the company was sawing logs it rafted down the Mississippi 


charge for plans specially drawn if they 
do not sell the material for building the 
house. 

It is always hard to change over from 
so called “free” service to a charge system. 
No matter how sound or necessary the 
change is, the public will not like it at first. 
Customers feel that they have been drawn 
along with free service until they have come 
to rely on it, only to find themselves charged 
for it when they can’t well do without it. 
But this is no unusual experience in busi- 
ness, and when the time comes the change 
must be made in the best way possible. 
The Muellers and the rest of the Davenport 
dealers are searching with care to find 
that right way, and their experience will 
be worth observing. Mr. Mueller told me 
his company had been gathering informa- 
tion wherever it could find it, especially in 
the East where the working out of these 
general problems had been forced a little 
earlier. 

So many dealers have mentioned that they 
were thinking about these various yard 
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services that are not used in every transac- 
tion, and were trying to figure out ways of 
requiring the customers to pay for what 
they use and no more, that we are hoping 
the subjects come up for discussion during 
the current convention season. The gen- 
eral subject of knowing costs, and of de- 
partmentizing the yard in order that these 
costs may be accurately allotted, is still 
much to the fore and no doubt will get the 
attention it deserves. We'd like to see this 
other matter included and worked out with 
equal care. But after these service costs 
are known, the job of devising suitable ways 
of getting them paid still remains. Lum- 
ber retailing can’t go back to the old method 
of telling the would-be customer to hunt 
up a contractor for a plan and a material 
bill, and to see the banker about a loan. 
We'll take part of that back. These old 
methods do work in places, and we’d prob- 
ably use them if we lived in those places. 
But lumber retailing as a whole is working 
away from them. In some places it has 


probably worked too far away and is offer- 
ing a top-heavy service. These are some 
of the new perplexities in retailing. All 
you men who are well along toward a satis- 
factory solution of them will do the rest 
of us a service by telling us your experience. 


SABE EEBAEREEEAaGAEAS 


New Paint Made from Pine Oils 


ELIZABETH, La., Feb. 16.—The new preserva- 
tive paint, manufactured from the oils of rich 
pine wood by the Southern Wood Products Cor- 
poration, of Elizabeth, occupied a large part 
of the annual meeting of stockholders of this 
company here Feb. 13. 

This new venture was begun during the latter 
part of last year, and owing to the fact that 
the paint can be produced at comparatively 
low cost, is already showing promise of being 
the largest part of the company’s business. 

The Southern Wood Products Corporation 
has been manufacturing turpentine, pine oil, 
tar etc. for the last five years, using as raw 
material the ‘‘down’’ wood from cut-over pine. 
The paint was first made for the company’s own 
use in preserving its buildings, and showed such 


—— 


good wearing qualities that other local firms be. 
gan having it manufactured for their uses, re. 
sulting finally in the company entering the field 
as a paint manufacturer. It is claimed the 
paint has all the qualities that make rich, long. 
leaf pine practically everlasting. 

The stockholders voted a special appropria- 
tion for this year to conduct the required ad- 
vertising to present the paint to dealers. 

The following directors were reélected: Ed- 
ward E. Krauss, 8. C. Knight, A. J. Osterland, 
R. M. Hallowell, and A. B. Finke. Officers were 
reélected as follows: Edward E. Krauss, presi- 
dent; 8. C. Knight, secretary-treasurer; A, J. 
Osterland, vice president and manager. 

The Producers Turpentine Co., of Elizabeth, 
at its annual meeting of stockholders on Feb, 12, 
reélected its directors as follows: E. A. Wilson, 
R. M. Hallowell, Edward E. Krauss, 8. L. G. 
Wilson, and 8. M. Lee. The following officers 
were also reélected: R. M. Hallowell, presi- 
dent; Edward E. Krauss, vice president; E. A, 
Wilson, secretary; 8. L. G. Wilson, treasurer; 
O. D. Keller, assistant secretary; C. L. Adams, 
assistant treasurer. 

This company produces turpentine and rosin 
from the timber of the Industrial Lumber Co. 


Sales and Collection Policy of a Successful Retailer 


St. Paut, MINN., Feb. 17.—The nine Ing- 
voldstad brothers, two of whom are well known 
retail lumbermen, recently held their annual 
family reunion. All of the nine brothers are 
enjoying the best of health and are actively 
engaged in various lines of business, The two 
lumbermen of the family are Arthur Ingvold- 
stad, proprietor of the Arthur Ingvoldstad 
Lumber Co., St. Paul, Minn., and William B. 
Ingvoldstad, owning and operating the Ing- 
voldstad Lumber Co., Decorah, Ia., and the 


latter of the brothers ~ 


stad says that he always tries to buy at the 
right time, and at the right price. ‘‘I have 
ever failed in buying at the low prices in all 
these years I have been in business,’’ said he, 
‘¢and when I have made a good buy, I do not 
have to worry about selling the stock at a good 
profit.’’ 

Reverting to his collection methods, Mr. Ing- 
voldstad said: 

On all small orders, totalling less than $20, we 


require cash at the time of sale, or upon delivery, 
and I will say that this works out very nicely for 


Long Lake Lumber Co., Long Lake, Ill. The 


has been in business at 
Decorah for about twen- 
ty-two years. 

Getting the cash at 
the time of sale for all 
orders of less than 
twenty dollars, and hav- 
ing a distinct under- 
standing at the time 
the goods are taken 
out of the yards as to 
exactly when they will 
be paid for, on all or- 
ders running over that 
amount, are two cardi- 
nal principles in the 
sales and collection pol- 
icy of Arthur Ingvold- 
stad, who operates two 
retail yards in St. Paul, 
doing quite a large vol- 
ume of business. This 
firm, by the way, has a 
pretty snappy slogan, 
‘“Snap Price Lumber,’’ 
which is printed in red on its letterhead and 
otherwise used in its advertising. 

In the opinion of Mr. Ingvoldstad, there are 
two factors in the retail lumber business that 
are especially important in relation to the 
dealer’s success. One is collections and the 
other is buying. It is easy to sell goods, but 
getting the money for them must be kept al- 
ways in mind. Make it a point to make the 
collection at the time of the sale; that is, have 
a definite understanding as to just when pay- 
ment will be made. It is easy and natural at 
the time of a sale to talk about payment, and 
every manager should make it a point to do so. 
Many a man has failed in business just on ac- 
count of being too easy, and not having the 
heart to push collections, while others have 
gone on the rocks because of being too anxious 
to make sales and extending credit to persons 
not deserving of it. Thus, in terse, snappy 
sentences, Mr. Ingvoldstad enumerates and 
drives home the essential points of the policy 
which has enabled him to build up a large and 
prosperous retail business. 

On the question of buying stock Mr. Ingvold- 


The nine Ingvoldstad brothers at recent family reunion. 
treme right is Arthur Ingvoldstad, of the Arthur Ingvoldstad Lum- 
ber Co., St. Paul, Minn., while standing second from right end of 
rear row, is William B. Ingvoldstad, of Ingvoldstad Lumber Co., 
Decorah, Iowa, and Long Lake Lumber Co., Long Lake, Ill. 





Seated at ex- 


us. By getting the cash for all small orders, we 
do not get our books full of little accounts, and 
every retailer realizes that it is the very small 
accounts that cause proportionately the most trou- 
ble in collecting. 


On sales that run $20 or more we always ask 
for a down-payment at the time of sale, and at the 
Same time have an understanding when the balance 
will be paid. After the sale is made, terms ar- 
ranged etc., before delivering the material we look 
up the property to see if the lot or house is mort- 
gaged, and also secure the customer’s rating. We 
never take any chances on sales where the place 
is mortgaged. We always make it a point to file 
liens if the accounts get to be ninety days old. 
The lien law is a great protection for the dealers. 
Out of $1,500,000 sales made my losses have 
amounted to approximately $1,100. 


Asked his opinion as to whether it is a 
practical proposition for the average retailer 
to do business on a ‘‘cash and carry’’ basis, 
eliminating both book accounts and deliveries, 
Mr. Ingvoldstad said: 


I certainly would like to run a retail yard where 
I could count up the cash every night, and hope 
that some day a plan may be worked out whereby 
all lumber yards will be able to get cash every 
day on the sales they make. Certainly, if a plan 
of this kind could be worked out, it would save 
a lot of trouble and expense. No doubt the cash 


and carry system can be put into effect in many 
cases when starting a new lumber yard, but I 
firmly believe that it would be a failure if an old 
established yard should attempt to change over 
from credit to a cash and carry system. I mean 
by this, a strictly cash basis on every piece of 
lumber sold. 


In my own case, if I were to inaugurate the 
cash and carry system, after being established for 
sO many years and doing a credit business, it 
would work a hardship to my business and to the 
people I come in contact with. Most-of the peo- 
ple who have been trading here are perfectly 
good. I have been extending them credit for years, 
and they naturally would feel offended if I now in- 
sisted on cash, and would look elsewhere for their 
lumber. Other dealers would benefit by the change 
in policy, and it would be a costly experience for me. 
Furthermore, there are many contractors who have 
only a limited amount of cash, but who are honest 
in their dealings, who take certain jobs and always 
pay their lumber bill when the job is completed. 
As a matter of fact, I have always considered 
that my system, as I have outlined it, is about the 
best method for handling these matters. 

Arthur Ingvoldstad began his lumber ¢ca- 
reer when a schoolboy, his first job being piling 
lumber at 15 cents a thousand feet. At eight- 
eer years of age he was doing grading for a 
sawmill at Dubuque, Iowa. When nineteen 
years old he was manager of a retail yard, 
later entering the employ of the C. M. Youmans 
Lumber Co., of Winona, Minn., with which con- 
cern he remained seven years, becoming its 
auditor, in charge of nineteen retail yards. But 
figuring that if he could make money for oth- 
ers he could make more for himself, he entered 
the retail field on his own account, and his later 
experiences have proved the wisdom of the step. 


Large Volume of Business in Prospect 


Tacoma, WaASsH., Feb. 14.—One of the most 
effective short speeches ever made before the Ta- 
coma Lumbermen’s Club has been checked up 
to the credit of Karl Kellogg, sales manager 
of the Ship Lumber Mill Co. and the East Side 
Mill Co., who recently spent three weeks in some 
of the large lumber consuming centers. Mr. 
Kellogg investigated conditions in Minneapolis, 
Mankato, Chicago and Rochester. He says: 


I am convinced that a large volume of business 
will be let loose as soon as the weather is right, 
affecting the line yards and the city trade. From 
the data at hand it is my belief that the estimates 
of an increase of 25 percent compared with last 
year are low. As soon as another crop comes 
into view, the farmer will be in fine shape; and 
I do not believe that the city trade is pretty well 
done by any means. 


One of the factors in prospective lumber busi- 
ness is the program for public improvements. 
Mr. Kellogg in this connection refers to Chi- 
eago’s budget for 1925, with a total of $185,- 
629,000—the biggest budget the city has ever 
had; including a total of $25,000,000 for new 
schools. ? 
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News and Business Ideas for Retailers 


Yard Managers Discuss Problems 

MILWAUKEE, WIs., Feb. 16.—An interesting 
event that occurred last week during the annual 
eonvention of the Wisconsin Retail Lumber- 
men’s Association in this city was a dinner at 
the Hotel Medford attended by the officers and 
managers of the Caldwell & Gates Co., of Pe- 
waukee, Wis. The dinner was followed by talks 
from President Charles Caldwell and Vice Presi- 
dent J. I. Gates. In the discussion that fol- 
lowed much interest was shown especially in 
the subject of credits and collections, and it 
was decided that the company would place col- 
lections on a competitive basis among its man- 
agers this year. The Caldwell & Gates Co. 
operates retail yards at a number of points in 
southern Wisconsin, and this dinner was the 
first of a series of meetings that have been 
planned for the purpose of bringing the officers 
of the company and the various local managers 
into closer touch with each other through a dis- 
cussion of the many problems that arise from 
time to time. 


Lumber Firm Improves Its Plant 


DECATUR, ILL., Feb. 16.—An unusual and in- 
teresting feature of the newspaper advertising 
now being carried in the local papers by the 
G. 8. Lyon & Sons Lumber & Manufacturing 
Co., of this city, is that actual plans and photo- 
graphs of homes built in Decatur are being 
featured, which naturally stimulates local in- 
terest. 

The company is now engaged in remodeling its 
establishment, extensive changes being made 
both in the office and the warehouses. When 
completed the office space will be divided into 
a reception room, a plan room, a room for the 
estimator, a private conference room, and a 
separate office for the cost department. 

A warehouse has been vacated, and is being 
made over into a cabinet room for the making 
of built-in fixtures, and more room is being pro- 
vided for the window and door frame depart- 
ment. For the coming season the company will 
increase the number of bench men from six to 
ten, and instead of having four men engaged 
in making frames the force of that departmen* 
will be increased to seven. 

The remodeling will make possible the central- 
ization of the warehouse department. When 
the changes are completed, the warehousing 
will be a unit, with one man in charge, thus 
adding greatly to the efficiency of the plant. 


Key Suggests Home Ownership 


The first essential of an advertisement is to 
get itself read. Hence the knack of imparting 
individuality and distinctiveness to advertising 
copy is a most valuable one. To some, this 
facility seems to come naturally, while with 
others it is an acquired gift, gained through 
observation and study of the methods and prod- 
uets of others, not with the idea of closely copy- 
ing them, but for the suggestions and inspira- 
tion found therein. A retail advertiser whose 
copy is marked by originality and interest is 
the Elwood Lumber Co., of Elwood, Ind., vari- 








ous features of whose publicity methods have 
een commented upon in this department from 
ime to time. 


This company has recently hatched a new 
idea, in the form of the striking and appropri- 
ate ‘‘key?? design which appears at the bottom 
of its newspaper advertisements. The key is 
the symbol of home ownership, hence nothing 


could be more fitting than this simple but at the 
same time conspicuous design. The illustration 
here reproduced is reduced about one-half from 
the original. This touch affords a good example 
of ‘how by a little thought and originality the 
effectiveness and pulling power of an adver- 
tisement may be materially increased. 


Retailing Lumber in France 


An interesting account of the manner of re- 
tailing lumber in small towns in France is given 
by Fred B. Conine, president of the Oregon 
Lumber Co., Denver, Colo., who spent about 
four months sojourning in Europe last summer, 
returning home late last fall. 


‘¢When the lumber retailer of a small French 
village sells to a carpenter,’’ he related, ‘‘he 
sells his lumber by the log. The log is first 
sawed into slabs of a designated thickness and 
then the boards are piled up in the original 
form of the timber, except that small strips of 
wood are inserted between the boards. When the 
carpenter calls upon the lumber dealer to buy 
his product, he selects a log, bark and all.’’ 

The accompanying illustration shows the 
method used in arranging the lumber after it 
has been sawed. This enables the wood to season 
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Illustrating the method of piling ‘‘logs of 
lumber’’ practiced by retailers in some of the 
smaller towns of France 


quite well despite the presence of the bark. Still, 
this striking method of handling lumber is so 
different from that employed in this country 
that it is difficult for the American lumberman 
or builder, accustomed as they are to a stand- 
ard of sizes and grades, to conceive of handling 
a ‘flog of lumber.’’ 

‘¢Of course, this kind of retail lumber busi- 
ness is not universal throughout France,’’ ex- 
plained Mr. Conine, ‘‘but I have seen it often 
in the rural and outlying districts, where build- 
ing material is handled on a small scale and the 
builder is not over-exacting about his supplies.’’ 
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Dealer Drums Up Spring Business 


MonmMovuTH, ILuL., Feb. 16.—‘‘ When the first 
breath of spring comes, the carpenters of Mon- 
mouth are going to be busy,’’ reads the opening 
of a circular letter just sent out to its trade by 
the Diffenbaugh Lumber & Coal Co. The letter 
proceeds to point out that now is the time to 
lay oak floors, and to plan to build, repair, re- 
roof and fix up generally. The Diffenbaugh 
company believes in stirring things up and get- 
ting people to thinking about building and re- 
pairing that ought to be done this spring. 


A Bit of Dallas Yard History 


Daas, TEx., Feb. 16.—Lumber yard owner- 
ship in Dallas during the last few years has had 
a very low rate of change, one that is equaled 
by hardly any other retail business in the city. 
The latest city directory lists 46 retail lumber 
firms. Twelve of these were listed in the 1914 
directory, and five in the 1904 directory. 


The oldest lumber firm now in existence in the 
city was established in 1876 by J. T. Elliott & 
Co. However, its record of continuous opera- 
tion in Dallas in a retail way was broken for 
several years prior to 1922, the firm maintaining 
only a Dallas headquarters for retail establish- 
ments in several Texas towns. Cowser & Co., 
established in 1879 under the name of Griffiths 
& Cowser, is the oldest yard continuously in 
operation. The Griffiths interests sold out to 
Cowser ané established the Griffith & Co. yard, 
which is now in operation, in 1898. The Holman 
Lumber Co. is said to have been doing business 
more than 40 years. 


The four 1904 yards which are still doing 
business are: Cowser & Co., J. T. Elliott Lum- 
ber Co., Holman Lumber Co., Griffiths & Co., 
and Burton Lumber Corporation. The 1914 
firms which are still on the map are: Cowser 
& Co., J. T. Elliott Lumber Co., Holman ‘Lumber 
Co., Griffiths & Co., Burton Lumber Corpora- 
tion, Clem Lumber Co., Groves-Barnes Lumber 
Co., Jenkins-Cobb-Massey Lumber Co., Oak Cliff 
Lumber Co., Lingo Lumber Co., Trinity Lumber 
Co., and J. M. Wilcox & Co. 

It is said that the only retail lumber firm in 
Dallas which has changed hands a number of 
times is the Higginbotham-Bartlett Co. This 
firm was established in the early 90’s, under the 
name of the M. T. Jones Lumber Co.; subse- 
quently it became the Jones Lumber Co., the 
Jones-Wortham Lumber Co., the Jones Lumber 
Co. again, and finally the Higginbotham-Bart- 
lett Co. Its changes are said to have been due 
largely to successive settlements of the estate of 
its founder among several heirs, although the 
element of sale at a profit may have entered into 
some of the more recent changes. The yard 
has moved its location three times. 


Such ownership changes as have occurred 
among lumber yards of the city have been due 
largely to a lack of proper cost systems, in the 
opinion of T. W. Griffiths, jr., founder and 
manager of Griffiths & Co. It has been his ob- 
servation, too, that most changes which do oc- 
cur come during hard times. 

**Dallas is regarded in some circles as the 
graveyard of lumber interests in Texas,’’ said 
he, ‘‘largely because of the difficulty of new 
firms gaining a foothold here. New firms find 
difficulty in taking away clients from the old, 
established companies, and finally have to sell 
out to them. Temporary cutting of prices does 
a new man little good, because if he can’t make 
a profit, he can’t stay in business.’’ 


In spite of these difficulties, however, many 
new firms have been established. The number 
of retail lumber companies, as listed in the 
city directories, has increased practically twice 
as fast as the population of the city, although 
Dallas is one of the most rapidly growing cities 
in the United States. In 1904 it had a city 
directory population of 76,736, with 14 retail 
lumber yards. In 1914 these figures had in- 
creased to 130,046 people, and 25 lumber yards; 
while the 1923 totals are 232,156 people and 
46 lumber yards. 

‘*The lumber business will always be a good 
business in any region that is developing,’’ said 
Mr. Griffiths. ‘‘The West and Southwest are 
growing faster than any other sections of the 
country, and I see no reason why such growth 
should not continue. Dallas is leading the whole 
Southwest, and is gaining momentum every 
year.’’ 

Ownership of lumber companies in Dallas is 
said to be largely independent. Qf the 46 firms 
only five are units of a line of yards. These 


are the J. T. Elliott Lumber Co., Temple Lum- 
Clem Lumber Co., 


ber Co., Higginbotham- 
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Bartlett Co. and Galbraith-Foxworth Lumber Co. 

Mr. Griffiths estimates that from 85 to 90 
percent of all the homes built in Dallas are 
financed through lumber companies. The firms 
who would prefer to eliminate the financing 
angle, he reports, have been forced to it by 
competition, until practicaly all companies do 
some building on credit. 

In addition to the firms already mentioned, 
the following companies are listed as doing a 
retail lumber business in Dallas: Baxter Lum- 
ber Co., Bishop Lumber & Planing Mill, Booth 
Lumber & Loan Co., Bradford Lumber Co., Buell 
Lumber Manufacturing Co., Builders Lumber & 
Loan Co., Burgher Lumber Co., Burgoyne Bros., 
Dallas Lumber Co., Dallas Sash & Door Co., 
Dallas Shingle and Lumber Co., Davis-Johnson 
Lumber Co., W. N. Gillentine, Headington Lum- 
ber Co., J. W. Johnson Lumber Co., Kelsay 
Lumber Co., Marsalis Lumber Co., M. M. May- 
field, T. H. Morrow Lumber Co., Oldham & Sum- 
ner Lumber Co., Geo. W. Owens Lumber & Loan 
Co., Rowlett Staining Co., C. F. Schulz Lumber 
Co., J. R. Shoupe Lumber Co., Spencer Lumber 
Co., Standard Lumber & Manufacturing Co., 
Stickle Lumber Corporation, Texas Demol- 
ishing & Supply Co., Trinity Heights Lumber 
Co., J. A. Wallace, and A. M. White & Co. 
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“Coming Through’—With a Check 


Music is said to have power to ‘‘soothe the 
savage breast,’’ and to make even the wild 
beasts forget their natural enmity to man. 
Hence it is only reasonable to assume that it 
possesses potency to soften the stony heart of 
a delinquent debtor and cause him to ‘‘come 
through ’’ with that past due balance. Anyway, 
the Stricklin Lumber Co., of Florence, Ala., has 
found it a good stunt to rubber-stamp upon its 
statements of over-due accounts the few bars 
of music here reproduced. Sung or hummed to 
the tune ‘‘Coming Through the Rye’’' these 


Slowly, with great feeling. 
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Please te-mit to — day? 


words ought to get a ‘‘rise’’ out of any cus- 
tomer possessing the least sense of humor. No 
one is likely to take offense at this way of 
requesting prompt payment, where a more blunt 
presentation of the same request might be 
resented. 


Lumber Company Elects Officers 


HACKENSACK, N. J., Feb. 16—The annual 
election of officers of the Comfort Coal-Lumber 
Co. (formerly the Hackensack Coal & Lumber 
Co.), was held at the general offices of the 
company, 123 Anderson St., Hackensack, N. J., 
on February 10. 

The following officers were elected for the 
coming term: President, Elmer Blauvelt; vice 
presidents, David D. Bellis, Laurence Beckerle 


and Hiram B, Blauvelt, secretary and treasurer, . 


Frederick Stillwell. 

Elmer Blauvelt has been, until this year, the 
treasurer since the beginning of the present 
company, which position Frederick Stillwell 
now assumes, besides the secretaryship which 
he has also held since the formation of the 
present company. The officers will hold office 
during 1925 and 1926, which is the first 2-year 
term that the company will have operated on 
‘‘neighborhood chain store’’ basis, as organized 
Jan. 1, 1925. 


Developing a Paint Department 


The large number of lumber retailers hand- 
ling paints will be interested in the methods 
followed by the T. S. Goslin Lumber Co., of 
Wildwood, N. J., in building up a large and 
profitable trade in paints. The cardinal points 
of the Goslin paint policy may be summarized 
thus: 

A complete stock of fresh paints. 

A delivery force always on the job, delivering a 
quart or a barrel at short notice. 

A well arranged and well displayed stock of 
paints on the shelves of the store. 

Complete paint information and advice at the 
tip of the tongue. 

Readiness to help by suggestion and explanation 
of the art of painting. 

A smiling contenance, and a spirit of willing 
service, 

The manager of the company’s paint de- 
partment, John T. Gilman, attaches great im- 
portance to the reputation for always having 
in stock fresh paints which the company has 
earned with the local painters. To keep on 
hand a complete stock of fresh paints is a con- 
siderable job, requiring careful checking of 
sales and close codperation between dealer and 
wholesaler. 

The company makes use of the booklets fur- 
nished by the manufacturer as enclosures in its 
mail and for distribution by the salesmen and 
the office. 

Last summer Mr. Gilman made a personal 
house to house campaign for the sale of paints 
on Saturday afternoons and evenings. Em- 
ployees of the plant turned in memoranda re- 
garding houses needing paint. The names of 
the owners were ascertained and personal visits 
or telephone calls were made. 

One of the firm’s display windows was de- 
voted entirely to paint, the display being 
changed twice a month. 

An advertising paint compaign was con- 
ducted, quarter-page ads appearing each week 
for six consecutive weeks in six weekly news- 
papers, completely covering the firm’s delivery 
territory. 

“We feel that our paint department is an ex- 
ceedingly important development,” said Mr. Goslin, 
“and that. the educational work we have done along 


this line has contributed toward the progress of 
the county. A community is judged prosperoys 
when its buildings are painted and in good condition, 
Our investment of $8,000 in paints during the lag 
year brought us a goodly profit, and we have built 
up a demand which will not cease with this, or 
next, year.” 


Retailer Distributes Road Map 


In these days of almost universal automobile 
ownership, a good road map is appreciated by 
almost everyone. Realizing this fact, the O. ¢. 
Cluss Lumber Co., of Uniontown, Pa., also 
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There’s Only One Way To 
Start Building a Home--- 
That’s To START 


Spriag will be here soon. It'r time to pegin 
active work on the big things you have in 
mind for the year. 

‘There ss no More important matter than 
that home you have hoped for, wished for 
and talked about for 60 long. 

Put the hopes, the wishes and the tall into 
action this month and realize im the mes 
home the happiest year of your life.. 

There is one very easy ‘way to start—call at 
our office and tell ue you are interested in 
home building. 


HAYES-LUCAS LUMBER C0. 


No. Broadway R. L. GEIst, Mgr. Phone 14 
BUILDING MATERIAL - Wood - COAL 





This advertisement of a retailer located at 
Brainerd, Minn., conveys a seasonable reminder 
to home building prospects, and suggests the 
first step to be taken 





operating two other yards in Fayette County, 
is presenting its customers with a large colored 
road map of the county, on which the company’s 
yards locations are indicated in red. The map 
is enclosed in a stiff cardboard folder of handy 
size, bearing on the outside a partial list of 
the items stocked, and the company’s slogan, 
‘¢We Furnish Everything to Build Anything.”’ 


In the Realm of Building 


To Hold Big Building Show 


MINNEAPOLIS, MINN., Feb. 18.—The greatest 
building show ever undertaken in the North- 
west was forecast today by F. 8. Keating, chair- 
man of the show committee, which is arranging 
the exposition to take place in Kenwood Ar- 
mory, March 30 to April 4, under auspices of 
the Minneapolis Builders’ Exchange. Forty 
percent of the available space already has been 
subscribed. 


To Hold Builders’ Exposition 


CANTON, OHIO, Feb. 16.—A Builders’ Exposi- 
tion to be held in the City Auditorium some time 
in March, sponsored by the Canton Builders’ 
Exchange, will be the first builders’ show in the 
history of the city. Indications point to its 
success. Already scores of applicants have re- 
served booth space. Fifteen retail lumber deal- 
ers and eight building supply firms will have 
exhibits. Many large manufacturers will be 
represented. 


Many New Projects in South 


ATLANTA, GaA., Feb. 16—One of the best 
industrial records in the South’s history was 
established during January in new construc- 
tion projects announced, exceeding any previous 
January of several years, according to infor- 
mation compiled by a well known industrial 
engineering and financing concern in Atlanta. 
The lumber industries were especially active 
during the month, a total of more than fifty 
projects being announced, many of them in- 
eluding new mill or plant construction by both 
existing and newly formed companies, this 
work to be carried out the early part of the 
year. In the furniture and other woodworking 
industries not included as lumber, there was 


also a total of more than fifty projects an- 
nounced during the month. 


Plan “Own Your Home” Exposition 


PITTSBURGH, PA., Feb. 17.—For the purpose 
of stirring up interest in home owning, and 
disseminating information useful to prospective 
homebuilders, the Pittsburgh Builders’ Ex- 
change will hold a building show and ‘‘own 
your home’’ exposition in Motor Square Garden, 
from May 6 to 16, inclusive. 


Date Fixed for Complete Home Show 


GRAND Rapips, Micu., Feb. 17.—The Grand 
Rapids annual Complete Home Show will be 
held March 9 to 14, inclusive. A feature of the 
show this year will be a model home, with an 
expert present to explain the various types of 
construction and building material and to ad- 
vise prospective home builders. 


Bill to Amend Nebraska Lien Law 

LINCOLN, NEB., Feb. 16.—A bill has been 1 
troduced in the Nebraska legislature to amend 
Section 3207 of the compiled statutes of Ne 
braska for 1922, relating to mechanics’ liens. 
The bill provides that ‘‘any person who shall 
perform any labor or furnish any material for 
the construction, repairinz or removal of any 
house or other building, by virtue of a contract 
or agreement, expressed or implied with the 
owner thereof or his agent, shall have a lien to 
secure the payment of the same upon such struc 
ture and the land upon which it stands.’ 

The bill provides further, that ‘‘said lien 
when filed for record in the form and — 
the time required by law shall be prior am 
superior to any mortgage or other lien give? 
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ys security for money borrowed to pay for the 
sonstruction, repairing or removal of any house 
or other building upon which said labor was 

rformed or materials furnished, notwithstand- 
ing the date of the filing for record of the said 
mortgage or other lien.’’ 

The bill also provides that the original Section 
9907 of the compiled statutes is thereby re- 
pealed. 
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Encourages Building Small Homes 

(CLEVELAND, OHIO, Feb. 16.—A special plan 
ook particularly adapted for the use of build- 
ers of small homes will be issued within a short 
time by the wood construction bureau of the 
Cleveland Board of Lumber Dealers with the 
esperation of the local chapter of the Amer- 


ican Institute of Architects. In addition, ar- 
rangements will be made wherever desired for 
the supervision of local architects over the con- 
struction of dwellings, with nominal fees. Ac- 
cording to S. C. Fulton, manager of the bureau’s 
permanent exhibit in the downtown section of 
the city, a widespread response to the building 
service offered is indicated from the fact that 
inquiries are pouring in from all sections of 
Ohio and nearby States. One real estate dealer 
obtained through the bureau the plans for thirty 
dwellings upon which construction work has been 
started in this city. Mr. Fulton also is featur- 
ing the possibilities of remodeling as inaugu- 
rated by the AMERICAN LUMBERMAN, which has 
attracted a great deal of interest among patrons 
of the bureau. 


To Increase Mortgage Exemption 


INDIANAPOLIS, IND., Feb. 16—Lumber and 
building interests in Indiana are watching close- 
ly the progress of a bill in the legislature which 
would increase the mortgage exemptions from 
$1,000 to $2,000. The bill passed the senate 
last week with only eight votes registered 
against it. A bill which had been introduced 
in the house having almost the same provisions 
passed that branch. Each bill will take its 
regular course through the other branch and 
the first one to pass will be submitted to the 
governor for his signature. It is pretty gener- 
ally conceded that the passage of either bill 
would stimulate the construction of smaller 
homes. 


Good Building Volume in January Is Shown 


Building activity continues at a very good 
rate, according to report of the F. W. Dodge 
Corporation, just released. January building 
contracts in the 36 eastern States (including 
about seven-eighths of the total construction 
of the country) amounted to $296,473,000. This 
was a decrease of only 1 percent from January 
of last year, which had the highest January 
building volume on record. There was also last 
month a decrease of 10 percent from December, 
1924. Nearly all districts showed a falling off 
from December, New York State and northern 
New Jersey and the northwest States being the 
exceptions. The middle Atlantic States and the 
ventral West showed decided decreases from 
January of last year, the other districts showing 
increases over the previous January. 


Last month’s record ineluded: $127,231,900, 
or 43 percent of all construction, for residential 
buildings; $67,372,000, or 23 percent, for com- 
mercial buildings; $35,462,100, or 12 percent, 
for public works and utilities; $19,454,400, or 
6 percent, for industrial buildings; and $15,- 
338,600, or 5 percent, for educational buildings. 


Contemplated new work reported in January 
amounted to $638,153,300. This was very large 
in proportion to the amount of work started 
(contracts awarded) but it was 5 percent less 
than the amount reported in January of last 
year. The volume of newly planned work re- 
ported is usually very high in January. : 


New York State and Northern New Jersey 


January building contracts in New York State 
und northern New Jersey amounted to $110,770,- 
900. This was an increase of nearly 10 percent 
over December and of nearly 5 percent over 
January, 1924. 

Included in last month’s total were $45,601,900, 
or 41 percent of all construction, for residential 
buildings ; $34,923,800, or 32 percent, for commer- 
cial buildings; $6,915,800, or 6 percent, for re- 
ligious and memorial buildings (including contract 
for the nave of the Cathedral of St. John the 
Divine) ; $5,486,500, or 5 percent, for educational 
buildings ; $5,144,700, or 5 percent, for industrial 
buildings; and $5,075,300, nearly 5 percent, for 
public works and utilities. 

Contemplated new work reported last month 
amounted to $143,794,400, which was 40 percent 
under the amount reported in the previous Janu- 
ary, 

New England 

Last month’s building contracts in New England 

amounted to $24,200,100. While this was a 12 
percent decrease from December, it was also a 
9 percent increase over January of last year. 
_ Included in last month’s record were $11,407,- 
500, or 47 percent of all construction, for residen- 
tal buildings ; $4,767,900, or 20 percent, for public 
Works and utilities ; $3,154,800, or 13 percent, for 
commercial buildings ; $1,535,000, or 6 percent, for 
‘ducational buildings; and $1,012,000, or 4 per- 
ent, for industrial buildings. 

Contemplated new work reported in January for 
this district amounted to $41,372,300, which was 
Just 1 percent over the amount reported in Janu- 
ary of last year. 


Middle Atlantic States 

Last month’s building contracts in the middle 
Atlantie States (eastern Pennsylvania, southern 
hate Jersey, Maryland, Delaware, District of Co- 
Umbia and Virginia). amounted to $21,677,700. 
: his was a 13 percent decrease from December and 
4 86 percent decrease from January, 1924. 

Last month’s record included $13,924,000, or 64 
Percent of all construction, for residential build- 
‘088; $2,856,700, or 13 percent, for commercial 
puildings ; $1,867,000, or 9 percent, for industrial 
uildings ; and $1,261,100, or 6 percent, for educa- 
tional buildings. 
ls Contemplated new work reported in this district 
4st month amounted to $88,867,800, an increase 


of 36 percent over the amount reported the pre- 
vious January. 
Pittsburgh District 


January building contracts in western Pennsyl- 
vania, West Virginia, Ohio and Kentucky, 
amounted to $38,257,800. Although this was a 
decrease of 24 percent from December, it was an 
increase of 49 percent over January, 1924. 

Last month’s record included $15,184,100, or 40 
percent of all construction, for residential build- 
ings; $5,642,800, or 15 percent, for commercial 
buildings ; $4,535,500, or 12 percent, for industrial 
buildings; $4,130,600, or 11 percent, for public 
works and utilities ; and $3,809,500, or 10 percent, 
for social and recreational projects. 

Contemplated new work reported for this dis- 
trict last month amounted to $81,950,300, an_in- 
crease of 23 percent over the amount reported in 
January of last year. 


Southeastern States 


Contracts let last month in the southeastern 
States (the Carolinas, Georgia, Florida, Tennessee, 
Alabama, Mississippi, Arkansas and Louisiana) 
amounted to $41,105,700. While this was a drop 
of 8 percent from the preceding month, it was an 
increase of 1 percent over January, 1924. 

Included in the record for last month were these 
important items: $14,829,600, or 36 percent of 
the total, for residential buildings; $13,103,600, 
or 32 percent, for public works and utilities; $5,- 
580,200, or 14 percent, for commercial buildings ; 
$2,661,700, or 6 percent, for industrial buildings ; 
— $1,744,100, or 4 percent, for educational build- 
ngs. 

Contemplated new work reported in this district 
in January amounted to $91,861,600, an increase 


of 18 percent over the amount reported in January 


of last year. 
The Central West 


Building contracts awarded during January in 
the Central West (Illinois, Indiana, Iowa, Wis- 
consin, Michigan, Missouri, Kansas, Oklahoma and 
Nebraska) amounted to $55,436,100. The decrease 
from December was 27 percent; from previous 
January, 17 percent. 

Last month’s recerd included $24,784,200, or 
45 percent of all construction, for _ residential 
buildings ; $14,816,700, or 27 percent, for commer- 
cial buildings ; $6,390,300, or 12 percent, for pub- 
lic works and utilities; $3,707,000, or 7 percent, 
for industrial buildings; and $2,761,100, or 5 per- 
cent, for educational buildings. 

Contemplated new work reported for this dis 
trict in January amounted to $175,932,200, an in 
crease of 2 percent over the amount reported in 
the corresponding month of last year. 


The Northwest 


January building contracts in Minnesota, the 
Dakotas and northern Michigan, amounted to $5, 
024,700. This was an increase of 35 percent over 
December and of 18 percent over January, 1924. 
Last month’s total was, in fact, the second highest 
January total recorded for this district, the high- 
est having been recorded in January, 1920. 

Tnecluded in last month’s record were $1,500,600, 
or 30 percent of the total, for residential build- 
ings; $1,131,600, or 23 percent, for public works 
and utilities; and $835,000, or 17 percent, for 
educational buildings. 

Contemplated new work reported in the district 
last month amounted to $14,374,700, an increase 
of 14 percent over the amount reported in Janu 
ary, 1924. 
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Sm J Building Permits 
a Building permits issued in 205 principal cities of the country reporting 
Pasa to the American Contractor for the month of January numbered 37,054, 
& se with aggregate valuation of $214,959,808, as compared with total for 
§ iss December, 1924, of $251,124,766, while for January, 1924, the reported 
} end valuation was $224,486,007. The decrease sustained during last month, 
moore as compared with the phenomenal record of January, 1924, was not 
= large, being approximately 4 percent. 
Ca Considering twenty important cities listed on this page whose com 
Bi bined estimated permit valuation for January is 70 percent of the total 
“ume for the 205 cities reporting, it will be found that with the exception of 
ant New York and Chicago there has been very little variation between Janu- 
boot ary of last year and the same month of this year. 
$f oe s : 
2 VALUATION OF BUILDING PERMITS IN TWENTY CITIES 
z pak January, January, December, 
% s50- 1925 1924 1924 
S se 1 ee rer ee $ 69,097,308 $ 76,061,933 $ 61,199,467 
< reer ee Cr 21,007,950 14,117,110 22,115,630 
et DIN 5, cone eacnen dunk ees 11,171,162 13,158,526 11,923,961 
$ Mae MTAGEMEOS x6 Sc vewiwecuse ae 3,403,623 3,178,413 5,519,031 
FT PE COP OT EEE Oe 1,463,667 1,440,561 3,133,880 
FMGIAMAPONS 2 obs ccc scsccces 964,526 ° 1,012,221 1,171,293 
PE GEOR oe codieaetoen cee meman 625,600 1,474,425 474,000 
WIRING. oceans nee elvndas eae 2,456,160 3,528,000 5,191,680 
PD Hine oe Keene ee twee 3,586,346 3,503,704 2,649,373 
; Wd. Ci en et ree re 9,454,749 7,122,376 9,952,634 
_ Fe EO eens... sc cc canoes 1,095,420 1,120,845 1,948,600 
ing permits in twenty Kansas City ........--0ee eee ee es 1126480 1,747,800 —_—-2,082,700 
leading cities, for st. Louis ..........0.cccceeeeves 3,009,710 3,481,167 2,069,557 
years indicated. Each Buffalo .........0-+0+-ee+s00e: 1,107,650 1,244,000 1,553,060 
year is divided into Cleveland .......--...+--e0e+-s: 3,454,125 4,391,350 4,242,550 
months by the horigon- Philadelphia ................++- 6,567,755 8,642,525 8,141,750 
ae a SI gic ckcaunsccanekdeds 3,296,852 2,004,184 2'515,006 
Sat GE OUR Ne oie kw cae ccnecensccnacesi 2,903,070 2,996,770 940,110 
the black columns. The ‘Seattle 2.2... sec c cece eee eee 2,715,790 3,341,435 843,745 
twenty cities covered Milwaukee ...........0.-00e000: 1,355,578 1,622,550 2,061,622 
are those indicated in 
the table opposite WGN eo charac neue deagaa te $149,863,521 $155,189,895 $150,729,649 








44 AMERICAN LUMBERMAN 


FEBRUARY 21, 1995 





Bartlett Co. and Galbraith-Foxworth Lumber Co. 

Mr. Griffiths estimates that from 85 to 90 
percent of all the homes built in Dallas are 
financed through lumber companies. The firms 
who would prefer to eliminate the financing 
angle, he reports, have been foreed to it by 
competition, until practicaly all companies do 
some building on credit. 

In addition to the firms already mentioned, 
the following companies are listed as doing a 
retail lumber business in Dallas: Baxter Lum- 
ber Co., Bishop Lumber & Planing Mill, Booth 
Lumber & Loan Co., Bradford Lumber Co., Buell 
Lumber Manufacturing Co., Builders Lumber & 
Loan Co., Burgher Lumber Co., Burgoyne Bros., 
Dallas Lumber Co., Dallas Sash & Door Co., 
Dallas Shingle and Lumber Co., Davis-Johnson 
Lumber Co., W. N. Gillentine, Headington Lum- 
ber Co., J. W. Johnson Lumber Co., Kelsay 
Lumber Co., Marsalis Lumber Co., M. M. May- 
field, T. H. Morrow Lumber Co., Oldham & Sum- 
ner Lumber Co., Geo. W. Owens Lumber & Loan 
Co., Rowlett Staining Co., C. F. Schulz Lumber 
Co., J. R. Shoupe Lumber Co., Spencer Lumber 
Co., Standard Lumber & Manufacturing Co., 
Stickle Lumber Corporation, Texas Demol- 
ishing & Supply Co., Trinity Heights Lumber 
Co., J. A. Wallace, and A. M. White & Co. 


“Coming Through’—With a Check 


Musie is said to have power to ‘soothe the 
sauvage breast,’’ and to make even the wild 
forget their natural enmity to man. 
Hence it is only reasonable to assume that it 
possesses potency to soften the stony heart of 
i delinquent debtor and cause him to ‘come 
through’? with that past due balance. Anyway, 
the Stricklin Lumber Co., of Florence, Ala., has 
found it a good stunt to rubber-stamp upon its 
statements of over-due accounts the few bars 
of musie here reproduced, Sung or hummed to 
the tune **Coming Through the Rye’? these 


beusts 


Slowly, with great feeling. 


sana 


~ oe 
If abod-y trust a bod-y 























And fail to get prompt pay, 





May abod-yy ask abod-y 
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Please re-mit to — day? 


words ought to get a ‘‘rise’’ out of any cus- 
tomer possessing the least sense of humor. No 
one is likely to take offense at this way of 
requesting prompt payment, where a more blunt 
presentation of the same request might be 
resented. 


Lumber Company Elects Officers 

IIACKENSACK, N. J., Feb. 16.—The annual 
election of officers of the Comfort Coal-Lumber 
Co. (formerly the Hackensack Coal & Lumber 
Co.), was held at the general offices of the 
company, 123 Anderson St., Hackensack, N. J., 
on February 10. 

The following officers were elected for the 
coming term: President, Elmer Blauvelt; vice 
presidents, David D. Bellis, Laurence Beckerle 
and Hiram B. Blauvelt, secretary and treasurer, 
Frederick Stillwell. 

Elmer Blauvelt has been, until this year, the 
treasurer since the beginning of the present 
company, which position Frederick Stillwell 
now assumes, besides the secretaryship which 
he has also held since the formation of the 
present company. The officers will hold office 
during 1925 and 1926, which is the first 2-year 
term that the company will have operated on 
‘‘neighborhood chain store’’ basis, as organized 
Jan. 1, 1925. 


Developing a Paint Department 


The large number of lumber retailers hand- 
ling paints will be interested in the methods 
followed by the T. S. Goslin Lumber Co., of 
Wildwood, N. J., in building up a large and 
profitable trade in paints. The eardinal points 
of the Goslin paint policy may be summarized 
thus: 

A complete stock of fresh paints. 

A delivery force always on the job, delivering a 
quart or a barrel at short notice. 

A well arranged and well displayed stock of 
paints on the shelves of the store. 

Complete paint information and advice at the 
tip of the tongue. 

Readiness to help by suggestion and explanation 
of the art of painting. 

A smiling contenance, and a spirit of willing 
service, 

The manager of the company’s paint de- 
partment, John T. Gilman, attaches great im- 
portance to the reputation for always having 
in stock fresh paints which the company has 
earned with the local painters. To keep on 
hand a complete stock of fresh paints is a con- 
siderable job, requiring careful checking of 
sales and close codperation between dealer and 
wholesaler. 

The company makes use of the booklets fur- 
nished by the manufacturer as enclosures in its 
mail and for distribution by the salesmen and 
the office. 

Last summer Mr. Gilman made a_ personal 
house to house campaign for the sale of paints 
on Saturday afternoons and evenings. Km- 
ployees of the plant turned in memoranda re- 
garding houses needing paint. The names of 
the owners were ascertained and personal visits 
or telephone calls were made, 

One of the firm’s display windows was de- 
voted entirely to paint, the display being 
changed twice a month. 

An advertising paint compaign was con- 
ducted, quarter-page ads appearing each week 
for six consecutive weeks in six weekly news- 
papers, completely covering the firm’s delivery 
territory. 

“We feel that our paint department is an ex- 
ceedingly important development,” said Mr. Goslin, 
“and that the edueational work we have done along 


—— 
this line has contributed toward the progress of 
the county. A community is judged prosperoys 
when its buildings are painted and in good condition. 
Our investment of $8,000 in paints during the last 
year brought us a goodly profit, and we have built 
up a demand which will not cease with this, or 


next, year.” 
SPA ABBBBAAAS 


Retailer Distributes Road Map 


In these days of almost universal automobile 
ownership, a good road map is appreciated by 
almost everyone. Realizing this fact, the O. ¢, 
Cluss Lumber Co., of Uniontown, Pa., also 
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There’s Only One Way To 
Start Building a Home--- 
That’s To START 


Spring will be here soon. It’s time to yeyin 
’ active work on the big things you have in 
mind for the year. 

‘There ss no More important matter than 
that home you have hoped for, wished for 
and talked about for 6o long. 

Put the hopes, the wishes and the talc into 
action this month and realize im the wes 
home the happiest year of your life.. 

There is one very easy ‘way to start—«all at 
our office and tell ue you are interested in 
home building. 


HAYES-LUCAS LUMBER CO. 


No. Broadway R. L. GEIST, Mgr. Phone 14 
BUILDING MATERIAL - Woop - COAL 




















This advertisement of a retailer located at 
Brainerd, Minn., conveys a seasonable reminder 
to home building prospects, and suggests the 
first step to be taken 





operating two other yards in Fayette County, 
is presenting its customers with a large colored 
road map of the county, on which the company’s 
yards locations are indicated in red. The map 
is enclosed in a stiff cardboard folder of handy 
size, bearing on the outside a partial list of 
the items stocked, and the company’s slogan, 
‘¢We Furnish Everything to Build Anything.”’ 


In the Realm of Building 


To Hold Big Building Show 

MINNEAPOLIS, MINN., Feb. 18.—The greatest 
building show ever undertaken in the North- 
west was forecast today by F. 8. Keating, chair- 
man of the show committee, which is arranging 
the exposition to take place in Kenwood Ar- 
mory, March 30 to April 4, under auspices of 
the Minneapolis Builders’ Exchange. Forty 
percent of the available space already has been 
subscribed. 


‘@e@aeaaaaaaanes 


To Hold Builders’ Exposition 


CANTON, OHIO, Feb. 16.—A Builders’ Exposi- 
tion to be held in the City Auditorium some time 
in March, sponsored by the Canton Builders’ 
Exchange, will be the first builders’ show in the 
history of the city. Indications point to its 
success. Already scores of applicants have re- 
served booth space. Fifteen retail lumber deal- 
ers and eight building supply firms will have 
exhibits. Many large manufacturers will be 
represented. 


Many New Projects in South 


ATLANTA, GA., Feb. 16.—One of the best 
industrial records in the South’s history was 
established during January in new construc- 
tion projects announced, exceeding any previous 
January of several years, according to infor- 
mation compiled by a well known industrial 
engineering and financing concern in Atlanta. 
The lumber industries were especially active 
during the month, a total of more than fifty 
projects being announced, many of them in- 
eluding new mill or plant construction by both 
existing and newly formed companies, this 
work to be carried out the early part of the 
year. In the furniture and other woodworking 
industries not included as lumber, there was 


also a total of more than fifty projects an 
nounced during the month. 


Plan “Own Your Home” Exposition 


PITTSBURGH, PA., Feb. 17.—For the purpose 
of stirring up interest in home owning, and 
disseminating information useful to prospective 
homebuilders, the Pittsburgh Builders’ Ex- 
change will hold a building show and ‘‘own 
your home’? exposition in Motor Square Garden, 
from May 6 to 16, inclusive. 


Date Fixed for Complete Home Show 

Granp Rapips, Micu., Feb. 17.—The Grand 
Rapids annual Complete Home Show will be 
held March 9 to 14, inclusive. A feature of the 
show this year will be a model home, with an 
expert present to explain the various types of 
construction and building material and to ad- 
vise prospective home builders. 


@eaeaeaaaaaaae 


Bill to Amend Nebraska Lien Law 

LINCOLN, NEB., Feb. 16.—A bill has been m- 
troduced in the Nebraska legislature to amend 
Section 3207 of the compiled statutes of Ne- 
braska for 1922, relating to mechanics’ liens. 
The bill provides that ‘‘any person who shall 
perform any labor or furnish any material for 
the construction, repairing or removal of any 
house or other building, by virtue of a contract 
or agreement, expressed or implied with the 
owner thereof or his agent, shall have a lien to 
secure the payment of the same upon such struc 
ture and the land upon which it stands.’ 

The bill provides further, that ‘¢said lien 
when filed for record in the form and within 
the time required by law shall be prior and 
superior to any mortgage or other lien given 
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as security for money borrowed to pay for the 
construction, repairing or removal of any house 
or other building upon which said labor was 
performed or materials furnished, notwithstand- 
ing the date of the filing for record of the said 
mortgage Or other lien.’’ 

The bill also provides that the original Section 
3907 of the compiled statutes is thereby re- 
pealed. ("Pe aeaeaeaeaasan: 

Encourages Building Small Homes 

(CLEVELAND, OHIO, Feb. 16.—A special plan 
book particularly adapted for the use of build- 
ers of small homes will be issued within a short 
time by the wood construction bureau of the 
Cleveland Board of Lumber Dealers with the 
codperation of the local chapter of the Amer- 


ican Institute of Architects. In addition, ar- 
rangements will be made wherever desired for 
the supervision ofslocal architects over the con- 
struction of dwellings, with nominal fees. Ac- 
cording to S. C. Fulton, manager of the bureau’s 
permanent exhibit in the downtown section of 
the city, a widespread response to the building 
service offered is indicated from the fact that 
inquiries are pouring in from all sections of 
Ohio and nearby States. One real estate dealer 
obtained through the bureau the plans for thirty 
dwellings upon which construction work has been 
started in this city. Mr. Fulton also is featur- 
ing the possibilities of remodeling as inaugu- 
rated by the AMERICAN LUMBERMAN, which has 
attracted a great deal of interest among patrons 
of the bureau. 


To Increase Mortgage Exemption 


INDIANAPOLIS, IND., Feb. 16.—Lumber and 
building interests in Indiana are watching close- 
ly the progress of a bill in the legislature which 
would increase the mortgage exemptions from 
$1,000 to $2,000. The bill passed the senate 
last week with only eight votes registered 
against it. A bill which had been introduced 
in the hguse having almost the same provisions 
passed that branch. Each bill will take its 
regular course through the other branch and 
the first one to pass will be submitted to the 
governor for his signature. It is pretty gener- 
ally conceded that the passage of either bill 
would stimulate the construction of smaller 
homes. 


Good Building Volume in January Is Shown 


Building activity continues at a very good 
rate, according to report of the F. W. Dodge 
Corporation, just released. January building 
contracts in the 36 eastern States (including 
about seven-eighths of the total construction 
of the country) amounted to $296,473,000. This 
was a decrease of only 1 percent from January 
of last year, which had the highest January 
building volume on record. There was also last 
month a decrease of 10 percent from December, 
1924. Nearly all districts showed a falling off 
from December, New York State and northern 
New Jersey and the northwest States being the 
exceptions. The middle Atlantic States and the 
central West showed decided decreases from 
January of last year, the other districts showing 
increases over the previous January. 

Last month’s record ineluded: $127,231,900, 
or 43 percent of all construction, for residential 
buildings; $67,372,000, or 23 percent, for com- 
mercial buildings; $35,462,100, or 12 percent, 
for public works and utilities; $19,454,400, or 
6 percent, for industrial buildings; and $15,- 
$38,600, or 5 percent, for educational buildings. 

Contemplated new work reported in January 
amounted to $638,153,300. This was very large 
in proportion to the amount of work started 
contracts awarded) but it was 5 percent less 
than the amount reported in January of last 
year. The volume of newly planned work re- 
ported is usually very high in January. : 


New York State and Northern New Jersey 


January building contracts in New York State 
and northern New Jersey amounted to $110,770,- 
900. This was an increase of nearly 10 percent 
over December and of nearly 5 percent over 
January, 1924. 

Included in last month’s total were $45,601,900, 
or 41 percent of all construction, for residential 
buildings ; $34,923,800, or 32 percent, for commer- 
cial buildings; $6,915,800, or 6 percent, for re- 
ligious and memorial buildings (including contract 
for the nave of the Cathedral of St. John the 
Divine) ; $5,486,500, or 5 percent, for educational 
buildings ; $5,144,700, or 5 percent, for industrial 
buildings; and $5,075,300, nearly 5 percent, for 
public works and utilities. 

Contemplated new work reported last month 
amounted to $143,794,400, which was 40 percent 
under the amount reported in the previous Janu- 
ary, 

New England 

Last month’s building contracts in New England 

amounted to $24,200,100. While this was a 12 
percent decrease from December, it was also a 
#9 percent increase over January of last year. 
_ Included in last month’s record were $11,407,- 
500, or 47 percent of all construction, for residen- 
tial buildings ; $4,767,900, or 20 percent, for public 
works and utilities ; $3,154,800, or 13 percent, for 
commercial buildings ; $1,535,000, or 6 percent, for 
educational buildings; and $1,012,000, or 4 per- 
cent, for industrial buildings. 

Contemplated new work reported in January for 
this district amounted to $41,372,300, which was 
Just 1 percent over the amount reported in Janu- 
ary of last year, 


Middle Atlantic States 

Last month’s building contracts in the middle 
Atlantic States (eastern Pennsylvania, southern 
New Jersey, Maryland, Delaware, District of Co- 
Meg and Virginia) amounted to $21,677,700. 
his was a 13 percent decrease from December and 
i 36 percent decrease from January, 1924. 

Last month’s record included $13,924,000, or 64 
percent of all construction, for residential build- 
Ngs; $2,856,700, or 13 percent, for commercial 
puildings ; $1,867,000, or 9 percent, for industrial 
buildings ; and $1,261,100, or 6 percent, for educa- 
tlonal buildings, 

. Contemplated new work reported in this district 
‘St month amounted to $88,867,800, an increase 





of 36 percent over the amount reported the pre- 
vious January. 
Pittsburgh District 


January building contracts in western Pennsyl- 
vania, West Virginia, Ohio and Kentucky, 
amounted to $38,257,800. Although this was a 
decrease of 24 percent from December, it was an 
increase of 49 percent over January, 1924. 

Last month’s record included $15,184,100, or 40 
percent of all construction, for residential build- 
ings; $5,642,800, or 15 percent, for commercial 
buildings ; $4,535,500, or 12 percent, for industrial 
buildings; $4,130,600, or 11 percent, for public 
works and utilities ; and $3,809,500, or 10 percent, 
for social and recreational projects. 

Contemplated new work reported for this dis- 
trict last month amounted to $81,950,300, an in- 
crease of 23 percent over the amount reported in 
January of last year. 


Southeastern States 


Contracts let last month in the southeastern 
States (the Carolinas, Georgia, Florida, Tennessee, 
Alabama, Mississippi, Arkansas and Louisiana) 
amounted to $41,105,700. While this was a drop 
of 8 percent from the preceding month, it was an 
increase of 1 percent over January, 1924. 

Included in the record for last month were these 
important items: $14,829,600, or 36 percent of 
the total, for residential buildings; $13,103,600, 
or 82 percent, for public works and utilities; $5,- 
580,200, or 14 percent, for commercial buildings ; 
$2,661,700, or 6 percent, for industrial buildings; 
and $1,744,100, or 4 percent, for educational build- 
ings. 

Contemplated new work reported in this district 
in January amounted to $91,861,600, an increase 


of 18 percent over the amount reported in January 


of last year. 
The Central West 


Building contracts awarded during January in 
the Central West (Illinois, indiana, Iowa, Wis 
consin, Michigan, Missouri, Kansas, Oklahoma and 
Nebraska) amounted to $55,436,100. The decrease 
from December was 27 percent; from previous 


January, 17 percent. 

Last month’s record included $24,784,200, or 
45 percent of all construction, for residential 
buildings ; $14,816,700, or 27 percent, for commer- 
cial buildings ; $6,390,300, or 12 percent, for pub- 
lic works and utilities; $3,707,000, or 7 percent, 
for industrial buildings ; and $2,761,100, or 5 per- 
cent, for educational buildings. 

Contemplated new work reported for this dis 
trict in January amounted to $175,932,200, an in 
crease of 2 percent over the amount reported in 
the corresponding month of last year. 


The Northwest 


January building contracts in Minnesota, the 
Dakotas and northern Michigan, amounted to $5, 
024,700. This was an increase of 35 percent over 
December and of 18 percent over January, 1924. 
Last month’s total was, in fact, the second highest 
January total recorded for this district, the high- 
est having been recorded in January, 1920. 

Included in last month’s record were $1,500,600, 
or 30 percent of the total, for residential build- 
ings; $1,131,600, or 23 percent, for public works 
and utilities; and $835,000, or 17 percent, for 
educational buildings. 

Contemplated new work reported in the district 
last month amounted to $14,374,700, an increase 
of 14 percent over the amount reported in Janu 
ary, 1924. 
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Valuation of build- 
ing permits in twenty 
leading cities, for 
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BUILDING 
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January Building Permits 


Building permits issued in 205 principal cities of the ¢ountry reporting 
to the American Contractor for the month of January numbered 37,054, 
with aggregate valuation of $214,959,808, as compared with total for 
December, 1924, of $251,124,766, while for January, 1924, the reported 
valuation was $224,486,007. 
as compared with the phenomenal record of January, 1924, was not 
large, being approximately 4 percent. 


The decrease sustained during last month, 


Considering twenty important cities listed on this page whose com 
bined estimated permit valuation for January is 70 percent of the total 
for the 205 cities reporting, it will be found that with the exception of 
New York and Chicago there has been very little variation between Janu- 
ary of last year and the same month of this year. 


PERMITS IN TWENTY CITIES 





January, January, December, 
1925 1924 1924 

atau .$ 69,097,308 $ 76,061,933 $ 61,199,467 
Pe ee ee 21,007,950 14,117,110 22,115,630 
a, iia os 11,171,162 15,158,526 11,923,961 
ae ee ee 3,403,623 3,178,413 5,519,031 
1,463,667 1,440,561 3,133,880 

ry owe Hare 964,526 * 1,012,221 1,171,293 
aadhen 625,600 1,474,425 474,000 
alate acre wa 2,456,160 3,528,000 5,191,680 
pareale rae 3,586,346 3,503,704 3,649,373 
ueiawew 4 9,454,749 7,122,376 9,952,634 
ea Saat A 1,095,420 1,120,845 1,948,600 
er 1,126,480 1,747,800 2,082,700 
nie ataac natal 3,009,710 3,481,167 2,069,557 
shal g @alehate 1,107,650 1,244,000 1,553,060 
Be ra 3,454,125 4,391,350 4,242,550 
wwe tinal 6,567,755 8,642,525 8,141,750 
er ee 3,296,852 2,004,184 2,515,006 
ria wa dokes 2,903,070 2,996,770 940,110 
chat arate aaa 2,715,790 3,341,435 843,745 
Perrys e 1,355,578 1,622,550 2,061,622 
pice abiataties $149,863,521 $155,189,895 $150,729,649 
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es e 7: 
National Production, Shipments and Orders 
WASHINGTON, D. C., Feb. 16.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1925, Feb. 7; 1924, Feb. 9— 1925 1925 1924 1925 __ 1924 
Southern Pine Association... saat PALE Ee 73,574,308 76,688,566 69,843,900 3,709,030 65,739,150 77,573,409 
West Const LAMNDErMecnh’S ASSOCIATION 6 isos oc.0i0.0.5 6.0.05 59800068000 97,012,062 109,858,886 87,964,120 103,530,602 88,300,404 101,448,575 
Western Pine Manufacturers’ ASSOCIAtTION......cccecceccsccccces 18,371,000 18,675,000 26,149,000 29,671,000 22,509,000 27,050,000 
CRUEOTRIA: TROGWOOT ABBOGIATION i ic.6:s 05.6 6c o.0.0:5:0:00u00 00s 60 0s 06.0 6,452,000 8,223,000 4,596,000 6,640,000 3,481,000 8,093,000 
North Caroling, Pine ASSOCIA TIOR 6. oc os 65 66i60 60:00:00.0. o 60% bos wee 608 10, ,403 8,206,530 11,218,745 8,199,739 9,520,916 7,858,700 
Northern Hemlock & Hardwood Manufacturers’ Association.... 1,952,000 846,000 1,395,000 1,655,000 1,032,000 1,481,009 
Northern Pine Manufacturers’ ASSOCiAatiON,.......ceceeeeeeeeees 6,682,100 6,295,300 7,394,300 9,129,500 10,333,000 9,472,005 
panne iin el ee ee ae Pe iis cli pre kisiemnaaaed PL si peels eu 
DOTS ONO II ORE  aiaie esis és 00 in nate der Isae canbe Reees wenbiaiats 214,629,873 228,793,282 208,561,065 242,533,871 200,915,470 232,976,679 
i eeks: 1925, Dec. 28 to Feb. 7; 1924, Dec. 30 to Feb. 9— : 
ace toe Association........... Aare ehahissewsedibaa eaten 421,398,397 425,899,495 394,162,496 479,967,489 402,545,914 496,642,688 
West Coast Lumbermen’s Association...........sccccsseesececce 559,619,509 571,125,986 564,230,558 569,449,430 517,019,064 592,128 776 
Western Pine Manufacturers’ ASssociation........ceccccesceecees 95,058,000 93,376,000 155,982,000 158,194,000 137,288,000 192,912 099 
California. Redwood ASSOCIATION. 6:4 6.6:0.5:0.00:00500:0s0008 00 ere eeees 46,039,000 47,034,000 37,543,000 42,610,900 40,798,000 46,052,009 
North Carolina Pine Association.........0csscscvcccssccrsecvecs 38,270,202 37,251,182 40,924,797 39,304,171 36,848,759 52,275,300 
Northern Hemlock & Hardwood Manufacturers’ Association.... 16,630,000 11,683,000 13,622,000 11,291,000 10,798,000 14,063,000 
Northern Pine Manufacturers’ Association.........ccccecssscees 33,253,100 38,454,100 48,247,300 45,914,200 48,694,000 58,104,000 
; SatgEe ON EE wees a sete ane, ist Ag 
RAG GIES TORRES i009 6 itso CEP TRH94 09545 OG NSS SIW ESTEE ose 1,210,268,208 224,823,763 1,254,712,151 1,346,730,290 1,193,991,737 1,453,177,764 
*Cali ia White & Sugar Pine Manufacturers’ Association— ae : 
‘ Week uaa. cas « 66.5:405)95 SSE SAS eR EON sicee wekaese 5,160,000 5,663,000 8,646,000 8,132,000 11,913,000 8,724,000 
BiRRMBOES: 6 ihissic0s5eeawons swSennsaess bikasaasoneseass iMiakewe 35,189,000 31,786,000 76,222,000 75,546,000 83,672,000 ~—Ss............,, 
Hardwoods: ’ “oe ee: 
Northern Hemlock & Hardwood Mfrs.’ Association..... Kirosmuies 32,707,000 24,973,000 20,868,000 15,975,000 18,674,000 22,955,000 
*Not included in general totals; represents 34 percent of cut in region. 
e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Feb. 14.—Direct sales of Douglas fir from Jan. 2 to 7, inclusive: 
—-Sales Prices ——————_ ——Sales —— Prices ——___ 
V. g. flooring— No. Feet No. High Low Spread a No. Feet No. High Low Spread 
MG. A «sksbanse ase ore bsauswus 3 16,000 3° $53.00 $49.00 $ 4.00 Drop siding, 6”— 
i ee 58 301,000 8 49.00 42.00 7.00 NO. 2 and Detter ..sc.cesisx; 50 346,000 7 $37.00 $31.00 $ 6.00 
Mt Eh sdcctdsadechbeeendeudian’ 38 244,000 10 37.00 26.00 11.00 DROP oie cinta steers laevis eearee 30 274,000 10 31.50 25.00 6.50 
S. g flooring— Common No. 1 SiS— 
4” No. 2 and better oraneet 18 151,000 4 31.00 28.00 3.00 EU -etevers sa ielsiase eiG din slermntnbeeiorse 19 159,000 6 20.50 17.09 3.50 
MOLE bchvsenetadsusesiokid 15 302,000 5 26.00 20.00 bes i" pias islslaisie/oracels sine laeleareisincs ess 8 41,000 5 21.00 17.00 4.00 
Y No. 2s MEL stave ves 14 65,000 5 38.00 34.00 .00 Jimension— 
le sooiciotoed soenascenen 10 30,000 4 33.00 29.00 4.00 MES PE ech sxnckasyehces 61 274,000 6 18.50 15.50 3.0 
Stepping- a HENS) srovteta aig ss, ois aigtatehines uaa 77,000 8 20.50 16.50 4.00 
No. 2 and better...........6- 15 42,000 6 67.00 56.00 11.00 BS haar wiskio\ crare-suacakacersvere 45 115,000 6 21.50 18.50 3.00 
~ Finish— ee ee 30 48,000 6 21.50 17.50 400 
“° - ,aitugt a ee 15 34,000 7 60.00 51.00 9.00 Ca eB, BEE once sccenes 14 63,000 8 25.50 19.50 6.00 
Casing and base.........+.+- 12 21,000 3 65.00 63.00 2.00 DPE icc vcs eicases 8 42,000 5 25.00 21.00 4.00 
Ceiling, %x4”’— i an _Lath— " are , 
No. 2 and better........ss00. 54 320,000 9 31.00 25.50 5.50 11; Ane RSE RIE aialevelerageierores 10 253,000 3 3.85 3.55 30 
ING, B 0:508600000sceessoeeenses 20 154,000 7 23.50 20.00 3.50 HiemloecKk. icc ss ah clare serneeee 3 200,000 2 3.50 3.00 50 





National Analysis 


WASHINGTON, PB. C., Feb. 16.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Feb. 
7, orders and shipments being shown as _ per- 
centages of production: 


During During 6 
Week Ended Wks. Ended 
Feb. 7 Feb. 7 


No. of Ship- Or- 
mills ments ders 


Ship- Or- 


Associations ments ders 


Southern Pine ...... 128 95 89 94 96 
West Const ...0s20. 118 91 91 101 92 
Western Pines ...... 35 142 123 164 144 
Calif. Pines* ....... 11 168 231 217 238 
Calif. Redwood ..... 15 71 54 82 89 


No. Carolina Pine... 47 106 90 107 96 
No. Hemlock & Hdwd.7 15 69 61 70 60 
Northern Pine ...... 8 111 155 145 «146 


106 





377 98 96 101 
~ *Represents 34 percent of cut in region. 
*Includes hardwoods and softwoods. 
tLast week there were reports from 374 mills. 


Hemlock and Hardwood 


OSHKOSH, WIs., Feb. 16.—The following is a 
summary, for comparative purposes, of figures as 
to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to twen- 
ty-five firms that ordinarily ship about 30 per- 
cent of the total monthly shipments reported by 
all members, and shows averages for November, 
December, year 1924, and January, 1925, with 
weekly figures for February: 





Hemlock 
Period Firms Cut Shipments Orders 
Weekly average— 
November 2,746,000 2,830,000 2,249,000 
December 3,555,000 2,416,000 2,312,000 
| od ee -. 2,928,000 2,432,000 1,908,000 
January ..... -- 93,138,000 2,597,000 2,039,000 
POUs Asessansusth 23 2,750,000 2,310,000 1,851,000 
Hardwoods 
Weekly average— 
November 2,072,000 3,612,000 3,334,000 
December 2,952,000 3,287,000 3,321,000 
oS Ee ree 3,598,000 3,154,000 2,908,000 
January ..... -- 6,266,000 8,807,000 3,387,000 
PRD. Tis ssucsks 23 6,704,000 5,819,000 4,328,000 





California Redwood Data 


SAN FRANCISCO, CALIF., Feb. 14.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Feb. 7: 








Redwood White 
No. of Percent of | wood 

mills Feet production 
Production ..«. 12 6,452,000 100 775,000 
Shipments ..... 12 4,596,000 70 1,254,000 

Orders— 

Received .... 12 3,481,000 55 758,000 
On BARE: 6.45% 12 22,455,000 3,850,000 


Detailed Redwood Distribution for Week 





Shipments Orders 

NO, AUT OPOIA® os ios-6.6sn esate 1,952,000 1,269,000 
Southern California* ....... 1,059,000 952,000 
nk 5 ee rere 110,000 53,000 
BUPBORTIUT - a sia. 5.5. decwcarsiate eases eae 1,312,000 986,000 
EPOCOIE: KiGusseomaneaivieeas 163,000 221,000 
WOU »-5:ssica dain aeee an 4,596,000 3,481,000 





*North and south of line running through San 
Luis Obispo and Bakersfield. 

+Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 





Northern Pine Sales Ahead of Cut 


MINNEAPOLIS, MINN., Feb. 17.—The John- 
son-Wentworth Co. began winter sawing of 
northern pine at Cloquet, Minn., in the week 
ending Feb. 7. This mill increased total pro- 
duction 1,000,000 feet compared with the pre- 
vious week, but it is still far short of sales and 
shipments. According to the weekly report of 
Walter Ellinger, secretary Northern Pine Manu- 
facturers’ Association, the amount of lumber 
sold in the week shows a gain of nearly 2,000,- 
000 compared with the preceding week. Sales 
are in excess of the amount shipped in the last 
two weeks. Five mills now are sawing north- 
ern pine in Minnesota. They are the Johnson- 
Wentworth Co.; two mills of the Virginia & 
Rainy Lake Co. at Virginia; the Cloquet Lum- 
ber Co., at Cloquet, and the International 
Lumber Co., at International Falls. The lat- 


ter mill, however, is not a member of the as- 
sociation and its production is not figured in 
the association’s statistics. 





Western Pine Summary 


PORTLAND, ORE., Feb. 14.—The Western Pine 
Manufacturers’ Association summarizes as 
follows reports for the week ended Feb. 7 from 
thirty-five member mills: 


i Percentages of 
Ship- 
Production— Carst Feet Cut ments 
Normal 4.6%. ‘ 29,925,000 
Aetwal 10.52. 5 ees 18,371,000 
Shipments 997 25,922,000 
Local deliveries 227,000 142.54 
PROMEE sa wienece:« areca 26,149,000 
Orders— 
Canceled... 15 390,000 
ee 857 22,282,000 122.52 86.08 


On hand.....4,010 104,260,000 

*Car basis is 26,000 feet. *Local sales included. 

Bookings for the week by thirty-three identical 
mills were 88.73 percent of those of previous week, 
showing a decrease of 2,756,000 feet. 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for January, 1925 and 1924, based on 
the reports of the same eighteen member mills: 


January, January, —Decrease— 
1925 1924 Feet Pet. 
Production ... 9,969,000 10,225,000 256,000 2.5 
Shipments 7,523,000 8,109,000" 586,000 7.2 
OFOGTS cases 8,266,000 14,736,000 6,479,000 43.9 
End month— 
Orders un- — 
Tlled  .ccces 12,755,000 18,655,000 5,900,000 31.6 
BOCES. 4.065608 28,214,000 21,831,000 6,383,000 29.2 
*Increase. 


Average Value, 25/32x2!4” Face Clear No.1 and 
Factory, f.o.b. Michigan and Wisconsin Mills 


January, January, —Increase— 
1925 924 Amount Pet. 
125.4 (ct ieee ER $82.83 $81.95 $0.88 11 


The following are percentages of stock sold 
Jan. 31: 

Maple-Beech- P 

Birch Maple Maple, 2% 


(SC) eee trae 5 62 109 
IN eaRh oP Lak Wale Saye acces 42 3 59 
PNECEOEY 5 <avsveis maieleoeaues 3 43 66 

AMES) soy eres 45 50 79 
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1924 
7,573,409 
1,448,575 
7,050,005 
3,093,009 
7,858,709 
1,481,009 
9,472,009 


in Gee 
~,976,679 


6,642, 688 
2,128,776 
2,912,000 
6,052,000 
2,275,300 
4,063,000 
3,104,000 
Senaaiiies, 


3,177,764 


3,724,000 


2,955,000 


————_ 
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North Carolina Pine 


NorroLk, VA., Feb. 16.—The North Carolina 
pine Association makes the following analysis 
of figures from forty-four mills for the week 
ended Feb. 7: 





——-Percentage of 


Production Ship- 
Production— Feet Normal* Actual ments 
Actual 7,944,468 73 
Normal] 10,818,000 acs my 
Shipments 7,731,108 71 97 my 
Orders ..---- 6,849,916 63 86 89 


pace 
*’*Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 
As compared with last week, there has been an 
increase in orders of 18 percent; last week there 
were reports from 41 mills. 


Oak Flooring Statistics 
The Oak Flooring Manufacturers’ Association 


has prepared the following statistics: 
Production, Shipments and Orders, January, 1925 





eet 
WMINEIORE 5 t ccoidencededesese cane us 41,768,000 
BNE INES, ace cwrosn ede wceWeedes cweeeks 34,812,000 
Orders— 
ES, Sr ne ene ne ee ae oe er 33,794,000 
Ce Ode PON Bis adie ress career 53,772,000 
Sigck on Hane Wem. Basccccciccccsnccas 50,925,000 





The West Coast Review 


SEATTLE, WASH, Feb. 14.—For the week 


ended Feb. 7, 118 mills report as follows to the 
West Coast Lumbermen’s Association: 


Production ... 97,012,062 


Shipments ... 87,964,120 Offset new business 
CVGGES ..a6660c 88,300,404 9% below production 
Shipments— 
Water delivery: 

PCR. « ecvadiucwensse sees 25,724,242 

UNOS Jaa ehuntewevuwiae 7,383,579 

“hOtah Water CASS) ccccensevcsocuanc 33,107,821 
Est, (MGGEA CUUME <xnancn gens ccuhes queawas 50,640,000 
Local auto. and team deliveries........ 4,216,299 

"POCe BEIGE. okik ci kc ec ticewe sien 87,964,120 


New business— 
Water delivery: 





BPNIOGE - 4 Sewhewennccanenas 30,896,105 

PRMIIEG fo veds Cadccaus Newaues 10,618,000 
"EOUR) WHCEF (47%) nc ceccccctcwcnces 41,514,105 
Rit PEO COUN cacti cteeracasidacewnaciais 42,570,000 
Local auto and team deliveries....... 4,216,299 
Total NEW DUSINEES ...66cccccccous 88,300,404 

Unfilled orders—- 

GMENG) CHNMOD 6 o.6ic cea keddncedundecsu 137,909,402 
IMIR 0 a oe wurdaeds es das tennwniawaccece 108,707,709 
eeenes GOS COROT oi5 cs ck ccccccvediceccass 152,940,000 
398,557,111 


yCar basis, 30,000 feet. 





Southern Pine Barometer 


New Organs, La., Feb. 16.—For the week 
ended Feb. 13, one hundred thirty-three mills 
report as follows to the Southern Pine Associa- 
tion: 

Percent Percent 
of pro- of ship- 


Carst Feet duction ments 
Production aon Ti menmee a6«cdd Seee 
Shipments 3,569 75,127,450 Sea”. wkuewe 
Orders— 
Received ... 3,645 76,727,250 99.25 102.13 
On hand end 
week® ...51Z52@ 2G5,@G2a0e <scse eeawe 
*Orders on hand showed an increase of 0.61 
percent during the week; one hundred twenty- 


eight mills contributed to previous week’s report. 
{Based on December average load, 21,050 feet. 





NOTWITHSTANDING the fact that squirrels con- 
sume an enormous lot of pine seeds in a year, it 
is possible that, at least in the Harney national 
forest where there is considerable natural refor- 
estation, they do more good than harm. The red 
squirrel stores up large supplies of cones and it 
is from these hoards that cones for seed extrac- 
tion purposes are secured. 





A New Ball-Bearing Spur-Geared Chain Block 


Hoisting is dangerous work. Hand hoists are 


frequently used by inexperienced or careless 
workmen, and serious accidents are likely to 
happen unless the very best materials and 


workmanship are used in the construction of 
these hoists, and a liberal factor of safety em- 
ployed in their capacity rating. 

Chain blocks are perhaps the most universally 
used form of hand-hoisting machinery. This is 
largely because of their high mechanical ef- 
ficiency, load sustaining brake, and the fact that 
they are not easily injured by weather, heat or 
chemical fumes. The best chain block is the 
one Which will lift the quickest and the easiest, 
while at the same possessing the safety features 
necessary for machinery or tools which are 
likely to get into the hands of inexperienced or 
careless workmen. A chain block is often used 
in an emergency; that is, when something has 
broken down or when some piece of machinery 
or load must be put in place on short notice. 
When chain blocks are used in this way, they 
are often called upon to stand uncertain over- 
loads and not infrequently surge loads which 
occur When the load slips in the sling chain, 
swings off a platform or in line with its center 
of gravity. This is a rather common experience 
with live loads. The breaking of a single link 
of load chain under these conditions would be 
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momentary overload on a chain block amount- 
ing to a great deal more than its rated capacity. 

The latest development in chain blocks consists 
of the introduction of large size ball bearings to 
support the load sheave as shown in Fig. 1. 
This block is just being put on the market and 
interesting claims are made for its high mechan- 























ical efficiency which results principally from 
the use of chrome vanadium steel ball bearings 
of large size. 

Figure 2 shows a sectional view of the block 
and the location of the massive steel load sheave 
carried on two ball bearings, each containing 
vanadium steel balls. The top hook, crosshead, 
suspension plates, load sheave, electric-welded 
load chain, detachable shackle, bottom cross- 
head and hook are all steel, so that the load 
hangs on a line of steel from hook to hook. 
The mechanical efficiency of this block has been 


increased over 6 percent by the introduction of 


these ball bearings where they carry the full 
load. 

In order to obviate the danger so common in 
hoisting, a great deal of attention has been 
given not only to the size of the parts in the 
make-up of this chain block, but to the material 
entering into these parts. Obviously it is bad 
practice to put castings in any part of a chain 
block where they come in tension. The best 
possible practice is to use wrought steel parts 
wherever these parts come in tension in sustain- 
ing the load. : 

The best possible pitch chain should be used 
for supporting the load. Not only should this 
chain possess a great elastic limit and tensile 
strength, but it should be as accurate as well- 
cut gear teeth. A stretched link soon begins to 
deform the pockets of the load sheaves in which 
it rides, and a poorly-shaped load sheave pocket 


will quickly begin to deform every link of 
chain which rides in it. 

The ball or roller bearings in a chain block 
must be able to stand up under the shock or 
pile driver blow which occurs when the load 
‘“‘drops’” or takes up the slack in the load chain. 
These bearings must be sufficiently liberal in 
size, and superior in material to take this ham- 
mer blow without showing any ill effects. 

Figures 3 and 4 show a block of this design of 
one-ton actual working capacity. In Fig. 3, a 
one-ton load has been lifted so that there is 
actually twenty-five inches of slack in the load 
chain which is attached to the weight. Figure 
4 shows the results after the lever has been 
tripped, allowing the weight to drop for twenty- 


five inches, taking up the slack in the load 
chain, thereby subjecting the whole working 
mechanism of the block, including the ball 


bearings, to a surge or impact resulting from 
the accumulated force of one ton dropping a 
distance of twenty-five inches and then being 
brought to a sudden stop or jerk at the end of 
the load chain. Neither the ball bearings nor 
any of the gears or working parts of the block 
show any signs of distress after this heroic 
test. The load chain, however, which is designed 
to strech before breaking, has in this test, 
stretched nearly six inches in a length of three 
feet, or elongated 1634 percent without break- 
ing. 
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Two Concerns Establish Branch Offices 


PORTLAND, OrE., Feb. 14.—The California & 
Oregon Lumber Co., with headquarters in San 
Francisco, will open a Portland buying office in 
a few days in the Northwestern Bank Building, 
with R. M. Janin, popular young lumberman in 
charge. Mr. Janin expects to buy enough here 
to keep in steady operation out of the Willamette 
and Columbia rivers one of the company’s three 
steamers—Brookings, Stout and Martha Bueh- 
ner—that now ply in the coastwise lumber trade. 
W. C. Ribenack, president of the company, and 
Denver Taylor, sales manager, were here this 
week and made final arrangements for opening 
the office. Mr. Janin for the last five or six 
years has been conducting the fir department 
of the L. B. Menefee Lumber Co., of this city. 
Mr. Janin’s successor has not been announced 
by the Menefee company. 

The North Coast Dry Kiln Co., with head- 
quarters in Seattle, where it has been established 
since 1904, opened a Portland office this week 
in the Lewis Building, with Carl A. Kupfer in 
charge. Mr. Kupfer has been representing the 
company in the California territory, with head- 
quarters in San Francisco for several years. He 
will also continue to look after the business in 
that territory. Expansion of business and 
rapid development of the lumber industry, Mr. 
Kupfer explained, has made it expedient for 
the company to establish an office in Portland. 
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Whatcom County Entitled to Log Tax 


BELLINGHAM, Wasit., Feb. 14.—-The Island 
County assessor who boarded a launch and went 
out to a boom of logs en route from Snohomish 
County to Whateom County and assessed them 
was a bit overzealous in the performance of his 
duty, according to an opinion given by the State 
attorney general’s office. The logs were being 
taken to the Morrison Mill Co.’s Blaine plant 
in March, 1921, when the alert Island County 
officer put his mark on them and so laid the 
foundation for an action against Whatcom 
County, in which his county sought $241.20 as 
taxes, plus interest. Whateom County con- 
tested the suit on the grounds that the logs 
were intended for delivery at Blaine and had 
been anchored in Island County waters for pro- 
tection during a storm. Later the case was 
referred to the State attorney’s office and the 
State tax department to determine the status 
of logs thus anchored. Tax on the logs was 
imposed by Whateom County and paid. 


Short-Length Export Trade Expanding 


TACOMA, WASH., Feb. 14.—When Axel Ox- 
holm, chief of the lumber division of the bureau 
of foreign and domestic commerce, visited Puget 
Sound early in the month, he made numerous 
suggestions with the object of helping to broad- 
en the market for Douglas fir. Both in this city 
and Seattle, he spoke of short lengths in Kurope, 
saying that the manufacturer who would special- 
ize in that direction would be able to build up 
a good trade. Mr. Oxholm told of the demand 
for six-inch lumber in some parts of Europe, 
and he stated further that ship masters would 
be glad to encourage the trade, since short 
lengths would be easy to ‘‘stow away.’’ He 
even said that it would be possible to secure 
a preferential rate on that kind of cargo. 

It happens that Tacoma has entered the 
short-length export trade, without having 
made any fuss about it. Out at the Clear Fir 
Lumber Co., on Day Island, President Frost 
Snyder recalls that some time ago he filled an 
order for 134x344, lengths of nine inches, or 
multiples of nine, for European delivery. The 
longest piece in this shipment was twenty-seven 


inches, the shortest was nine inches, and st, 
considerable proportion was cighteen inches, 


So far as known this order stands 
among west Coast shipments of lumber. 

Speaking of market conditions, Mr. Snydev 
says: 

We do not feel at all discouraged because the 
present volume of the lumber business as a whole 
is low. That condition is only temporary, giving 
us a chance to catch up with our orders and ac- 
cumulate a little surplus stock to be offered later 


unique 


on, when the fir industry gets on a basis that will 
yield a decent return to the manufacturer. Our 
stocks are entirely shot. We have booked enough 
clear cutting to keep the plant going until April 1, 
and from regular customers we have a certain 
amount of orders for shed stock. Our door factory, 
which has been in operation for about a year, 
is doing good business. We are turning out 1,200 
doors a day, and are well booked with orders. 
Fir doors are in demand, since the field for them 
is broad. It is perhaps worth while to note that 
lately we have done rather heavy business in 
Florida. 

Mr. Snyder lays particular stress on the 
point that quality, rather than price, is what 
counts, since it is becoming true of west Coast 
lumber that a superior product is in itself the 
gest guaranty of a satisfactory price. In this 
connection he has filed away a congratulatory 
letter from Edgar Gottschamer, western Jum- 
ber agent of the American Car & Foundry Co., 
respecting a recent shipment of sheathing. 
The letter says: 

I am pleased to advise you’ inspector report 
has just arrived from our Madison shops for U. 8S. 
126697, and we found every piece of lumber fully 
up to grade, and absolutely nothing rejected. 

The Clear Fir Lumber Co,.’s plant is running 
i single shift of five days a week. 


Coast Mills Curtailing Operations 


SEATTLE, WaASH., Feb. 14.—Curtailment is 
general among the fir mills, the majority of 
them being on the five-day program. In most 
cases the operations are shutting down on Sat- 
urdays, but here and there a mill is cutting a 
mid-week day off the schedule and is operating 
on Saturday. 

Seattle mills are generally conforming to the 
five-day program. Tacoma is down 100  per- 


Tacoma First Choice for Retail heme 


TAacoMA, WASH., Feb. 14.—Tacoma’s chance 
to entertain the delegates to the next conventioy 
of the National Retail Lumber Dealers’ Asgocig. 
tion rests with the entire membership of that 
body, according to John Dower, of the John 
Dower Lumber Co., who returned Tuesday from 
a meeting of the National directors in Chicago, 

The National directors are quite favorable to 
Tacoma, said Mr. Dower; but before formally 
accepting our invitation they want to sound out 
the sentiment of the rank and file as to a trip 
to the Coast. Some of the members evidently 
feel that they can not afford to make the journey 
across the continent. My own opinion is that no 
retail dealer anywhere in the United States can 
afford to stay away from the Coast. Every retailer 
ought, as a matter of education, to get a firgt- 
hand view of the methods of manufacture out here. 
Ile ought to see for himself just why there is such 
a product as six-foot lumber, and eight-foot lumber, 
and ten-foot lumber, and so on. It is my _ belief 
that if the retailers could come out here and gee 
for themselves, they would never ask such ques 
tions again. More than that, the alert retailer 
who comes to the Coast is able to pick up enough 
added business to more than offset the expenses 
of the tour. 

The only auction taken by the National direc 
tors on Tacoma’s invitation to hold their next 
convention in the ‘‘Lumber Capital of Amer- 
ica’? was to send out a questionnaire, throug 
which the members will be able to express their 
preference for the meeting place. Tacoma js 
first on the list of cities asking for the conven 
tion. Thus it happens that Tacoma is against 
the field, with the chances excellent for this city 
to receive the largest vote of any place on the 
list. 

Mr. Dower also attended the Minneapolis 
meeting of the Northwestern Lumbermen’s As- 
sociation, making a speech in which he supported 





SUCCESSFUL MEN— 





Are always looking for a better way to do their best. 

Are usually so busy succeeding that they don’t have time to tell about it. 
First have to conquer the fear of overworking. 

Are frequently men who have turned emergencies into assets. 

Seldom waste time worrying about opportunities that were missed. 
Don’t wait for something to turn up—they go out and do the turning. 
Forget yesterday, respect today and anticipate tomorrow. 








cent, with some of the millmen declaring that 
if conditions do not at once become healthy 
the curtailment will be more drastic. Belling- 
ham is likewise practically 100 percent on the 
new schedule, as is also Willapa Harbor. It is 
reported that only two operations are running 
full six days on Grays Harbor. With one ex- 
ception, the mills of Everett are running only 
five days—making the curtailment plan about 
90 percent effective. 

Reports from the Columbia River district 
indicate that the mills are about 80 percent 
favorable to the five day week. 


Company Enters Long Beach Field 


Lone BrEacu, CAuLir., Feb. 14.—With the ob- 
ject of taking advantage of the early develop- 
ment of the Long Beach Harbor, the Patten & 
Davies Lumber Co., has taken over the yard of 
the Hayward Lumber Co,, 1201 West Broadway 
and entered the Long Beach field. The transfer, 
announced by D. W. Bartlett, manager of the 
Hayward Co., involves about $250,000, it was 
said. 

The Hayward Lumber Co., has been one of 
the largest retail lumber operators in the city 
and the West Broadway property is one of a 
string, the only one owned by the company in 
Long Beach and the only one affected in the 
present transfer. 

The Patten & Davies Co. a short time ago 
acquired thirty-nine acres of harbor industrial 
Jand and will ultimately have a big lumber plant 
there, according to Mr. Bartlett. With the 
transfer Mr. Bartlett becomes manager of the 
Patten & Davies interests here. It is a Los 
Angeles company, operating seventeen lumber 
yards in the vicinity of that city. 


the suggestion that the Northwesterners mike « 
tour to the Coast at about the time of the Iloo 
Hoo convention in Spokane Sept. 9. 

Mr. Dower has come home with a conservative 
view of the business outlook, saying that if 
there is an increase of 10 percent in building 
activity, as compared with 1924, he will be satis 
fied. He believes the agricultural sections will 
wait until the next crop is in sight before they 
will begin to do mueh building. ‘‘The crop of 
1924 was a bankers’ crop,’’ he remarks. ‘‘ For 
that reason I don’t look for a heavy volume ot 
spring business; but if there should be a good 
crop this year, there will surely be good business 
in the fall.’’ 


Crown Grantees Favor Royalty Increase 


Vancouver, B.. C., Feb. 14.—‘‘ Holders of 
Crown-granted timber would like to see us 
double the royalties’? (on timber held under 
lease or license), declared Hon. T. D. Pattullo 
this week. ‘‘There are among them men who 
hold as much as five billion feet of Crown- 
granted timber. If royalties went up to $2, as 
they suggest, their holdings would be enhanced 
in value at least $5,000,000, so don’t believe all 
you hear from that quarter,’’? he warned. 

The minister said it was not desirable to 
squeeze ‘‘the last pound of flesh’? from the 
timher operators, but rather encourage them 
in the most economical methods of utilization. 
‘«World conditions, which neither we nor they 
ean control, make it diffieult,’’ he said, ‘‘for 
them to market their lower grades in competi- 
tion with other producers. If we charge too 


high a royalty, the tendency will be to pass 
over the lower grades, leaving them standing 
and thus causing a direct loss.’’ 
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Young women employees of May Lumber Co. 


girls aided in the decoration of the 











living room. These 


rooms 


Looking from the entry into the modernly equipped kitchen—Display 
made by the May Lumber Co. 


Shows Interior Woodwork in Real Home Setting 


PITTSBURGH, Pa., Feb. 16—The May Lumber 
her Co., one of the big and progressive retail- 
ing concerns of this city, has recently opened 
to the publie a series of display rooms which 
in beauty, completeness and attention to detail 
come near to being the last word in such selling 
helps. W. H. Williams and J. D. P. Kennedy 
have long had it in mind that the actual display 
of interior finish in its correct setting would be 
a great advantage both in general home-building 
education and in making individual sales. They 
are distributing agents of the millwork manu- 
factured by the Curtis Companies, and at their 
request the Curtis people codperated by fur 
nishing suggestions and floor plans for the 
suite of rooms. 

These rooms are located on the second story 
of the office building and occupy a space about 
26x35 feet. The company is convinced that 
the second-floor location is the proper one. In 
the first place, they want it to be a display space 
und not a littered work room. In the second 
place, when they take their customers there they 
want these people to be away from the 
office atmosphere and in surroundings com- 
pletely suggestive of home and domestic life. 
And in the third place they are convinced that 
better results are secured if they take only 
actual prospects to see their displays. A casual 
glance at the rooms, were they part of the office, 
might possibly produce some sales, but the own- 


ers believe these few casual sales are much more 
than compensated for by having actual pros- 
pects in complete possession of the place and 
undisturbed by the merely curious. Already 
the rooms have proved their selling power; for 
numbers of people who came merely to look 
at a mantel or a built-in kitchen cupboard have 
been so captivated by what they have seen that 
they have bought a complete bill. 

The fact that people fail to get a realization 
of the actual appearance of millwork either 
from a description or a picture has been amply 
demonstrated. Mr. Williams tells an interesting 
story of this kind. He was doing a little work 
on his own house some time before the display 
wes installed. He suggested to Mrs. Williams 
that a built-in dressing table with flanking closet 
space would be an excellent thing. He de 
scribed the stock unit of the Curtis line and 
showed her pictures of it, but she remained 
unconvinced. After the display was finished 
Mrs. Williams came down to see it and of course 
noticed the dressing table. ‘‘Is that what you 
were talking about?’’ she asked. ‘‘ Well, that’s 
different. You can put one of those in.’’ 

The space available for the display was 
divided up into a number of rooms in order that 
there might be more wall space and also that 
each section could be finished up as a real 
room, There is an entry way at the head of the 
stairs in which a number of doors have been set 


into the wall. Two in particular, of a favorite 
Colonial type look as though they led into other 
rooms. They are finished, of course, and each 
bears a Colonial knocker. This entry shows two 
stairs with stock rails and newels. 
Enlist Employees’ Aid in Preparing Display 
From the entry way the visitor passes through 
French doors into the living room; one of the 
most beautiful and dignified living rooms imag 
inable. It is paneled to the ceiling in oak of 
u dark early-English finish. There is a tiled 
fireplace flanked by built-in bookcases that 
project into the room. Bookeases and mantel 
ure of stock patterns, as of course are all the 
features shown. All these things are made 
with the exactness and aceuracy of the best 
furniture. Rugs, draperies, a handsome table 
and several chairs are part of the display. It 
is interesting to note that Mr. Kennedy and Mr. 
Williams were careful to consult the taste and 
knowledge of the young women in their employ 
in selecting all these things. These young 
women and a Pittsburgh firm of decorators to 
gether worked out the details with very notable 


success. The rooms are intended of course as 


displays; hence the problem was to keep the 
furniture from distracting attention from the 
woodwork and yet to set it off and give it a 
It might be said in passing that 
(Continued on Page 69) 


homew air. 



































Part of the kitchen in the May Lumber Co.’s public display rooms 





This view presents a corner 











cupboard and doors in the dining room 
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Western Piners Find Response to Advertising Is Surprising— 
Discuss Grade Changes, Trade Marking and New Fan Kilns 


[Special telegram to AMERICAN LUMBERMAN] 

SPOKANE, WASH., Feb. 17.—The nineteenth 
annual meeting of the Western Pine Manufac- 
turers’ Association was opened in the Daven- 
port Hotel here today with a highly represen- 
tative attendance. The session began at 10 
o’clock this morning, lasting through until 4:30 
o’clock this afternoon. Interest was particularly 
center in the report of Secretary-manager 
A. W. Cooper on the conduct of the trial of the 
association by the United States Government 
under the Sherman Anti-trust Act, decision in 
which may be expected in the early summer. 

The association members are extremely appre- 
ciative of the efforts of the advertising cam- 
mittee and elected as president the chairman of 
the advertising committee, W. C. Geddes, who 
is vice president of the Craig Mountain Lumber 
Co., Winchester, Idaho. Other officers and di- 
rectors elected were: 

Vice president—Walter Neils, of the J. Neils 
Lumber Co., Libby, Mont. 

Treasurer—H. K. Brooks, Brooks Scanlon Lum- 
ber Co., Bend, Ore. 

Directors (Spokane district) —-W. S. Rosenberry, 
Winton Lumber Co., Gibbs, Idaho; (Montana dis- 
trict) —-W. C. Lubrecht, Anaconda Copper Mining 
€o., Bonner, Mont.; (Oregon district)—-Joseph 
Stoddard, Stoddard Lumber Co., Baker, Ore. 

The advertising and trade marking of Pon- 
dosa pine came in for much discussion and in- 
terest. The members advocated the establish- 
ment of one grade for moldings, and referred 
the matter to the grading committee and chief 
inspector. The association emphatically de- 
nuunced the guaranteeing of moisture content 
in shop lumber as impractical. Marked progress 
in kiln drying results from the studies made by 
the kiln department of the association were re- 
ported. During the year traffic matters have 
worked out satisfactorily, in that some rate re- 
ductions and a more simplified tariff form have 
been secured. 

Although there is somewhat of a feeling of 
uncertainty because of the recent Government 
suit against the association, nevertheless the 
members, feeling that their activities are en- 
tirely proper, take a rather optimistic view of 
the future and hope that a decision will even- 
tualy define just what they may do. It was also 
shown that the statistical department is be- 
coming more efficient and valuable each year as 
the members give it better and more regular 
support. 

Address of President 


President W. S. Rosenberry, Gibbs, Idaho, 
called the morning session to order and without 
further ado read his brief and businesslike re- 
port. He stated that, regardless of the fact that 
the Government suit had taken so much of the 
members’ time and attention, as he looked back 
on last year’s record he was impressed with the 
fact that much had been accomplished. He 
particularly lauded the work of the advertising 
committee, saying that it had been functioning 
100 percent and pointed out that its work 
could not be hurried if the best results were to 
be obtained. He said he believed all the mem- 
bers were manufacturing according to national 
standards and in this respect paid a tribute 
particularly to Secretary Cooper for his practi- 
cal and effective work on the standardization 
committee. He recommended that the associa- 
tion adopt a policy of electing three directors to 
the National Lumber Manufacturers’ Associa- 
tion and that they remain on the board three 
years so that their work may be more effective. 

Secretary Discusses Various Matters 

Secretary-manager Cooper followed the presi- 
dent. He spoke of the eventful year just passed, 
of the uncertainty prevailing throughout it be- 
cause of the Government suit. He» brought up 
the annoyances growing out of the national 
standardization program particularly, and the 
contentions of the North Carolina pine manu- 
facturers is. sregard to thicknesses, which had 


the support of some of the retailers. He also 
spoke of the utter impracticability of guaran- 
teeing certain moisture content at destination, 
demanded by some shop lumber buyers. Regard- 
ing traffic matters, he told particularly of the 
traffic department’s work in an effort to help 
defeat the Gooding bill, which he claimed would 
put transportation in a plaster cast. He said 
the Gooding bill comprises much more than the 
intermountain rate case, which phase has been 
so greatly emphasized. 

Of advertising he said in part: 

Perhaps in no respect has our progress been so 
great in late years as in the advertising movement, 
which was inaugurated at our last annual meeting. 
I shall not go into the details of this as it will be 
covered by the advertising committee, but I can 
not refrain from saying I think advertising is 
going to be of tremendous benefit to our members 
and all should get behind it and help maintain it. 
I can not too strongly emphasize the fact that 
when the association undertakes to advertise the 
product of its members the success and full results 
of such a movement can only be attained by hav- 

















W. S. ROSENBERRY, G. E. STODDARD, 
Gibbs, Idaho; Perry, Ore.; 
Retiring President Retiring Treasurer 


ing the membership take a hand and work with 
the association in every respect. Every member 
should feel that it is his product that is being 
advertised ; that he is representing it to the public, 
and that he has the responsibility for its being 
properly seasoned, properly manufactured and 
yroperly graded. And he should also try through 
1is sales representatives and in other ways to em- 
phasize the campaign to the trade. He should 
see that inquiries for material are taken care of. 
It is your campaign, gentlemen, get behind it. 

Regarding the conduct of the Government case 
against the association, he explained that it was 
a suit for an injunction restraining the associa- 
tion from carrying on nearly all of its basic 
activities. The attack was obviously centered 
on two things; chiefly, the price list and the 
statistical work. He outlined many of the con- 
tentions of the Government in the eases which 
have previously been reported in these columns. 
The association’s testimony did not endeavor to 
conceal any of its activities. It admitted what 
it had been doing up to 1919, but endeavored 
to establish its reasons for changes in practice 
and the good faith with which the association 
had maintained them since. Briefs will be filed 
by the Government in April, following which 
there will be argument in court and decision 
later. It is thought the Government will appeal 
the case if it is not successful. 


Reports for Advertising Committee 


W. C. Geddes, chairman of the three-year ad- 
vertising committee, although suffering from an 
attack of influenza, read the report of that 
committee. He told how the first big problem, 
that of selecting a name that could become uni- 
versally used, was settled with the choice of the 
newly established name Pondosa Pine. The com- 
mittee then chose N. W. Aver & Son to handle 


its account. He pointed out that the whole 
campaign contemplated some form of trade. 
marking the product. The first advertisements 
appeared in January and it is surprising to 
note that already a considerable volume of in. 
quiries has come in. Complications have arisen 
in regard to patents on devices for trade-mark. 
ing lumber as it comes from the planers. That 
problem remains to be worked out. The adver. 
tising has centered upon Pondosa Pine because 
that is a new name and needs to be established. 
It is also in volume, the most important of the 
association’s products. With the limited ap. 
propriation the committee did not dare jeopar. 
dize the effectiveness of the campaign by try- 
ing to cover too much ground. The committee 
emphasized that the campaign needs the sup- 
port of the membership to make the advertising 
a real success. It urged that the members link 
up their individual advertising and selling ef- 
forts with the campaign, pointing out to the 
dealers that this is an advertised product. 


Trade-marking Discussion 
In the discussion of. the subject, the me- 


diums were named, the tabulation of the in-, 


quiries given, and the booklet entitled ‘‘ Bingo 
of Flathead’’ was explained. Trade-marking, 
however, came in for the most discussion and 
W. S. Rosenberry seemed to express the con- 
sensus when he said, ‘‘ We should not advertise 
trade-marked lumber unless we deliver it. We 
should go through with it.’’ A. W. Laird, Pot- 
latch Lumber Co., Potlatch, Idaho, particularly 
emphasized the same idea and spoke of the diffi- 
culties of marking the lumber as _ negligible. 
G. A. Morse, Boise-Payette Lumber Co., Boise, 
Idaho, said his company is trade-marking plan- 
ing mill products at a cost for ink of about 50 
cents a million feet and with no lost time in 
planing mill work. Walter Leuthold pointed 
out that it was worth doing; it exempted the 
association mill from condemnation when a s0 
called jungle mill shipped a poorly manufac- 
tured product, because that mill would not be 
able to trade-mark its lumber. E. H. Polleys, 
Polleys Lumber Co., Missoula, raised the prin- 
cipal objection on the grounds that he was op- 
posed to anything that added to cost of manu- 
facture. 
Report of Grading Committee 


The report of the grading committee stated 
that the reinspection work had found more con- 
troversial points than any previous year, which 
was probably due to the standardization move- 
ment and an ultra-critical attitude by the buy- 
ers. It recommended that the subject of grad- 
ing rules for molding be discussed at this meet- 
ing. The discussion of this point resulted in 
referring it to the grading committee with in- 
structions to codperate with the chief inspector 
and form a rule for one grade of moldings and 
specifications for a certain percentage of short 
lengths so as to include the stock accumulated 
in trimming. The entangling question of guar- 
anteed moisture content of shop lumber was 
ordered referred to the grading committee, in 
cobperation with Albert Hermann, the associa- 
tion dry kiln expert. 


Mr. Hermann then made a report of the work 
of the dry kiln department during the year. He 
discussed principally the internal fan kiln and 
praised the work being done by the ones now 
in use at Vernonia, Ore., and at the Barber plant 
of the Boise-Payette Lumber Co. Secretary 
Cooper also told of the excellent results being 
obtained at Vernonia. G. A. Morse, plant man- 
ager at Barber for the Boise-Payette Co., told 
of the trials made with the internal fan kiln 
constructed at its plant on designs by Mr. Her- 
mann. Although the company had made a 
few runs before the mill closed last fall, it 
has decided to change over its other kilns to this 
system. He said in the tests the degrade on 6/4 
shop was less than in any other kilns and one- 
inch No. 2 common was dried in forty-eight 
hours with no degrade. The dry kiln depart- 
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ment is starting a series of studies to determine 
the cause and method of prevention of brown 
stain. Two companies are now building internal 
fan kilns, the Moore Moist Air Kiln Co., Port- 
jand, and the North Coast Dry Kiln Co., Seatile. 


New President Expresses Appreciation 


Following the election of officers as named 
above a rising vote of appreciation for his 
efficient and pleasant manner of conducting the 
office and presiding was tendered W. S. Rosen- 
perry. The newly elected president took the 
chair for the remainder of the meeting. In a 
very few words President Geddes expressed his 
appreciation of the honor and with it the great 
responsibility he was accepting, with the affairs 
of the coming year in unsettled condition, at 
least until a decision in the Government suit is 
had. He said he felt he would be unable to 
preside with the complete fairness that had 
characterized the outgoing president, but with 
the same support from the members and other 
officers he was sure they could carry on. 

Ss. J. Sharp, statistician of the association, 
told the story graphically of the last few years 
with his charts of production, shipments and 
stocks. 

D. C. Hedlund, of the Hedlund Lumber & Box 
Co. Spokane, provoked favorable response 


when he advocated better grading by the saw- 
yers, thus producing increased amounts of 
higher grades from the logs. In the words of 
Walter Neils, J. Neils Lumber Co., Libby, the 
grading starts when the tree is felled. 

The manufacturers will devote tomorrow to 
the entertainment of a party of members of 
the Northeast Retail Lumbermen’s Association, 
taking them on a trip to Coeur d’Alene, Idaho, 
and visiting the plants of the Blackwell Lumber 
Co., the Edward Rutledge Timber Co., and the 
Winton Lumber Co., at Gibbs, Idaho. In the 
evening a banquet will be tendered the visitors 
at the Davenport Hotel, with the Western Pine 
Manufacturers’ Association as host. 


ENTERTAIN EASTERN RETAILERS 
[Special telegram to AMERICAN LUMBERMAN] 


SPOKANE, WASH., Feb. 18.—Members of the 
Northeastern Retail Lumbermen’s Association, 
with headquarters in Rochester, N. Y., on their 
sixth annual excursion arrived in Spokane on 
board their special train this morning. The 
party is in charge of E. L. Raftery, traffic man- 
ager of the association, and railroad officials 
who have left nothing undone to give its mem- 
bers a trip of pleasure in a train de luxe. 


The party members at once became guests of 


the Western Pine Manufacturers’ Association 
for the day and were breakfasted at the Daven- 
port Hotel, one of America’s famous hostelries. 
At 8:30 the party was taken on a special electric 
train to the plant of the Blackwell Lumber Co. 
at Coeur d’Alene, Idaho, and shown all the 
grades of Idaho white pine and Pondosa pine. 
The sheds contained a good assortment of every- 
thing in these woods as well as some Englemann 
spruce and larch. Luncheon was served at 
Houks Cafe in Coeur d’Alene and from there the 
party was taken to the show plant of the Ed- 
ward Rutledge Timber Co., a member of the 
Weyerhaeuser Sales Co. Returning, the party 
arrived in Spokane at 4:30 and entertainment 
was provided at the Spokane Club until dinner 
time. 3 

At 6:30 the visitors were honor guests at a 
dinner dance in the Marie Antoinette room of 
the Davenport Hotel where they enjoyed Spo- 
kane hospitality to the fullest until their special 
left at 11 o’clock for Seattle. They will ar- 
rive there tomorrow for a two days’ visit and 
will attend some of the sessions of the an- 
nual convention of the Western Retail Lumber- 
men’s Association. 

There are seventy-eight in the Northeastern’s 
party, thirty-five of them women. All agree 
that up to date they have had a wonderful trip. 


Northern Piners Adopt New Standards—Secure Lower Rates 


MINNEAPOLIS, MINN., Feb. 17.—Although the 
production of northern pine is gradually drop- 
ping off, it will still remain near 400,000,000 
feet a year for some time, W. A. Ellinger, sec- 
retary of the Northern Pine Manufacturers’ 
Association, told the association at its annual 
convention held here today at the Radisson Ho- 
tel. 

The actual production of lumber reported by 
members in 1924 totaled 439,896,200 feet as 
against 509,301,500 in 1923, he said. Shipments 
were 441,990,400 feet in 1924 compared with 424,- 
658,400 feet in 1923. There were 106,984,100 lath 
produced by members in 1924 as against 119,671,- 
500 in 1923. Shipments of lath amounted to 
114,588,200 last year and 109,929,400 in 1923. 


The outstanding achievement in the associa- 
tion activities last year was the obtaining of 
more favorable freight rates to points in Iowa. 
This adjustment should give our members an 
opportunity to regain some of the business they 
had been practically shut out from a number of 
years, owing to unfavorable rates. 

Grading rules revised to conform with the 
American Lumber Standards, which became ef- 
fective July 1, 1924, were adopted by the con- 
vention. 


With a balance of $10,289.47 in the treasury, 
after paying out $32,307.08, the convention 
voted to reduce the assessments from $60 to 
$50 a million feet of production. 


Transportation Situation Shows Improvement 


During 1924, members of the association 
shipped 19,020 cars of lumber, an increase of 
1,700 cars over 1923, or about 9 percent, while 
general loading throughout the country dropped 
off about a million cars, E. J. Fisher, manager 
of the transportation department, reported. 
‘‘Not once during the year have we heard of 
any difficulty in obtaining cars in any section of 
our territory,’’ he said. ‘‘Cars should continue 
plentiful under the effective distribution that 
has been accomplished by the car service section 
of the American Railway Association of Wash- 
ington.’? 

Through efforts of the regional advisory 
board with jurisdiction over Minnesota, North 
Dakota, South Dakota, Montana, upper Wiscon- 
sm and Michigan, and codperation of the rail- 
roads and shippers in this territory, the serious 
car troubles have been remedied, he said. The 
reduced rates on lumber from northern pine pro- 
ducing territory to points in Iowa, published by 
the carriers, effective Jan. 15, 1925, are more 
favorable than ‘‘we could have hoped to secure 
by proceeding through the Interstate Commerce 
-ommission,’’ his report said, ‘‘and the reduc- 
tion proves the wisdom of conferring with the 
carriers in the proper way.’’ 

Officers were elected as follows: 


President—Frank H. Bartlett, Drummond, Wis. 
doe vice president—J. F. Wilson, Cloquet, 


—— vice president—R. R. Bailey, Virginia, 
iinn. 

Treasurer—R. W. Wetmor2, Minneapolis (re- 
elected). 

Instead of engaging the secretary and man- 
ager of transportation through the board of 


. 








J. F. WILSON, 
Cloquet, Minn. ; 
Elected First Vice 
President 


T. A. McCANN, 
Minneapolis, Minn. ; 
Retiring President of 
Association 


directors, the association reéngaged Mr. EI- 
linger as secretary and Mr. Fisher as manager 
of transportation. 

Directors for the ensuing year are: E. L. Car- 
penter, Minneapolis; R. M. Weyerhaeuser, Clo- 
quet; T. S. Whitten, Virginia. 

Members of the bureau of grades are J. F. 
Wilson, chairman, Cloquet, Lake Superior dis- 
trict; R. G. Chisholm, Minneapolis, northwest- 
ern district; and T. S. Whitten, Virginia, Wis- 
consin district. 

The railroad committee consists of A. G. 
Kingsley, chairman, St. Paul; F. H. Bartlett, 
Drummond, Wis.; and A. A. Adams, Chicago. 
Forestry committee: A. W. Clapp, chairman, 
St. Paul; Henry Oldenburg, Carlton, and R. R. 
Bailey, Virginia. 

Secretary Reports on Various Matters 


‘‘Last August our attention was called to a 
statement by Minnesota State Fire Marshal B. 
A. Kingsley that he would recommend to the 
1925 legislature the enactment of a law to pro- 
hibit the use of wooden shingles on roofs,’’ Mr. 
Ellinger said in his annual report. ‘‘ While to 
our knowledge, none of our members in this 





State are directly interested in the manufacture 
of shingles, we are interested in unwarranted 
attacks on the lumber industry or its allied in- 
dustries and should combat them. The case in 
question was investigated and the assurance re- 
ceived that so far as the State fire marshal is 
concerned, the legislation referred to will not be 
proposed. We shall, however, follow up the 
matter and if hostile legislation is proposed, 
take such action as the conditions warrant.’’” 


Association Given Clean Slate 


Mr. Ellinger reported that Assistant United 
States Attorney General A. T. Seymour had 
given the Northern Pine association a clean 
slate, following an investigation by the Depart- 
ment of Justice. Testifying before the special 
Senate committee investigating former Attorney 
General Daugherty, Mr. Seymour said in part, 
‘<The summary report of Special Agents Hughes 
and Harris on this association was submitted 
under date of May 15, 1923. This report 
strengthened my opinion that no action by the 
department against the Northern Pine associa- 
tion was warranted, and in a memorandum 
dated Feb. 12, 1924, I stated the facts developed 
by the investigation and recommended that the 
matter be closed without further action.’’ 


The exhibit material that was used by our 
association at the forest products expositions 
at Chicago and New York City in the spring of 
1914 has finally been disposed of, Mr. Ellinger 
told the association in his report. Arrangements 
were made with the Edward Hines Lumber Co., 
of Chicago, to ‘store it in its sheds free of 
charge. We are informed it was disposed of 
last August and all the company received for it 
was reimbursement for labor in moving the 
material. : 

A vote of thanks is therefore due the Edward 
Hines Lumber Co. for the six years’ storage and 
the trouble and inconvenience it was put to In 
connection therewith. 

Status of Standardization 


After three years of preliminary work and two 
years of detailed study of the many complex 
problems confronting the industry, the simplifi- 
cation and standardization of sizes, grades, 
nomenclature and trade practices of softwoods 
has reached reasonable completion. The remain- 
ing details pertain largely to shop lumber, and 
meetings of the manufacturers’ standardization 
committee, consulting committee and _ central 
committee on lumber standards are scheduled for 
the latter part of this month and early in March 
to clean up the entire matter of softwood lumber 
standards so that final recommendations may be 
submitted to a general conference to be held 
under the auspices of the Department of Com- 
merce at Washington, D. C., in May. 

Our association has been represented at all the 
various meetings and conferences in connection 
with this undertaking, and it is expected will 
participate in the meetings and conference 
scheduled to complete the work. 

The lumber industry is under no small obliga- 
tion to the Forest Products Laboratory and the 
Department of Commerce for their assistance 
and hearty coéperation in this movement. 
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Michigan Retailers Review Year of Constructive 
Activities, and Plan for Further Progress 


GRAND Rapips, Micu., Feb. 18.—The thirty 
sixth annual convention of the Michigan Retail 
Lumber Dealers’ Association, which opened here 
this morning and will continue through Friday, 
marks the end of one of the most successful! 
years in the association’s history. In the open 
ing session it was brought out that the member 
ship had heen materially increased, a substan 
tial sum had been added to the association ’s 
surplus, putting it in a strong financial position, 
valuable service had been rendered to members 
through the publicity, legal and traffic depart 
ments, and the insurance department had main 
tained its firm position—all within the last year. 
This fine record was reflected in the spirit of 
the members who were enthusiastic over the 
progress made in the last twelve months and 
were optimistic as to the future. 

The attendance this year also promises to be 
large. The Pantlind Hotel, in which sessions 
of the convention are being held, reported reser 
vations larger than any year in the past and 
Secretary Arthur M. Manning, of Grand Rapids 
stated early this morning that he expected an 
attendance of around 700, which would include 
400 retailers. A large delegation from Detroit 
arrived at noon and at 6 o0’clock dealers were 
still pouring in. 

The forenoon was gaven over entirely to regis 
tration. Those who had arrived the night before 
spent « part of the time looking over the fine 
array of exhibits that are located on the mez 
zanine floor. 


Old Guard Dinner 

The convention swung off at 1 0’elock when 
members of the Old Guard met at a dinner in 
one of the private dining rooms of the hotel. 
This organization, composed of traveling sales 
men who had been identified with the lumber in 
dustry in Michigan for twenty years or more, 
during the four years of its existence has held 
its annual meeting in connection with the Michi 
gan retailers’ convention, Last year it was 
voted to effect a permanent organization and 
a committee was appointed to draw up a econ 
stitution and by-laws. This committee reported 
at today’s dinner and the organization was com 
pleted. Under the new constitution it will be 
known as the ‘fOld Guard Lumbermen’’ and 
the membership will be thrown open to any per 
son who has been engaged in any branch of the 
lumber industry in Michigan for twenty years. 
In the election which followed the adoption of 
the constitution and by-laws, the old officers 
were all reélected. They are: 

President—P. A. Gordon, Detroit. 

Vice president—Charles L. Weeks, Detroit. 

Secretary and treasurer—Harry Jessup, De 
troit. 

Unfortunately President Gordon was unable 
to be present because of illness but he extended 
his best wishes in a telegram which was read at 
the dinner. As a token of respect and sympathy 
for their chief executive, members of the Old 
Guard at the opening of the dinner stood and 
gave a silent toast to Mr. Gordon and later 
(drew up a message expressing regret over his 
inability to be present which was to be seut to 
him along with flowers. The dinner was further 
marked by several impromptu speeches. 


OPENING SESSION 


While the convention hall was being’ filled, 
musi¢ was furnished by the De Molay orchestra. 
President Fred C. Westover, of Bay City, called 
the meeting to order and after a few words of 
welcome delivered his annual address. 

At the outset of his address President West 
over referred feelingly to the untimely death last 
July of former president A. D. Kidder, saying 
that the association had thereby sustained :: 
very severe loss. 

He referred to the large attendance at the 
opening session, saying that it was very gratify 
ing and that it clearly demonstrated that retail 
lumber dealers are beginning to realize that only 
through codperation and association membership 


Note: A report of the Thursday after- 
noon and Friday sessions of the annual 
convention of the Michigan Retail Lum- 
ber Dealers’ Association will appear in 
the Feb. 28 issue of the AMERICAN LuM- 
bERMAN.—EDITOR. 





can they rid their business of some of its faults 
and make way for the adoption of better and 
more efficient business methods. The retail lum 
her dealer must be prepared to participate in, 
and enjoy the fruits of the prosperity which 
every indication of sound business conditions 
gives promise of for the next few years. He 
said that organization and cost finding will help 
them materially in showing satisfactory results. 
Association Membership Is Growing 

The association has been gradually gaining in 
membership, continued President Westover, but 
there still are many dealers in the State who 
have not yet seen the big need for the associa- 
tion. I appeal to you individually to assist our 
secretary in building up our membership. 

The National association, in which our asso- 
ciation holds a State membership, is doing a 
world of good for the retail lumber industry. 
It has worked for us on the lumber stand- 
urdization question, tariffs, and other matters of 
vital importance. 

Favors a Single Standard of Thickness 


In regard to standardization, I wish to go on 
record as favoring a single standard of thickness 











for boards and finish, and also of dimension, 
which was the aim and purpose of the Depart- 
ment of Commerce in the lumber standardiza- 
tion movement. Short lengths have been dis- 
cussed before this association at different meet- 
ings and the matter can be settled if the dealers 
insist that lengths under 8 feet be marketed 
separately at a price and not included in random 
shipments, except by special agreement. 

Many of our members have installed the cost 
accounting system adopted by the National and 
I know that it has proved a great help in elimi- 
nating ruinous competition. Know your costs 
if you wish to succeed. 

The plan service which is being used by many 
members has proved a source of revenue to your 
association and I hope our members will continue 
to avail themselves of this good service. 


Should Insure in Own Company 


I want to sav a few words about our insurance 
department. Results have been satisfactory to 
some extent. I know, however, that there are 
many members who are not insuring in their 
own company. You will save money by placing 
insurance with us, aS we are writing insurance 
ut cost and much below old line company rates. 
You can insure for $2,500 in your company at the 
present time, and we hope to increase this to 
$3,500 on a single risk in the near future. 


Local Group Organization Plan 


The local group organization plan has not been 
thoroughly worked out but I trust that mem- 
bers will interest themselves and assist the sec- 
retary in building up these groups, which I am 
sure will be of great benefit to all, particularly 
in solving local problems. I would like to rec- 
ommend that the directors appoint a committee 
on association activities to work with the differ- 
ent group organizations, and assist them in 
working out programs of interest to dealers and 
provide speakers for these meetings when 
desired. 


President Westover paid «a well merited 
tribute to Secretary Manning for his ‘‘splendiq 
cooperation and the unselfish interest he has 
shown in building up the association during the 
last year,’’ adding that ‘‘the increased mem 
bership and his reports will speak for them. 
selves.’’ He also thanked the directors for their 
support, saying that it had been a pleasure to 
work with them. Mr. Westover made definite 
announcement that his other activities and duties 
would make it impossible for him to serve longer 
as president, in order that the nominating com. 
mittee might feel free to select someone else 
for the office. 

President ‘Westover closed with a few remarks 
on reforestation. He said that this important 
work should claim the attention of every retail. 
er and they should do all they could to encourage 
and aid in the State’s reforestation program 
which has achieved a nice start. 


Secretary Presents His Report — 


The report of Secretary Manning showed a 
year of busy activity of a constructive character, 
with excellent results following. Since May the 
secretary has driven approximately 20,000 miles, 
visiting yards, arranging for group meetings, 
boosting association activities, and securing 
memberships. He said that since assuming 
charge of the secretary’s office, he has made it 
preéminently his aim and ambition to ‘‘sell’’ 
the association to as many as possible of the 
dealers in the State who are not affiliated with 
the organization, as well as to arouse a more 
active interest on the part of those already mem- 
bers. 

Shows Good Gain in Membership 


My campaign for memberships, said Secretary 
Manning, has been a continuous one for the last 
ten months, and with 91 new members for the 
vear I feel that it has been very successful. In 
this work, however, the future holds great pros- 
pects, and I will not be satisfied until 150 new 
members are added to our association. Our 
percentage of membership today is around 65, 
and it should go up to 85 percent of all the deal- 
ers in the State. When this is accomplished we 
will havg a real live organization. 


Tells of Association Activities 


Of the various activities of our association, | 
feel that our architectural and publicity bureau's 
service is one of the best. During the last eleven 
months of last year the association received 
a financial return of $1,886.24, plus $149.55 for 
January, making a total of $2,035.79, which is 
quite a material increase over the twelve months 
of the preceding year. But the part that pleases 
me most is that 130 dealers are using our various 
services, 650 blueprints were bought by our 
members, and dealers have reported remarkable 
results from the use of this service of planbooks, 
blueprints, calendars, summer camps and lodges, 
billboards, ete. 

We have arranged at different times for group 
meetings in different towns to consider cost 
accounting, and while there is plenty of oppor- 
tunity for future efforts, the results under the 
circumstances have been fairly satisfactory, and 
where the National system has been installed 
in those towns, the results have been wonderful 


Departmental Operations Described 


Our legal department has handled a great 
many questions for members, especially during 
the last few months. We trust that members 
will not hesitate at any time that they are in 
legal difficulty to communicate with us. One of 
our strong features of course is the lien law. 
This matter is handled at length in our 1925 
vear book, and we believe that if every dealer 
in the State would read pages 94 to 112, covering 
the different phases of the lien law, once a 
month, it would mean a saving of a great many 
thousand dollars, as well as a vast amount of 
worry. 

There is one department of our work, the 
traffic department, which is not used enough. 
Our members are a little too confident that their 
freight bills are always correct as presented. J 
wish that our members might get in the habit 
of sending their freight bills in to the secretary § 
office for checking. We have the facilities for 
doing this and I want our members to take ad- 
vantage of them and feel confident that by so 
doing they will save considerable amounts 
through overcharge refunds etc. 


Association in Good Shape Financially 


The financial condition of our association is 
good. Total income from all sources for_ the 
vear was $21,589.31, and total expenses were $20,- 
294.82, leaving a net gain for the year of 
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$1,364.49. This gain has been added to the 
‘urplus existing as of Feb. 1, 1924, of $2,316.54, 
making a total surplus as of Feb. 1, 1925, of 
$3,681 03 

Sets Goals for the Coming Year 


We have been called upon to arbitrate and help 
adjust a number of complaints and controversies 
during the year. This is a matter in which we 
feel as we can be of great service to our mem- 
pers and trust that they will not hesitate to 
communicate with us at any time we can help 
along those lines. : r 

| have greatly enjoyed the work during the 
last year, but want to see still bigger and better 
results. I have set my 1925 aims at another 100 
new members; an increase of 50 percent in the 
amount of insurance in force, a 50 percent in- 
crease in the architectural and publicity depart- 
ment, and a complete group organization of the 
State. With your codperation we shall accom- 
plish these things. 

Telegrams were read, from the Spokane Hoo- 
Hoo Club, proffering best wishes for the success 
of the meeting and extending an invitation for 
all members of the order to attend the big con- 
vention in that city this year; from Henry R. 
Isherwood, regretting his inability to be present 
because of illness and assuring the association 
it had taken the right road to effect unification 
of the industry and the winning of a high place 
in the confidence and friendship of the public; 
and from the Wisconsin Retail Lumbermen’s 
Association, extending fraternal greetings and 
best wishes for the most successful convention 
in history. 

Committee Appointments 

The following committee appointments were 
announced by the president : 

Nominations—A. J. Hager, Lansing; Mark 
Sharp, Muskegon; John Wood, Grand Rapids; 
Lewis G. Erb, Royal Oak; Herman Hughes, 
Flint. 

Resolutions—B. W. Donaldson, Pontiac; Wil- 
liam Hood, Mt. Pleasant; Fred Fiddy, Flint; Wil- 
liam Barney, Albion; Roy C. Fuller, Hastings. 

Auditing—George Whitney, Bad Axe; W. J. 
Blood, Owosso; R. Marvin Stone, Kalamazoo. 

At this point H. H. Corwin, of Jackson, 
chairman of the insurance directors took the 
chair and, following Secretary Manning’s re- 
port which showed the insurance department to 
be in sound financial condition with 217 policies 
in force, introduced Fire Chief Higgins, of 
Grand Rapids, who told about the fire prevention 
campaign inaugurated in this city last Decem- 
ber. Mr. Higgins opened his talk by quoting 
figures to show the loss in life and money in 
this State every year due to fires. A large or- 
ganization is not necessary to encourage fire 
prevention, he said, as it can be carried out 
through already existing organizations. The 
plan of Grand Rapids has been to place the 
burden of responsibility for spreading propa- 
ganda on fire prevention on some local organ- 
ization or trade for a period of a week. The 
first week of the campaign was assigned to the 
public safety department of the city, the second 
to the printers, the third to the insurance inter- 
ests and succeeding weeks to the coal dealers, 
metal trades, banks and trust companies, pub 
lic utilities and others. Each distributed litera- 
ture on fire prevention or engaged in other pub- 
licity efforts on the subject during the week as- 
signed it. The cost, Chief Higgins said, was 
found to be very small for each dealer but the 
benefits great. He closed by relating several 
incidents illustrating how fires were caused by 
carelessness in the face of the campaign. 


Discusses Mutual Insurance 


‘‘The Value of Mutual Insurance’’ was the 
subject of the next address, delivered by A. C. 
Bensen, of Mansfield, Ohio. Mr. Bensen pointed 
out some of the values of mutual insurance in a 
general way and then narrowed his talk down 
to the insurance department of the Michigan 
association with the declaration that although 
the department had enjoyed a healthy growth in 
the last four years, this growth was not what it 
should have been. This was due to indiffer- 
ence, he said, but 1925 should be a better year. 
He pointed out that the rate for the average 
lumber yard had declined from $2.25 in 1905 
to $1 and less in 1925. Do not pick out the 
unreliable agent when taking out your insurance, 
he admonished, but patronize the reliable agent. 
When low rates are offered by this former class 
it is with the intent to cause dissatisfaction in 
the hope that the mutual companies may be elim- 


inated. The best way to reduce the cost of 
your insurance is to reduce preventable fires. 
Mr. Bensen closed with a plea for the members 
to codperate with this insurance department to 
secure a 50 percent increase in 1925. 


Building and Loan Codperation 


‘¢ Building and Loan Codperation’’ was the 
subject of an address by Frank A. Chase, re- 
cording secretary of the American Savings, 























F. C. WESTOVER, K. 
Bay City, Mich. ; 
President 


A. McCAUL, 
Ferndale, Mich. ; 
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Building & Loan Institute, Kansas City, Mo. 
Introductory to his message, Mr. Chase quoted 
from a building survey made by S. W. Straus 
& Co., stating that a building shortage of $44,- 
000,000 existed in fifteen of Michigan’s largest 
cities. 

There are three steps essential to the building 
of homes, he said. First, to create in the mind 
of the prospective home owner the desire to 
build; second, to convince him that now is the 
time to build; and, third, to finance the building 
of the home. The first is easy to put over but 
will not in itself insure the pbuilding of homes. 
The second is a matter of pointing out the ad- 
vantages to be gained by building now. The 
third can be taken care of by the building and 
loan association. 

Forty percent of all homes mortgaged are 
carried by building and loan associations. These 
associations have seen their revolving fund 
double in recent years, but millions more are 
needed to finance home building. 

This year marks the establishment of build- 
ing and loan education. A textbook on the sub- 
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ject by the speaker and Prof. Clark, of Iowa 
State college, will soon be off the press. Asso- 
ciations are endorsing and getting behind the 
movement, and journals are spreading the mes- 
sage of building and loan associations abroad. 
The building and loan association offers a 
larger loan on the home than other institutions 





will on a first mortgage, thus creating a demand 
for homes. It encourages systematic saving, 
which gives an impetus to home _ building. 
Loans are ordinarily retired in a little over 
eleven years, whereas seventeen are required 
under common borrowing plans. 


Mr. Chase went on to explain the provisions 
under which loans are made. Six percent in- 
terest per annum is charged in most sections, 
he said, although it is sometimes higher in order 
to attract capital. Only five building and loan 
associations failed in 1923 as compared with 
274 banks, the speaker stated. Lumbermen-are 
justified in urging people to invest in their local 
association if it is properly managed, for it is 
the safest business on earth. If it is not prop 
erly managed, the lumberman should see that s 
change is made. 

Correspondence Course Offered 


Mr. Chase announced that the directors of the 
institute, after a consultation with Prof. Clark, 
of Ames, have decided to offer a correspondence 
course in building and loan at a cost practically 
one-fourth less than those offered by other 
organizations. Fourteen universities and sev 
eral other educational institutions have signi 
fied their intentions of offering the course, he 
said. 

In the discussion that followed Mr. Chase’s 
address, William Barney, of Albion, said that 
Albion has a building and loan association es 
tablished thirty-seven years ago that is one of 
the best in Michigan. Last year it financed the 
building of twenty-two houses and the rebuild- 
ing of fifty more. Mr. Barney corroborated 
Mr. Chase’s statements by saying that the build- 
ing and loan idea was the best thing the lumber 
man could back in his community. Mr. Barney 
urges all his employees to buy shares in the loan 
association. 

Mr. Chase pointed out that the building and 
loan plan of financing building can be well 
adapted to remodeling of the sort the AMERICAN 
LUMBERMAN is advocating where the house is 
already encumbered by a loan. A loan ean be 
secured from the association in this case, the 
other loan retired, and the home owner permitted 
to beautify hts home—make it new—by remod 
eling. 

W. J. Blood, of Owosso, brought up the ques 
tion of membership fees in building and loan 
associations. He pointed out that such a fee 
is exacted by some companies to defray the 
commission for salesmen selling shares. This 
practice was condemned by Mr. Chase as inimical 
to the interests of the building and loan move 
ment and unnecessary. 


THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

GRAND Rapips, MicH., Feb. 19.—Wednesday 
evening was monopolized by Hoo-Hoo with a 
splendid banquet and coneatenation. Brief 
speeches by prominent Hoo-Hoo featured the 
banquet, and at the econeatenation which fol- 
lowed eight kittens were initiated into the mys- 
teries of the order and three reinstatements were 
made. The latter event was further enlivened 
by a musical entertainment presented by a 
ladies’ orchestra now appearing in one of the 
local theaters. The work was put on by the 
following, who composed the acting Supreme 
Nine: Snark, F. E. Holland, Grand Rapids; 
Senicr Hoo-Hoo, M. M. Elledge, Corinth, Miss. ; 
Junior Hoo-Hoo, A. C. Bensen, Mansfiéld, Ohio; 
Bojum, Merlin J. Long, Lansing; Scrivenoter, 
H. W. Zahnow, Saginaw; Jabberwock, N. J. 
Clears, Chicago; Custoeatian, A. A. Elsen, Grand 
Rapids; Arcanoper, Karl Newman, Lansing; 
Gurdon, Harry Colman, Chicago. 

Greetings from the Michigan Retail Lumber 
Dealers’ Association, the Old Guard lumbermen, 
and the Miehigan Association of Traveling 
Lumber & Sash & Door Salesmen were broadcast 
during the evening over station WWJ to ‘‘ Pa’’ 
Gordon, of Detroit, and the following telegram 
in reply was received from that well loved and 
veteran lumberman, ‘‘ Thank my friends for the 
kind greetings just received through the air.’’ 

The morning session opened promptly at 10 
o’clock with Robert K. Jardine, president of 
the Jardine Lumber Co., presiding. The chair- 
man first introduced Lee H. Bierce, secretary of 
the Grand Rapids Chamber of Commerce, who 
had been scheduled for an address of welcome at 
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the opening session on Wednesday but was un- 
able to be present. Mr. Bierce said that this 
association, in common with all associations, had 
probably assembled to consider evils that have 
crept into the business and to take steps to re- 
move them, or in other words to formulate a 
code of ethics. Most of these codes which were 
established in an evolutionary fashion were torn 
down by the war, he declared, and it is only by 
following out the code of your own business, 
trade, or industry, that men engaged in other 
lines of activity may be expected to live up to 
theirs. The lumber industry as well as others 
has a big job ahead in reéstablishing these 
codes, he said in closing. 

In the absence of President A. C. Gauen, of 
the Illinois Lumber & Material Dealers’ Asso- 
ciation, Collinsville, Ill., who was kept away 
from the meeting by sickness, J. F. Bryan, of 
Chicago, secretary of the organization, spoke in 
his place on the subject, ‘‘Credits and Collec- 
tions.’’ There are two essentials that every 
retail lumberman should observe in making a 
sale, Mr. Bryan declared, and these are to Jearn 
the financial position of the customer and 
whether or not he can offer a clear title to his 
property, and to agree on definite terms of set- 
tlement before the material is laid down on the 
lot. If these points were observed, Mr. Bryan 
believes the credit and collection problem would 
be greatly simplified. He warned against 
placing too much dependence on the lien law, 
which, while a good thing in itself, should be a 
matter of last resort. 

Mr. Bryan told of the efforts of the Illinois 
association to secure a definite credit and collec- 
tion policy and he read the significant points 
embodied in the association’s recommendations 


to its membership as adopted at the recent IIli- 


nois convention. The Jllinois association 
has been constantly working to improve 
the eredit and eollection situation in that 


State, and, according to Mr. Bryan, it has 
been eminently successful, as reports show col- 
lections to be in a better state than they have 
been for years. The speaker praised the build- 
ing and loan association as one of the best 
helps in establishing good credits, saying that it 
has enabled the lumber dealer to secure a true 
knowledge of the customer’s financial position, 
and he urged the Michigan dealers to get be- 
hind the building and loan movement in their 
State. 


Discusses Cost Accounting 


Harry J. Colman, of Chicago, spoke on ‘‘ Cost 
Accounting, Cost of Doing Business, Turnover, 
and Inventory.’’ His talk was a presentation 
of the merits of cost accounting systems, par- 
ticularly that of the National association, and 
a plea for the retailers to adopt this approved 
method of conducting their businesses. It is a 
proved success, he said, and should be installed 
in every lumber yard in the State. For the 
most part, Mr. Colman’s talk was identical with 
that given by him before the annual meeting of 
the Wisconsin Retail Lumbermen’s Association 
last week and reported on page 49 of the Feb. 
14 issue of the AMERICAN LUMBERMAN, 

At the conclusion of this address, A. J. Hager, 
of Lansing, arose with the statement that he 
had used the National system for some time, 
liked it, and found it simple enough for a young 
man just out of business college to handle with- 
out difficulty. Mr. Hager was the first dealer 
to adopt the system in Michigan. 


Northeasterners on Sixth Annual Excursion 


Big Party Leaves for the Coast 


New York, Feb. 16.—The sixth annual ex- 
cursion of the Northeastern Retail Lumbermen’s 
Association started last Wednesday, when by 
far the largest crowd ever taken on a trip 
under the auspices of the organization left for 
the Pacific coast. The party is due to arrive 
in New York March 25 on the return trip. Some 
of the travelers will return by way of the Pana- 
ma Canal and others by rail through the south- 
ern part of the country, via New Orleans. 

Members of the party returning by way of 
New Orleans are as follows: 


Mr. and Mrs. E. H. Douglas—Burnham & Davis 
Lumber Co., Lowell, Mass.; Mr. and Mrs. L. S. 
Caldwell—J. S. Caldwell, Syracuse, N. Y.; Mr. 
and Mrs. William Cornell, Pleasantville, N. Y.; 
Mr. and Mrs. Robert Haviland—Haviland & Sutton 
Lumber Co., Chappaqua, N. Y.; Mr. and Mrs. 
Robert K. Squier and daughter Mary—Robert K. 
Squier & Co., Monson, Mass.; William and Misses 
Emma and Clara Schoncke—William Schoncke & 
Co., Rockaway Beach (L. I.), N. Y.; Andrew H. 
Dykes—Dykes Lumber Co., New York, N. Y.; Mrs. 
M. L. Latham, Mrs. G. R. Latham—Latham Bros. 
Lumber Co., Mineola (L. I.), N. Y.; John A. Jan- 
vrin, E. B. Janvrin, K. C. Russell—John A. Jan- 
vrin Co., Hampton, N. H.; Mr. and Mrs. Fred 
Barnes and Mr. and Mrs. W. F. Fullam—w. F. 
Fullam & Co., N. Brookfield, Mass.; Miss Ester 
C. Keiffer, Miss Gertrude M. Keiffer, J. K. Me- 
Dowell, Syracuse, N. Y.; Mr. and Mrs. Carrol St. 
Hilaire, Frank M. Favor, Gardner, Mass.; Miss 
Gertrude L. Loper, Miss Florence E. Loper, Mr. 
and Mrs. Arthur G. Loper—Loper Bros. Lumber 
Co., Port Jefferson (L. I.), N. ¥.; Mr. and Mrs. 
C. K. Conklin—Conklin & Strong Lumber Co., War- 
wick, N. Y.; Mr. and Mrs. Robert A. Menzie 
E. W. Bartholomew Lumber Co., Rochester, N. Y.; 
E. A. Kirkowski—Crouch & Beahan Lumber Co., 
Rochester, N. Y.; John B. Saylor—D. L. Saylor & 
Sons, Annville, Pa.; J. G. Brannum—Brannum- 
Keene Lumber Co., Indianapolis, Ind. 





Members of the party returning by way of 
the Panama Canal are: 


Mr. and Mrs. Joseph H. Benzing—Joseph H. 
Benzing & Co. (Inc.), Brooklyn, N. Y.: Mr. and 
Mrs. E. S. Jones, jr.—Washburn-Williams Co., 
Scranton, Pa.; Mr. and Mrs. A. B. Copley—North- 
port Lumber & Coal Co., Northport (L. I.), N. Y.; 
Mr. and Mrs. Harry G. Lyons—Harry G. Lyons, 
Jamestown, N. Y.; Mr. and Mrs. James’ M. Griffith, 
Mr. and Mrs. C. T. Hubbell—C. T. Hubbell & Co., 
Albany, N. Y.; Miss EB. Louise Ferry, Miss Isabella 
G. Ferry, Mr. and Mrs. Fred G. Ferry—C. S. Ferry 
& Son (Ine.), Pittsfield, Mass.; Mr. and Mrs. 


George R. Todd—WwWilliam Curtis. Sons’ Co., Boston, 
Mass.; Mr. and Mrs. Will S. Fuller—G. Fuller & 
Son Lumber Co., Brighton, Mass.: Mr. and Mrs. 
George H. Locke—Geo. H. Locke, Milford, Mass. ; 
Mr. and Mrs. Robert Blair—Brewster & Son, Ridge- 
field Park, N. J.: Mr. and Mrs. H. C. VerValen— 
Allison & VerValen (Inc.), Haverstraw, N. Y.; 
C. A. Phillips, Plainfield, Conn.; C. A. Berntson— 
Johnson & Berntson, Corona (lL. I.), N. Y.; Mr. 
and Mrs. Martin Hermann and relative—Martin 
Ifermann, Callicoon, N. Y.; Vernon M. Hawkins— 
Hawkins Companies (Inc.), Boston, Mass.; E. R. 
Means—S. W. Means Lumber Co., Pittsburgh, Pa. ; 
BE. D. Seribner—Davis & Sargent Lumber Co., 
Lowell, Mass.; Henry A. Fales—Framingham Lum- 
ber Co., Framingham, Mass.; Mr. and Mrs. A. 
George Webster—A. George Webster, Swanton, 
Vt.; E. L. Raftery—traflic manager, Northeastern 
Retail Lumbermen’s Association, Rochester, N. Y. 





Retailers Enjoy Colorado Scenery 

DENVER, CoLo., Feb. 16.—The special train 
carrying a party of ninety persons, members of 
the Northeastern Retail Lumbermen’s Associa- 
tion and their families, arrived here shortly after 
noon Feb. 13, The party was met at the depot by 
representatives of the Mountain States Lumber 
Dealers’ Association, of the Denver Knot-Hole 
Club, and of various Denver lumber and build- 
ing firms, who took the visitors on a tour of the 
city and the mountain parks during the after- 
noon and in the evening entertained them at a 
concert of the Civie Symphony Orchestra in 
the municipal auditorium. 

The Northeastern retailers, who are on their 
sixth annual excursion to the northwest lumber- 
ing camps, made Denver their first stop since 
leaving Rochester, N. Y., Feb. 11. The exeur- 
sion was in charge of E. L. Raftery, traffic man- 
ager. 

Before boarding their train which was to 
earry them to Salt Lake City, their next stopping 
place, the eastern lumbermen were generous in 
their praise of the hospitality shown by local 
lumbermen and their appreciation of Colorado 
scenery, especially that viewed in their mountain 
park drives that afternoon. 

The lumbermen’s special left Denver early 
Feb. 14 over the Denver & Rio Grande Western 
Railroad. 





OAK, ELM, POPLAR, ash and gum trees are very 
susceptible to lightning damage, while those 
least attractive to lightning are the chestnut, 
maple, alder and mountain ash. 


ee 


Western Planing Mill Conference 


Note: A report of the Thursday and 
Friday sessions of the joint conference of 
the Western Planing Mill & Woodwork. 
ing Association and the Millwork Instj. 
tute of California will appear in the Feb, 
28 issue of the AMERICAN LUMBERMAN.— 
Epitor. 








[Special telegram to AMERICAN LUMBERMAN] 


Los ANGELES, CALiF., Feb. 18.—The joint 
conference of the Western Planing Mill & Wood. 
working Association and the Millwork Institute 
of California convened here today at the Hote 
Clark for a three-day session, with about one 
hundred delegates in attendance, representing 
ten western States and the Province of British 
Columbia. 


Today’s session was given over entirely to the 
Western association, and tonight the delegates 
and their ladies will be guests of the Millwork 
Institute of California at a banquet and dance 
in the ballroom of the Hotel Alexandria. 


C. D. LeMaster, of Sacramento, Calif., presi- 
dent of the Western association, welcomed the 
visitors, and in a stirring address reviewed the 
past work of the association and painted a 
bright picture for the future. 


For the third consecutive time I have been 
privileged to call into convention the men of the 
woodworking industry of the Pacific greater 
west, Mr. Le Master said, and I assure you } 
deem it an esteemed honor. This, the third 
congress of the Western Planing Mill & Wood- 
working Association, is of unusual interest and 
strategical importance, coming as it does at the 
dawn of what appears to be a great wave of 
prosperity. As I render a report of the work 
which has been accomplished during the years 
I have served you, I do so with much satisfaction 
because of the progress that has been made. 


Traces Origin of Built-in Fixtures 


H. P. Dixon, of the American Manufacturing 
Co., Los Angeles, traced the origin of built-in 
fixtures in his talk on the ‘‘ Evolution of the 
Built-in Fixture Business.’’? The built-in iron- 
ing board, first built in 1907, was the beginning 
of what is today a great and important industry, 
Mr. Dixon said. He pointed out that the built-in 
idea originated on the Pacific coast, which is 
not the leading district in the manufacture of 
these time-saving devices. That the built-in busi- 
ness will increase is certain, he said, for built-in 
fixtures are already taking the place of many 
pieces of furniture. 

As the west Coast produces about 75 percent 
of the softwoods, the United States will more 
and more depend on the Pacific coast for these 
fixtures, he declared. A market has already de- 
veloped in the Orient and Australia, where sev- 
eral shipments have already been made. 


Eight Cardinal Points in Mill Design 


‘<How to Plan and Lay Out a Planing Mill’” 

as discussed by E. R. Maule, of the Hammond 
Lumber Co., Los Angeles. He laid down the 
following eight points to be borne in mind when 
designing a mill: 


First, determine the item of greatest produc- 
tion importance; second, determine items that 
lend themselves to stock methods of manufac- 
ture; third, lay out a series of small blocks, each 
representing a proposed machine, and mark the 
production expected of each machine; fourth, 
combine the machines together that are part of 
an assembly; fifth, consider space necessary for 
storage between machines, always remembering 
that it is best to have a large reserve of material 
behind each group of machines; sixth, when ma-~- 
chines are in operation, observe if the production 
is what was scheduled on the blocks; seventh, 
consider emergency work, which is the caus€ 
of much additional expense; eighth, problems of 
expansion and contraction; make plans so mill 
will operate efficiently whether volume is large 
or small. 


At the afternoon session several motion pl¢- 
tures were shown, one, which portrayed the 
various uses to which compressed air can be 
put, being particularly interesting. 

A short address by F. J. Moss, past president 
of the Chicago Millwork Bureau, and president 
of the American Sash & Door Co., of Kansas 
City, Mo., on the value of a profit sharing plan 
for employees, closed the meeting. 
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Joint Institute of Nebraska Association and Cornhusker 


Knot-Hole Club Is Lively School of Retail Methods 


(Special telegram to AMERICAN LUMBERMAN] 

OMAHA, NEB., Feb. 18.—The Nebraska Lun 
per Dealers’ Association is celebrating its 
¢hirty-fifth annual convention by meeting 
jointly with its year old offspring, the Corn- 
husker Knot-Hole Club. This precocious in- 
fant is composed of local clubs that cover most, 
if not all, the State. In addition to the local 
district meetings, the clubs act jointly under the 
direction of Don Critchfield, who is secretary 
and manager, publish an organ known as The 
Knot-Holer, and the Cornhusker organization 
js now holding its first annual institute jointly 
with the association convention. With parental 
pride the association is allowing its lusty child 
to occupy most of the second and third day of 
the meeting with its institute or school in prac- 
tical retailing. 

After spending most of the morning in regis- 
tration and getting acquainted with each other, 
the visitors were called by violent ringing of a 
bell to school in the Rome Hotel where the 
opening sing was conducted by L. C. Oberlies, 
of Lincoln, who is also to act as schoolmaster 
at the institute sessions. M. A. Phelps, of 
Wahoo, president of the association, then an- 
nounced the growth and place of Knot-Hole 
elubs and stated that he was glad to have the 
assistance of this organization and to give it a 
large amount of time at this, its first institute. 

President Phelps then appointed the follow- 
ing committees: 

Nominations—A. TI. Cram, Burwell; F. C. 
Krotter, Palisade; Fred Yost, Milford. 

Auditing—Joseph Elliott, Kearney; John Melick, 
Fremont; H. D. Peterson, Dannebrog. 

Resolutions—William Krotter, Stuart: R. M. 
Trumbull, Hildreth; and W. G. Pauley, Hastings. 

President Phelps then read a telegram of 
greeting from Fred Lowrie, president of the 
National Retail association and a telegram from 
the Spokane Hoo-Hoo Club inviting the Nebras- 
kans to the Hoo-Hoo Annual next fall. He then 
introduced Don Critchfield, of Lincoln. 

Mr. Critchfield called Secretary E. E. Hall 
of the Nebraska association to the platform, 
and stated he was afraid the visitors might 
think that the Knot-Hole club kad taken over 
the entire convention. This he stated was not 
the case. Mr. Hall has done his share of hard 
work in preparing the convention program, and 
it remained for those placed on the program to 
do their parts. In a brief speech, Mr. Hall called 
attention to a report printed as part of the 
program, showing the work and progress of the 
association. 

Reviewing trade conditions the report said: 
The year 1924 was hardly an average one for 
lumbermen in our territory, the first part of the 
year being dull, business slack, and collections 
poor. But the latter part of the year made a 
much better showing, not.only in increased 
business, but best of all in a decided feeling of 
optimism which reached even to the farmer, 
who has been anything but prosperous since the 
close of the war. This feeling will carry forward 
to the spring building season, and we anticipate 
a better business in 1925 than we have enjoyed 
since the spring and summer of 1920. 


Endorses Remodeling Campaign 


We urge members not to overlook the remodel- 
ing campaign now being waged by the AMERICAN 
LUMBERMAN. This is of special importance at 
this time, for everything points to the new year 
4g one of rebuilding and remodeling to a much 
larger extent than ever before. The construction 
of new homes has reached a point where the 
Pressure for more construction is not insistent, 
but there are thousands of good substantial 
homes which might be rejuvenated and made 
bractically new at comparatively small expense. 


Should Insist Upon American Lumber Standards 


Our affiliation with the National Retail Lum- 

tr Dealers’ Association, continued the report, 

en of great benefit to our members in 

Many ways, and particularly during the last 
year in lending its efficient aid in the standardi- 
on of lumber. Our thanks are due to F. C. 
Totter, our own representative on the stand- 

ardization committee, for his earnest and con- 
srlentious work. We urge all our members to 
ponte support the recommendations of this 
naumittee, to the end that grades and thick- 
esses, particularly of yard stock, may be made 


Note: A report of the Thursday after- 
noon and Friday sessions of the annual 
institute of the Corn Huskers Knot-Hole 
Club and the Nebraska Lumber Dealers’ 
Association will appear in the Feb. 28 
issue of the AMERICAN LUMBERMAN.— 
Epitor. 





Insist upon American Lumber Stand- 
ards when you buy. Do not encourage the man- 
ufacture of building materials which do not 
measure up to these standards, for by so doing 
you will lend your influence to a return of 
the hodge-podge of thicknesses and grades which 
have caused untold injury to the lumber business 
in the past. 


Membership Holds About Stationary 


The membership of the association proves to 
be a rather accurate barometer of business con- 
ditions, and has not varied materially since 1920. 
In 1924 dues were received representing 456 
yards. Owing to consolidation, change in mem- 
bership and discontinuance, the association has 
sustained a net loss of seven members. Due to 
the organization of the Knot-Hole clubs on a 
state wide scale, and the desire of the associa- 


uniform. 











tion to give them a free field, no special effort 
has been made to increase the membership 
during the year. 


Finances Are in Healthy Condition 


The financial report shows total receipts dur- 
ing the year to be $3,582, which with balance on 
hand at the beginning of the year of $1,289.62, 
made a total of $4,871.62. Disbursements for 
the year totaled $3,317.07, leaving a balance on 
hand Feb. 1, 1925, of $1,554.55. 


Report of Insurance Department 


The year just passed has been an unusually 
favorable one for our insurance department in 
the way of losses, the loss ratio being very low, 
less than 14 percent, and the total cost to the 
policy holders 24.6 percent of deposit premiums. 
This takes us back to the good old, days before 
the war, and adds nearly 50 percent to our sur- 
plus of last year. 


Under these favorable circumstances it was 
thought best by the board of directors to reor- 
ganize or amend our plan, in order to be in posi- 
tion to give our members a larger coverage, as 
well as to remedy some inequalities and defects 
in the old plan. * * * The reeiprocal or interin- 
surance plan seems to meet all requirements, and 
this system will be placed before you at tnis 
meeting for your approval. Should this change 
be made it would be possible to greatly increase 
our business, and we feel that this can be done 
by systematic effort on the part of our members. 
Since Oct. 1 the secretary has been tendered a 
total of $300,000 new insurance on Nebraska 
yards just as soon as our new insurance plan is 
adopted. We should gain $1,000,000 new insur- 
ance in 1925 if every policy holder will boost for 
his insurance company. 


The report of C. R. Judkins, treasurer of the 
insurance department—the official title of which 
is Nebraska Lumbermen’s Mutual Insurance As- 
sociation—for the year ending Dec. 31, 1924, 
showed receipts during the year of $14,884.49, 
which, with $1,823.47 on hand at the beginning 
of the year, gave a total of $16,707.96, against 
which vouchers have been issued during the year 
to the amount of $12,396.13, leaving a balance on 
hand Jan. 1, 1925, of $4,311.83. 


At this point the lights in the auditorium were 
turned out and a spot light was thrown on the 
flag, while the audience stood and repeated the 
pledge of allegiance and sang the Star Spangled 
Banner. 


Clyde M. Reed, of Reed & Glover, commerce 
counsellors, Kansas City, then discussed the 
probable reduction in coal freight rates from 
points in Colorado and New Mexico, and the 
possibility of getting reparation on freight 
charges paid in the last two years on the ground 
that rates have been unreasonable. 


WEDNESDAY AFTERNOON 


At the afternoon session, after the song fest 
led by Mr. Oberlies, Mr. Critchfield introduced 
the only specimens of ‘‘turken’’ in the State. 
This bird is a cross between the turkey and 
chieken that grows rapidly to large size, and is 
hardly like a chicken, while producing meat 
tasting like turkey. Mr. Critchfield said this 
might easily develop into an important branch 
of the poultry business for the State that would 
be reflected in greater rural prosperity and more 
sales of lumber. Several birds were displayed, 
and the audience was much interested in the 
peculiar birds and asked many questions. 


R. E. Saberson, of the Weyerhaeuser interests, 
of Minneapolis, made the principal address of 
the afternoon on the general subject of ‘‘ How 
to Make More Money in the Retail Lumber 
Business in 1925.’? He said he did not like the 
theoretical sound of the title, and added that 
what he had to say was not theory, but was 
based on observation and experiences of prac- 
tical lumbermen. The last few years have seen 
a complete change in conditions of the lumber 
business, and as a result lumbermen have a 
difficult task of overcoming old traditions. Men 
are lazy and do not like to make changes, and 
cling to old ways regardless of the fact that 
changes in American life make these ways rather 
useless. Due to the general use of automatic 
machinery, cost of production is declining ,while 
the cost of selling is increasing. Quantity pro- 
duction is on such an organized basis that once 
the process is in full swing it takes eight months 
to check lumber production and six months to 
start it again. 


Needs New Retail Selling Methods 


It is easier to produce lumber than ever be- 
fore, but the per capita of lumber consumer has 
dropped from 350 to 150 feet a year. It was 
easy to sell lumber in Nebraska twenty years 
ago, for new settlers had to have buildings. 
Now everybody has enough buildings of a kind 
to get along, and is not worrying about getting 
new ones. They are worrying about buying a 
new car. Lumber dealers must now compete 
with hundreds of concerns selling luxuries. Com- 
petition of lumber dealers was bad enough, but 
in face of this enormously widened competi- 
tion it ought to be plain that old methods must 
be changed. It requires the entire Iowa corn 
crop to pay for the cars and gas bought in 
that State. The time was when Iowa lumbermen 
depended on corn to pay for the lumber they 
sold. There are more autos than telephones in 
the United States, but this is not cause for 
alarm for the dealer who can break with tradi- 
tions. He can take advantage of the auto to 
sell lumber. 


Mr. Saberson then mentioned the matter of 
service, and stated it was all right if it really 
was service. Often it is a high toned name 
for increased overhead expense. It consists in 
doing for nothing things for which the cus- 
tomer should pay. Personal vanity often leads 
a man to invest in useless service, such as a big 
fleet of trucks with a driver for every truck, 
when he should have a few tractors and many 
trailers. The dealers in one community often 
carry duplicate stocks of slow movers when expe- 
rience has shown that these can be carried in one 
central yard and thus increase service and turn- 
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over and decrease cost. The time has come 


when dealers must create business. 


Remodeling Brings Dealer Profit 

The speaker then repeated what he has said 
ut other conventions that if a Nobel prize were 
given for constructive business ideas it should 
go to the AMERICAN LUMBERMAN for its re- 
modeling campaign. The largest waste in the 
lumber business is the waste of houses but a 
few years old that no longer quite suit owners. 
Following up this remodeling campaign makes 
money for the dealer through greater sales, and 
makes the town a better place by eliminating 
eye-sores and giving people suitable homes. Fol- 
lowing up this campaign teaches the dealer to 
mind his own territory. The National Retail 
association has done a good service by educating 
the dealers to know their costs. Standardiza 
tion falls within a new scheme of. retailing. 
Money is made in selling rather than in buy- 
ing, and the dealer needs to get his neck out 
from under the foot of the contractor. Thirty- 
six percent of the retail sales are in socalled 
sidelines, most of which are sold at a gross mar- 
gin insufficient to pay the cost of doing busi- 
ness. Retailers are becoming commercial hobos 
accepting little handouts from cement and mill- 
work concerns that sell in their territory. 

Secretary Hoover, who is doing splendid work 
for American business, has listed fifteen major 
wastes in commerce, and eleven of them apply 
to the retail lumber business. Mr. Saberson 
concluded with a tribute to homes and to lum- 
bermen as home-builders. It will be necessary 
that dealers make the buying of homes as easy 
and natural as the buying of any other com 
modity. Dealers are entering one of the most 
interesting eras in all business history and they 
will find a way through their problems by ap- 
plied commonsense and a spirit of association 
work. 

Guy L. Harrison, of Grand Island, president 
of the insurance department, announced that 
the time has come when the insurance depart- 
ment must be reorganized if it is to have the 
growth it deserves. He introduced Robert S. 
Somerville, of Chicago, who described the meth- 
ods and principles of legal reserve insurance, 
and Porter Stone, of Kansas City, who described 
reciprocal insurance. He urged those in atten- 
dance to consider the matter carefully, because 
the matter will come up for action on Friday. 
(©. R. Judkins, treasurer of the insurance depart- 
ment, stated in a word that the reason for re- 
organization lies in the fact that the department 
now has too low a limit on the insurance it can 
write. 

KNOT-HOLE CLUB ACTIVITIES 
[Special telegram to AMBRICAN LUMBERMAN] 
OMAHA, NEB., Feb. 19.—Last night the re- 

tailers’ banquet was held, at which various 
Knot-Hole club districts furnished entertain- 
ment. After tle ladies had gone to the the- 
ater, Sam Ruth, of Beatrice, took charge in 
place of John Grosshans, of York, president 
of the Knot-HWole Cluh Institute, who is ill. 


After roll call of officials by districts, Don 
Critchfield presented a report of the year by 
means of slides shown on the screen. These 
slides showed first that there are nine hundred 
lumbermen in the State with a payroll of three 
million dollars and investment of twenty- 
seven millions, and annual sales of forty mil- 
lion dollars. These men are in legitimate busi- 
ness and are the largest tax payers of the 
State, but lumbermen are individualists and 
are ten years behind other retail industries 
by reason of their Jack of organization. It is 
necessary to work in small groups as well as 
in large to correct bad conditions. In small 
groups men really become informed and in- 
spired to do efficient work, This new work is 
to be done by codperative methods for the 
purpose of real community building. 

There are twenty-one district clubs and gen- 
eral offices all working together. The club has 
been built on publicity and codperation, Mem- 
bers work with each other and with great con- 
structive efforts in the State, such as the dairy 
movement. During the year the membership 
has reached 380. Forty-three banquets have 
been held. Mr. Critchfield showed many news- 
paper clippings, ineluding a statement on 


trade associations by President Coolidge 
printed in the Jan, 17 issue of the AMERICAN 
LUMBERMAN | page 57—Ep1Tor |. 


Following the financial and other reports 
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there was a general discussion of further work, 
a meeting of the district officers was called 
and this meeting reported as its general feel- 
ing that work should be continued. 


THURSDAY SESSION 


At this morning’s meeting, the Knot-Hole 
Club Institute began with Schoolmaster Ober- 
lies in charge. The schoolmaster is an ideal 
choice for the place, and keeps work going at 
a high pitch of speed and enthusiasm. Sam 
Ruth, of Beatrice, opened the discussion of 
buying, by stating that buving is as old as co- 
operation and began with barter and trade. 
It is important that modern buying be under- 
stood and properly used. There are 150 sales- 
men ealling on Nebraska lumbermen at an 
annual cost of $600,000. The lumber retailers 
pay this sum, and may question whether it is 
worth the price. If salesmen are only order 
takers, the price is too high, but if they are 
real representatives and merchandising ex- 
perts their services are cheap at the price, A 
show of hands indieated that evervone in the 
audience believes in salesmen and the service 
they offer. 

Transit Car Problem Discussed 


Mr. Ruth then asked for a discussion of the 
transit car problem. Elmer Coates, of North 
Platte, stated that buying transits is some- 
{imes necessary, but that he never needed 


more than half of the contents of 4 transit 
ear. J. W. Hutchison, of Central City, stateq 
that transit cars are unsafe things and that 
most yards buying them find themselves 
loaded up with unusable material. § p. 
Ayres said that it was his opinion that most 
cars are placed in transit because they cop. 
tain undesirable stock. They are put out 
when mills are overstocked on certain items, 
W. C. Smith, of University Place, stated that 
he had had much success in buying transits 
und purchased many of them. It is necessary 
to scrutinize the list of contents and purchage 
what is usable. A show of hands indicated 
that the audience had found transits unsatis. 
factory. 


Buying and Selling Short Lengths 


Mr. Coates stated that buying and selling 
of shorts is excellent practice and a money 
maker. Shorts are always needed in building 
and by questioning the customer about uses 
it is often possible to rearrange his bill to in- 
clude many short lengths. Mr. Hannibal, of 
Elba, stated that had it not been for shorts 
he would have made no money last year. 
Much of the success in handling them depends 
upon salesmanship in the yard. 


Sidelines Part of Building Service 


The schoolmaster then introduced the matter 
of sidelines, by telling of one of his yards that 
expanded to include plumbing, hardware, fur- 
niture, and undertaking, and finally when the 
yard added groceries it busted. Mr. Newcomb 
stated that anything which takes the place 
of lumber is a good item in the yard and not 
to be considered a sideline. It is part of build- 
ing service. Mr. Rathzen echoed this state- 
ment, but udded a warning that these other 
lines should have separate accounts and be 
watched for profits. In a general discussion 
the point was made that dealers ought to get 
away from such close thought about commodi- 
ties and think more about the problem of sell- 
ing homes. 

Mr. Hutchison took charge of the discussion 
about coal buying. In this discussion most 
dealers stated that they did not practice spring 
buying to fill bins. It is not certain that 
prices then are lower and there is danger of 
deterioration. It is all right if coal can be 
taken directly from the cars to the customers’ 
cellars. 

Storage and Yard Layout 


Harry L. Rivett, of Omaha, then presented 
a technical paper with screen slides on the 
subject of storage and yard layout. He stated 
that there is no perfect yard layout, for this 
matter must be fitted to the local needs and 
must change as the needs change. The matter 
of handling is an important item, because the 
yard carries heavy and bulky items that are 
costly to move, so layout should always be 
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made with a minimum of handling cost in 
mind. His pictures illustrated many principles 
and details of this intricate subject. 

At the request of Mr. Critchfield, a brief 
talk on settling alley dust was made by Byron 
Webb, a chemist with the Solvay Process Co. 
He explained the excellence and cheapness 
of calcium chloride for this purpose. It is 
excellent also in fire barrels, as it keeps water 
from freezing or evaporating and makes a 
most efficient fire extinguisher. 

Harvey C. Kendall, of Lincoln, then pre- 
ented a detailed study of advertising. Every 


dealer wants more sales, and the way to get 
them is to make a definite appropriation for 
advertising purposes and to use it according 
to a careful plan. The best mediums are news- 
papers, 18 percent in outdoor display, 15 per- 
cent by direct mail, and 12 percent miscel- 
laneous. His suggestion for lumber retailers 
is 40 percent for plan books and colored pic- 
tures, such as calendars; 30 percent for news- 
papers; 20 percent for outdoor advertising and 
models and exhibits, and 10 percent in mak- 
ing direct calls on prospects. He urged that 
dealers stick closely to the plan, once it has 


been worked out. Advertising copy should be 
built closely around the idea of homes, and 
not around individual items of stock. This is 
a day of finished product. He closed by quot- 
ing figures proving that advertising does not 
cost anybody anything if it is properly used. 
It more than pays for itself in increased vol- 
ume and makes possible lower prices and 
greater profits. 

The final feature of the morning session was 
by Oz Black, cartoonist of the Lincoln Daily 
Star, who drew amusing pictures illustrating 
the old and new ways of doing business. 


Intercoastal Shippers Discuss Transits and Trucking 


New York, Feb. 16.—Following the weekly 
incheon last Friday at the Yale Club of the 
{ntercoastal Lumber Shippers’ Association, the 
members adjourned to the rooms of the New 
York Lumber Trade Association for a joint con- 
ference on the proposed increased rates on haul- 
ing lumber by local truckmen. 

Charles R. Lockridge, former president of the 
Intercoastal, said after the conference that the 
two associations are gradually getting closer to- 
gether in their efforts to solve many problems of 
general interest and that business is destined 
torun much more smoothly as a result of ‘‘mu- 
tual understanding. ’? 

One of the conferees was J. H. Burton, who 
reported that he had been informed of the in- 
crease in rates and the truckmen had accepted 
his suggestion to delay putting higher rates into 
effect until the lumbermen themselves had thor- 
oughly considered the new schedules. No formal 
action was taken by the conference but the views 
of the lumbermen will be conveyed to a repre- 
sentative of the truckmen. 

Confer on Handling of West Coast Lumber 


At its previous luncheon, the Intercoastal 
entertained a number of members of the New 
Jersey Lumbermen’s Association. It was the 
second conference between the shippers and the 
Jerseyites, the purpose being to eradicate some 


President Smock voiced appreciation of the 
shippers’ attitude. He continued: 

It is perfectly ridiculous for producing agencies 
to force upon any market lengths which neither 
the dealers nor the consumers can use. It only 
makes business harder. It seems to me that by 
proper codperation the manufacturer can regulate 
matters of this kind so as to meet our market re 
quirements. 

He invited criticism of the retailers’ practices. 

Mr. Kearney complained of the rate situation 
and in reply, J. H. Burton of the Intercoustal, 
called attention to the vicissitudes that had been 
encountered by the Pacific coast shippers. He 
referred to the old system of rebates prior to 
the adoption of the Interstate Commeree Com 
mission ruling and the much improved condi 
tions that have existed since. 


The Crux of the Transit Situation 


Rates from the Gulf States remain stable at 
$10.50 the year round, he pointed out, whereas 
with intercoastal shipments no such arrange 
ments have been found possible. He declared 
that from the Gulf one does not have to pay for 
cargo space if it is not taken, whereas from 
the Coast such space must be utilized or paid 
for. He declared this to be the erux of the 
transit situation, and added: 

The wholesaler doesn’t favor transits, but where 
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The club house is built entirely of cypress and the roof is of hand-hewn 


cypress shingles 


of the drawbacks that have been encountered 
the last year or two in handling west Coast 
lumber, 

The Jersey lumbermen at the conference in 


cluded Harry W. Smock, new president of the 
Jersey association; Erwin Ennis, secretary; J. 
D. Loizeaux, H. E. Wolf, S. Fred Bailey, Elmer 
Blauvelt, Allen H. Church, Fred Kearney, and 
E. A. Pettersen. 

H. R. Duniway, vice president of the Inter 
‘oastal, presided at the discussion in the absence 
of President Angell. Mr. Duniway admitted 
that many undesirable factors had arisen in the 
Introduction of west Coast lumber, and told of 
the efforts being made by the shippers to eradi 
vate them. He said the dealers must codperate 
with the Intercoastal members and that for the 
mutual good of all concerned conferences should 


} ) > ° . 
‘C held from time to time. 
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duction and an apportionment of space in line 
with actual market conditions.. 

Mr. Loizeaux said that the solution of the 
rate question is dependent upon codperation 
between all branches of the lumber trade, and 
Mr. Wolf spoke in favor of regulation of ocean 
rates by the Interstate Commerce Commission. 
Mr. Pettersen declared the lumbermen waste 
their time by attempting to accomplish anything 
that can not be reconciled with sound economies. 

Mr. Bailey suggested a service charge as a 
means of stabilizing the market and urged that 
i bureau to compile figures as to the needs of 
each market annually might be the means of 
reconciling space and shipments. 

Before closing the conference, Mr. Duniway 
outlined a plan whereby a bureau would be es 
tablished for the pooling of vessel space and the 
upportionment of same among shippers in ac 
cordance with their needs. 


Log House Grows in Value 


HELENA, ArkK., Feb. 16.—Within one block of 
the central part of this city is an interesting 
club house built and maintained by the local 
American Legion organization. The entire struc- 
ture is built of cypress and instead of decreas- 
ing, the value of the building takes on more 





Main floor and dance hall of the club house which give a clear idea of 


the strong and pleasing construction of the building 


the mills fail to cut schedules to meet sailing dates, 
the wholesaler must fill in space with the best 
stock obtainable or pay for unused space. This 
unquestionably leads to the shipment of undesir- 
able stock. 

H. P. Wyckoff, sales manager, A. C. Dutton 
Lumber Corporation, Springfield, Mass., main 


tained that conditions would be improved if the 


dealers adopted the policy of spreading their 
orders throughout the year. He said this would 
tend to stabilize freight rates. 

Mr. Duniway reviewed conditions arising from 
the Japanese earthquake, which resulted in vast 
speculation by lumber exporters both as to char 
ters and shipments. A slump followed, he as- 
serted; then came depression in the lumber 
market on the Pacific coast. A eonsequent glut 
at the mills was thus occasioned, he pointed out, 
followed by a wild transit business. Mr. Duni 
wav said there should he a enrtailment of pro 


worth «as the years go by. As the Le 
vionnaires in Helena eall it a shack it is possible 
it may have to go by that name, but in many 
Ways it might be considered a palace. 

The walls of the building are constructed of 
cypress logs and the chinks between have been 
filled with concrete. The roof is covered with 
hand-hewn cypress shingles. At one end of 
the large room a huge fireplace greets the visitor 
in the winter months with its pile of blazing 
logs. Besides a daneing hall in the main room 
there are other rooms accommodating a kitchen, 
harber shop, shower baths, a dressing room and 
un office. 

SPREE EBAAAAAEAAB: 

Home IS MORE than a structure of wood and 
brick. It is a refuge from adversity, a certifi- 
cate of good citizenship, and the best «asset 
n oman secking eredit ean have. 
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Bay State Dealers Declare for Observance of 


Established Grades, and Denounce Unethical Methods 


Boston, Mass., Feb. 16.—Codperation, co- 
ordination and were the cardinal 
points in the successful conduct of the retail 
lumber business, emphasized as absolute essen- 
tials today by officers of the Massachusetts Re- 
tail Lumber Dealers’ Association at what was 
probably the most enthusiastic and enjoyable 
annual gathering since the founding of the or- 
ganization. The sessions were held last Satur- 
day at the City Club. 

The keynote of the assembly, sounded by 
President Basley, and echoed alike by other 
officers and by a number of speakers, principal 
among which were Fred H. Ludwig, of Reading, 
Pa., treasurer and manager of the Merritt Lum- 
ber Yards, Reading, Pa., and a director of the 
National Retail Lumber Dealers’ Association, 
and various representatives of lumber associa- 
tions, was that the spirit of confidence and faith 
in each other should be the prevailing thought 
among all dealers. Each who spoke pointed out 
that no dealer could be eminently successful 
unless the entire trade was successful and that 
ruthless methods of competition were ruinous 
in the end, not only to the other fellow, but to 
the man who pursued unethical methods and 
sacrificed an honest profit for the sake of get- 
ting away the business that legitimately be- 
longed to some other dealer. 

Important action was taken on matters vital 
to the trade such as standardization of lumber 
as recommended by Secretary of Commerce 
Hoover, the mixture of grades, and_ short 
lengths. Resolutions on these three subjects 
were adopted unanimously and practically with- 
out debate by the association members, more 
than two hundred of whom were present when 
the meeting opened at 10 a. m. 


Officers Elected 


Fred R. Basley, of the Basley Lumber Co., 
Newtonville, who took office as president a 
year ago and under whose administration the 
association has béen exceptionally successful, 
was honored by reélection. 


Other officers elected were: 


Vice president—H. A. Bellows, C. P. Chase & 
Co., Springfield. 

Vice president—Charles E. Dodge, Norfolk Lum- 
ber Co., Stoughton. 

Vice president—Edward Guiney, Boarden, Guiney 
& Kendall Lumber Co., Fall River. 

Treasurer—Roscoe G. Bicknell, 
Lumber Co., Worcester. 

Secretary—A. Wayland Wood, P. W. Wood Lum- 
ber Corporation, Worcester. 

Directors—Henry L. Stone, D. D. Chase Lumber 
Co., Haverhill; John F. Fuller, W. A. Fuller & 
Son Co., Clinton; Earl Ferry, C. S. Ferry & Son 
Co., Pittsfield; F. Howard Hinckley, John Hinck- 
ley & Sons Co., Hyannis ; William L. Smith, Lexing- 
ton; H. N. Nicholas, Pawtucket, R. I. 


Mixture of Grades Resolution 


The resolution on mixture of grades, pre- 
sented by Mr. Smith, follows: 


WHenreas, Grading rules governing the manufac- 
ture and quality of the several species of lumber 
have been established for the protection of the 
best interest of manufacturer, buyers and con- 
sumer, and, 

WHEREAS, Experience has demonstrated that 
established grading rules make for the largest 
measure of economy and quality to the. purchaser 
of lumber and eliminate the possibility of misun- 
derstanding and misrepresentation leading to loss 
in the purchase of lumber, therefore, be it 

Resolved, That the Massachusetts Retail Lumber 
Dealers’ Association in convention assembled con- 
demn the practice of mixing grades in any species 
of lumber and, be it further 

Resolved, That we believe that so called grades 
such as No. 2 common and better yellow pine di- 
mension, A select oak flooring ete. should not be 
sold, but that specific percentage of grades should 
mentioned in contracts of sale, and be it fur- 

her 


Resolved, That we condemn the practice of mix- 


conscience 


J. F. Bicknell 


ing No. 1, No. 2 and No. 3 common fir and hem- 
lock lumber and recommend in event of such 


mixture of grades that the quantity of each grade 
be sold on the basis of the individual grade price, 
and be it further 

Resolved, That we recommend that all members 
request. that Pacific Lumber Inspection Bureau 


certificates be furnished with all shipments of fir 
and hemlock boards and dimension lumber. 
Resolution on Short Lengths 

The resolution relating to short lengths, sub- 
mitted by Vice President Dodge, follows: 

Resolved, That conservation of timber and the 
most economical retail distribution and use of Jum- 
ber require that lengths shorter than 8 feet shall 
‘be marketed separately and not included in ran- 
dom lngth shipments except by special contract, 
and be it further 

Resolved, That our representatives at 
general Jumber standardization 


the next 
conference be in- 


structed to stand for inclusion in the American 
Lumber Standards of a paragraph stating that 


such lengths shorter than 8-foot lengths, except 
hardwood flooring, shall be marketed separately 
and not included in random length shipments ex- 
cept by special agreement. 

Reference to hardwood flodring was not in- 
cluded in the original draft submitted by Mr. 
Dodge but an amendment to that effect met 
with general approval and was accepted by the 
body. 


Stresses Importance of Organization Effort 
In his opening remarks President Basley 
dwelt on the work attempted and achieved dur- 
ing the last year. He also stressed the impor- 
tance of such an organization and of the im- 
provement in the lumber trade due to organiza- 
tion. Speaking of allied lumber associations he 
said that the aid and advice received is of 
paramount importance, particularly in the adop- 
tion of methods and practices and in other trou- 
bles of the lumber dealer, the enactment of leg- 
islation and development of constructive pro- 
grams for the benefit of the trade generally. 
Mr. Basley struck out vigorously against the 
price-cutter in the lumber trade, in connection 
with which he cited a remarkable table, show- 
ing a comparison of the percentage of price cut 
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with the additional volume of business neces- 
sary to hold up profits to a certain definite level. 
His table follows: 

On a 25 percent margin of profit a cut of 

5 percent requires 18%4 percent more volume. 
8 percent requires 3514 percent more volume. 
10 percent requires 50 percent more volume. 
12% percent requires 75 percent more volume. 
15 percent requires 112% percent more volume. 

‘<In other words,’’ Mr. Basley argued, ‘‘if 
you cut your prices 15 percent on a $100 sale it 
is necessary to sell $112.50 worth of additional 
merchandise before you can make the profit of 
$25 to which the original sale entitled you.’’ 
And he advised them all to ‘‘Think this over 
carefully.’’ 

In association work, said Mr. Basley, one reaps 
just what one puts into it. If one devotes un- 


sparingly of his time he gets out of it friendships 
that are worth while, a whole lot of satisfaction 


and profit in more ways than one. One can not 
give something without getting more in return. 
It has been a delight to observe improvement jn 
the business, particularly as to the ethics of it, 
The lumber business in the last few years has been 
steadily coming up to a higher level. 
Real Object of Trade Associations 


I can remember that when trade associations 
first became a fact it was the general belief that 
the purpose of such organizations was not personal 
friendship or the actual welfare of the community 
but that it was the accepted idea that prosperity 
was created by getting behind the tallest lumber 
pile and in secret agreeing to raise prices. 

There is no such motive now prompting associa- 
tions, so far as I am aware. Our object is to do 
all we can honestly and above board to relieve 
the distress of industry wherever it is apparent 
by legislation, reducing freight rates and taking 
off unjust and restricting burdens that the traffic 
ought not to carry. We are doing a public service 
when we effect economies in the handling of our 
business, because that is just as much a benefit to 
the consumer as to the retailer. In order, how- 
ever, to be a useful factor in trade we must insist 
upon securing a sufficient margin of profit between 
cost and selling prices to assure our existence in 
business. 

This is where the price-cutter is cutting at the 
very roots of industry. In a class with him is the 
dealer who reaches out to grab business that right- 
fully belongs to a dealer in the next town. 


The business in some localities is not what it 
should be. Many dealers are not getting a new 
dollar for an old one, simply because of the work- 
ings of the price-cutter. I know of an instance 
not long ago where a dealer sold for $48 2x10 
spruce that cost him $39.50 and hauled it 3% 
miles. How he could do it on a margin of legs 
than $9 when it must cost him at least 18 percent 
to do business is beyond me. 

William A. Gately, of the Department of 
Commerce, Washington, D. €., gave the asso- 
ciation an interesting address upon the work of 
the bureau of standards of the department, 
particularly in regard to standardization efforts 
of Seeretary Hoover. Mr. Gately’s talk was 
along the same lines as made before other retail 
associations, and which has appeared in pre- 
vious issues of the AMERICAN LUMBERMAN. 


Describes Growth of Fir Business in East 


C. J. Hogue, manager of the West Coast 
lorest Products Bureau, described briefly the 
conditions in the fir territory. The trees, he 
said, are usually very old, a tree of 300 years 
being a ‘‘youngster.’’ On this account, he 
went on to explain, a wide variety of woods are 
encountered, caused by growth, and oftentimes 
by the fact that a tree may grow on the exposed 
or unexposed side of a mountain. He said that 
the characteristics of the land upon which the 
trees grow produce amazing variations in the 
wood. 

Mr. Hogue told the story of the remarkable 
growth of the fir business in the East. In 1918, 
he said, the eastern business amounted to 50,- 
000,000 feet, steadily increasing each year, un- 
til last year the business aggregated 1,265,000,- 
000 feet, with prospects of going over the two 
billion mark this year. 


He advocated the use of fir for scaffolding, 
stating that despite knots that prejudice some 
against it it has even more inherent strength 
than the type of lumber commonly used here- 
abouts. He said that the bureau is strong for 
standardization but that it is a big order to 
educate many mills and individuals to the plan 
as it involves revolutionary changes in grade 
names and sizes. He said, however, that the 
bureau is meeting the standards in other vari- 
eties of lumber. The most satisfactory ideal is 
the elimination of misrepresentation which can 
be accomplished by educating the people to call 
a board by its actual name. 

Thomas M. McIntosh, field secretary of the 
Northeastern Retail Lumbermen’s Association, 
told the members some of his ‘‘ Money Making 
Ideas,’’ in which he advocated more advertising. 

Proper System of Cost Accounting 

‘¢Profit and Loss’ was discussed by William 
Lucas, secretary of the Eastern Millwork 
Bureau, New York City. He commented on ways 
of getting down to business methods and the 
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proper system of cost accounting. He said that 
many concerns carry too much slow-moving stock 
that is expensive to carry along, tying up too 
much cash. He said that some concerns think 
it is good business to keep stock moving, even 
‘¢ they have to sell it under price. He urged 
that they insist upon selling at a profit and to 
he somewhat guarded about stretching out too 
far beyond their own district to do business. He 
pointed out that long hauls increase costs just 
4s much as under cutting competitors. 

His department, Mr. Lucas said, sold seventy- 
one systems of cost accounting last year, all of 
them to a large degree successful. He said 
that of two hundred and fifty companies using 
the cost system fully 90 percent are entirely 
pleased with its working. One of the advan- 
tages, he said, is that a dealer is enabled to com- 
pare the other fellows’ cost with his. 


Discuss Credit Problems 

Lawrence F. Power, manager of the lumber- 
men’s interchange bureau, Boston Credit Men’s 
Association, told of the various systems of credit 
control and said that it is absolutely essential 
to control credits on account of the tremendous 
losses to concerns through lax eredit policies. 
He said that much of the losses can be elimin- 
ated by pursuing a conservative policy and 
remarked that it is poor business to send good 
merchandise after a bad dollar. He said that the 
dealer has a legitimate right to know the con- 
dition of the man he sells to and how he stands 
with his other creditors. 

He said that a good credit system eliminates 
poor risks and prevents shipping goods to cus- 
tomers who owe other dealers for what they 
hought from them. There is no advantage, he 
told them, in getting customers from other con- 
cerns When the customers owe the other com- 
panies, 

Reports of business conditions in various lo- 
calities were given by J. E. Herd, Berkshire 
Lumber Co., Pittsfield; H. A. Bellows, C. P. 
Chase & Co., Springfield; C. G. Ferguson, Cen- 
tral Lumber & Supply Co., New Bedford; A. 
Wayland Wood, P. W. Wood Lumber Corpora 
tion, Worcester; William Smith, Smith Lumber 
(o., Lexington, and Henry L. Stone, D. D. 
Chase Lumber Co., Haverhill. 

Association Should Help Increase Service 

President Basley, in introducing Walter R. 
Pettit of Huntington, N. Y., president of the 
Northeastern Retail Lumbermen’s Association, 
suggested that Boston be selected as the meet- 
ing place of the Northeastern association. Mr. 
Pettit said that he was glad to follow the ma- 
jority’s wishes in respect to the convention city, 
but that in the past the majority had voted for 
New York. Personally he said he was_ not 
averse to coming to Boston for it. 

He said that he was wondering if some of the 

more important matters were not being over- 
looked. He said that the main objects of asso- 
cation is not to help make money but to increase 
service, to ennoble the business and to reduce 
expenses. He suggested that the ideal way to 
increase business is to stimulate peoples’ in 
terest in owning their own homes, a plan that 
lias already demonstrated that it can increase 
sales and build up the business. He urged that 
the association’s ideals be set high as there is 
yet a lot of work to be done and a lot of room 
left for beneficial service to the public. 
Paul §S. Collier, secretary-manager of the 
Northeastern Retail Lumbermen’s Association, 
told of the association ’s extensive service to the 
‘lealers, the various departments and_ their 
Tunetions. 

The nominating committee, consisting of 
James Barry, of Dorchester, C. G. Ferguson, of 
New Bedford, M. Frank Lucas, of West New 
‘on, M. C. Bailey, of Northampton, and Frank 


M. Favor, of Gardner, reported just at the 
conclusion of the after-dinner speaking. 
Banquet Features 
The business session was followed by a ban- 


quet at which Joseph Smith, special represen- 
—— of Mayor James M. Curley, who was 
inable to be there, brought a message from the 
on After felicitous remarks he said that 
'¢ mayor feels that he will be able to bring 


abo an i Peed ; 
out an agreement of the building trades with 


the contractors at the expiration of the agree- 
ment he succeeded in having them reach two 
years ago when the’building trade was disturbed 
by a long extended strike. 

Men of the Boston Credit Men’s Associa- 
tion gave an interesting little credit playlet, 
showing an ideal method of credit procedure. 
It brought out some pertinent suggestions of 
how to curb credit to a safe basis. 

Douglas Malloch, the ‘‘Lumberman Poet,’’ 
of the AMERICAN LUMBERMAN, Chicago, gave a 
highly pleasing chat of a humorous nature and 
recited some appropriate poems that took the 
gathering by storm. His pleasing personality 
and wit made his address one of the big hits of 
the meeting. 

Describes Some Ideals to Follow 
The magnitude of the lumber industry was 
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made apparent by Fred H. Ludwig, treasurer 
and manager of the Merritt Lumber Yards, 
Reading, Pa., in his address. He cited the 
fact that one million men are employed in the 
lumber industry and that five million persons 
are supported by it. He said that it is second 
in importance. 

For it to function properly he said it is 
necessary that the men engaged in it think 

i 7, act squé é ine their business 
kindly, act squarely and confine their | ne 
to a reasonable radius of their location. He 
said that by going out of one’s own district to 
get business is taking business away from some- 
one else, to whom it legitimately belongs. 

If he wants to live he comes back and gets some 
of yours and what’s the result? Soon it is a 
habit and it hurts everyone concerned. Long hauls 
increase expenses. It leads to unethical methods 
and misrepresentation, to say nothing of distrust 
of your competitor and his distrust of you. The 
whole industry suffers in consequence. 

It is far better to get together, be friendly and 
cobperate that each may live. Treat your. cus- 
tomer as a friend. Assume that he doesn’t know 
anything about the lumber business and advise him 
what to get and how much to pay and what to do 
with it, just the same as you would your son. 
Guarantee everything you sell. If you can’t guar- 
antee it don’t sell it. 

If a man wants to build a house tell him what 
he needs and what he should use. You are thereby 
rendering a service, the real big thing in life. The 
day of jealousy and distrust is over. You will find 
your competitors better if you learn to love them 
and meet them as friends. The ideal to live up to 
is to give and the more you give in the way of 
service and help the better you will fare. 


Hoo-Hoo Club Stages Dinner Dance 


In the evening a large number of the members 
and their wives attended a Hoo-Hoo dinner 
danee at the Westminster Hotel, under the aus- 
pices of the Boston Hoo-Hoo Club. The com- 
mittee arranging the dinner dance comprised 
J. J. Bertholet, chairman; J. W. Pridmore, J. A. 
Rooney, R. G. Stone and R. M. Davenport. 

The general and entertainment committee, 
arranging all the details of the meeting, com- 
prised U. M. Carlton, chairman, Fred R. Basley, 
A. Wayland Wood and Frank M. Curtis. 


Plywood Manufacturers Are Optimistic 


The outlook for 1925 is encouraging, accord 
ing to F. L. Zaug, of New London, Wis., presi 
dent of the Plywood Manufacturers’ Associa- 
tion, who presided at the meeting of the organ- 
ization held at the Auditorium Hotel, Chicago, 
Feb. 18. He stated that the demand is not yet 
equal to production, but as building is going 
ahead steadily, the requirements of the furni- 
ture industry will soon be reflected in an in- 
creased call for the products of the plywood 
manufacturers. Mr. Zaug said that the input 
of logs in Wisconsin will be below normal on 
account of a break in the winter causing some 
logging operations to be discontinued Feb. 1. 
Ife commented on the value of the association’s 
cost accounting system, statistics, credit guide 
and trade extension, and on the latter subject 
stuted that the association should be laying 
plans for a national advertising campaign to 
promote the use of plywood. In his report, Com 
missioner Wulpi, of Chicago, stressed the need 
for more intensive plywood promotion effort, 
and touched on other activities of the associa- 
tion. He spoke of a recent conference he had 
had with G. L. Bartels of Seatle, Wash., a mem- 
her of the Pacific Coast Plywood Association, 
in which was discussed the necessity for closer 
codperation between the two organizations. 

C. B. Allen, of Memphis, Tenn., gave an inter- 
esting account of a recent trip to the Pacific 
coast, during which he inspected some of the 
plywood and veneer plants in that section. 

The various committees reported progress. A 
change was made in the personnel of the barom- 
eter committee, the new appointees being: C. P. 
Setter, of Cattaraugus, N. Y., chairman; M. C, 
Dow, of Goshen, Ind., and L. P. Groffmann of 
St. Louis, Mo. The resolutions committee sub- 
mitted a memorial on E. W. Benjamin, of Cadil- 
lac, Mich., former treasurer of the association. 

O. C. Lemcke, of Wausau, Wis., was endorsed 
as a candidate for director of the Chamber of 
Commerce of the United States from the seventh 
district, and the association took action on sev- 


eral referenda the national 
chamber. 

Two new members were elected, the Breece 
Manufacturing Co., of Portsmouth, Ohio, and 


the Evansville Top & Panel Co., Evansville, Ind. 


submitted by 


An interesting discussion occurred on raw 
material supply and kindred subjects, from 
which it developed that there is very little log- 
ging being done this year in the Upper Penin- 
sula of Michigan, and few birch logs are coming 
out in that section, which will make the cost of 
raw material higher than a year ago. In re 
gard to southern hardwoods, the consensus was 
that sap gum is stiffer, and there are no large 
amounts of No. 1 common sap gum on the 
market. High water in some sections of the 
South has interfered seriously with logging oper- 
ations. FAS sap gum is not advancing at all, 
according to one opinion expressed, but red gum 
has advaneed materially; chestnut is going up 
right along and has every appearance of going 
still higher; poplar is fairly steady; ash is 
firm. One member stated that automobile plants 
had large stocks of gum last fall which have 
been used up, and these interests will soon be 
heavily on the market which will likely cause 
an upturn in the price of this material. 

It was voted to hold the next meeting of the 
association on April 22 in Chicago. 


Dogwood sold by farmers in Lincoln county, 
Mississippi, have netted them $30,000 in the 
last few months. The long drouth last sum- 
mer wrought serious damage to crops in that 
district, and set the small farmers to searching 
for other means of revenue. Finding there 
was a market for dogwood, which is used in 
the manufacture of shuttle-blocks, they have 
been hauling it in. The proceeds have helped 
to tide them over a rather difficult season— 
and may teach them the practical usefulness of 
tree-growing even in a small way, as an ad- 
junct to farming. 
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Three California Lumbermen’s Clubs Hold Enthusiastic Joint 
Conclave for Promotion of Harmony and Business Ideals 


SrockToN, Cauir., Feb. 14.—With Hoo-Hoo 
on the rampage, more than 400 Jumbermen, 
their wives and friends, representing the San 
Joaquin Valley, the Sacramento Valley and the 
Central California Lumbermen’s clubs flocked 
into Stockton today and established themselves 
at Hotel Stockton for the renewal of the annual 
conclave after a lapse of three years. Lumber 
men from all parts of the Pacific coast were 
among the visitors. 

Times are good for the lumberman and are 
bettering rapidly, was the sentiment everywhere 
reflected. ‘‘California has a prosperous future, 
northern California is to be the point of expan 
sion and Stockton will be the busiest spot in the 
busiest part of a busy State, with boom times 
promised with the approach of a deep-water-to- 
the-sea project,’’ was the universal echo. 

With pep and good fellowship and smacking 
of backs—‘‘I took that order from you, you 
old son of a gun,’’ and ‘‘ Here’s to the ladies, 
God bless them’’—and with anticipation of the 
concatenation and dance ahead, the guests filled 
the banquet: hall of the hotel, ate, sang and then 
got down to business. 

One price, codperation between retail lumber- 
man and contractor, the future of the lumber 
industry, reforestation, lumbering ethics, credit 
and the inter-bureau exchange system of lumber 
insurance were topics treated by the symposium 
of speakers. 

Discusses Changed Conditions in Business 


Dr. Tully C. Knoles, president of the College of 
Pacific, one of the six Stockton men in ‘‘ Who’s 
Who’’ and the principal speaker of the day, 
created a flurry of excitement and reserved ap- 
proval by his frank statement of the changing 
conditions of business life and the future meth 
ods and ethics that must be adopted in order 
to command the codperation of the consumer 
and insure the future of the lumber industry. 

Although Dr. Knoles professed that he knew 
nothing of his subject, the sentiment of the 
audience was expressed by Parson Peter A. 
Simpkin, chaplain of Hoo-Hoo, who said: ‘‘ Dr. 
Knoles is right in many respects, but his view- 
point is narrowed.’’ 

Stressing the work of sociologists in placing 
modern business on a service and economic 
basis, Dr. Knoles said that retail lumbermen 
should think not only of the service they owe 
the consumer but of the service they owe the 
producer and the need for taking an active stand 
for reforestation that the future of the industry 
will be assured. 

The whole world is changing, Dr. Knoles 
said, and as far as students are concerned it is 


changing for the better. The subjects taught 
today in colleges are different from those once 
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taught. More and more emphasis is being 
placed on the social sciences in the curriculum. 
We are studying history not merely to satisfy 
our curiosity but in order to marshal together 
the lessons of the past so that we may regulate 
the future. We are studying economy to know 
the fact about the great materialities of our 
age. The college student is changing the view- 
point of the business world. 

I can remember when the words ‘‘business is 
business” excused all tactics, when business 
men sought to cover up their business secrets, 
when the attitude was all for personal aggran- 
dizement regardless of who was hurt. The ex- 
plorer and the student have changed that. Ex- 





F. DEAN PRESCOTT, FRESNO, CALIF. ; 
Told of State Association 


plorers into the social life of the world have pub- 
lished their findings in scientific magazines. 
The student has compiled his statistics and 
demonstrated that business to succeed must be 
established upon an economic foundation. 

The college students are busy all the time with 
their statistics. They enter business life armed 
with economic facts and are forcing the reor- 
ganization of methods in order to meet the com- 
petition. 

It is no longer possible to find a secret supply. 

4aw rules transportation and no one is given 
cheaper and better facilities at the expense of 
another. 


Lumbermen Developed Own Ethics 


Of course you were the last men in the world 
to need this exterior force to change your sys- 
tem. You developed in your organization ethics 
not forced upon you but evolved through your 
own experience, your own mistakes, your own 
ew and founded upon your own char- 
acter. 

We have come to the place where the man in 
business must succeed by open covenants openly 
arrived at. The business which goes ahead to- 
day depends on service for its success. Busi- 
ness clubs are evolving theories of service and 
of ethics for us to try. 

We are willing to try any theory but we must 
try it at the bar of statistics. The business 
world must learn what the economist has 
learned. We can not succeed permanently if 
one segment of the community is prosperous at 
the other segment’s expense. 

Of course you haven’t any sympathy with 
any business other than your own unless it has 
been demonstrated to you that it fulfills a serv- 
ice. You believe that the retail lumberman is 
necessary to distribution. Do not lay emphasis 
on one side of your ethics. You have a duty 
to both the consumer and the producer. The 
responsibility for the destruction of our forests 
rests with you. You can not say that it does 
not concern you. It does. It is your duty to 
conserve the interests of the future. ; 

Determine the price you should charge the 
consumer in order to fulfill your duty both to 
him and the producer. One price to all is right 
provided it is equal and just. Nothing is going 
to arouse suspicion and distrust of your methods 
so much as disparity in prices and treatment. 
Be careful to see that we, the consumers, get a 
square deal. 

Necessity of Service 

Parson Peter A. Simpkin, of Salt Lake City, 
chaplain of Hoo-Hoo, emphasized the necessity 
of service and obedience to the laws of business 
in order successfully to conduct any merchandis- 





ing organization. There is a 100 percent turp. 
over in the retail business of the United States 
every seven years and four months, he said. 
through bankruptcy. Any business which does 
not regard the laws of business is headed for 
bankruptcy, he said. 

Deal as one-price men in your community 
was his admonition to the retail dealers, You 
have to sell for a certain price in order to 
make a profit, he told them, adding that eut. 
throat competition means bankruptcy. 

He said that there is enough standing timber 
to suppliy all needs for another 120 years anq 
that reforestation being undertaken under Gov. 
ernment supervision insures replenishment of 
the supply. 

He stressed the necessity for the maintenance 
of a high standard of business ethics. 

He concluded by declaring his belief in the 
value of joint club meetings but added that 
they are worthless if those attending fail to 
carry the lessons learned into practical busi. 
ness use. 

Wholesalers Tell of Trade Conditions 

Trade conditions were dealt with by a trio 
of speakers representing wholesale associations, 
The present aspect and future promise of the 
Douglas fir industry, the benefit of advertising 
to the retail lumberman and the future outlook 
of the whole lumber industry on the Pacific coast 
were dealt with. 

Frank W. Trower, representing the Douglas 
Fir Club, said that the only thing certain about 
the Douglas fir market is that it is uncertain. 
He said, however, that although California in 
the last year had decreased its demand for 
the fir products, yet the foreign and Atlantic 
coast consumption increased so much that the 
difference was more than made up. He for- 
saw a prosperous year ahead for this State with 
the breaking of the two-year drouth and pre- 
dicted that California consumption will increase. 
He quoted a few figures compiled for 1924 by 
the Pacific Lumber Inspection bureau: 

Waterborne Douglas fir shipments to Califor- 
nia decreased 8.4 percent with a total shipment 
of 1,671,000,000 feet. The Atlantic coast ship- 
ments from the west Coast by way of the Pana- 
ma Canal increased 36.7 percent, with a total 
shipment of 1,264,000,000 feet. The total of 
waterborne shipments for the year amounted to 
4,465,000,000 feet. Territorial shipments to 
Alaska, Hawaii, the Canal Zone, and the Philip- 
pine islands summed up to 105,000,000 feet. 
Foreign shipments amounted to 1,423,000,000 
feet. The five largest consumers rank as fol- 
lows: Japan, 691,000,000; Australia, 237,000,000; 
China, 192,000,000; West Coast of South America, 
107,000,000, and Europe, 94,000,000 feet. 


Advertising Has Revised Consumer’s Attitude 
Advertising by the wholesale lumbermen and 
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;indred industries has revised the consumer’s 
attitude toward retail dealers and has enhanced 
the business of the retailer, Austin L. Black, 
advertising manager of the California White & 
Sugar Pine Manufacturers’ Association de- 
clared. 

About twenty-five years ago, he said, retail 
umber yards were regarded by the consumer as 
consisting of stacks of musty wood. Their ap- 
pearance—dirty and degenerate piles of lumber 
~encouraged this opinion. National advertis- 
ing by the wholesale dealers has changed the 
condition of the retail yards and has succeeded 
in painting an attractive picture for the con- 
sumer. AS @ result of advertising dealing with 
the beautiful lumbers and trim and picturing 
the beautiful homes that lumber is capable of 
peing turned into, the consumer, when think- 
ng of a retail lumber yard, thinks only of the 
peautiful things that it represents. 

Rk. F. Hammatt, secretary-manager of the 
(alifornia Redwood Association, pointed to the 
wawakening of activity in California and the 
presage of more building that comes with it. 


Purpose of Meeting Explained 


The purpose of the gathering was explained 
by W. H. Faleonbury, president of the Central 
(alifornia Lumbermen’s Club, and presiding 
oficer. He stated that the promulgation of 
harmony, higher business ideals and problem 
solution are the ultimate object of such meet- 
ings. He welcomed the guests. 

Mayor Raymond J. Wheeler welcomed the 
lumbermen in behalf of the city of Stockton. 
He extended the hospitality of the city, spoke 
briefly of the projects on the city’s program 
which will aid lumbermen indirectly and com- 
plimented the lumbermen as a whole on their 
community cooperation. 

Responses were made by Elmore King, vice 
president of the San Joaquin Valley Lumber- 
men’s Club; L. H. Chapman, president of the 
Sacramento Valley Lumbermen’s Club; F. 
Deane Prescott, substituting for C. W. Pinker- 
ton, president of the California Retail Lum- 
bermen’s Association, and A. L. Porter, secre- 
tary-manager of the Western Retail Lumber- 
men’s Association. 

In his response, Mr. Porter prophesied a won- 
derful future for the industry. The health 
building qualities of wooden homes are becom- 
ing more and more recognized, he said. The 
wooden house makes for comfort, convenience 
and beauty, he said, adding that wood is flex- 
ible, adaptable to more alterations and can be 
painted and refurbished from time to time. It 
is cheaper to build a home of wood than of any 
other material, he declared. 

_ He emphasized the necessity of carefulness 
in extending credit and stated that character, 
tapital and capability are the three essentials 
'o the granting of credit. 

_ Mr. Porter said that the establishment of an 
inter-insuranece exchange, a modification of the 
present mutual insurance plan used by lumber- 
en, will be the principal matter to be brought 
lefore the convention of the western lumber- 
men at Seattle. He sketched the plan and its 
advantages and dealt with the history of in- 
surance relating to the lumber industry. 


Urges Continuance of Joint Meetings 


_L. H. Chapman urged that the joint meet- 
ings be continued and invited the members to 
attend the conclave at the coming convention in 
Sacramento in March. He said that the lumber 
industry is forging ahead. Business today, he 
‘aid, is business with a conscience, business with 
4 service—a service for both consumer and com- 
jetitor. All large organizations are working 
together, he said, adding that the lumbermen 
must do the same if they are going to progress. 
He urged codperation between the lumberman 
and the contractor for the building of the com- 
a in which the individual business is lo- 
cated. 

F. Deane Prescott said that the California 
Retail Lumbermen’s Association now has a 
membership of 300 and expects 200 more by 
1926. The object of the association, he said, is 
‘© bring the retailers closer together for busi- 
hess problem solution. 

A. J. Russell, inspirer of Peter B. Kyne’s 
character, August Riddell, presided as toast- 
master at the dinner session. Throughout its 
ength reference was made to the importance of 





Stockton’s deep water project and its tremen- 
dous value to the valleys as a whole. Mr. Ham- 
matt declared that the whole State is entering 
a period of prosperity, that northern Califor- 
nia has the brightest future and that Stock- 
ton is the most promising spot in northern 
California. . 

Entertainment was furnished by community 
singing led by Frank Thornton Smith with a 
quartet and orchestra music. 

C. G. Bird came in for compliments on every 
hand as the chairman of the reception com- 
mittee and organizer of the joint meet. 


Hoo-Hoo Concatenate 


The feature of the day came in the afternoon 
when Hoo-Hoo held forth. Fourteen kittens 


were taken through the onion patch and whipped 
into shape by the nine at the concatenation. 
Vicegerent Snark D. A. Williamson ruled over 
the ceremonies. The nine consisted of L. H. 
Elliott, Gurdon; J. E. Martin, Arcanoper; Earl 
White, Custocatian; Fred Hamlin, Jabberwock; 
George Gromud, Bojum; EK. T. Robin, Scrive- 
noter; Milt Hendrickson, Junior Hoo-Hoo; E. 8. 
McBride, Senior Hoo-Hoo; D. A. Williamson, 
Snark. 

A grand ball concluded the joint meeting in 
the evening at the ballroom in the Hotel Stoek- 
ton. 

The lumbering bear was introduced as the 
latest dance and its demonstration proved that 
the sylphs didn’t die with all the grace in the 
world. 


Recent Hoo-Hoo Happenings 


New Englanders Initiate Ten Kittens 


HARTFORD, CONN., Feb. 17.—A very successful 
and enjoyable Hoo-Hoo concatenation was held 
here last week as a preliminary to the annual 
meeting of the Lumber Dealers’ Association of 
Connecticut. A degree team from Boston, 
Mass., headed by Supreme Bojum U. M. Carlton 
and Vicegerent Snark Howe came here for the 
ceremony, and performed the work. There were 
also present from New York, State Counselor 
Jenkins and Messrs. Nailor and McFarland. 


The candidates initiated were Allen Larris 
Wileox, Carlton Edwin Underwood, John Al- 
fred Birkenhead, William Hodges Short, Albert 
G. Schumaker, Arnold Joseph Reinartz, Leroy 
Christy, Herbert Everett Wilkinson, Charles B. 
Jordan and Robert J. Stalker. 


Faculty Club Entertains Hoo-Hoo 


SEATTLE, WASH., Feb. 14.—To the Hoo-Hoo 
Club of Seattle has fallen the distinction of 
heing entertained by the Faculty Club of the 
University of Washington. The membership 
of the one organization is 225, and of the other 
250—so that it was quite a 50/50 proposition 
last Saturday evening when Dr. D. C. Hall, 
president of the Faculty Club, welcomed Presi- 
dent Alvin Schwager and other members of 
the Hoo-Hoo Club. 


Since the Faculty Club is housed in the old 
Hoo-Hoo House of the Alaska-Yukon-Pacific 
Exposition, built by fir lumbermen for the fair 
of 1909, the invitation to the Hoo-Hoo Club 
was peculiarly appropriate. Dr. Hall explained 
many things to the visitors; among others, that 
while some of the emblems had disappeared 
from the historic edifice, there still remained 
inscribed over the great fireplace the legend, 
‘‘ Health, Happiness and Long Life.’’ Prof. E. 
O. Eastwood, of the faculty, spoke entertain- 
ingly, as did Prof. Edmond §. Meany, who gave 
interesting details about the construction of 
the Hoo-Hoo House, and of the days when he 
himself was Seattle correspondent of the North- 
western Lumberman. Fir lumber, Prof. Meany 
said, had made its initial bow to the American 
people through the Washington State Building 
at the World’s Columbian Exposition, and he 
related when it was proposed to erect that colos- 
sal structure the lumbermen of the Pacific 
Northwest had asked merely ‘‘how long’’ could 
timbers, be for transportation by rail. The 
railroad people had said that 127 feet was the 
extreme length, on account of the curves. Ac- 
cordingly, the timbers were limited to that 
measurement, although they could have been 
cut much longer. They aroused much curi- 
osity and skepticism at the world’s fair, be- 
cause the crowds would not believe the evidence 
of their eyes and thinking there had been some 
trick in joining them used their jackknives along 
the full breadth of the substructure trying to 
uncover the deception. Prof. Meany closed his 
address by presenting the Hoo-Hoo Club with 
a large picture, suitably autographed, portray- 
ing the Washington State Building, with a fir 
flagstaff 147 feet high, in front. 


Reminiscences of early Hoo-Hoo days in Seat- 
tle were given by Lou Fifer, of the L. R. Fifer 


Lumber Co., past Vicegerent Snark, who raised 
many a laugh in telling how members of the 
order in the olden time were ‘‘ somewhat rough’’ 
with kittens. 

Everett V. Alburty, who used to be manager 
of the retail yards of the St. Paul & Tacoma 
Lumber Co., and now is State manager of the 
American Life Insurance Co., of Detroit, and 
continues active in the order although he has 


‘changed his occupation, introduced the mem- 


bers of a male quartet, as his contribution to 
the entertainment. They were Rickey Bras, 
Bert Wollacher, George Hide and Paul Led- 
widge. At luncheon a little later, Gordon H. 
MacDonald, of the American-Pacifie Lumber 
Co., was at his best as a story-teller, and Oth- 
neil S. W. Kellogg, of the Seattle Wood Shap- 
ing Co., also entertained. 


It was almost midnight when the final guest 
said ‘‘Good night’’ to Dr. Hall. It was a fine 
party. Phil Hilditch, secretary, took good care 
of Prof. Meany’s present, saying he would have 
the picture framed as the first acquisition 
toward new quarters for the Hoo-Hoo Club of 
Seattle. 


Twenty-four Kittens Initiated 


SPOKANE, WASH., Feb. 14.—One of the larg- 
est, most enthusiastic and highly successful con- 
catenations ever held in Spokane was put on by 
the Spokane Hoo-Hoo Club last night at the 
Davenport Hotel under the direction of R. L. 
Bayne, Vicegerent Snark. Twenty-four kittens 
saw the light of day and five old cats were re- 
instated. More than one hundred were at the 
banquet which preceded the initiation and a 
number dropped in afterwards to share in the 
fun, among these, notably, J. P. MeGoldrick, 
president of the McGoldrick Lumber Co., and 
I. N. Tate, assistant general manager of the 
Weyerhaeuser Sales Co. Mr. Tate had as his 
guests Carl Hoag and Howard Kolb, of the 
Suburban Lumber Co., Cleveland, Ohio, who 
are on their regular western trip, visiting the 
mills. Carl Soderberg, of the Gregg-Soderberg 
Lumber Co., had as his guest W. P. Coles, of the 
Arkansas Oak Flooring Co. of Pine Bluff, Ark. 


There were no speeches at the banquet which 
was enlivened by community singing led by 
Cyril Mee, honorary member of the Spokane 
Hoo-Hoo Club. There were also vocal solos by 
E. D. Hamacker, Lee Smith and H. L. Master- 
son, all accompanied by Mrs. Kendall. E. B. 
DeVoe led in the singing of ‘‘That Old Gang 
O’ Mine’’ without accompaniment. 

Those who officiated as officers at the con- 
catenation were: RK. L. Bayne, Weyerhaeuser 
Sales Co., Snark; W. G. Ramshaw, Ramshaw 
Lumber Co., Senior Hoo-Hoo; A. Grantham, Me- 
Goldrick Lumber Co., Junior Hoo-Hoo; D. C. 
Spoor, Deep Lake Lumber Co., Bojum; E. R. Ed- 
gerton, AMERICAN LUMBERMAN, Scrivenoter; 
H. L. Masterson, Jabberwock; J. M. Brown, 
Long Lake Lumber Co., Custocatian; C. N. Har- 
rington, Areanoper; L. G. Carr, Gurdon. 

The regular Friday noon luncheon in the East 
Banquet Room of the Davenport Hotel was held 
yesterday noon. It was Boy Scout day. Chand- 
ler Smith, boy scout, gave an interesting demon- 
stration by identifying thirty species of wood. 
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Western Retail Association in Initial Session of 
Annual Institute Endorses Constructive Program 


[Special telegram to AMERICAN 
LUMBERBMAN ] 

SEATTLE, WASH., Feb. 18.—Three 
distinctively constructive steps were 
taken today at the initial session of 
the Western Retail Lumbermen’s 
Association, which began its twenty- 
second annual institute at the Olym- 
pie Hotel. In the first place the an- 
nual address of President C. H. 
Crawford, and the report of Secre- 
tary-treasurer A. L. Porter, gave 
emphatic support to the building of 
new homes and the remodeling of old 
houses; second, the association, after 
an intimate and informal discussion 
of inventories, credits and collections, 
appointed a committee to draft a 
resolution setting forth proper terms of sale 
from the viewpoint of the retailers; and finally, 
it took similar action with respect to a code of 

ethics. Each of these questions will come up 
for further explanation and action during the 
remaining days of the institute. 

The institute, on assembling in the Spanish 
ballroom of the Olympic, was cordially wel- 
comed by Alvin Schwager, president of the Hoo- 
Hoo Club of Seattle, who observed that the edi- 
fice in which the retailers had met had been 
built through community spirit, influenced 
largely by lumbermen. ‘‘You have come,’’ he 
said, ‘‘from California, Nevada, Colorado, Mon- 
tana, Oregon, and Washington. We have a mu- 
tual interest, and for that reason I am particu 
larly proud to be here as the representative of 
the lumbermen of Seattle.’’? President Craw- 
ford responded in simple and graceful words, 
remarking that the assemblage of retailers could 
well be likened to that of an old-fashioned fam- 
ily gathering, not high-powered orators, but 
plain business men assembled for the discussion 
of mutual problems. 


President’s Address 

Mr. Crawford said the dealers were particu- 
larly fortunate in being able to hold their con- 
ference in Seattle, because the lumber industry 
of America has moved its headquarters to Wash- 
ington, which now is the greatest lumber pro- 
ducing state in America. He thought the dis- 
tributer of lumber ought to get in closer touch 
with the producer, and to know more about the 
different grades developed in the manufacture 
of lumber. He needs to see the assortment of 
items that accumulate at mills and help to work 
off this overstock. This meeting should give the 
opportunity to visit some of the sawmills and 
if the delegates fail to do this they would not 
get the most out of the conference. He thought 
it desirable that retailers and manufacturers, 
who have much in common, should get more close- 
ly together; that retailers should attend manu- 
facturers’ meetings, and the manufacturers in 
turn should attend the meetings of retailers. If 
asked to make a suggestion to lumber manufac- 
turers as to how they could help in the distribu- 
tion of their products, he would say they are 
very weak in helping in sales promotion. He 
thought the manufacturers should contribute to 
a fund to be used to advertise nationally, just 
the same as the automobile manufacturers ad- 
vertise their completed product. 

[President Crawford’s address at length will 
be printed in the Feb. 28 issue of the AMERICAN 
LUMBERMAN.—EITor. | 


Address of Secretary 

Seeretary Porter said in part: 

I believe that any of the principal species of 
lumber manufactured today will build a good 
home, barn, silo, garage, or machinery shed. I 
believe there are thousands upon thousands of 
families in our country today who have the de- 
sire to build and own a home, but they haven't 
the money. It seems to me that we are overlook- 
ing the solving of one problem wherein lies the 
possibility of greatly increased volume. For 


| The twenty-second annual institute of the Western 
Retail Lumbermen’s Association occupied three full 
days at Seattle this week, every hour of which was 
packed with discussions of great interest on subjects 
of vital importance to the lumber industry. Secretary 
Porter had prepared a program of unusual interest 
that was essentially practical. 
the high lights of the first sessions is given in the 
telegraphic reports on this page. A complete report 
of the institute, including the masterly address of 
President C. H. Crawford, will be printed in the Feb. 
28 issue of the AMERICAN LUMBERMAN.—EDITOR. |] 


both the retailers and the producers of lumber, 
the problem is one of finance. Secretary Wilson 
Compton, of the National Lumber Manufactur- 
ers’ Association, states that he intends to give 
considerable thought to ways and means of 
financing the home builder. Lumber manufac- 
turers could well afford to give this subject 
careful consideration, with the idea of organizing 
at some central point, like Chicago, a large finan- 
cial corporation, which in turn would assist local 
or regional corporations among the retailers. 
Retail lumbermen should consider it their duty 
to become stockholders and, if possible, officers 
in their local building and loan associations, so 
that they might lend their influence for a more 
liberal loan policy on new homes. 


The morning session closed with the report of 
S. R. Brown, traffic manager, and the appoint- 
ment of committees. 


WEDNESDAY AFTERNOON 


At the afternoon session William A. Russell, 
department of business administration, Univer 
sity of Washington, spoke on ‘‘ Excessive In- 
ventories and Frozen Credits,’’? saying that 
through a process of survey there should be 
created an index to demand, in its relation to 
a cash-to-cash cycle. ‘Unless you have such 
aun index,’’ he said, ‘‘you and your children 
after you will be caught in the same old trap 
again and again.’’ 

Charles A. Giblin, credit manager of Colum- 
bia Valley Lumber Co., Seattle, read a paper on 
‘*Credits and  Collections,’’? showing that 
$1,100,000,000 in losses to American business 
in one year had been due to carelessness in 
credits and could have been prevented. If an 
applicant for credit could not qualify, he should 
he required to pay cash; and if he could qualify, 
there should be an explicit, definite understand- 
ing as to the terms of sale and payments. There 
should be the closest codperation between sales 
and credit departments, and it was essential that 
collections he made promptly when accounts 
were due. ‘‘ You should be no more satisfied to 
have an overdue account dragging along than 
to have a small child running at large when it 
should be in bed.’? The three cardinal elements 
of credit were character, capacity and eapital, 
and the firm granting credit was entitled to 
definite knowledge as to all three. ‘‘It is the 
height of asinine stupidity to parcel out one’s 
resources without knowing who is to get them,’’ 
he said. 

Herbert Eshelman, credit manager of the Pot- 
latch Lumber Co., Spokane, Wash., continued 
the ,diseussion, saying a card index always kept 
up to date was necessary in checking credits 
and making collections. ‘‘Our credit depart- 
ment,’’ he said, ‘‘is operated on the proposition 
that an ounce of prevention is worth a pound 
of cure. The more time spent on credits, the 
less on collections.’’ There should be a definite 
understanding, and terms should be given the 
widest possible publicity. 

Thomas M. Shields, manager of the Simonds 
Saw & Steel Co., was at his best, in a humorous 
way, in ‘‘Sparks from the Saw,’’ relating 
stories that sent the retailers into convulsions 
of laughter. 

Robert Anderson, of Anderson & Sons Co., 


A fleeting glimpse of 


Logan, Utah, outlined his ideas of y 
‘Code of Ethies,’’ remarking that 
“if we accept such a code ag geri. 
ously as a_ religious organization 
accepts the Bible, our business wiJ] 
be put on a better basis.’’ 

John Dower, of the John Dower 
Lumber Co., Tacoma, Wash., quoted 
the Golden Rule, to prove that such 
a code could be formulated in about 
eleven words. ‘‘That’s the whole 
thing,’’ he declared. 

Each of the speakers during the 
afternoon answered questions that 
came from every part of the house 
and showed the intense interest of 
the audience in a proper solution of 
the problems in hand. 

On motion of I. G. Kjosness, of Lewiston, 
Idaho, President Crawford appointed — two 
committees, with instructions to report before 
adjournment of institute: Terms of sale— 
C. W. Gamble, chairman; Mr. Kaufman, of Spo- 
kane, Wash., and Mr. Brown, of Helena, Mont. 
Code of ethics—Robert Anderson, chairman: 
Louis I. Heilman, Sheridan, Wyo., and R. J, 
Ranning, Seattle. The institute then adjourned, 

A class of thirty-nine kittens is being initiated 
tonight at a Hoo-Hoo concatenation in the 
Italian Room of the Olympic. 

Herbert J. Anderson, of the H. J. Anderson 
Lumber Co., Portland, Ore., is here as the rep- 
resentative of the Portland Lumbermen’s Club, 
hacked by the bankers and business men to 
present the invitation of the Portland Lumber- 
men’s Club that next year’s convention be held 
in that city. Members of the Northeastern Re- 
tail Lumbermen’s Association are expected to 
arrive by special train in time for Thursday’s 
session. 

THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WASH., Feb. 19.—The Thursday 
morning session brought forth a_ resolution, 
passed unanimously after introduction by 
Homer Kendall, of the Standard Lumber (o., 
of Spokane, Wash., who had led a discussion on 
‘‘rental charge for trackage per foot on railroad 
right-of-way.’’ The association went on record 
as protesting as unjust and burdensome any 
increase in the rental charge for trackage space 
on railroad rights-of-way in small towns over 
the charges for such space that were in effect 
for many years prior to 1921, ‘‘ believing that 
the old charges yield a reasonable return on a 
fair valuation of the land leased, trackage con- 
venience not being a factor in arriving at the 
proper land valuation.’’ 


The question of ‘‘ overhead expense’? was dis- 
cussed by K. E. Leib, of the department of busi- 
ness administration, University of Washington. 

Frank Kendall, of the Potlatch Lumber Co., 
Spokane, Wash., conducted an inquiry into the 
technical phases of industrial insurance. 


It is probable that the nominating committee 
will report this afternoon, placing the name of 
If. A. Templeton, of Portland, Ore., at the head 
of the list for president to succeed Howard 
Crawford. Mr. Templeton is now vice president. 
Portland is making a strong bid for the next 
convention. 


Entertain Northeastern Retailers 


The excursion party of retailers from the 
Northeastern Retail Lumbermen’s Association 
arrived in Seattle at 10:35 this morning and 
were conducted by automobile to the Olympic¢ 
Hotel in time to register at the convention and 
become guests at one of the most notable 
luncheons ever ‘given by lumbermen in_ this 
city. The host was the Hoo-Hoo Club of Seat- 
tle. The affair took place in the junior ball 
room of the Olympic, which was crowded to 
capacity, with a heavy overflow into adjoining 
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dining rooms. Lumbermen were present from 
practically all parts of the United States. 

The speaker of the day was Norman C. Pearce, 
on Australian. His subject was ‘‘The Pacific 
Today,’’? a militant topie for rapid fire oratory. 
He predicted that in a hundred years the great 
city of the Pacific coast, meaning Seattle, would 


surpass in population every city on the Atlantic, 
not excepting New York. He asked the audi- 
ence to take the map, study it carefully and try 
to sense the engrossing world problems of the 
countries fringing the greatest of oceans. ‘‘ The 
age of the Mediterranean is past,’’ he said; 


. 


“‘the age of the Atlantic is past; Europe is 


dead; forget it for'a hundred years. The age 
of the Pacifie is here.’’ 

The orator tried once to close his speech but 
was urged to ‘‘go on.’’ At the end, finally, en- 
thusiasm was unbounded and the demonstration 
passed the limits of restraint, as the audience 
rose to its feet applauding him. 


Eastern lowa Retailers Discuss Business Ethics and Overhead Cost 


[Special telegrara to AMERICAN LUMBERMAN] 

(LINTON, Iowa, Feb. 19.—The annual meet- 
ing of the Eastern Iowa Retail Lumbermen’s 
Association was held here today with an attend- 
ance of over fifty delegates from all points in 
the four counties that comprise the eastern 
district. The counties represented were Clinton, 
(edar, Jackson and Jones. A large number of 
material men from Chicago and various Iowa 
cities also Were present. 

The meeting was opened with a 12:30 o0’clock 
juncheon served in the Lafayette Hotel, in which 
the business session also was held. The business 
meeting was opened at 1:30 p. m. in the private 
dining room by President W. E. Edwards, of 
Wyoming, and a number of routine matters were 
brought up for discussion in which much interest 
was manifested. Following the discussions 
officers were elected, the same officials who have 
guided the destinies of the association during 
the last year being named to serve for another 
term, as follows: 

President—-W. 

Secretary-treasurer—O,. A. 
tion. 

Roundtable on Reducing Overhead 

Following the election of officers a round- 
table discussion was held concerning ways and 
means by which overhead costs might be re- 
duced. The various methods of handling ma- 
terials without loss or damage were discussed 
thoroughly, but the principal topie was in- 
ereased cost of delivery. The argument cen- 
tered on the old question of team vs. truck 
and the respective costs of each. Many of 
the smaller dealers voiced themselves as 
strongly in favor of teams, but the larger 
dealers were in favor of trucks, especially for 
the long hauls. It was agreed that in cities 
such as were represented at the meeting team 
hauling has the edge on the truck for general 
delivery purposes where there are enough 
stops to keep the horses working, but on long 
hauls the advantage is with the truck on ac- 
count of the time factor involved. Many of 
the dealers were able to engage in both argu- 
ments, as they are familiar with both forms 
of delivery service. 


E. Edwards, Wyoming. 


Gable, Oxford June 


At frequent intervals during the session 
musi¢ was furnished by the Consistory Quar- 
tette, composed of members of De Molay Con- 
sistory, Scottish Rite Masons, of Clinton. 


Business Ethics for Retailer 


The principal speaker was W. H. Badeaux, 
secretary of the Northwestern Lumbermen’s 
Mr. Badeaux is 
a yearly attendant at this convention and is a 
great favorite in this district. His talks are 
always helpful to the dealers who are striving 
to conduct a business that deals with both 
urban and rural communities. Mr. Badeaux 
spoke today on ‘‘Business Ethics as Applied 
to the Retail Lumberman.’’ His opening 
statement carried the theme of his talk when 
he said: ‘The principles governing business 
In general have become in a sense everybody’s 
business. Human activity has become more 
and more diversified, so that many branches 
of business are intricately interwoven with 
every part of our daily life. It is there- 
fore, of vital importance to every individual 
in what manner each variety of business is 
conducted. This statement is clearly illus- 
trated in the supplying of our daily needs.’’ 
_The speaker then used bread, the staff of 
life, as an illustration of the complexity of 
modern business, carrying his hearers through 
the various steps of its manufacture, from the 


preparing of the field for the wheat to the 
completed loaf, and said the same holds true 
for every line of human endeavor. He de 
clared that confidence is what makes the mul- 
titudinous transactions of modern business 
possible and that the man in business is in- 
volved in a moral obligation for the service 
he renders to the community in which he 
lives. ‘‘Just as unwholesome food produces 
disease in the human body, so does corrupt 
business practice tend to destroy society. 
3usiness, then, in its true aspect must be re- 
garded as a social service.’’ 

Mr. Badeaux deplored the tendency of mod- 
ern journalism which plays up stories of crime 
and dishonesty, especially in business, but he 
gave the assurance that men of a dishonest 
stamp are greatly in the minority in business 
circles, or in the human race. He said that 
men of the David Harum type of philosophy 
may be interesting to study, but their prinei- 
ple is self destructive in practice. 

The speaker commented on speculation and 
its evils and said he felt that most of the 
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Discussed 


losses to the purchasers of so called ‘‘invest- 
ments’’ were due to the fact that these pur- 
chasers were probably impelled with a desire 
to get rich quick, or were willing to take a 
chance. He stressed the fact that there was 
little intent to render serviee for the value 
received, which is an essential principle of 
‘“Business is not a game,’’ he said, 


world’s mechanism for ex- 
be] 


business. 
‘it is the 
changing values. 


great 


Mr. Badeaux emphasized the fact that in 
games there is a recognized code of honor 
that one can not violate and yet retain his 
standing, and that this code is as binding as 
the law of the Jand. Susiness has de- 
veloped a code of ethics bused upon a sense of 
moral responsibility, by which its conduct is 
governed. This code recognizes obligations 
of a higher moral nature than the standard 


also 


of the statutes. The degenerate individual 
who studies law to ascertain the limit that 
may be approached in his conduct without 
incurring a penalty imposed by the courts 


was roundly scored. 

‘“The test of character comes in times of 
stress,’’ said the speaker, who went on to 
give facts assembled by one of the great mer- 


cantile ageneies, which classed every kind of 
failure during the recent depression and 
which claims that only one out of twenty- 
five business failures during that time was 
due to fraud, and used this fact to substan- 
tiate the argument that trickery is not a gen- 
eral practice in business. 


Three Divisions of Modern Business Code 


In closing Mr. Badeaux said that the mod- 
ern code of business ethies is the outcome of 
three stages of development, which are as fol- 
lows: First, that in each transaction the 
dealer shall represent goods honestly and give 
good service to his customers in a fair ex- 
change of values. Second, that a business 
concern shall not misrepresent its competi- 
tor’s goods or methods. Third, that business 
managers shall eneourage codperation among 
all competitors in establishing high standards 
of conduct which shall reflect credit upon 
their particular branch of business as a whole. 


In these three divisions, Mr. Badeaux 
clearly stated, modern business recognizes 


that the consumer has a right to honest repre- 
sentation of wares and good values in ex- 
change, in return for which the merchant has 
a right to a fair profit. It recognizes that 
the employer has a right to faithful service 
and that the employee has a right to fair pay. 
It recognizes that the amount involved as a 
reward for good service and fair value is 
secondary to the moral principles involved in 
the transaction. It recognizes that it is un- 
ethical to lie in an advertisement, and, in 
fact, has aided advertising associations in 
making great progress in eliminating fake 
schemes from the advertising columns of all 
publications. It recognizes that good will 
and publie confidence well deserved are more 
essential to growth than is material wealth. 
It has undertaken to serve and to educate 
the publie in right standards of dealing. 

Mr. Badeaux was roundly praised for his 
excellent talk, which came at a time when 
business men are eager to gain and hold the 
confidence of their customers and yet have 
much to contend with. 

The meeting was closed early to enable the 
out of town members to catch early trains, 
for the bad roads made it impossible to drive 
cars. It was decided that the meeting next 
year shall be held in Clinton, but the date 
was not set. 


Works With Bank in Essay Contest 


NEW ORLEANS, La., Feb. 16—The Southern 
Pine Association is codperating in every way 
possible with the Interstate Trust & Banking 
Co., of New Orleans, in the latter’s prize essay 
contest conducted among the high schools of 
Louisiana and Mississippi. The Interstate 
Bank has offered a gold medal to be given to 
«a member of the senior class in each high school 


in the two States for the best essay in each 
school on the subject of reforestation and 


timber conservation. 


More than two hundred high schools in 
Mississippi and Louisiana have entered the 


contest and much interest is being manifested 
not only in the essay competition, but also in 
its subject, by high school pupils throughout 
the two States. 

A vast amount of information, pamphlets and 
other data bearing on the subject are being sent 
out by the Southern Pine Association to the 
high school seniors, to the principals of high 
schools which are competing and to any others 
requesting information on this important 
subject. 
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Tells of Study of Foreign Markets 


NEw Or.Eans, La., Feb. 16.—Axel H. Ox- 
holm, chief of the lumber division, bureau of 
foreign and domestic commerce, and lately re- 
turned from an eighteen months’ study of west 
European markets, was the guest of honor at a 
luncheon given by the Southern Pine Associa- 
tion at the Lumbermen’s Club last Friday. Mr. 
Oxholm reviewed market conditions as he found 
them overseas and outlined some of the plans 
of the lumber division in aid of the American 
industry. 

France, Holland, Belgium and Switzerland 
were the countries in which Mr. Oxholm made 
an intensive study of market conditions and 
practices during his recent visit to Europe. He 
interviewed consumers as well as dealers in 
American woods and visited the woodworking 
plants—with a view to getting information that 
the average American lumberman visiting Iu- 
rope for a brief space can not collect, and data 
more reliable than is sometimes collected for 
American coneerns by foreign agents on the 
other side. 

There are, he reports, well established Euro- 
pean markets for the following American ma- 
terials: First, southern pine, which is far ahead 
of the others, having been marketed and used 
extensively for many years; second, oak; and 
third, cooperage. The markets for other Ameri- 
can woods are at present more or less secondary. 

With respect to the current price situation, 
he found that, while the American deflation 
tended to give European buyers an advantage, 
it was offset by recent improvement of condi- 
tions over here and by the fact that the ex- 
porters were fewer in number and better organ- 
ized than during pre-war times. In net result, 
prices have improved though there is room for 
further improvement. Prices on the north 
European markets are only slightly higher than 
pre-war, but here the lower grade Huropean 
woods have the call and American Jumber is 
not much affected. 

With respect to the market for oak, Mr. Ox- 
holm differentiated sharply between American 
and European oak. Our southern oak, he ex- 
plained, has its recognized and excellent uses— 
for medium grade furniture and flooring, for 
example. It has one marked advantage over 
the European species, in that it comes in greater 
lengths and sizes. But he urged that American 
oak be sold for the purposes to which it is best 
suited, not as a substitute for Slavonian oak in 
uses for which the latter is specially adapted. 
The market is susceptible to development, since 
the supply of European oak is dwindling and 
it can not be supplied in as large sizes as 
formerly. 

American gum rates next in importance and 
a good deal more could be done for it if Ameri- 
can manufacturers would furnish it more care- 
fully seasoned and devise processes that would 
prevent it from twisting and warping. 


Tells of Overseas Inspection Problems 


Mr. Oxholm then discussed the overseas in- 
spection problem. Numerous claims are filed 
and too many are paid that are unjustified, with 
injustice not only to the American exporters 
but to the honest European dealers, who want 
us to look into this question. The dealers who 
cash in on unjust claims reduce by so much the 
cost of their lumber and are able to sell it at 
lower prices, to the injury of the honest dealers 
with whom they compete. At present the in- 
spection is in the hands of the people on the 
other side. It is proposed that the Department 
of Commerce place agents in the central market 
to assist in the inspection of pareels on which 
claims are filed. Such an agent could assist the 
exporters against unjust claims and might also 
advise regarding conditions of shipment. His 
presence und readiness to act would seare off 
some makers of unjustified claims. The Finnish 


and Swedish lumber associations have such rep- 

resentatives in Copenhagen, Hamburg, Paris, 

and other points, so that the system has stand- 
ing there. 

Mr. Oxholm deprecated the practice of shipping 

I can see the temptation it offers 


on consignment. 


at times to dispose of lumber, he said, but looking 
at it from all angles it is just about the worst 
thing you can do. There is little or no chance 
to get by with it except in the United Kingdom 
and sometimes in Germany. Take Belgium for ex- 
ample—a small market taking limited quantities, 
with established traders who are regular customers 
of yours. The consignments unsettle their mar- 
kets. Some of them naturally elect to wait for 
consignments that can be picked up cheap, after 
storage and other charges, delays of sale etc., have 
persuaded the shipper to sell for what he can get. 
I can’t think of anything that tends to disrupt 
business conditions for American lumber more than 
consignments to small countries and small markets. 
I don’t say you can’t make money at it, at times, 
but if you will balance profits against losses over 
a considerable period, the result comes out in red 
ink. 


Considering Preparation of Booklets 


Importers of American lumber, he said, have 
very little complaint and seem very well satis- 
fied, but some of them suggested more advertis- 
ing of American woods in their markets. In this 
connection Mr. Oxholm said the Department of 
Commerce is considering the preparation of 
booklets dealing with the various American 
woods, explaining their qualities and proper 
uses, to be issued as official documents for dis- 
tribution through the lumber concerns. The 
official character of these pamphlets would carry 
much greater weight than advertising matter 
put out by the lumber associations, whose func- 
tions are not yet clearly understood. 

Mr. Oxholm urged American exporters to 
push their respective woods for the uses to which 
they are best suited abroad rather than attempt 
to expand sales by urging them as ‘‘substi- 
tutes’? for other woods in other uses. Each 
wood should stand on its own base and sell on 
its own merits. 


Domestic Uses of Short and Long Lengths 


Turning to the domestic work of the lumber 
division, Mr. Oxholm said that the department 
has made a study of the percentages of short- 
and long-length lumber used in ordinary con- 
struction in the eastern States, which will be 
ready for issuance in May. There will follow 
a similar study of the consumption of short- 
length stock in the woodworking factories. It 
is hoped in this way to establish a better mar- 
ket for short lengths and so reduce waste at the 
mills. Consumers do not yet realize that it will 
be more advantageous to buy short-length stock 
from the mills than to buy long lengths and cut 
them up, nor do they appreciate the saving of 
lumber that would be possible if the mills had a 
ready market for the short lengths. ‘‘In Eu- 
rope,’’? he continued, ‘‘I have seen hardwood 
floors laid of materials as short as one foot in 
length. It should be possible to build up a 
market for some of your short-length materials 
abroad. You will do well to look into it.’? 

The department likewise is endeavoring to 
get the American railroads together on a stand- 
ardization of freight-car designs, that standard 
sizes and lengths of lumber can be used uni- 
formly in car manufacture. It is suggested 
also that the department initiate a movement for 
the standardization of small dimension stock 
by the woodworking industries, so that this 
stock can be prepared and shipped from the 
mills, with an additional saving of lumber that 
now goes to waste. ‘‘We propose to try and 
help you people market your small dimension 
stock, in brief, by educating consumers to its 
use and acceptance.’’ 


Machinery Improvement Suggested 


Just here, Mr. Oxholm suggested that some 
improvement of sawmill machinery might be 
practicable and profitable. In 1923, he ex- 
plained, he visited mills in Sweden that had 
been in operation since 1225, and found installed 
there gang-saws that can handle logs of 11-inch 
diameter and 18-foot lengths and give them a 
complete sawing in 45 seconds—and the sawing 
is beautifully done. A study of north European 
sawmill practice by American machinery ex- 
perts might result, he suggested, in improve- 
ments of American sawmill machinery that 
would reduce manufacturing costs and effect 
savings of forest materials. 

There followed a brief explanation of the 
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partment of Commerce for the American lumber of th 
industry. Through this service, he said, Ameri. the 
can exporters can obtain information regarding taile 
prospective foreign buyers that may prevent Wedt 
losses. with 
His closing plea to the lumbermen was that, as h 
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without pointing out the defects of other Ameri. 
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can woods. Nothing makes a worse impression viewe 
than to have one American salesman ‘knock. Retai 
ing’ American goods sold by another.’’ trip | 
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To Conduct State Forestry School | 
MINNEAPOLIS, MINN., Feb. 17.—Thirty rang. the 
ers and patrolmen of the Minnesota forest re. that 
serve will come down to the Twin Cities from work 
the north woods late next month to attend a now 
two weeks’ school, the first of the kind ever in ( 
conducted by the service, Grover M. Conzet, with 
State forester, made known today. exis 
Prominent national, district and State for- diss 
estry men will assist with the school, conducting coas 


classes and giving lessons, and representatives the 
of the State forestry board and the attorney the 
general’s office also will attend. 


A 

The school, which is to be conducted at the phy 
University of Minnesota Farm, where sleeping oe 
quarters have been arranged, will take the place ‘ 
of an annual meeting usually held in St. Paul. thi 
The program will be full of work and enter- = 
tainment, Mr. Conzet said. Class hours will _ 
be from 9 a. m. to 5 p. m. daily, in addition to att 
night sessions three times a week. P 

In the closing days of the school tests will o 
be given. Ratings obtained from these exam- is 
inations, to marked extent will govern promo- atl 
tions and other phases of the personnel depart- 
ment. 

A feature of the school will be instruction in (: 
court procedure. This is intended better to re 
qualify the rangers and patrolmen for their bi 
work in connection with prosecutions for for- ti 
estry law violations. This school, according to fe 
Mr. Conzet, should mean much to the lumner- a 
ing interests in protection of the State’s for- t] 
ests. a 

In connection with this school, the Minnesota a 
State legislature is preparing again to submit ‘ 
a proposed constitutional amendment to the 1 
voters at the next election, providing for forest ‘ 
protection and reforestation. The proposed t 
amendment was lost at the last election. The 
plan now is to make the text of the amendment 


more clear to the voters. The main purpose is to 
place taxation on such a basis as to encourage 
continued protection of the young trees until 
they have matured. The first definite number 
of years the land on which the trees grow would 
be taxed nominally, while after the trees had 
matured a yield tax would apply. 

The lower house of the legislature is expected 
to pass the bill for resubmission of the amend- 
ment this week. 


Another Wisconsin Unemployment Bill 


Mapison, Wis., Feb. 16.—An unemployment 
bill now before the State legislature is causing 
considerable concern among lumbermen because 
of its speculative effect upon the  season- 
able industries, lumbering being the largest of 
this class in Wisconsin. The bill covers em- 
ployers of six or more workers with the spe 
cial exemption of farmers and workers who re- 
ceive incomes of $1,500 or more from other 
than manual labor. No benefits are allowed 
for unemployment as the result of a strike, 
lockout, dismissal due to misconduct, volun- 
tary lay-off, or unavoidable cause. In_ all 
other cases benefits would begin on the third 
day of unemployment, compensation of $1 a day 
being allowed in the ease of adults and 9! 
cents for minors. No person can get more 
per week than an amount equal to 65 percent 
of his wages and total compensation is limited 
to thirteen weeks. The cost of the plan would 
fall on the employers. 
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New York Lumber Trade Association Holds Quarterly 


New York, Feb. 16.—The quarterly meeting 
of the New York Lumber Trade Association and 
the pimonthly luncheon of wholesalers and re- 
tailers were combined in a joint session last 
Wednesday at the National Republican Club, 
with C. N. Pitcher, of the Wright Lumber Co., 
ys host. There were more than fifty members 
present. 

Joseph F. Murphy, president of the associa- 
tion, who acted as master of ceremonies, re- 
viewed the recent convention of the Northeastern 
Retail Lumbermen’s Association and told of the 
trip of a number of New York and Long Island 
jumbermen to Quebec, where the Canadian Lum- 
permen’s Association recently held its annual. 

Mr. Murphy said that recent observations in 
the trade here and elsewhere had convinced him 
that the industry as a whole needs association 
work, in the form of efficient codperation, more 
now than it has ever done before. He said that 
in Canada many of the lumbermen he talked 
with seemed dissatisfied with conditions as they 
exist in the United States and attribute their 
dissatisfaction to the competition of Pacific 
coast woods, which last year were brought to 
the Atlantic seaboard in too great volume for 
the general good of the lumber business. 

As a retailer, I take this same view, Mr. Mur- 
phy said. General conditions in the United States 
have been good since the election in average lines 
of business. The feeling has been optimistic. But 
lumber dealers as a whole, it seems to me, feel 
that conditions surrounding their own lines are 
unsatisfactory. I believe that the fault lies with 
the trade itself. Doubtless many of the undesirable 
features could be eliminated with proper thought, 
attention and codperation. 


Our association is thirty-seven years old. It has 
accomplished much, but there never has been a 
time when there was so much to be done. There 


is a great field for our association and for all 
other associations in the lumber industry. 


Motor Truck Insurance Rates 


H. 8. Stillwagon, of the National Bureau of 
Casualty Insurance Underwriters, gave a concise 
review of the manner in which rates on automo- 
bile insurance are determined. He called atten- 
tion to the opportunity provided by the bureau 
for the owner of ten or more trucks to obtain 
amerit or credit rating for good experience in 
the matter of losses. He said that in the promul- 
gation of rates his bureau takes practically no 
acount of percentage addition representing an 
underwriting profit but only loss and expense 
loading, and that the matter of profit due the 
carrier is automatically taken care of through 
the investment by the company of its premium 
receipts. He said that very largely the profit 
from underwriting is confined to that source. 


Pryor H. Kalt, of the Kalt Lumber Co., asked 
Mr. Stillwagon how he could reconcile his state- 
ments with the fact that the mutual companies 
can return a dividend on premium charges simi- 
lar to those issued by the stock companies. Mr. 
Stillwagon replied that the overhead of the 
stock companies is very much higher than that 
of the mutual companies. 


Advance in Trucking Rates Discussed 


An advance in rates for carrying lumber by 
local truckmen resulted in a rather extended 
debate. J. H. Burton opened the discussion by 
announcing that he had consulted the trucking 
interests and had found that they plan an ad- 
vance in rates to be based on rough lumber meas- 
urements. He said he had advised the truckmen 
that the new rates should be sanctioned by the 
lumbermen and had suggested a conference in 
this direction, at which members of the Inter- 
coastal Lumber Shippers’ Association, the New 
York Lumber Trade Association and the truck- 
men would be represented. 

James Sherlock Davis, of the Cross, Austin & 
Ireland Lumber Co., Brooklyn, told the meeting 
that the trucking issue was only one of many 
that had developed in the rush of business dur- 
ing the last four or five years and he suggested, 
now that business has returned to something like 
hormaley, that a number of questions be consid- 
ered by the association with the view of pre- 
serving trade in its proper channels. 

While the trucking of lumber may have developed 
48 a necessity in recent years, Mr. Davis said. 


I feel that any conference proposed should be held 
first within the trade itself, so that the effect of 
any changes may be considered as they will affect 
the future retail lumber business. Regardless of 
trucking rates or relations, the employment of 
trucks in the wholesale distribution of lumber, as 
against the old established dock and switch de- 
liveries, has led to the sale and delivery of lumber 
direct to jobs with, at best, only a pretense at 
yard distribution. 


President Murphy closed the discussion by 
stating that the question of trucking is one on 
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which the association must take quick and con- 
crete action. 

C. E. Kennedy, condemned the practice of 
wholesalers in selling to possible dealers. He 
urged greater codperation among representative 
firms in their dealings with wholesalers who en- 
deavor to conduct their business along proper 
channels. 

Arthur E. Lane, chairman of the luncheon 
committee, announced that the next bimonthly 
meeting would be held Feb. 26, when former 
United States Senator Calder, now a New York 
contractor, will be invited to be the chief 
speaker. 

A trustee’s meeting held after Wednesday’s 
session elected the following firms to member- 
ship in the association: Wholesalers—F. P. 
MeNulty, Liverpool Hardwood Co., Babeock- 
Angell Lumber Co. Retailers—F. 8S. Neill, 
Flushing, and George Douglass, Manhattan. 


Secretary’s Report on Activities 


H. B. Coho, seeretary, read his report for the 
three months as follows: 


The work of the association has increased in a 
most satisfactory manner. Inquiries for credit in- 
formation and collections have increased greatly 
and the service we are enabled to render is very 
encouraging. The establishment of mutual con- 
fidence will lead to the reporting of each new 
account opened, all past due accounts, and in this 
way a splendid line of information on contractors 
and builders will be easy to obtain. 

Requests for employment and for employees 
reached a high-water mark in January. This serv- 
ice, now being conducted in conjunction with the 
schools and colleges, is proving very valuable. We 
are now endeavoring to start research work as to 
demands for lumber in the New York territory, 
which will include a survey of the cost of dis- 
tribution, stocks on hand and a directory of every 
lumber firm in greater New York. 


Arrangements for Missouri Retail Conventions 


St. Louis, Mo., Feb. 17.—The tentative pro- 
gram for the St. Louis 1925 Lumber Convention 
and Better Merchandising Conference of the 
Southeast Missouri Retail Lumber Dealers’ As- 
sociation, Northeast Missouri Lumbermen’s As- 
sociation, Central Missouri Association of Re- 
tail Lumber Dealers’ and Southern Illinois Re- 
tail Lumber Dealers’ Association, in St. Louis, 
March 24, 25 and 26, was made public here to- 
day by L. M. Tully, chairman of the program 
committee. 

A reception committee will not only have a 
booth at Union Depot to receive delegates, but 
will have machines ready at the depot to take 
care of visiting members, and see that they are 
properly housed. ‘‘Arrangements have been 
made with hotels in the vicinity of the Chase 
Hotel so that everybody can be cared for ac- 
cording to their wishes, but as the Chase Hotel 
is quite large and is making reasonable rates, 
it is our hope that as many delegates as possi- 
ble be housed there,’’ said Mr. Tully. 


Registration will be in the main lounge of the 
Chase Hotel, which will contain the registration 
office and also a bureau of information. 

On this first morning opportunity will be 
given the delegates to visit the exhibits on the 
roof garden. At noon the convention will open 
with a welcome luncheon, presided over by L. E. 
Clark, vice president of the Huttig Sash & 
Door Co. Peter A. Simpkin, chaplain of Hoo 
Hoo, will deliver the invocation. During the 
luncheon, music and several entertaining num- 
bers will be featured. Addresses of welcome 
will be made by H. W. Kiel, mayor of St. Louis; 
W. P. Clarkson, president of the Chamber of 
Commerce, and by James H. Allen, Snark of the 
Universe of Hoo-Hoo. Responses will be made 
by A. C. Gauen, president of the Illinois Lum- 
ber & Material Dealers’ Association, Collinsville, 
Ill., and by C. S. Seruggs, Jefferson City, Mo. 

Directly after the welcome luncheon each asso 
ciation, in a separate room which will be pre 
pared for the purpose, will hold its business 
meeting and elect its officers and transact such 
necessary business as is customary at annual 
meetings. 

At 8 o’clock there will be a ladies’ theater 


party in charge of the chaperon, assisted by a 
ladies’ committee. 


At the time the ladies leave for the theater, 
Hoo-Hoo will hold a coneatenation which will 
conelude about the time the ladies return from 
the theater, when a dance and buffet luncheon 
will be given. 


The first general session of the convention 
will convene about 9 o’clock on the morning of 
March 25, with Julius Seidel, of the Julius 
Seidel Lumber Co., presiding. Addresses will 
he made by James F. Bryan on ‘‘ America’s 
Greatest Need,’’ by C. E. Kiefner on ‘‘ Business 
Men in Polities,’’? by E. D. Whiteside on ‘‘ Tiny 
Town,’’ by Ray Durham on ‘‘Relations Be- 
tween Dealers,’’ by a representative of the 
Forest Service on ‘‘Reforestation,’’ and by 
A. W. Holt, of Minneapolis. 

During the first general session the ladies will 
be taken on a shopping tour which will include 
a fashion show and other entertainment at 
Scruggs, Vandervoort & Barney, concluding 
with a luncheon. At 2 p. m. the delegates and 
their ladies will be taken on a tour around the 
city and given an opportunity to see the high 
spots of St. Louis. The joint annual banquet 
will be held at 7 p. m. and will be in the nature 
of a dinner-dance, during the course of which 
those who like to trip the light fantastie will 
have opportunity to do so. Novel features of 
clean entertainment will be mixed until the 
demi tasse is served, when the speaking will 
begin. There will be four speakers. 

On the third day the roundtable session will 
be presided over by A. J. Hager, of the Hager 
Lumber Co., Lansing, a former president of the 
Michigan Retail Dealers’ Association. Addresses, 
followed by discussions, will be made by A. C. 
Gauen, Collinsville, Ill., on ‘‘ Credits and Collee- 
tion;’’, by J. J. Springman, Alton, Il., on 
‘«Truck Service’’; by H. J. Colman, Chicago, 
on ‘‘ Know Your Costs’’; by L. F. Metz, Poplar 
Bluff, Mo., on ‘‘ Advertising’’; by J. R. Moore- 
head, Lexington, Mo., on ‘‘Side Lines’’; by 
S. W. Arnold, Kirksville, Mo., on ‘‘ Building and 
Loans’’; and by B. E. Line, secretary South- 
western Lumbermen’s Association, Kansas City, 
Mo., on ‘‘ Association Activities. ’ 
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Feb. 23-27—Consulting Committee on Lumber Standards 
and Hardwood Consulting Committee, and subcom- 
mittees, Congress Hotel, Chicago. 

Feb. 24—Roofer Manufacturers’ Club, 
Monthly meeting. 

Feb. 25-26—Southern Retail Lumber Dealers’ Associa- 
tion, Hotel Chisca, Memphis, Tenn. Annual. 


Feb. 25-26—North Dakota Retail Lumbermen’s Associa- 
tion, Fargo Commercial Club, Fargo, N. D. Annual. 

Feb. 26—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver Hotel, South 
Bend, Ind. Annual. 

Feb. 26-27—Naticnal Association of Commission Lumber 
Salesmen, Lumbermen’s Club Rooms, Chicago. An- 
nual, 

March 10-12—American Railway Engineering Association, 
Congress Hotel, Chicago. Annual. 


March 11-12—South Dakota Retail Lumbermen’s Asso- 
ciation, Sioux Falls, 8. D. Annual. 


March 18-19—National American Wholesale Lumber As- 
sociation, Ambassador Hotel, Atlantic City, N. J. 
Annual. 

March 18-19—Southern Sash, Door & Mil)work Manu- 
facturers’ Association, Shreveport, La. 

March 24-25—Southern Pine Association, 
Hotel, New Orleans, La. Annual. 

March 24-26—Southeast Missouri Retail Lumber Dealers’ 
Association, Northeast Missouri Lumbermen’s Asso- 
ciation, Central Missouri Association of Retail Lum- 
ber Dealers and Southern Illinois Retail Lumber 
Dealers’ Association, Chase Hotel, St. Louis, Mo. 
Joint annual convention. 

March 26—Southwestern Hardwood Manufacturers’ Club, 
New Orleans, La. Monthly meeting. 


March 26—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Annual. 

March 28-April 4—Milwaukee Home Show, Auditorium, 
Milwaukee, Wis. 

April 6-11—Home Complete Exposition, Manufacturers’ 
Building, Indianapolis, Ind. 

April 14-16—Lumbermen’s Association of Texas, Beau- 
mont, Tex. Annual, 

April 16-17—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual, 

April 21-22—Appalachian 
Hotel, Cincinnati, Ohio. 

April 22—Plywood Manufacturers’ 
torium Hotel, Chicago. 

April 29-30—National 
tion, Chicago. 


Macon, Ga. 


Roosevelt 


Logging Congress, 
Semiannual meeting. 


Sinton 


Association, 
Spring meeting. 


Audi 
Lumber Manufacturers’ Associa 
Annual, 


May ss General Standardization Conference, Washing- 
ton, \. 


May 5-6—Hardwood Manufacturers’ 
Chisea, Memphis, Tenn. Annual. 

May 12-14—National Fire Protection Association, Con 
gress Hotel, Chicago. Annual. 


Institute, Hotel 


May 15-16—Plains Retail Lumbermen’s Association, Am 
arillo, Tex. Annual. 

May 20-22—Chamber of Commerce of the U. 8S. A., New 
Washington Auditorium and New National Chamber 
Suilding, Washington, D. C. Annual. 

June 11-12 National Hardwood Lumber 
Brown Hotel, Louisville, Ky. Annual. 

June 24-26—-National Foreign Trade Council, Olympic 
Hotel, Seattle, Wash. Annual. 


Association, 


Indiana-Michigan Last Call 

ELKART, IND., Feb. 16.—The last call for the 
twenty-fifth annual dinner and convention of 
the Northern Indiana & Southern Michigan Re- 
tail Lumber Dealers’ Association has been sent 
out by Seeretary O. T. Derby of this city. The 
convention will be held at the Oliver Hotel, South 
Bend, at noon on Feb. 26, and as a special fea- 
ture, Edward P. Ivory, of the California White 
& Sugar Pine Manufacturers’ Association, will 
deliver a message on ‘‘ Better Merchandising 
Methods.’’ The ‘‘Four Horsemen of Notre 
Dame’’ will be there, and the Lion’s Club quar- 
tet will sing. Special entertainment will be 
provided for the ladies in attendance. 


National Foreign Trade Council 

SEATTLE, WASH., Feb. 14.—Announcement. is 
being sent out by Christy Thomas, executive 
secretary of the Seattle Chamber of Commerce, 
calling attention to the fact that the National 
Foreign Trade Council will hold its twelfth 
annual convention in Seattle on June 24, 25 
and 26. Seattle and Pacifie eoast cities join in 
inviting business men of the nation to attend 
this convention and special round-trip summer 
excursion fares will be in effect. The scope and 
magnitude of the convention this year are to be 
widened, and it is to be a gathering place of 








commercial interests of worldwide importance 
an international convention to which will be 
invited business delegates from all countries. 
Jt is planned to outline a basis for uniformity 
of practice governing world commerce. Problems 
affecting world trade will be discussed by 
men of national prominence. The headquarters 
of the convention will be in the new Olympic 
Hotel. 


National Manufacturers’ Date 
WASHINGTON, D. C., Feb. 17.—The National 
Lumber Manufacturers’ Association annual 
meeting will be held in Chicago Wednesday and 
Thursday, April 29 and 30. There had been 
some discussion of the advisability of holding 

the two-day meeting April 30 and May 1. 


West Coast Officers Elected 
[Special telegram to AMERICAN LUMBERMAN] 
PORTLAND, OrRE., Feb. 19.—At a meeting of 

the trustees of the West Coast Lumbermen’s 


Cc. D. JOHNSON, 
Portland, Ore.; 
Iirst Vice President 


EK. D. KINGSLEY, 
Portland, Ore. ; 
President 











JAMES H. PRENTICE, J. E. MANLEY, 
Jellingham, Wash. ;: 
Second Vice President 


Tacoma: 
Treasurer 


Association, held here Wednesday, Feb. 18, the 
following officers were elected: 
President—E. DD. Kingsley, Portland, Ore. 
First vice president—C. D. 
Ore. 
Second vice president—James H. Prentice, Bel- 
lingham, Wash. 
Treasurer—J. 


Johnson, Portland, 


E. Manley, Tacoma. 


Commission Salesmen’s Program 

At a meeting of the entertainment committee 
of the National Association of Commission 
Lumber Salesmen, held in Chicago Feb. 14, plang 
were completed for the annual convention of 
the association, to be held Feb. 26 and 27, jn 
the club rooms of the Lumbermen’s Association 
of Chicago. The program as outlined is replete 
with interesting, constructive, educational and 
entertaining features. At both the Thursday 
and Friday sessions, there will be addresses 
made by persons prominently connected wit), 
the National-American Wholesale Lumber Aggo- 
ciation, the National Hardwood Lumber Asso. 
ciation, the California White & Sugar Pine 
Manufacturers’ Association, the Northern Pine 
Manufacturers’ Association, the Southern Pine 
Association, the Forest Produets Laboratory, 
and others. i. 

A wide discussion will be given the proposed 
Government broker’s tax, with a view of reach- 
ing a definite and final conclusion relative to 
the instituting of a test case. Other discussions 
will cover the necessity for a thorough house 
cleaning in the ranks of commission lumber 
salesmen, the building up of confidence and the 
assurance of reliability through a strict adher- 
ence to the association’s principles and code of 
ethics. This topic will be particularly stressed 
in the report of the secretary. 

There will be a special entertainment program 
beginning at 6 o’clock Thursday evening, and 
it is expected that those in attendance will be 
glad to stay to its end though the committee is 
very secretive concerning its details. Close to 
a thousand commission men in all parts of the 
country have been invited to attend the con- 
vention and participate in the program. 


Millmen Discuss Timber Problems 


LAKE CHARLES, LA., Feb. 16.—The Louisiana 
Mill Managers’ Association held its regular 
monthly meeting at the Majestic Hotel in this 
city Saturday, Feb. 14. President Tucker 
Baker, of Neame, presided. Following the busi- 
ness session luncheon was served. 

The meeting was given over to a discussion 
of the matter of dying timber. The roundtable 
was based upon a questionnaire prepared and 
sent out by P. A. Bloomer of Fisher, La. The 
relation of fires, turpentine and drouth to dying 
timber was thoroughly considered in connection 
with the questionnaire and preventive measures 
discussed. 

Arrangements were made for holding a joint 
meeting of the Louisiana and east Texas mill 
managers on March 25. The meeting will be 
held in New Orleans and officials of the South- 
ern Pine Association will be invited to partici- 
pate. The subjects for discussion will be the 
standardization of lumber sizes, and grade 
marking. 

Those attending the Lake Charles meeting 
were: W. C. Garrett, secretary, Cravens; Rob- 
ert Carpenter, New Orleans; L. W. McKellar, 
G. KE. Keener, D. L. Handley, Carson; ©. A 
King, Leesville; R. I. Gould, Aleo; H. H. 
Rhodes, Slagle; M. Ruff, James Crawford, Ful- 
lerton; A. W. Johnson, Starks; A. T. McDon- 
ough, Glenmora; P. A. Bloomer, Fisher; ©. F. 
Grigg and K. KE. Cole, Lake Charles. 


Wisconsin Committees Named 


MILWAUKEE, WIS., Feb. 16.—John M. Rodger, 
of Fox Lake, Wis., recently elected president 
of the Wisconsin Retail Lumberman’s associa- 
tion, has announced appointments to the 
hemlock advertising and the legislative com- 
mittees through the office of the secretary 0! 
the association, Don S. Montgomery, at Mil- 
waukee, : 

Otto E. Lay, of the E. J. Lay Lumber ©o., 
Kewaskum, was named chairman of the hemlock 
advertising committee. This committee is to 
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pee 
work With a committee of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
to arrange an advertising campaign to promote 
the use of hemlock in Wisconsin. The hardwood 
association has subscribed $75,000 for this 
purpose. Other members of the committee in- 
clude: Frank A. Fuller of the Fuller-Goodman 


Lumber 


New Yorkers Organize Club 

JAMESTOWN, N. Y., Feb. 16.—Upon invita- 
tion of John S. Anderson, a number of the 
manufacturers and dealers in Jamestown re- 
cently attended a luncheon at which organiza- 
tion was perfected of the Lumbermen’s Cluh of 
Jamestown. The need of such an organization 
has been felt for some time, and at this luncheon 
the possibility of organizing and successfully 
conducting such a club was discussed, and it was 
finally decided unanimously to organize. The 
following officers and directors were chosen: 

President—John S. Anderson. 

Vice president—Levi L. Amidon. 

Secretary—John Madsen. 

Treasurer—Edward L. Buchanan. 

Directors—John S. Anderson, Warren Ross, Ed- 


ward L. Buchanan, John Madsen, Levi L. Amidon, 
Ek. Winfield Ross and William B. Conroy. 


The new club starts out under very auspicious 
circumstances, and promises to become an im- 
portant factor in the social and business life 
of the lumber fraternity in this section. 


i esi 
Optimistic Talks Feature Club Meet 
JACKSON, Miss., Feb. 17.—The regular weekly 

meeting of the Jackson Lumbermen’s Club held 
last Thursday was well attended. The program 
consisted of short talks on conditions by mem- 
bers representing the various branches of the 
industry. 

M. S. Enochs, Enochs Lumber & Manufae- 
turing Co., in commenting on millwork pros- 
pects, said: 

So far as the millwork end of the lumber indus- 
try is concerned all plants are quite busy for this 
season of the year. We are always busy getting 
by the inventory period and finding out how we 
stand. In addition to that we have found our- 
selves more than ordinarily busy taking care of 
inquiries. I think the demand for special work 
has been better this year than I ever found it. 
While the demand seems to have been real good, 
prices have been lower than expected, with mate 
rial costs going up. I find all kinds of material 
entering into our production are stronger in price 
with no tendency toward declines and every time 
something is bought we have to pay more for it. 
The other factories producing stock goods are all 
loaded up with business, sold ahead for one, two, 
three or four months and they are quite bullish 
as to prices after present orders are worked out. 

It looks as if prices are going to be higher for 
other lines of work and of course prices for special 
millwork are going to be higher if we have to pay 
more for lumber. Labor costs are stationary, The 
glass people are bullish as to prices. They have 
all they can do. It looks as though when the 
building schedule for 1925 gets under way it may 
he difficult to get orders for glass filled with rea- 
sonable promptness. Indications are that there 
will be lots of building during 1925. The prospect 
looks much better than it did the same time last 
year. Banks have lots of money and the purchas- 
ing power of our people throughout the southern 
States is better than it was. The condition of the 
nation as a whole is better; the foreign situation 
is better. All of this leads me to believe we have 
every reason to feel encouraged over the outlook 
for this year. 

Farle Williams, assistant sales manager Fink 
bine Lumber Co., had the following to say re 
garding the pine market: 

From our standpoint, with the quality and 
character of stock we cut, the demand is more or 
less divided into groups—-export, interior or retail 
yard demand, and special cutting—or you might 
condense that and say car material. I think the 
export demand is the best on the list. We are 
getting a splendid business from South America, 
and the United Kingdom is coming in good. How 
ever, the largest business is from Germany. The 
high grades which Germany uses are practically 
exhausted. We have realized since the first of the 
year $10 to $15 more a thousand on export stock. 
The car material market is very promising. There 
IS quite a hangover of business during the last 
part of the year. Quick shipments will bring most 
any price. The car material people are calling on 
the Southern Pine Association for help, which is 
unusual. The retail demand is the slowest on 


the list. There seems to be quite a varied opinion 
on that. I don’t see how it can be anything but 
Strong. The mills are more worried about manu- 


Co., Oshkosh; E. E. Pantzer, of the Pantzer 
Lumber Co., Sheboygan; C. K. Averhill, of the 
Badger State Lumber Co., Menomonie, and D. 
S. Montgomery, secretary of the association, 
Milwaukee. 

Mr. Rodger will himself act as chairman of 
the legislative committee. Other members in- 


clude: F. M. Crowley, of the Yawkey-Crowley 
Lumber Co., Madison; W. O. Hoffman, of the 
Hoffman Lumber Co., Fort Atkinson; D. K. 
Kaiser, of the Kaiser Lumber Co., Eau Claire, 
H. D. Snider, of the Hanson-Snider Lumber 
Co., Kilbourn, and Henry 8. Lovejoy, of the 
Lovejoy Lumber Co., Janesville. 


Clubs and Exchanges 


facturing lumber than getting orders. 
ber in the South is scarce. E 
a whole, from a 
outlook is good. 


Taking everything as 
manufacturing standpoint the 


J. J. Grambling of Grambling-Kennedy Lum- 
ber Co., spoke on wholesale prospects; E. C. 
Murphy, on pole stock business, and KE. O’Brien, 
sr., of the Jackson Lumber Co., on retail con- 
ditions. All were of an optimistic character. 


Boston Club in Annual 


Boston, Mass., Feb. 17.—The annual meeting 
of the Lumber Trade Club of Boston, held here 
in the University Club tonight with 125 members 
and guests present, was saddened by the death 
of Howard C. Morse, one of its founders and 
most popular members, and funeral services for 
whom some two score of those present had just 
attended. Upon motion of James L. Barney, 
of the Barney & Carey Co., the gathering stood 
in solemn silence for 
two minutes as a mark of 
their respect and sorrow 
for their former com- 
rade, 





The election of officers 
resulted in the following 
choice: 


President — George 





U. M. CARLTON, 
Boston, Mass. ; 
Secretary-treasurer 





Todd, of William Curtis 
Sons Co, 
First vice president- 


Granville Fuller, of G. 
Fuller & Son Lumber Co. 
Second vice president 
G. I. Tousey, of Holt 
& Bugbee Co. 
Secretary-treasurer—U. 
M. Carlton, Dix Lumber 
Co. 


Executive 














committee—Sydney Blanchard, of 
George W. Blanchard & Co... R. M. Cleale, of 
Cleale Lumber Co., and Edward If. Loud, of 
Rhines Lumber Co, 

A telegram was received from Salt Lake City, 
reading ‘‘regards and best wishes for a sue- 
cessful annual meeting,’’ sent by W. L. Fuller 
and George N. Todd, who are members of the 
Northeastern Retail Lumbermen’s Association 
west Coast excursion party that left Rochester, 
N. Y., last Wednesday. 

It was voted to send the secretary of the club 
to the annual meeting of the National-American 
Wholesale Lumber Association, at Atlantic City 
on March 18-19. 

After routine business matters had been dis- 
posed of and officers for the ensuing year elected, 
the club and its guests sat down to a most en 
joyable hanquet, which was enlived by jazzy 
music and clever entertainers supplied by the 
B. F. Keith theater organization. 


esagaaaaanaae 


May Withdraw Wharfage Allowance 


BALTIMORE, Mpb., Feb. 17. The Baltimore 
Wholesale Lumbermen’s Club, which embodies 
in its membership practically all of the score 
or more of recognized wholesalers in the city, 
has undertaken to sound the trade on the ex- 
pediency of withdrawing the ten days of free 
wharfage allowed on all Jumber arriving here 
by steamer and sold to buyers. This expense has 
been for years borne by the sellers as an induce 
ment to their customers, but the suggestion is 
now advanced that such a gratuity is not con 


Dry lum- 


sonant with the best business 
should be discontinued. 

With the view of ascertaining trade senti- 
ment an overture is being circulated with the 
request that the wholesalers designate on the 
return whether they favor the proposal or not. 
This canvass is still in progress and the out- 
come is yet in doubt. Some of the dealers ap- 
proached maintain a non-committal attitude. 
Just what the outcome of the movement will be, 
therefore, remains in doubt. 

It is estimated that of the stocks of lumber 
arriving here by water about one-fourth to one- 
fifth come by steamer. In other words, of the 
approximately 70,000,000 to 80,000,000 feet of 
lumber received, the steamers bring 18,000,000 
to 20,000,000 feet in the course of a year, or 
approximately 1,500,000 feet a month. The 
change, therefore, would make considerable dif- 
ference to the wholesalers as well as to the 
buyers. 


practice and 


For Red Cedar, When Best 

PORTLAND, OrE., Feb. 14.—Ralph E. Forbes, 
traveling representative of the Red Cedar Lum- 
ber Manufacturers’ Association, of Seattle, 
Wash., was in Portland during the week and at 
the weekly luncheon of the Portland Lumber- 
men’s Club explained his mission, that of going 
among the architects, contractors and builders 
and ealling to their attention the many virtues 
of red cedar lumber for many purposes. ‘‘ We 
do not attempt to tell anyone to buy red cedar 
lumber when other lumber fills the bill as well,’’ 
he explained, ‘‘but we do like to have people 
use red cedar when it gives them better service, 
and we know that in many instances it does.’’ 
Atttention especially is called to the suitability 
of this wood for siding and window sash, for 
which purposes it was used almost exclusively 
in this part of the country till quite recently. 
He said the greater cost would be more than 
over-balanced in durability and general satis- 
faction. 


To Install More Internal-Fan Kilns 


PORTLAND, ORE., Feb. 14.—As a direct result 
of the trial runs of the internal-fan type of dry 
kiln, an idea originated at the Forest Products 
Laboratory, Madison, Wis., the Boise Payette 
Lumber Co. has decided to install twenty-three 
additional units. The trials were made at the 
plant at Emmet, Idaho, under the personal di- 
rection and supervision of Albert Hermann, in 
charge of the lumber seasoning department of 
the Western Pine Manufacturers’ Association, 
with headquarters in Portland. 

Mr. Hermann’s department has just begun a 
study of the prevention of brown stain in the 
kiln drying pine. This study is being carried 
on at the Barber (Idaho) plant of the Boise 
Payette Lumber Co. 


Another Cross-Word Puzzle 


A recent advertising stunt of the: Indiana 
Flooring Co., New York City, serves to empha- 
size the already quite well established fact that 
there are an astonishing number of cross-word 
puzzle ‘‘bugs’’ in these good old United States. 
The company named recently put on a contest 
based on solution of a cross-word puzzle fea- 
turing the firm’s name. The puzzle, printed 
on envelope size blotters, was sent to a mailing 


list of 18,000 names. Several thousand solu- 
tions were received, but less than 100 were 
correct. Prizes were awarded for the first 25 


correct answers received by a specified date. 
After the prizes were awarded, the correct solu- 
tion was sent out on another blotter to the 
entire mailing list. 
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' Books for Lumbermen 


Practical Textbook on Building and Loan 


As the result of a movement initiated by a 
lumberman and with the aid of funds largely 
subscribed by lumbermen, a practical and com- 
prehensive textbook on building and loan asso 
ciations has been prepared and is now in press, 
soon to be ready for distribution. The title of 
the work is ‘‘ Elements of the Modern Building 
and Loan Association.’’ Copies of the work 
are not yet available for review, but a prospectus 
indicates its character. The book is divided into 
seven parts, devoted to the following subjects: 
Nature of the Building and Loan Association ; 
Planning the Building and Loan Association ; 
Conducting and Developing the Business; Karn 
ings and Their Distribution; Regulations and 
Laws; The Association as a Builder of National 
Thrift and Home Ownership; Coodperation as 
the Basis of Expansion. 

This textbook is designed for the use of build 
ing and loan men who wish to become more efli- 
cient in their chosen work. In it have been 
brought together the more important practices 
in all sections of the country, presented in a 
concise fashion, so that principles involved and 
methods used may be readily understood. In 
the text are made clear the differeaces between 
the various plans of building and loan in use, 
covering appraisals, accountings, and other 
every-day problems of management. The vari 
ous kinds of shares, such as instalment or run 
ning, prepaid, full-paid, guarantee, permanent, 
juvenile, contingent-reserve stock ete. are de- 
scribed and the advantages and disadvantages of 
each are indicated. Methods of operating each 
plan, how to account for receipts and disburse- 
ments and how to divide profits are explained. 
Reasons for using various dividend plans, de 
veloping a contingent reserve fund ete. are given, 
and the entire field is covered; this being the 
first book to bring the whole subject forward at 
once in a skillful, scientific and interesting way. 

The authors of the work are Horace F. Clark, 
Ph.D., associate professor of engineering eco- 
nomics, Iowa State College (formerly with the 
University of Wisconsin), a teacher of finanee 
in the universities, and active in building and 
loan association work since 1911. His collabo- 
rator is Frank A. Chase, educational director of 
the American Savings, Building & Loan Insti- 
tute, of Kansas City, Mo., and a building and 
loan man for thirty years. The book is edited by 
Dr. Richard T. Ely, professor of economies in 
the University of Wisconsin. 

Lumbermen will be especially interested in 
this work, because the building and loan asso- 
ciation is the most potent agency known in pro- 
moting home building, and home ownership. 
They have a special interest in the work also, 
because it is the result of work initiated by the 
late James R. Moorehead, lumberman, founder 
of the American Savings, Building & Loan In- 
stitute, of Kansas City. Money for carrying on 
the work of that organization, as well as for 
publishing this book was largely contributed by 
lumbermen through the National Lumber Man- 
ufacturers’ Association, the Southern Pine Asso- 
ciation, the Northeastern Retail Lumbermen’s 
Association, the Southwestern Lumbermen’s As- 


sociation, the National-Ameriecan Wholesale 
Lumber Association, and Hoo-Hoo. In addi- 


tion, however, contributions have been made by 
the Building & Loan League and by individual 
associations and executives. 

This textbook will satisfy the requirements of 
the best colleges and universities, and will be 
suitable for use in schools of commerce and in 
general courses of study in the many institutes 
of the Y. M. C. A. and the National Association 
of Real Estate Boards. It provides also a basis 
for the work of local chapters of the Kansas City 
institute for both residence and correspondence 
instruction. The book, however, is more than 
merely a textbook for schools, for its direct use 
in meeting local problems will be of utmost value 
to officers and directors of building and loan as- 
sociations and especially to retail lumbermer. 
During the last two years while the work of 


preparing this book has been going on, Mr. 
Chase, general manager of the American Savings 
Building & Loan Institute, has been unable to 
give as much attention as he would like to the 
organization of building and loan associations. 
However, now that the’ textbook is in press, it 
will be the aim of the institute to make Mr. 
Chase’s services available to the greatest possible 
extent wherever organizations are to be formed 
or rejuvenated. Information regarding appoint- 
ments and terms may be obtained directly from 
the institute upon request. When ready for dis- 
tribution, copies of ‘‘Elements of the Modern 
Building and Loan Association’’ will be sup- 
plied by the AMERICAN LUMBERMAN at the estab- 
lished price, $3.50 each postpaid. 


Book of Paul Bunyan Stories 


Paul Bunyan, as the world’s greatest logger, 
is known to all lumbermen, and the stories of 
-aul’s doings are classic lumber lore. From 
time to time many of the Paul Bunyan stories 
have got into print, but generally they have 
gained circulation merely by oral repetition, 
with variations proportionate to the skill of the 
narrators. Paul began his operations pretty 
early, probably in Maine, or it may have been 
in Pennsylvania or Michigan, and he has 
followed the industry as it has moved across the 
continent; so that he has set a high mark in 
logging accomplishments in all the great lumber- 
ing regions; that is, Paul and his blue ox, Babe. 
In view of the large part that Paul has taken 
in the lumber development of the United States 
it seems that his history has been shamefully 
neglected, perhaps because it was thought that 
nobody but lumbermen would be interested in 
his doings. Be that as it may, Paul has at 
last been put into a book, and it is no longer 


Coast Plants Want 


SEATTLE, WASH., Feb. 14.—After an absence 
of about a year, 8S. R. Wickes, sales manager of 
Wickes Bros. and the Wickes Boiler Co., of 
Saginaw, Mich., has returned to Seattle to 
make a tour of fir territory. During the last 
week Mr. Wickes, accompanied by M. D. Haire, 
manager of the Coast offices with headquarters 
in the Henry Building, has covered considerable 
ground, and has received very definite impres- 
sions as to the advance now being made by the 
Pacific Northwest. He says: 


One feature decidedly noticeable to me is the 
change on the outskirts of the cities and towns, 
rather than in the downtown districts. A special 
development out here is that manufacturing enter 
prises are asking for quality machinery, in sharp 
contrast with their practice a few years ago when 
anything would pass muster, provided the price 
was low enough. But today the Pacific North- 
west is a marketing field for high-priced equip- 
ment. We have noticed it in the boiler business. 
Not many years ago, any kind of a boiler was 
good enough for a sawmill, while today we notice 
a gratifying demand for tubular boilers. There 
no question in my mind that as a direct result 
of this change toward quality products, the entire 
acific Northwest will advance at a more rapid 
pace than ever before. 

The Wickes organization has always had con- 
fidence that this region would grow. If we had 
not felt that way about it, certainly we would 
not have established Coast headquarters here eigh- 
teen years ago, with Mr. Haire in charge. We 
are not hiding the fact that for the first five years 
of that interval, the Coast offices did not so much 
as pay rent; but our policy appears in this re- 
spect, that all through the eighteen years ‘‘Doc”’ 
has been building up acquaintanceship and paving 
the way for our quality products. He has faced 
out many discouragements. The main point is 
that with the market ripe for quality products, 
our office here is on the ground floor. We feel 
that the next five years will pay for the pioneer 
efforts of our representative during the last eigh- 
teen years. The basis is good will; and then it 
is a long, hard pull, which a manufacturer can not 
afford to make unless the output is a quality prod- 
uct. Every sale you make brings in another sale. 


necessary to go to a remote logging camp to 
learn about this wonderful woodsman. 

Of course nobody could have done what Pay) 
did without being deadly in earnest, and yet 
there is lots of humor in the stories that aro 
told about his logging. For example that time 
he logged on Round River, when the raft passeq 
Paul’s headquarters camp three times in gue. 
cession, and he had to use sourdough to get the 
logs over into a lake that had an outlet. It may 
seem queer, since it is never taught in schoo} 
histories, but Paul logged off North Dakota to 
make a place for Swedish immigrants; at least 
that is the way the story has come down. And 
it was in Minnesota that he had the log falling 
saw a half mile or more long, that required a 
gang of 200 filers to keep it sharp. Bahe also 
was some ox, for Paul often hitched him on to 4 
whole section of timber and hauled it into camp 
at once. 

Lumbermen know many of Paul’s exploits 
from hearing them in camp, from reading them 
in the AMERICAN LUMBERMAN and from a book 
published by the Red River Lumber Co., as well 
as from the advertising of this last named con 
cern. A new book, however, giving an authentic 
history of Paul and his doings has been written 
by Esther Shephard, who has caught the spirit 
of the woods and logging camp and who writes 
as if she certainly must have known Paul, him- 
self, personally. This book contains 235 pages 
and it covers Paul’s history pretty completely, 
giving accounts of practically all the exploits 
that have made him famous throughout lumber- 
dom. Nobody who has heard a Paul Bunyan 
story got tired of it, but only wished it was 
longer or that another immediately followed. 
In Miss Shephard’s book the stories are strung 
together in true story teller’s fashion, so that 
every reader must come to admire Paul and 
Babe, learning to know them under all the cir- 
cumstances under which logging is carried on. 
““Paul Bunyan,’’ this new book, is supplied by 
the AMERICAN LUMBERMAN at the publisher’s 
price, $2.50 a copy postpaid. 


Quality Machinery 


We have been in business many years, 
figure to stay in many years lounger. 
Says Business Is Developing Right Along 

Another thing that shows here in our relations 
to the lumber business is that we are receiving 
probably ten times as many inquiries as we did 
at this time last year. The volume of actual 
business and prospective business is very much 
larger. It isn’t because the business was not 
here then, but because the manufacturers are be- 
ginning to see it. Business is developing right 
along. The hardest part of the work, in this 
shifting process from the old method to the new, 
has been done in the matter of finances. Formerly, 
it was strictly a question of price, which is the 
normal condition of a new country, but now it is 
mainly a question of quality—and that is why I 
say that this part of the world is on the eve 
of a tremendous forward movement. Once the 
ball is moving, it goes fast. The hard push is in 
getting started—and this country is started. 

During our eighteen years in this field, we feel 
that Mr. Haire has grown right up with the 
country, and that confidence in the Wickes organi- 
zation has been well established. It is a part of 
our policy to become thoroughly identified with 
the community, and having that point in mind we 
have taken out a membership in the Seattle Cham- 
ber of Commerce. We buy quite a considerable 
quantity of our material here, because we feel 
that when we book orders here for our own prod- 
ucts we ought to put money back into the country 
so far as we can consistently do so. In other 
words, we are not trying to skim the cream, but 
are showing our willingness to help, wherever we 
ean. This is our way of expressing appreciation 
of business and good will. 

Mr. Wickes and Mr. Haire were at Walsetz, 
Ore., a few, days ago, and entered an order for 
the Cobbs & Mitchell Co. for one of the big 
self-contained Wickes gangs, Pacific coast type. 
This machine will be delivered in about sixty 
days, and will embody all the latest improve- 
ments, gained from a close study of the pecu- 
liar requirements of the west Coast field. 

Wickes Bros. and the Wickes Boiler Co. have 
a representative in Siberia, with head office at 
Harbin, Manchuria, in charge of Vladimir 
Torisch. 
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Florida Millmen Discuss-Costs—Will Issue Plan Book 


JACKSONVILLE, FLA., Feb. 16.—The largest 
and best attended meeting in its history was 
held here Feb. 12 by the Florida Lumber & 
Millwork Association at the Hotel Seminole, 149 
being present. 

President J. P. Williams, of Orlando, Fla., 
opened the meeting with an address reviewing 
the past activities of the association. He de- 
elared that the strength of the association lies 
in the strength of its individual districts, and it 
js hoped that within a short time they will be 
100 percent organized. He stressed the im- 
portance of installing the association’s cost 
system in every plant in the State, declaring 
that when this is done much of the so called 
unfair competition through lack of proper 
knowledge of costs will be eliminated. Mr. 
Williams declared that every district should have 
its credit bureau and should exchange credit 
information, for in that way the retailers and 
millwork men would be saved losses of thou- 
sands of dollars annually in discount money and 
interest charges and thereby put the lumber 
business on a ‘‘ banking business scale.’’ 

J. B. Moore, chief cost accountant for the 
association, reported on the progress of his de- 
partment, explaining in detail the value of a 
good cost accounting system to every yard and 
millwork plant. He urged the members to 
departmentize their business. Each department, 
he said, should be a separate business in itself, 
and records should be kept accurately so that 
at any time it could be ascertained whether 
money was being made on any or all. ‘‘The 
actual separating into departments, however,’’ 
he declared, ‘‘is not sufficient. You have got 
to go further. Lumber should be separated 
into at least twelve or fifteen parts; that is, as 
to quality and grade. Your building materia! 
should be separated likewise, and every other 
department the same way.’’ He stressed, fur- 
ther, the advantages of keeping a perpetual in 
ventory which would prove valuable in case of 
fire. 

The advantages of a cost system, Mr. Moore 


Shows Interior 


(Continued from page 49) 

all the employees were enlisted in some way 
or other in the preparation of the rooms, both 
that their special knowledge might be used and 
that their interest migh be aroused. This room 
is lighted with ceiling and side lights of bronze. 
Switches have been installed throughout the 
suite as they would be in a home. 

The dining room is done in white and has a 
pure Colonial effect. By care and skill of place- 
ment a number of features are shown in this 
room without spoiling its unified effect. Two 
corner cupboards have been installed, and in 
addition there is a wall china cabinet. The man- 
tel is a stock design copied from a lovely old 
Colonial fireplace in New England. The Curtis 
people have found that it is especially important 
to display the finished article in selling these 
corner cupboards and china cabinets. People 
simply do not get the effect of these things in 
looking at a picture. Two minutes of looking 
’t the actual article in place and finished up is 
worth more in producing a sale than hours of 
explanation. 

Opening from the dining room is the little 
aleove where the dressing table, mentioned be- 
fore, has been installed. Like the other fea- 
tures shown, this is made with the precision of 
the finest furniture. 

Wealth of Detail in Kitchen 

In the kitchen is a wealth of detail, such as 
wall cabinets, sink units, a linen storage closet, 
« work table and an ironing board that fold 
up into wall cabinets, a dining alcove and so 
on. Advantage has been taken of the window 
‘penings to make a double display. On the 
inside are casement windows, and on the out- 
side are double-hung windows. One very inter- 
esting little problem confronted the decorators 


declared, would be to put each company on a 
basis so that at all times its owners would know 
how it stood. It would also present a com- 
parison between present and past performances, 
and would give reliable figures as to the cost of 
the articles that are to be sold, thus eliminating 
guesswork and minimizing the possibility of 
loss. 

H. C. Berckes, secre- 
tury-manager of the 
Southern Pine Associa- 
tion, who was scheduled 
to speak on ‘‘Our Ex- 
perience with Plan 
Books,’’ was unable to 
Le present, and King H. 








J. P. WILLIAMS, 
Orlando, Fla. ; 
President 





Pullen, advertising man- 


ager for that associa- 
tion, ably substituted. 
He told very fully of 


the work of his associa- 
tion in preparing differ- 
a ent plan books, offering 

the Florida association 
the benefit of his experience in preparing its 
plan book. Following Mr. Pullen’s remarks, 
considerable discussion ensued regarding the 
plan book to be gotten out by the association. 
Several resolutions were offered, but the matter 
was finally referred to the board of directors to 
be taken up further at the May meeting. 


The directors of the different regions then 
made reports on conditions in their territory, 
all of which were extremely satisfactory. 

Charles 8S. Marsh, of Chicago, representing the 
Red Cedar Shingle Bureau, gave a very inter 
esting talk on the need for legislation in Florida 














in finishing the kitchen. The woodwork is white, 
and in order to make this woodwork stand out 
it was decided to tint the walls a cream color. 
But at the first trial too much orange got into 
the paint, and a person coming into the room 
saw nothing but yellow walls. His eye did 
catch the woodwork at all. A second trial 
subdued it to a pale cream, and now the walls 
simply fade out, leaving the woodwork the 
okyec{ that instantly catches the eye. The com- 
pany finds thet these various kitchen units make 
excellent avenues for starting a sale. They have 
been worked out with such care to the last detail 
that they virtually sell themselves. Footroom 
under working cabinets, drawers dovetailed 
front and back and that move in and out at a 
touch, strength where strength is needed, work- 
ing devices that really work and that are built 
for years of untroubling service; these things 
catch the eye and enlist the support of the 
housewife. 

The May Lumber Co. has long been a shrewd 
advertiser. One of its advertising features that 
has Lecome familiar to Pittsburgh through many 
years of use is ‘‘Mr. I. M. Goodwood,’’ a little 
man built of wood. This man or his picture has 
adorned the advertising of the company for so 
long that people often call up the office, so it is 
said, and ask if they may speak to him. 

If Mr. Kennedy and Mr. Williams are anxious 
to have their employees interested in the dis- 
play rooms, they are merely wanting the helpers 
to have the same feeling that the managers 
already have. Although the rooms have been 
in actual use but a comparatively short time 
they have already demonstrated the soundness 
of the thought that brought them into existence. 
Seeing is still believing; and it is particularly 
important to show these actual articles to peo- 
ple whose imaginations are not equal to the 


that will not act to prevent lumber being used 
for construction purposes. 

J. B. Wand, secretary-treasurer, submitted a 
report of the activities of his office during the 
last quarter, which showed the association to be 
in very good financial condition. He stressed 
particularly the work of the employment de- 
partment, introducing Mrs. Woodbery, the new 
assistant secretary, who is giving her full time 
to association work and particularly to the 
employment department. Mr. Wand made a 
strong plea for increasing the membership roster 
of the association. 

W. M. McCrory, in charge of the association’s 
insurance department, gave some valuable in- 
formation on rates on millwork plants and small 
yards, and stressed particularly the features that 
are desirable in the location of millwork plants, 
boiler houses, construction of the dry kiln, the 
advantages of a clean interior, water buckets 
and watchman service, and other things which 
combine to increase or decrease the rate of in- 
surance. He discussed the workmen’s compen- 
sation act, and declared that the association did 
not want Florida to go into the insurance busi- 
ness. At the conclusion of Mr. MeCrory’s ad- 
dress, there was discussion on numerous points, 
and he was asked many questions. 

J. S. Farish, traffic manager of the Georgia- 
Florida Saw Mill Association, spoke of the em- 
bargo situation at Miami, which he declared 
was very acute. He also discussed the high de- 
murrage rates which now apply on interstate 
business, but declared he did not deem it advisa- 
ble to carry the matter to the railroad com- 
mission at this time for various reasons. 

One of the most important matters decided 
upon at this meeting was the name typical of 
Florida construction, the name ‘‘ Florida Casa’’ 
being chosen. Casa is Spanish for house, and 
the type of architecture which predominates in 

Florida is Spanish. The association will get 
out a plan book in the near future with the title 
‘<Florida Casas’’ across the front, whieh it is 
believed will give the State wide publicity. 


Woodwork in Real Home Setting 


task of building an accurate mental picture 
from descriptions and photographs. The May 
Lumber Co. is not only proud of its display 
but is also convinced it is one of their very best 
advertising and selling investments. 


Buys Timber Stock of Hunter Estate 


Troy, N. Y., Feb. 16—Bayer & MceConihe 
Co., of this city, has recently announced the pur- 
chase by it of the entire stock of timbers of 
the Dexter Hunter Estate, Albany, and will 
remove the timber to the storage yards of the 
company in this city. Bayer & MecConihe Co. is 
one of the largest longleaf yellow pine distribu- 
ting yards in the eastern States, and is well able 
to take care of yellow pine timber business in 
the capitol district. 


Planing Mill Destroyed by Fire 


MINNEAPOLIS, MINN., Feb. 17.—Fire de- 
stroyed the planing mill of the Crookston Lum- 
ber Co., at Bemidji, Minn., last Thursday. Com- 
pany officials in Minneapolis placed the loss at 
more than $50,000. The fire is the second in 
four months. Nov. 8, 1924, a fire destroyed 
lumber and mill property with an estimated 
damage of $750,000. The latest fire is believed 
to have started under one of the planing ma- 
chines. 

Officers of the Shevlin, Carpenter & Clarke 
Co., which owns the Crookston Lumber Co., said 
a temporary planing mill would be built at once 
at a cost of $20,000 to finish the present run 
from the plant but that, after 1925, the opera- 
tions at the plant would be discontinued. 
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Bureau of Standards Report 

The forthcoming report of the bureau of 
standards on the results of the tests which have 
been going on for some time in connection with 
stucco construction will state no general con- 
clusions but set forth the facts concerning re- 
sults of tests on different kinds of panels. There 
was a disposition to formulate certain conclu 
sions, starting off with the statement that the 
omission of wood sheathing is desirable and is 
to be recommended. Wilson Compton, secretary- 
manager of the National Lumber Manufactur- 
ers’ Association, W. F. Shaw and Dudley F. 
Holtman, of that association, held a conference 
with Assistant Secretary of Commerce Drake, 
Dr. George K. Burgess, director of the bureau 
of standards, and F. A. Hitchcock, who directed 
the stucco tests, at which it was determined that 
the proposed conclusions exceeded the premises 
and it would be better to stick to a simple state- 
ment of the facts. 

Committee C-3 on treatment of concrete sur- 
faces, American Conerete Institute, at its forth 
coming meetings in Chicago will discuss the mat- 
ter in detail. The proposed report, presumably 
anticipating the conclusions of the bureau of 
standards, contains substantially the same con- 
clusion on wood sheathing, stating that ‘‘evi- 
dence is that sheathing sets up strains in the 
overlying stucco which may cause cracking.’’ 
Mr. Holtman is a member of this committee, and 
in reply to a general request sent out by Chair- 
man J. C, Pearson for suggestions concerning 
the proposed committee report, pointed out that 
in view of the conference above referred to at 
the Department otf Commerce it would he inap 
propriate for the Institute committee to go on 
record on the matter of wood sheathing versus 
plastered construction. For this reason also, 
Mr. Holtman stated that he objected to all ref 
erence to the relative merits of the two types 
contained in this year’s committee report. 

This situation again emphasizes the impor- 
tance to the lumber industry of having technical 
representatives of the National Lumber Manu- 
facturers’ Association actively coéperating with 
other organizations and committees which touch 
the construction industry. 


Lectures on Japanese Forestry 

Thursday evening Chester J. Hogue, of 
West Coast Forest Products Bureau, delivered 
an illustrated Jecture in the auditorium of the 
Department of the Interior on Japanese forestry 
and lumbering and west Coast logging and lum- 
bering. The lecture was given under the auspices 
of the Washington section of the Society of 
American Foresters. 

Mr. Hogue spent two months in Japan mak- 
ing «a careful study of the uses of lumber and 
the reasons why certain sizes and grades are re 
quired ‘by Japanese buyers. This study was 
made and the pictures are being shown under the 
auspices of the Douglas Fir Exploitation & Ex- 
port Co. He had the cooperation of the Jap- 
anese Government and secured pictures of vari- 
ous forest types grown in Japan, including pine, 
red cedar and white cedar. 


the 


visited was under the jurisdiction of the Jap- 
anese Forest Service, one under the Imperial 
Household and a third under the forestry de- 


partment of a large Japanese company. The 
forest pictures give some idea of the very great 
activity in reforestation in Japan. They show 
how forest areas are handled and how thinning 
is carried on. Various logging scenes are like 
wise shown and give a clear idea of the charac 
ter of native timber products in Japan and the 
manner in which they are made available. 

Mr. Hogue also showed a series of pictures 
giving a comparison of conditions before and 
after the earthquake in Tokio and Yokohama. 
These pictures show the vast extent of recon- 
struction and are of particular interest as de- 
picting the manner in which Douglas fir and 
hemlock purchased in Washington, Oregon and 
British Columbia are used by Japanese. Jap- 


One of the forests: 


unese artisans are shown sawing up big squares 
on the job, a common custom in Japan. Other 
pictures illustrated the use that is made of baby 
squares and cedar, which make up a large part 
of Japan’s purchases. 


Bam amaama mms 


Value of Manufactured Products 


The Department of Commerce announces that 
according to a summarization of data collected 
in the biennial census of 1923, the total value of 
products (at factory prices) of manufacturing 
establishments in the’United States in that year 
aggregated $60,481,135,000. This represents an 
increase of 38.5 percent as compared with $43,- 
653,285,000 in 1921, but is 2.5 percent below the 
corresponding total for 1919, which was $62,- 
041,795,000. 


House Bill on Forest Lands Passed 

The House of Representatives has passed a 
bill authorizing the exchange of forest lands 
for privately owned Jands in regions of the 
Appalachian and White Mountains set aside for 
the protection of the watersheds of navigable 
streams when such exchanges are deemed de- 
sirable by the Federal authorities. 


(Sana gBeEaEekAaeaee 


Plans for American Forest Week 

The American Forest Week organization, pre- 
sided over by former Gov. Frank O. Lowden, of 
Illinois, will make eve ry possible effort to pro- 
mote interest in the forests from all angles 
during the week April 27 to May 3. 

Five vice chairmen have been chosen. They 
are Mrs. John Dickinson Sherman, of Colorado, 
president of the General Federation of Women’s 
Clubs; Frank G. Wisner, Mississippi, president 
of the National Lumber Manufacturers’ Asso- 
ciation; Will Dilg, Chicago, president of the 
Izaak Walton League; William B. Greeley, chief 
of the United States Forest Service, and George 
D. Pratt, New York, president of the American 
Forestry Association. 

Headquarters for the committee will be in 
Washington, with Hdgar P. Allen as director in 
charge, and Miller Hamilton, Forest Service, as 
secretary. 

A general committee of about one hundred 
representatives of as many national societies 
and associations is being organized to carry on 
an active campaign in the interest of all phe ases 
of forestry and wood utilization during the week 
set apart for that purpose. Through the organ- 
izations represented on the general committee 
it is expected that every comunity in the coun- 
try will be greatly stirred to a deeper appre- 
ciation of the magnitude and urgency of the 
nation’s forest “problems, such as protection 
from fire and destructive taxation, reforestation, 
extension of forest areas, utilization of the for- 
ests for recreational and industrial purposes, 
and the creation of conditions promotive of 
rather than deterrent to forest maintenance. 

In accepting the permanent chairmanship of 
the organization, Gov. Lowden explained that 
public interest in forest restoration and_ pro- 
tection has now become so general and insistent 
that it is necessary to broaden the designation 
of what has heretofore been known as Forest 
Protection Week. The interest of the people 
in the forests, he added, is far more than that 
of protecting them from fires, fundamental as 
such protection is. This interest now is that 
of national welfare, resting on the indispensa- 
bility of wood in industry and commerce, and 
the importance of forests in stream control, ir- 
rigation, general agriculture, prevention of ero- 
sion, recreation and climatic effects. 

Viewed in this light, he said, American Forest 
Week has an appeal in the treeless regions as 
well as in the forest country, and the changes 
in publie policy that must be made if the for- 
ests are to be perpetuated must proceed from 
a universally formed public opinion. 

Goy. Lowden also pointed out that now that 
economic changes are beginning to make forest 
perpetuation profitable and therefore possible 


to pivate owners, a public movement in the 
interésts of forestry has become practicable, 
Such a movement is necessary to formulate 
and apply a great, latent public opinion in fayop 
of further extension of public forests, both ng. 
tional and state. 

‘*What is beginning now should have started 
twenty-five years ago,’’ said the governor, ‘* byt 
happily our forest reserves are such that the 
immediate adoption of constructive forestry 
policies will go far toward restoring our forests 
and bridging. the interval of a scarcity of for. 
est products.’’ 

(SEB BEaEaas 
To Confer on Lumber Standards 

On Thursday of this week Dudley F. Holtman, 
of the National Lumber Manufacturers’ Associa- 
tion, will discuss with W. F. Kiesel, chairman 
of the committee on car construction of the 
American Railway Association, the advisability 
of adopting the American Lumber Standards by 
the mechanical division of that association. The 
American Railway Association lumber stand- 
ards for car construction, particularly sizes, do 
not conform with the standards recently adopted 
by the lumber industry. It was proposed some 
time ago that a meeting of representatives or 
the American Railway Association engineers be 
held in Chicago at the time of the forthcoming 
meetings of the Central Committee on Lumber 
Standards and its associated committees, but 
this was later postponed at the suggestion of 
President Aishton of the American Railway 
Association. Mr. Holtman desires to ascertain 
what is the simplest procedure in order to get 
this matter properly before the American Rail- 
way Association, whether in a general meeting, 
through committees or otherwise. 


Simplified Practice Progress 


In a report to Secretary of Commerce Hoover 
covering the last quarter of 1924, R. M. Hudson, 
chief of the division of simplified practice, states 
that increased momentum was attained toward 
squeezing the waste out of industry in that three- 
month period. The close of the year, he adds, 
saw the final steps being taken in «a dozen Amer- 
ican industries for the application of the weed- 
ing-out process which will reduce the varieties, 
sizes or models of hundreds of commodities in 
every day use. At present this action is effec- 
tive in twenty American industries, affecting 
many fields of activity, though to a larger degree 
in the building and construction group than any 
other, he states. 

@aeaeaeaaaaaaar 
Activities of Patent Office 

Total receipts for the United States Patent 
—" for the calendar year 1924 were $3,176, 

322, the largest in the history of this Govern- 
an agency, according to a report transmitted 
to Congress by Secretary of the Interior Work. 
The report points out that the Patent Office in 
its examination work is gaining at the rate of 

2,000 applications a month and reduced the 
number of applications awaiting official action 
by almost 12,000 during the year. 


Senate Passes School Building Bill 

After three years of investigation by com- 
mittees of the Senate and House, the Senate this 
week passed in five minutes without a record 
vote a bill authorizing a five year school build: 
ing program for the National capital to cost “4 
proximately $19,000,000. A similar bill is pend- 
ing in the House, where a move will be made to 
substitute the Senate measure in order to ex- 
pedite this very necessary legislation. The 
schools of the District of Columbia have long 
been inadequate to meet the needs of a con- 
stantly increasing population. Some buildings 
no longer suitable for school purposes will be 
abandoned as the building program progresses. 
While the bill carries no appropriation, the au- 
thorization brings the matter automatically be- 
fore the bureau of the budget for adequate con- 
sideration. 


CR ARERR ARAEAaAaAAA 
THE SHIPPING BoarD announces the sale of 
the cargo steamer M. J. Scanlon, 8,597 dead- 
weight tons and 5,602 gross tons, to the Ham- 
mond Lumber Co., of San Francisco, Calif. 
The consideration was $97,500. 
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LUMBER TRANSPORTATION. 








Pamphlet on Freight Forwarding 


The value of freight forwarders’ services to 
inland shippers in routing goods to customers 
in foreign countries is emphasized in a pam- 
phlet published by the Department of Com- 
meree under the caption ‘‘ Freight Forwarding 
in the United States and Abroad.’’ This pam- 
phlet is technically known as Trade Information 
Bulletin No. 310. It points out that emphasis 
upon the selling end of foreign trade should 
not lead to overlooking the importance of ex- 
pert knowledge of transportation essentials if 
goods are to be delivered safely and cheaply to 
the overseas customer. It was prepared by E. 
§. Gregg, chief of the transportation division, 
with the assistance of reports from the depart- 
ment’s representatives in the several countries 
reviewed. Copies can be had upon application 
to the Department of Commerce or its branch 
offices throughout the country. 


Interstate Commerce Decisions 

WASHINGTON, D. C., Feb. 16.—Division 2 of the 
Interstate Commerce Commission has denied, ef- 
fective June 7, Fourth Section Application No. 
4900, filed by the St. Louis Southwestern Railway 
Co. Authority was sought to continue to main- 
tain rates on lumber from points in Illinois and 
Missouri to destinations in Missouri, as named in 
St. Louis Southwestern tariff I. C. C. No. 2990, 
without observing the long-and-short-haul pro- 
vision of the Fourth Seetion of the interstate 
commerce act. Division 2 denied the application 
after hearing and full investigation. 

Fourth Section Order No. 9096, issued by Di 
vision 2, in response to Application No. 243 filed 
by the- Texas & Pacific Railway Co. for itself and 
on behalf of other carriers, authorizes the railroads 
concerned to establish and maintain rates on lum 
her and related articles from New Orleans and 
Harvey, La., to Cairo, Thebes, East St. Louis, I.. 
Padueah, Ky., Indianapolis, Chicago and related 
points, via Alexandria or Ferriday, La., and the 
Missouri Pacific, the same as contemporaneously 
maintained over lines operating east of the Missis- 
sippi River, between the same points, and to main- 
tain higher rates from intermediate points. Pres 
ent rates from intermediate points may not be in- 
creased except as may hereafter be authorized by 
the commission and in no instance may exceed 
the lowest combination. All other and further re- 
lief sought in the application is denied, effective 
July 1. 


Status of Howell-Barkley Bill 


WASHINGTON, D. C., Feb. 17.—Representative 
Barkley (Democrat-Kentucky), co-author of the 
Howell-Barkley bill to abolish the Railroad Labor 
Board created by the Transportation Act, an- 
nounced in the House that the figbt for this legis- 
lation has been definitely abandoned for this ses- 
sion. He added, however, that a determined fight 
will be waged in the Sixty-ninth Congress for the 
passage of a bill that will eliminate what he 
termed the glaring inequalities of the Transporta- 
tion Act, some features of which have long been 
a bone of contention. 


*,@¢ 
Petitions Filed with Commission 

WASHINGTON, D. C., Feb. 9.—The Ward Manu- 
facturing Co., of Ft. Smith, Ark., has filed with the 
Interstate Commerce Commission a petition urg- 
Ing that Docket No. 12,887—National Veneer & 
Panel Manufacturers’ Association, et al., vs. Aber- 
deen & Rockfish Railroad Co., et al.—be reopened 
for further argument and that the company be 
permitted to intervene. The petition likewise asks 
for a modification of the commission’s order. Fur- 
ther argument is desired on the question as to 
Whether built-up wood and veneer made from 
woods of value should, under the terms of tne 
commission’s decision in Lumber Investigation, 52 
be e. 598, take rates 15 percent higher than 
common Jumber or rates 15 percent higher than 
tates on lumber of the same species. 

“In other words,” states the petition, “it is 
the desire of your petitioner to have the com- 
mission definitely declare what it means by the 
term ‘lumber rate’ as the basis.” 

The Singer Manufacturing Co., intervener in 
Docket No. 12,887, has filed with the commission 
objections to the granting of the petition of the 
Ward Manufacturing Co. asking that the proceed- 
ng be reopened and that the Ward company be 
permitted to intervene. It is pointed out by the 


Singer company that the case was prepared and 
heard at considerable timre and expense and that 
there is no reason for granting reargument on a 
minor point involving the interpretation of a par- 
ticular tariff. Another contention advanced is 
that it is not the practice of the commission to 
permit intervention in a proceeding already closed. 


Pullman Surcharge Decision 

WASHINGTON, D. C., Feb. 17.—Mueb concern is 
expressed over the decision of the Interstate Com- 
merce Commission holding that the Pullman sur- 
charge now exacted of the traveling public is justi- 
fied under existing conditions, especially in view 
of the probability that Congress will eliminate this 
device by direct legisiation. 

Some well wishers of the commission feel that 
the decision was a blunder, and that it would have 


been far better to have held the surcharge un- 
justified and announced at the same time that 
an investigation would be held to determine 


whether passenger and Pullman rates are reason- 
able and just. 

The fear is that if Congress takes the threatened 
action, it will pave the way for similar action 
whenever the notion strikes Capitol Hill. ‘The 
Senate was warned of the dangerous precedent it 
was establishing by adopting this rider. One sena 
tor declared that Congress might as well legislate 
directly to remove $40,000,000 more or less from 
freight rates on farm products. He declared this 
to be the function of the commission, not Congress. 


Says Western Pine Rates Cut 


VORTLAND, ORE., Feb. 14.—R. J. Knott, traflic 
mauager for the Western Pine Manufacturers’ As- 
sociation, stated today that two new lumber tariffs 
have been issued recently, Tariff 28-G, covering 
territory east of Missouri River, effective Feb. 23, 
and Tariff 18-J, covering territory west of the 
Missouri and effective March 17. Some rate re- 
auctions are indicated. 


Oppose Arkansas Railroad Bill 

MEMPHIS, TENN., Feb. 17.—A large number of 
Memphis lumbermen who operate mills in Arkan- 
sas are opposing the passage of Senate bill 230, 
now before the Arkansas legislature, which will 
make common carriers of all logging roads within 
the State that haul freight for hire. J. H. 
Townshend, executive vice president of the Hard- 
wood Manufacturers’ Institute, is aiding the lum- 
ber interests that are fighting the passage of this 
bill, for it would be detrimental not only to the 


lumber interests but to all farmers along the 
rights-of-way, who now use these roads to haul 


their products to the market The logging roads 
would not be permitted to take this freight un- 
less they were classed as common carriers and 
the cost of being common carriers would be too 
great to allow the operation of the roads. 


. . 

Freight Traffic Heaviest for Season 

WASHINGTON, D. C., Feb. 18—Freight traffic 
on the railroads of this country is now the great- 
est ever reported for this season of the year. For 
the week ended Feb. 7, loading of revenue freight 
totaled 928,244 cars. This was not only an in- 
crease of 32,189 cars above the preceding week, 
but also an increase of 22,227 cars over the corre- 
sponding week last year. It also was 78,892 cars 
above the same week two years ago. 

For the first six weeks in 1925, loading of rev- 
enue freight totaled 5,379,237 cars, an increase of 
178,950 or 3.4 percent above the corresponding 
period last year, and 290,506 cars or 5.7 percent 
over the corresponding period in 1923. 

For the week of Feb. 7, increases over the pre- 
ceding week were reported in the loading of mis- 
cellaneous freight, merchandise and less than car- 
load lot freight and also in the loading of grain 
and grain products, coal, forest products and ore. 


Decreases were reported in the loading of live 
stock and coke. 

Forest products loading totaled 77,522 cars, 
1,905 cars above the week before, but 981 cars 


under last year. Compared with the corresponding 
week two years ago, it was an increase of 13,459 
cars. 

Grain and grain products loading amounted to 
48,069 cars, an increase of 178 cars above the week 
before and 1,809 cars above the same week last 
year. It also was 7,203 cars over two years ago. 
In the western districts alone, grain and grain 
products loading totaled 31,711 cars, an increase 





FREE FILM for 
Retail Lumber Dealers 


Many retail lumber dealers saw these pictures 
at their Chicago convention, and expressed a 
wish to show them to friends and trade in their 
home town. We have therefore arranged to 
offer the use of this inter- 
esting film, free of charge, 
to retail lumber dealers in 
our territory, who will ar- 
range to show it. Write ua 
for particulars. 





2,000 Feet Movie'Film 


ox-teams and 
tractors pull massive logs 
out of the woods, in flood 
time, through seas of mud. 
Shows loading on ears, and 
delivery to the sawmill. 
Plain and quarter sawing 
into boards; sliced, sawn, 
or rotary-cut veneers; all 
processes, from felling of 
the tree to stacking of lum- 
ber wonderfully illustrated. 
This film drew crowds in 


Shows how 








Chicago. It’s educational. 
-| Contains no advertising. 
i} First come, first served. 








Better write today. 


1925 Is a Big Building Year 


Every indication shows that 1925 will be a good 
building year, particularly in the smaller towns. 
Many dealers have already anticipated their 
requirements by placing orders for flooring, 
mouldings, trim, ete. 

If you have not bought what you will need, let 
us figure on your specifications for straight or 
mixed cars of 


Oak and Maple Flooring 
Oak and Gum Mould- 
ings, Trim, etc. 


Kiln Dried Oak and Gum 
Lumber, rough or 
dressed 


Tennessee Red Cedar 
Clothes-closet Linings 





Earl Bartholomew 


Local shipments from Chicago warehouse for 
hurry-up orders you may need. Every shipment 
guaranteed; you and your customer satisfied or 
money back. No quibbling. 


Wire our expense for prices, any quantity delivered 
anywhere. 


E. BarTHOLOMew HARDWOOD CO, 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 


2-21-25 
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of 296 cars above the corresponding week last year. 

Coal loading totaled 192,655 cars, an increase of 
316 cars over the preceding week, but 7,090 cars 
under the same week Jast year. Compared with 
the same week two years ago, it was an increase 
of 1,665 cars. 


Carrier Must Comply with Tariff 


WASHINGTON, D. C., Feb. 17.—The Milne Lum- 
ber Co. has filed with the Interstate Commerce 
Commission a motion in opposition to the petition 
of the Cleveland, Cincinnati, Chicago & St. Louis 
Railway Co. and other interested carriers for a 
rehearing in Docket No. 15,408. As complainant 
in the case, the Milne Lumber Co. contends that 
the commission did not err if consideration was 
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WELDON, WILLIAMS & LICK 


The Coupon Makers 


FORT SMITH, ARK. 
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Every Business 


of consequence ought to have proper card representation. 


WIGGINS 
Peerless Patent Book Form Cards 


are used by many of America’s largest card 
users—superiority of engraving and the 
convenience of the book form 
style explains why. 
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CHICAGO 
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LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipment. 
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not given to other shipments, as alleged by de- 
fendants. It is contended that the tariff must be 


complied with by a carrier whether applied to one 
or more shipments, and the fact that other ship- 
ments might be involved is not a factor that can 
be taken into consideration in applying the tariff. 
“The statute and tariff rate is fixed and no one has 
power to change its application for reasons set 
forth by defendants,” it is declared. The defend- 
ants are declared to have had the choice of method 
in presenting their evidence in the case, and that 
the petition for rehearing does not disclose the 
existence of any new evidence. 
—— 0 me a 
Liability for Losses in Transit 

WASHINGTON, D. C., Feb. 17.—The interstate 
commerce committee of the Senate has approved a 
proposed amendment to existing law which would 
make initial carriers responsible to shippers for 
Josses in transit. ; 


Rehearing Granted on Docket 14,960 

WASHINGTON, D. C., Feb. 16.—The Interstate 
Commerce Commission has reopened Docket No. 
14,960—Freehold Lumber Co. vs. Chesapeake & 
Ohio Railway Co., et al. Petitions for rehearing 
were filled by both complainant and defendants. 
The commission will later announce the time and 
place for further hearing. 


Plan Forestry Research Work 

PORTLAND, OrE., Feb. 14.—Plans for all lines 
of research for the coming year were discussed 
at meetings of the regional investigative com- 
mittee of the Federal Forest Service here Tues- 
day, Wednesday and Thursday of last week. 
This committee is composed of about a dozen 
technicians and administrative men from the 
various local departments of the Forest Serv- 
ice. They meet annually to review the accom- 
plishments in research of the last year and de- 
cide what work will be continued or initiated 
the coming year. 

Since last year’s meeting the Pacific North- 
west Forest Experiment Station has been es- 
tablished at Wind River, Wash., making pos- 
sible a considerable expansion in forest studies 
so that the field work of this station was gone 
over with particular care to decide upon the 
projects most in need of immediate study. The 
committee made recommendations for a five- 
year program as well as deciding upon that for 
the coming twelve months. Lines of study for 
the office of forest products and of grazing 
were considered as well as those having to do 
with forest management, forest fire control, tree 
diseases, and insect pests. 

Some of the major studies recommended for 
the coming year, several of them continuing 
projects already under way, are as follows: 

Reproduction of Douglas fir after logging, 
cially to measure effectiveness of seed trees, causes 


for failures, and methods of cutting and slash dis- 
posal which will best assure natural reseeding. 
Methods of brush disposal in yellow pine which 
will be favorable to reforestation, yet reduce the 
fire hazard. 

Slash disposal in Douglas fir considering effect 
of burning and season of burning and intensity of 
fire upon reforestation, reduction in the fire risk 
ete, 


espe- 


Growth of Douglas fir with particular reference 
to predicting future yields. 

Grazing of logged-off Jands in western 
and Washington, particularly the type of 
management that will be economic, reduce 
fire risk, and not impair the reforestation, 

Forest product studies of western hemlock, sev- 
eral of the local hardwoods, of air seasoning of 
Douglas fir, test of telephone poles, statistical 
studies ete. 

Lightning fires on the Cascade range, 
the location of lightning zones 
of such storms. 


The behavior of fires in relation to atmospheric 
conditions, considering winds, local drafts, hu 
midity, time since last rain, 

Classification of the inflammability 
rious types of forest 
rious conditions. 

Continuance of instrumental 
humidity as an index of fire 
in back-tfiring 


Oregon 
range 
the 


especially 
and the prediction 


risks of va- 
and of cut-over land in ya- 


study of relative 
danger and as a help 
and slash burning. 

It is planned to create an advisory board of 
timbermen and others outside the Forest Serv- 
ice, who will advise with the director of the 
experiment station regarding the projects to 
be undertaken, but it has not been possible to 
organize that committee before this forest serv- 
ice regional committee meeting this year. The 


recommendations of the latter are, therefore, 
considered subject to review by the advisory 
board of the industry when it meets. 

As a part of a general plan to improve the 
efficiency of the field men of the United States 
Forest Service in Oregon and W ashington, study 
courses are conducted in the evenings in the 
various ranger stations. The courses, issued by 
the office of District Forester Granger here, 
cover such practical things as management of 
forests, forest fire law enforcement, forest ad. 
ministration, land questions, grazing, road and 
trail engineering, maps and surveys, Govern- 
ment accounting, forest trespass and public re. 
lations. The courses are based on the manual] 
and handbooks of the Forest Service in the 
hands of the field men, and are drawn up with 
the idea of making sure that they are familiar 
with policies and instructions. 


Oak Flooring Specialist for 15 Years 


McMINNVILLE, TENN., Feb. 16.—Soft  tex- 
tured oak flooring mi umufactured from Tennes- 
see mountain oak, famous for its beautiful 


figure, uniform color and wearing qualities, is a 
speci ialty of the McMinnville Manufacturing Co., 
of this city, which has been manufacturing hard- 
MeMinn- 
oak flooring is manufactured on the latest 


wood flooring and interior since 1910. 
ville 














Interior of shed of McMinnville Manufacturing 
Co., McMinnville, Tenn., showing careful way 
in which hardwood flooring is bundled for 
shipment 


improved machines, carefully loaded in clean 
cars and bundled in such a way as to assure its 
reaching the consumer in perfect condition. 

The output of the MeMinnville plant is about 
12,000,000 to 15,000,000 feet of oak, beech and 
maple "flooring annually. In addition, the con- 
cern manufactures oak, poplar, chestnut, walnut 
and cedar lumber, poo bevel siding, ceiling, 
and Tennessee aromatic red cedar closet lining, 

each of which can be shipped in straight or 
anal cars with other McMinnville products to 
suit the requirements of customers. Excellent 
transportation facilities are furnished the Me- 
Minnville operation by the Nashville, Chatta- 
nooga & St. Louis Railroad. 

The accompanying illustration depicts the 
interior of one of the sheds of the MeMinnville 
Manufacturing Co., and demonstrates the care- 
ful manner in which hardwood flooring is 
bundled ready for shipment, also the orderly 
method adopted by the company for storing its 
material. At the end of each rack is a marker 
designating the kind and grade of material 
each bin. 

The officers of the MeMinnville Manufactur- 
ing Co. are: President, S. E. Hutchins; vice 
president, J. J. Walker; secretary, W. T. Mulli- 
can; treasurer, R. G. Hutchins. 
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Schools Aid in Forest Fire Prevention 


LAKE CHARLES, La., Feb. 16.—In an effort to 
stimulate interest in the preservation of our 
forests, the Louisiana Mill Managers’ Associa- 
tion has enlisted the efforts of the department 
of education of Allen Parish in an educational 
campaign against forest fires. Announcement 
has been made that the schools of Allen Parish 
will conduct an essay contest on the subject of 
‘(Forest Fire Prevention.’’ Prof. E. H. Lenox, 
principal of the Oakdale schools, has announced 
that through the Mill Managers’ association 
prizes will be offered to the winner of the best 
two high school and the best two grammar school 
essays. Prof. R. G. Cockern, parish superin- 
tendent of education, has advised all school 
principals of the parish of the contest and has 
solicited their eodperation. There will be two 
sets of prizes. A prize of $10 for the best high 
school essay of 1,500 words will be awarded 
and a second prize of $5. The grammar school 
prizes will be $9 and $2.50. 

Each school principal will select his two best 
essays and forward them to Prof. Cockern not 
later than April 1. From those submitted to 
Prof. Cockern the four prize essays will be 
picked. 


. s . 

Saner Farming Brings Prosperity 

OmaHA, NEB., Feb. 16.—A leading real estate 
man of Maywood, Neb., just made the follow- 
ing statement in regard to the conditions in his 
vicinity : 

Conditions in Frontier County and in the vicinity 
of Maywood are very much improved over a year 
ago, There seems to be a great back-to-the-land 
movement, as the demand for farms to rent was 
never greater. Land sales show a decided increase 
in values over a year ago. Farming conditions 
never were better in this section of the State. We 
have a large acreage of fall wheat which went into 
the winter in fine shape, with soil in fine condi- 
tion, and helped by several heavy snows. Although 
we have had eight weeks of heavy snow, cold 
weather and almost impassible roads, there have 
been thirty-eight carloads of live stock and one 
carload of poultry shipped from Maywood during 
December and January. Our banks have heavy 
deposits, plenty of money, and are standing be- 
hind the farmers and every legitimate business. 
We are coming out from under the burden of 
depression in great shape, for the reason the peo- 
ple are back to an economic way of living and 
operating the farm, and doing business which is 
bound to bring prosperity of the kind that will 
stay. 


Noted Forester Visits West Coast 


SEATTLE, WASH., Feb. 14.—A decided stimu- 
lus to interest in problems of forestry was 
imparted to the Pacific Northwest last week 
through the visit of Dr. C. A. Schenck of Darm- 
stadt, Germany. Dr. Schenck reached Seattle 
Feb. 1; Monday he went to Hoquiam with 
W. T. Manning of the Manning Seed Co.; 
Tuesday morning he talked to the seniors of the 
College of Forestry, University of Washington, 
Seattle; Tuesday afternoon he went to Tacoma, 
visiting lumber operations in that city, return- 
ing here in the evening to become the guest at 
a dinner arranged in the commons of the uni- 
versity through Dean Hugo Winkenwerder of 
the College of Forestry, and later addressing an 
audience at the Forest club; Wednesday morn- 
ing he addressed several groups of students at 
the university, and Wednesday night left for 
Portland, Ore. 

An informal talk given by Dr. Schenck at 
the dinner in his honor was truly inspiring. He 
began with a devout reference to Jesus as the 
son of a carpenter, delving into forestry prob- 
lems while yet a boy; he carried the audience 
along to Golgotha and its cross of wood, declar- 
ing that from that phase of forestry there had 
been given the most glorious message ever con- 
veyed to mankind; he referred to the service of 
forestry as of incaleulable benefit to the race, 
and finally he showed that the rewards of for- 
estry, spiritual in high degree, far outstrip the 
accumulation of material wealth. 

Dean Winkenwerder was unavoidably absent 
from the dinner, having been called to Olympia 
to attend a joint meeting of the senate and 
house committees on forestry and taxation. In 
the absence of the dean, Prof. E. T. Clark of 
the department of logging engineering, presided. 
There were present Axel Oxholm, chief of the 


lumber division of the bureau of foreign and 
domestic commerce, Washington, D. C.; H. Bla- 
lock, bureau of foreign and domestic commerce, 
Seattle; Arthur K. Roberts, West Coast Lum- 
bermen’s Association; E. Lester LaVelle, Wash- 
ington State Chamber of Commerce; Gilbert M. 
Orr, president of the Forest Club; Frank Mayers 
and H. D. Tusler, United States Forest Service, 
Snoqualmie national forest; Donald H. Clark, 
past president of the Forest Club; J. W. K. 
Wernham, formerly forest utilization officer at 
Madras, South India, and now a student in the 
College of Forestry; also Lester Moncrief, Ray 
L. Taylor, and J. T. Shull, students. 


At the meeting of the Forest Club later in 
the evening, the audience was called to order 
by President Orr. Don Clark introduced Mr. 
Oxholm, who spoke entertainingly on lumber 
conditions both in Europe and in the United 
States; and Prof. Clark introduced Dr. Schenck, 
referring to him as probably the first practical 
forester in the United States. Dr. Schenck 
alluded to his experience a generation ago as the 
head of the Biltmore Forest school, and then 
proceeded to define forestry as ‘‘control of the 
powers of nature for the good of mankind.’’ 
He referred to ‘‘destructive forestry,’’ declar- 
ing that ‘‘forestry is nothing unless it is com- 
monsense applied to the woodland.’’ No state 
on earth, he said, was better fitted through Prov- 
idence for the making of lumber than was 
Washington; and forestry, in that sense, was 
closely related to religion, morals and education, 
which, in turn, were dependent on the home. 

You can have the individual home just so long 
as you have lumber in plenty, he said; and thus 
it seems to me that this forestry problem is a 
bigger problem than the mere making of lumber. 
It is the most important problem socially, it is 
the great homing problem of the United States— 
not so much today, perhaps, as in the near future. 
You must begin to look ahead, because in 1960 
or 1970 there may not be enough lumber to go 
around. A great American has said that ‘‘Where 
there is no vision, the people perish’; and I am 
saying to you tonight that if there is no vision 
in forestry we shall not be able to solve the most 
important social problem confronting the United 
States. 


Refuses to Pass Antishingle Ordinance 


BESSEMER, ALA., Feb. 16.—The city council 
on Feb. 3 by a unanimous vote refused to 
pass the proposed antishingle ordinance which 
was recommended by the fire chief Dec. 6. 
The ordinance was referred to a committee com- 
posed of a real estate man, a merchant and a 
lawyer with instructions to spare no expense 
to ascertain whether it was a fact that the 
wooden shingle was as great a hazard as claimed 
by the fire chief. The investigation which 
followed from the report read by the committee 
indicated that their investigation proved pre- 
pared roofing known as class C by the National 
Board of Fire Underwriters was not fireproof 
and would burn even more readily than the 
quarter sawed red cedar shingle, that there 
were no statistics obtainable as to the longevity 
of the various kinds of composition roofing nor 
as to the fire resisting qualities at a date hence 
within the anticipated life of such roofing and 
until such time as they were in possession of 
facts submitted by disinterested parties it would 
be inconsistent to legislate such a commodity 
into use to the exclusion of a basic commodity 
which had so faithfully served the community 
for the last generation. 

It was brought out by the committee that the 
bureau of standards at Washington operating 
under the supervision of the Department of 
Commerce is testing the various roofing mate- 
rials as to their resisting qualities, which would 
lead the committee to believe that there was 
much to be desired in the way of knowledge 
before taking such drastic action that would 
inerease the cost of construction at a time such 
as this. The committee presented statistics 
showing that the passing of the proposed or- 
dinance would carry with it an increase in the 
cost of roofing of approximately 314% percent, 
which would have a tendency of discouraging 
the small home owner. It was also expressed 
by one of the committee that it was doubtful 
whether that part of the ordinance which re- 
quired all wooden shingle roofs be removed 
within twelve years would stand a court test. 








Do You 
Gamble? 


It’s somewhat of a gamble to sell on 
credit to the lumber buying trade with- 
out having the facts which this special 
credit service affords. 


Notice of changes twice a week keeps 
you constantly posted. 
Write today for rates and pamhlet No. 49-S 


We Specialize on lumber collections. 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
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Fix Your Credit Loss 


in Advance 


_ You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

_ Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. , 

The cost of Credit Insurance is small 

compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 
The American Credit-Indemnity Co. 
OF NE YORK 

511 Locust St. 





Chicago, Ill. New York, N. Y. 








1045II1. Mex. Sank Bld. 80 Maiden Lane 
_ St. Louis, Mo. 
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PROOF ENOUGH — 


Four Homes built from 
this miniature in one town. 
Certainly this is proof 
enough that the model will 
sell the customer. 


Write for literature 
and prices. 


O. and N. 


Lumber Co. 
MENOMONIE, WISCONSIN 
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Get R €& G Profits 
This Spring 

Youcan make more money by 
selling R & G Garage doors than 
by selling the lumber a carpenter 
uses in making them. At the same 
time you'll be giving your cus- 
tomers better satisfaction and 
saving them money. You can sell 
them R & G Garage doors cheap- 
er than they can buy the lumber 
and pay a carpenter to make 
them. Moreover, your custom- 
ers will havebetter looking doors. 














PAT. OFF. 





Garage Doors 


Let us tell you how other dealers are 
making good money selling 
R & G garage doors. 


Rowe & Giles 


LUMBER CO. 


CHAGRIN FALLS, OHIO 
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News of Forestry Activities 


Forestry Positions to Be Filled 


WASHINGTON, D. C., Feb. 16.—Announcement 
has been made by the United States Civil Serv- 
ice Commission that open competitive examina- 
tions for positions of junior forester and junior 
range examiner will be held throughout the 
country on March 11 and March 12, respective- 
ly. The examinations are to fill vacancies in 
the Forest Service at entrance salaries ranging 
from $1,860 to $2,000 a year. In the first in- 
stance competitors will be rated on forestry, 
lumbering, education and experience, and in the 
second on plant physiology, systematic and 
economic range botany; plant ecology, survey- 
ing, range management, and education and 
experience, Range examiner appointees will 
carry on range investigations in relation te 
grazing on national forests. Further informa- 
tion and application blanks may be obtained 
from the United States Civil Service Commis- 
sion, Washington, D. C. 


Difficult Winter Timber Cruising 


DuLurH, MINN., Feb. 16.—A cruise of about 
20,000 acres of timber in Superior national for- 
est in the vicinity of Ely, Minn., has been com- 
pleted by a party of twelve Federal cruisers of 
the Superior and Michigan forest forces. The 
timber cruised over was mainly jackpine, saw 
timber with a scattering of white and Norway 
pine. Small areas of cedar posts and poles 
were also found and the usual amount of bal- 
sam mixed with the spruce. 

The party went into camp at Arrowhead 
Creek early in December and most of the men 
spent Christmas in the woods. Supplies were 
hauled in on sleighs from Isabella settlement, 
about six miles away. 

The difficulties of cruising timber in that in- 
accessible region were illustrated in the fact 
that beyond three miles of old logging roads 
it was found necessary to cut a road throvgh 
the timber foy over two miles. Going in there 
were several short, steep hills where it was 
necessary to rough lock the sleigh to keep it 
from running over the horses. Coming out 
again, block and tackle were required to pull 
the sleigh up over those hills. Though there 
was not more than from twelve to fifteen inches 
of snow in the woods on the level it was badly 
drifted in places, making is impossible for an 
ordinary automobile or truck to get from Ely 
to Isabella. 

Under the conditions it appeared likely that 
the party in coming out of the woods would 
be forced to utilize snowshoe and pack to Ely 
or to the North Star logging camp south of 
Isabella and come out over the Wales branch 
railroad. Just before the cruiser’s camp broke 
up, however, they were able to requisition from 
a Ford garage a snowmobile that could go any- 
where and it took them and their equipment. out 
in two loads. 

During the days of logging big timber along 
the ‘‘Roaring Stony,’’ six-horse teams were 
accustomed to pass along the old tote road 
which has since been made into an automobile 
highway. Since that time many queer loads 
have been transported over that road. Members 
of the cruiser party heard rumors of earloads 
of Canadian whiskey, thousands of dollars’ 
worth of illegal beaver hides and of venison 
killed out of season having been moved. It was 
regarded as doubtful, however, if the ghosts 
of ‘*Stony Slim’’ and ‘‘Peg Leg Dave,’’ hov- 
ering over the scenes of their earthly activities 
in the logging camps, ever saw as strange a 
sight as was made by the second load of timber 
cruisers in coming out of the woods. The seven 
packs belonging to the party were covered with 
canvas and laced onto a toboggan which was 
drawn behind the snowmobile. In some places 
the high winds had blown the road bare and 
exposed the gravel. When that vehicle hit those 
spots at a good rate of speed sparks shot from its 
steel runners until the little snowboat looked 
like a ‘‘devil wagon’’ with a long white tail. 
Much has been asked of those new motor ve- 
hicles for woods transportation but it was the 


first time one had carried a load of about 1,109 
pounds of passengers and had dragged a 500. 
pound toboggan. 

The personnel of the cruising party included 
Will Barker, chief; Tom Denley, Frank Carney, 
Kd Mulligan and Glenn Barnes, estimators. 
Frank Crow, Byron Groesbeck, Jim Warner «y\] 
Arthur Outsen, compassmen; Jack Valentine, 
computor, and Uno Tikkada, extra compassman, 


New Forestry Law for Arkansas 


LitTLE Rock, Ark., Feb. 16.—A bill propos 
ing a new forestry law for Arkansas was intro- 
duced in the State senate on Jan. 20. It was 
referred to the committee on conservation of 
natural resources, which reported it favorably, 
and the bill was passed by the senate on Jan. 21, 

The bill would create a State forestry com- 
mission of seven members, comprising the com- 
missioner of agriculture, the dean of the Col 
lege of Agriculture of the University of Ar- 
kansas, and five citizens of the State, appointed 
by the governor, of whom at least three shall 
be owners of timber land, or interested in the 
manufacture and sale of forest products. The 
commission is authorized to appoint a State 
forester, who is required to be a technically 
trained man. Provision also is made for the 
employment of necessary clerical assistance, and 
the State forester is authorized under the super- 
vision of the commission, to direct all activities 
relating to forestry that are authorized by the 
law. 

The commission is authorized to formulate 
and put into effect such reasonable rules and 
regulations as may be necessary to prevent and 
control forest and woodland fires; to encourage 
and promote forest and woodland tree planting 
and the growing for the production of timber 
and wood crops and for other beneficial pur- 
poses. It is authorized also to cause to be made 
a study of forest conditions, including the mar- 
keting of forest products by farmers and other 
owners of timber tracts, to encourage public in- 
terest in forestry and forest conservation by sug- 
gesting school programs, and using other means 
of publicity pertaining to the protection and ex- 
tension of forests and the utilization of forest 
products, and to cooperate with any Federal or 
State department or institution, county, town, 
corporation, association of land owners, or indi- 
vidual, in the preparation and execution of plans 
for the management, protection, replacement or 
extension of the forest woodland and other tree 
growth in the State. 

All money appropriated, or made available 
for use in this connection, is to be placed by the 
State treasurer in a forestry fund, out of which 
such expenditures as the commissioner may di- 
rect, in carrying out the purposes of this act, 
will be paid. The commissioner is authorized to 
receive gifts or contributions made to promote 
the cause of forestry, and may direct all or any 
part of such gifts or contributions to the mainte- 
nance of a chair of forestry in the University of 
Arkansas. The commission is also authorized 
to accept deeds in the name of the State to lands 
that may be conveyed for forest reserve pur 
poses, and provide rules and regulations for the 
management of those lands. All peace officers 
under the law are required to enforce its pro- 
visions, as well as rules and regulations adopted 
by the commission. 


Norway Pine Trees for Bridge Piles 

MINNEAPOLIS, MIXN., Feb 16.—A forest of 
Norway pine is being transferred from northern 
Minnesota to St. Paul. It is being ‘‘ replanted’ 
at the site of the new Robert Street Bridge and, 
although the giant pines are not expected to 
grow there, they are taking root deep in the 
earth and will remain, probably for generations, 
in an upright position beneath the new span 
across the Mississippi. 

Koochiching County, in northern Minnesota, 
produced the great timbers which have been 
fashioned into piles to form the foundation for 
St. Paul’s new bridge. The fallen monarchs of 
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the forest represent one of the last great stands 
of Norway pine in the Northwest. 


"sg@eageeeeeee: 


Constructive Forestry Policy for Texas 


Houston, TEX., Feb. 17.—If the present legis- 
lature of Texas fails to accomplish any con 
structive forestry legislation for the good of 
the present and future generations, it will not 
he because the special committee on forestry 
named by former Gov. Pat Neff and the staff of 
State Forester E. O. Siecke neglected to offer 
timely and helpful suggestions. 

The special committee, headed by State Sen- 
ator 1. D. Fairchild, of Lufkin, has been gath- 
ering for more than a year data on the Texas 
forestry situation as authorized by Resolution 
No. 3. passed by the senate of the thirty-eighth 
legislature, and recently embodied its findings 
ina comprehensive report. 

This report in printed form has been supplied 
to all members of the present thirty-ninth legis- 
lature. While the legislature convened only a 
few weeks ago and has not yet definitely accom 
plished anything in the way of laws on refores- 
tation, it is expected that some beneficial legis- 
lation along this line will be put through at the 
present session, — 

State Forester E. O. Siecke, on a recent visit 
here, said he felt sure the report by the com- 
mittee on forestry would receive closer atten- 


available 
Clarke-MeNary 
viven 


timber land owners to undertake reforestation 
measures be enacted, preferably in the form of a 
constitutional ameadment eliminating taxation on 
lands devoted to the growing of timber for com- 
mercial purposes. 

4. That, to encourage private participation in 
reforestation, just laws for the taxation of lands 
set aside for the purpose of timber growing be en- 
acted and a State board of forestry be created by 
legislation to direct the work of the State forester, 
register private lands for reforestation, determine 
a just value of all such registered lands for taxa- 
tion and perform many other important services. 

5. That, pending the adoption the constitu- 
tional amendment and enactment of forestry legis- 
lation, the State should make available for protee 
tion work a sum sufficient to match the funds 
from the Federal Government under the 
law. increased attention should be 
to farm woodlands and steps taken to con- 
trol inseet infestation, which is now affecting re- 
maining merchantable pine in east Texas. 


(ag@e@g@geataeanaaneaeaaen 


Getting Sold on Own Cut-over Land 


16.—Reports de 
9? 


NEw ORLEANS, La., Feb. 
serving classification as ‘‘important if true 
run to the effect that there is a growing dispo- 
sition on the part of large cut-over land own 
ers to withdraw such lands from sale, with a 
view to its reforestation either by natural or 
artificial means. It is added that certain of 
these owners, who happen also to be sawmill 
operators, are showing a disposition to change 
their estimates of the life of their sawmill op- 
erations. One concern, which expected to cut 











The accompanying illustration presents members of the 1924 short course class in dry kiln engineering 


held at the New York State College of Forestry, 


Syracuse, N. Y. From left to right, they are: 


H. L. Henderson, assistant professor of forest utilization, New York State College of Forestry, in 


Beach, 
N. ¥.3 
Lumber Co., Japan 


charge of course; Claude C. 
Instrument Co., Rochester, 
matsu Matsushina, Akita 
Lumber Co., Mansfield, Ohio ; 
Alain, Victoriaville Furniture (Ltd.). 
poration, Cold Brook, N. Y.; George H. Tracy, 
Knudson, Stromberg-Carlson ‘Telephone 
announces that its 1925 short 
inclusive. 
class is limited 


to twenty-five. Prof. 


Beach Furniture Co. 
Kazu Aoki, South 
Plywood 
William EK. Duffy, John F. Herbert & Son, Kingston, N. Y.; F. Edward 
Victoriaville, Que. ; 
Tracy 
Manufacturing Co., 
course in dry kiln 
The only expenses connected with the course will be a registration fee of $25, and the 
Hiram IL. 


(Ltd.), Cornwall, Ont.; R. E. Olson, Taylor 
Railway Co., Darien, China; Chro- 
Clifford C. Crosby, Constance 


Manchuria 
Co., Japan: 


Louis G. Dibble, Herkimer Specialties Cor- 
Brothers Co., Waterbury, Conn.; Caspar B. 
tochester, N. Y. The college of forestry 
engineering will be held from March 16 to 26, 


Ifenderson will be in charge, 





tion on the part of members of the legislature 
than suggestions coming from any other source. 

In addition to State Senator Fairchild, the 

committee is composed of Senator E. E. Witt, 
of Waco; Representative F. H. Burmeister, of 
Christine; Gary B. Sanford, of Garrison; W. 
Goodrich Jones, of Waco; R. W. Wier, of Hous- 
ton; Leonard Tillotson, of Sealy; R. A. Gilliam, 
of Dallas; F. H. Farwell, of Orange; Mrs. Ben 
F. Boydstun, of Greenville, and W. D. Dean of 
Huntsville. 
_After reviewing briefly the national forestry 
situation and the forestry situation in Texas, 
recalling the immense cost of forestry neglect, 
and setting forth the faetors involved in a 
forestry policy, the committee recommends 2s 
a basis for a constructive forestry policy for 
Texas: 

1. That control of forest protection and_refor- 
estation work, in which the State and Federal 
Government participate on a codperative basis, 
Should be left to the State. 


2. That the State should establish demonstration 
forest farms embracing as much as 100,000 acres to 
determine what is practicable in the way of forest 
renewal and management. 


2 


3. That legislation making it feasible for private 


out in ten years, is now reported to be figuring 
on a 15-year cut. One or two others, after 
looking over the young growth on their cut- 
over holdings, are beginning to ‘‘sell to them- 
selves,’’ it is hinted, the idea that, with a little 
help in the way of fire protection and care, the 
new growth may enable them to keep on keepin’ 
on with their mills. The news of this tendency 
comes from several southern States. It may 
be a transient psychological reaction to the re 
forestation campaign, or it may be the product 
of practical object lessons in the rate of forest 
growth when properly protected and assisted. 
Interested by-standers are beginning to hope 
that it will progress from a tendency into a 
well-defined and fairly widespread movement 
toward reforestation over the southern timber 
helt. 


PR AERBEBABAEAAAAB: 

MYRTLE LUMBER is the highest priced wood 
sold in the Coos Bay (Ore.) district, and is be- 
coming more difficult to obtain. The price is 
now between $250 and $300 a thousand. Re- 
cently a myrtle tree fell into the public high- 
way in southern Coos County, and was found to 
be worth $350. 




















The finest Oak Grows On 
the Tennessee Mountains 

The lumber from these virgin 
growth trees possesses a beautiful 
figure, uniform color and soft tex- 
ture. It is therefore naturally 
suited to the manufacture of the 
finest flooring. 

McMinnville Oak Flooring is 
manufactured from this high qual- 
ity lumber. That’s why it attracts 
the attention of builders and sells 
sasily for dealers. 


condition to meet the 
If not, get nm 


Are your bins in 


demands of early builders 
touch with us today. 











Better Quality 
Band Sawn 


Southern 
Hardwoods 


That is the aim of our 
organization and we 
are proud to say that 
we're “making good” 
with the most critical 
buyers. 













We manufacture high 
quality lumber and 
ship it when you want 
it. Let us prove it on 
your next order. 





The Hendrix Mill 
& Lumber Go., 


Band Mill and Yards: MOUND CITY, ILL. 
ELE LIE BAI AEE 
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Dependable Wire 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 












| Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago 


San Francisco 


Denver 
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~_ Bone Dry 


“ Stock! 


BIRCH 


2 cars 4/4” Ist & 2nds 

5 ears 4/4” No. | Com. & Sel. 
6 cars 4/4” No. 2 Common 

2 cars 5/4” Ist & 2nds 

2 cars 5/4” No. | Com. & Sel. 
2 cars 5/4” No. 2 Common 


BASSWOOD 
2 cars 4/4” Ist & 2nds 
3 cars 4/4” No. { Com. & Sel. 
4¢ 
2 


i 
4 






ars 4/4” No. 2 Common 

cars 5/4” Ist & 2nds 
2 cars 5/4” No. | Com. & Sel. 
3 cars 5/4” No. 2 Common 
{car 6/4” Ist & 2nds 
ANYTHING IN NORTH- 


ERN HARDWOODS 


The Adams-Thom 
waus’” Lumber Co. 


Jean LaRue says: 
“*She’s dam’ good 
mass to deal wid!”’ 

















JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech, 


Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho. 











17 17 
VON PLATEN -FOX COPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 
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HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 











NECROLOGICAL RECORD OF THE WEEK 








LUCAS E. MOORE, vice president of the Lucas 
FE. Moore Stave Co., New Orleans, La., died at 
Touro Infirmary in that city Saturday afternoon, 
Feb. 14, from injuries received Friday during a 
visit to the company’s plant at Southport. A 
steel drum usel as a gasoline container was 
being unloaded from a dray, when it fell. Strik- 
ing the ground it exploded and the lid was 
blown off. Mr. Moore, who was standing near 
by, was struck by the flying steel with such 
force that both legs were badly crushed. He 
was conveyed at once to Touro hospital. After 
preliminary examination the surgeons pro- 
nounced his injuries serious, but not necessarily 
fatal. The first report was rather encouraging 
than otherwise. He failed to rally from the 
shock, however, and despite the efforts of the 
attending surgeons, his condition grew steadily 
worse, ending with his death on Saturday after- 
noon. Mr. Moore’s sudden passing is deeply 
regretted by his friends throughout the South. 
A. native of New Orleans and life-long resident 
of that city, he was forty years of age and had 
been identified with the Lucas E. Moore Stave 
Co. throughout his business life. The company 
handles an extensive export and domestic trade 
in staves, cooperage materials and hardwoods, 
maintaining sawmills and cooperage plants at 
several southern points, so that Mr. Moore was 
widely and favorably known in lumbering cir- 
cles. He is survived by his widow and one 
daughter. 





MRS. JAMES T. EAGLESFIELD, 68 years old, 
whose husband is prominent in the lumber busi- 
ness in Indianapolis, died recently at her home 
there from apoplexy. She had been ill but a 
week. Mr. Eaglesfield has been confined in an 
Indianapolis hospital for several weeks and is in 
a serious condition. During the early part of 
her life, Mrs. Eaglesfield was abroad with her 
family and uncle, Walton Murphy, who then 
was United States consul at Frankfort, Ger- 
many. In 1879 she was graduated from the Unit- 
versity of Michigan and later taught Greek at 
the University of Kansas. She had a degree of 
master of arts and had almost completed her 
work for a Ph.D. degree when illness overtook 
her. She was an accomplished musician, having 
studied under Rubinstein, and was the author 
of “Books Triumphant’’ and many other lit- 
erary articles. She was a member of the In- 
dianapolis Woman’s Club, the Alliance Francaise, 
the French Club, the German Literary Club, the 
Cercle Francaise and the Indianapolis Propy- 
laeum Association, She was one of the founders 
of the People’s Concert Association. Besides 
her husband, she is survived by four daughters 
and one son. Funeral services were held at the 
residence Feb. 16, with burial in Indianapolis. 





RUFUS C. JEFFERSON, 82 years old, one of 
the founders of the Jefferson Lumber Co., died 
at his home at St. Paul, Minn., Wednesday, 
Feb. 11. Mr. Jefferson was active in St. Paul 
financial circles for 42 years. His death re- 
moved one of the best known lumbermen 
in the Northwest. He formerly was one of 
the directors of the Merchants National Bank 
of St. Paul and had extensive interests in lanas 
throughout the Northwest. He was one of the 
most active supporters of Macalster college 
and was an elder in the House of Hope church, 
at St. Paul. He was born at Painesville, N. Y., 
April 24, 1848, and lived there until the Civil war, 
when he enlisted as a private in the first New 
York dragoons and served three years. In 1867 
he established himself in business in Woodstock, 
lll., where he was interested in the lumber, 
banking and real estate business. He went to 
St. Paul in 1883 and made his home in that city 
until his death. 


JOHN OBRECHT, well known spoke and hub 
manufacturer at Tell City, Ind., died at his home 
in that city on Thursday, Feb. 5, after a pro- 
tracted illness. He was born in Cincinnati in 
1857 and went to Tell City when a young man. 
He established a shingle factory there with his 
father and later the concern started the manu- 
acture of spokes and hubs. Several years ago 
he organized the John Obrecht Sons Manufac- 
turing Co., and became well and _ favorably 
known to the trade in southern Indiana. He is 
survived by a widow and several children. Mr. 
Obrecht was a member of the Tell City Chamber 
of Commerce and active in the affairs of that 
city for a number of years. 





ROBERT F. HODGES, president of the R. F. 
Hodges Lumber Co., of Milwaukee, Wis., died in 
that city on Feb. 12 after a long illness. He was 
56 years old. Mr. Hodges had been in the lumber 
business most of his life. He was formerly 
associated with his uncle, James L. Osborn, in 
a sawmill operation at Park Falls, Wis. Later 
he worked for the Steele & Hibbard Lumber 
Co., of St. Louis, and in about 1905 went into 
the wholesale lumber business in Milwaukee, 
handling southern hardwoods. He remained 
active in that business until 1917 when he was 
incapacitated as a result of an auto accident. 
The business then lapsed for a time until his son, 
Roland F. Hodges, took it up and later in April, 


1924, incorporated the present R. F. Hodges Lum- 
ber Co., of which Robert F. was president. and 
Roland F., general manager. Mr. Hodges was a 
32nd degree Mason and was buried under the 
auspices of the Masonic order. A widow, Mrs, 
Zolite Hodges, and the son, Roland F., are the 
only survivors. 


FREDERIC W. UPHAM, an important politica] 
and financial factor in Chicago and Illinois af- 
fairs, and at one time prominent in the lumber 
business, died at Palm Beach, Fla., Feb. 15, at 
the age of 64. Mr. Upham had gone to Florida 
in the effort to recover his health. Up to a short 
time ago Mr. Upham was treasurer of the Re- 
publican National Committee and was still com- 
mitteeman from Illinois at the time of his death, 
Mr. Upham was born in Racine, Wis., and began 
his business career in 1880 with the Upham Man- 
ufacturing Co., of Marshfield, Wis., at that time 
one of the larger lumber manufacturing con- 





THE LATE FRED W. 


UPHAM 


cerns of that State, and held positions ranging 
from inspector to general manager. The presi- 
dent of the company, Maj. William H. Upham, 
was long a prominent figure in Wisconsin lum- 
bering and was governor of that State from 1895 
to 1897. Frederic Upham came to Chicago in 
1894 and organized the Fred W. Upham Lumber 
Co. This company prospered greatly and the 
name was later changed to Upham & Agler, Mr. 
Upham having taken O. O. Agler into partner- 
ship. After the death of the latter in 1915 the 
firm’ became Upham & Walsh. Mr. Upham was 
widely known and very greatly liked and re- 
spected among lumbermen. He also became in- 
terested in the coal business and later be- 
came president and chairman of the board of the 
Consumers Co., and director of the Peabody Coal 
Co. He owned several Wisconsin sawmills and 
considerable timber land at the time of his 
death. Mr. Upham’s greatest business activities 
centered in the coal interests, however, and he 
early gained recognition in the political field, 
holding many important offices, including that of 
alderman and member of the board of review. 
Funeral services were held on Friday afternoon 
at St. Chrysostom’s Episcopal church. A widow, 
who was formerly Miss Helen Hall, of Cedar 
Rapids, Ia., survives him. 


HUBERT J. QUINN, president of the Hubert 
Quinn Millwork Co., of Los Angeles, Calif., died 
at his home in that city on Saturday, Feb. 7, and 
was buried on Feb. 10. Mr. Quinn was formerly 
a representative of the Pacific Manufacturing 
Co., of Oakland, and opened an office for that 
company in Los Angeles several years ago. 
Later he went into business for himself. Mr. 
Quinn was a member of the Millwork Institute 
of California. 





BENJAMIN SMITH WILTSHIRE, 92 years old, 
died at the home of his son at Evansville, Ind., 
on Friday, Feb. 13, from the infirmities of age. 
Mr. Wiltshire was born in Harrisburg, W. Va., 
and went to Evansville when a young man. He 
engaged in the cooperage manufacturing busi- 
ness there and for many years he was widely 
known to the trade. He retired from business 
several years ago. Mr. Wiltshire was a member 
of the First Christian church at Evansville and 
is survived by one daughter and two sons, one 
of the sons being Ira C. Wiltshire, chief of police 
at Evansville. 
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Like a Journey Through the Woods Between Trains 
Like a journey through the woods is the journey through the CONNELLSVILLE, Pa.—The — 
years, : great thing about the remod- HIT| || || 
——— the ingeowng? sin ging the path appears, eling old homes setiozsen 
Never nowing on the way just what ’waits us just ahead, started by the AMERICAN LUM- - 
More concerned with our today than tomorrows we must tread, : - Pee ES q 
ities | BERMAN is that it gives people | | wy 
Sat. Dipping downward into vales, where the deepest shadows lie, something to do. A Washing- jis | | wD TT 
ser Listening for the nightingales when the day begins to die, ton, D. C., professor named pa 
rida From the vales of greatest grief climbing upward to the heights, Hudson, a long time ago wrote | WU | | | ér 
short | With the staff of our belief leading onward to the lights. ‘<The Law of Psychie Phenom- Z| 
a i ena,’’? and every lumberman, ty | | Littl ll {| | | we 
ath. Now a bramble, now a rose, now a love, and now a loss, especially every retail lumber- . \CHOF ELD Is N 
gan Now a brook that gently flows, now a raging stream to cross, man, ought to read it. It is ¥ | 
od Now a pleasure, now a pain, now the peace, and now the strife, a simple and understandable | | 
con- | Now the sunshine, now the rain, so we walk the path of life, exposition of the power of 
i suggestion. Hudson is long 
Tasting fruit that looks so sweet, turning bitter after all, dead, but the power of his sug- 
Now the rocks that bruise the feet, now a laughing water-fall, gestion goes right on. He 
Parting bushes with our hands, finding there the river’s brink, didn’t say anything about ad- ! 
Even in life’s meadowlands nearer danger than we think. vertising, or selling lumber, in ry toc e 
his book, not directly. And } 
Little brambles tear our dress, little troubles hurt the heart, yet that is all that advertising | The following stock is all in 
Finding us a happiness, from that happiness to part, or salesmanship is. It is put- first class condition. Buyers 
Learning roses have a thorn, learning grief has something glad, ting an idea in a man’s head who need dry nach will wel- 
Even with our fingers torn grateful for a joy we had. that he can’t resist. come these offerings. 
The remodeling idea, that 13M’ 4/4” Sel. & Bet. Ash 
has put uncounted thousands 100M’ 4/4” No. | Com. Basswood 
of dollars into the pockets of 700M 3/4” oA. — 
the retail lumbermen, and nec- = .. 44 ong Pee cone 
i essarily into the pockets of 200M’ 4/4” No. 2 Com. Birch 
wholesalers and millmen, + oe he pS Fe 
proves the lumbermen have =e. we & A. 3. Bid ohn 
something | to sell besides new 75M’ 4/4” Act eo 
houses. The dyer and cleaner 4-9 “i = go tne. ‘Oeette 
hasn’t a thing to sell, but he | 100 M’ 8/4” No. | C. & Btr. Hd. Maple 
lives. The laundryman ddesn’t | * 2. e- bo 7a. Le Elm 
do a thing but launder your | 60M’ 6/4” No. 2 Com. & Btr. Wis. Oak 
shirt, and occasionally tear it, ! Woelte or wive fer prices 
but he is a prime necessity in 7 
any community where men , 
wear white collars. The lum- , 
berman is in a position to do | 
as much for a man’s house as ! 
the laundryman or the cleaner 
does for his back. There are 
ng not only new houses to build | 
“4 in your community, but new , 
“ng houses to make out of old. 
95 The case of the library R 0 L b Co 
- building here in Connellsville ust-Uwen Lumber ° 
1e is an example. The building DRUMMOND, WIS. 
r. had a basement, a fine, high 
- ee that was sag 7 
1s ———— = ee ———————— particular purpose. ie Ki- 
» Now ail ; ; , wanians, whose motto is ‘‘ We Manufacturers of Wisconsin 
4 ky we hear the blue-bird’s song, now we hear the crickets sing Build,’’ went to the library 
e inding somehow all along there is song in everything, people and proposed to make it WHITE PINE 
il That the breezes have a sigh, that the branches have a croon, into a place of public assem- 
: And there’s crimson in the sky after life’s long afternoon. blage. The library hoard was Hemlock and 
, willin’, and now Connellsville 
; Though we can not see the camp, lying over yonder hill, so sah —s the paver oa pity Hy a r dwoo d bot 
, Patiently the woods we tramp, with their beauty and their ill, meeting places. Many a town 
, Knowing somewhere there’s a door that will open when we come, = ¢y,n¢ complains that it has no White Pine Pattern, Flask and 
Though the passing tempests roar, though the path be good place to hold such a meet- Shop Lumber our specialty 
: troublesome. ing as was held here tonight 
has it and doesn’t realize it. 
There ’s the sunset in the west, when the dark comes up the east; If your town hasn’t one, per- Lusher “FYTRA STANDARD” 
There’s a bed in which to rest, there’s a board at which to feast, haps there is a building there Dressed 
: Though the path may turn and twist, though the way may dip with waste space to put to sueh 
| ea climb, , P x fa Ril hteai a USC. Perhaps you are a mem- 
ing even through the midst, knowing there’s a better time. per of some organization that 
could do it. hat is needec 
For there never was a trail, brambled though it often be, — ous” ee HARDWOOD FLOORING 
On the heights or through the vale, but ahead a light we see. Maple - Oak - Beech 
There are places at the noon we would like to dream awhile, ——— P Birch 
But the night is coming soon, there is yet another mile. UNIONTOWN, Pa.—We had sets 


occasion to congratulate the 
Laurel Club of Uniontown on 
one thing tonight: We ar- 
rived at the last minute, and 
we asked a policeman where 
the Laurel Club was, and he 


Like a journey through the woods is the journey of our days: 
Carry not so much of goods that your step too long delays. 
All around us pleasures are, there is much of yellow gold, 
3ut the night is not so far—it must find us in the fold. 





NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 








With a faith that never fails, with a hope that never dies, 


Climb the hills and walk the vales, for ahead your haven lies didn’t know. If you have a 

’ er z me . oe a ¢ : ‘a: . : ive € 2 ice- 

Even in the solitudes still ahead God’s House appears— club 50 live that the police AANDY BOOKS FOR LUMBERMEN 
Like a journey through the woods is the journey through men in your town don’t know ee ee eee 


the years. where it is either. AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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Timber Surveys 
and land valuations. 
fire damage, 
and timber trespass~ 
claims. 


e 
Successors to Great Lakes Fovest ourvey 


_ Forest 
Chamber of Commerce Building 
Milwaukee Wisconsin 











HUTCHIN Lumber and Douglas Fir, 
Storage Co. Yellow Pine, 
Saw Mill, Band Resaw and Planing Mill | ional 
CHICAGO OFFICE: YARDS and MILL: Railroad and 
402 Great Northern .~ yy Car Material. 
Building. ue Island, Ill. 
Phone, Harrison 2517 Phone, Blue Island 600 | ORDERS SOLICITED 








C— PITTSBURGA Co 
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West Penn LumberCo. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 


























White Pine MINNESOTA 
WESTMONT 





LONG and SHORT LEAF 
Yellow Pine 


WM. SCHUETTE CoO. 
Pittsburgh, Pa. New York, N. Y. 


ALSO 














North Carolina Pine and 
West Virginia Hardwood 


CASING, 
BASE AND 
MOULDINGS 


Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 





Kiln Dried, Well Manu- 
factured, High Grade. 
Capacity, 250,000 Feet 
er Day. 





; 
i 








1530-35 Oliver Bldg., PITTSBURGH, PA. 











B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE, YELLOW PINE, 
HEMLOCK and FIR 











Letters from the Mail of a Wholesaler 


[A previous instalment of these letters ap- 
peared on pages 98 and 99 of the Feb. 7 issue 
of the AMERICAN LUMBERMAN.—EDITOR. } 


DETROIT, MICH., Nov. 3, 1924. 
THe High Grape LuMBer Co., New Orleans, La. 
Gentlemen: Your list of the first is just re- 
ceived. Please enter our order for car 4/4 log run 
sycamore at $25, f. 0. b. cars mill. You guarantee 
not exceeding 25 percent No. 2 common and guar- 
antee association weights. Consign to us Cairo, 

Il]., for reconsignment. Yours truly, 
THE LAKESIDE Harpwoop Co. 


NEW ORLEANS, LA., Nov. 5, 1924. 
Vue LAKESIDE HARDWOOD Co., Detroit, Mich. 
Gentlemen: We accept yvour order for the syca- 
more and will make shipment as soon as we can 
get to it. Thanking you for the order, for which 
we enclose our regular formal acceptance, we are, 
Yours truly, High GrapE LUMBER Co., 
HG... H. G. Logan. 


Telegram. Collect 
DETROIT, MICH., Dec. 2, 1924. 
High Grape LuMBER Co., New Orleans, La. 
When may we expect shipment of sycamore or- 
dered Noy. 3% Customer badly needing stock. 
Answer. THE LAKESIDE IIARDWoOoD Co. 
Telegram. Charges Paid 
NEW ORLEANS, LA., Dec. 2, 1924. 
THE LAKESIDE HARDWOOD Co., Detroit, Mich. 
Shipments have been held up by weather. Will 
load first opportunity. 
HWigH GrabdE LUMBER Co. 
Telegram. Straight. Paid 
NEW ORLEANS, La., Dec. 5, 1924. 
THe LAKESIDE HArpwoop Co., Detroit, Mich. 
Loading your log run sycamore Southern 153259. 


High GrabDE LUMBER Co, 


Telegram. Day letter. Paid 

NEW ORLEANS, LA., Dec. 6, 1924. 

THe LAKESIDE HArpbWwoop Co., Detroit, Mich. 
We overlooked statement on your order that you 
expect us to guarantee association weight on log 
run sycamore. We are wholesaling this stock our- 
selves on small margin and can not afford to 
guarantee weight. We guarantee shipping dry 
stock and a fine car. Wire cancelation of this 

clause, Micn GrapE LUMBER Co. 


Telegram. Paid 
NEW ORLEANS, LaA., Dec. 8, 1924. 
THE LAKESIDE ITARDWOOD Co., Detroit, Mich. 
No answer our message Saturday. Will apply 
car on another order unless we hear from you. 
High Grape LUMBER Co. 


Telegram. Collect 
DETROIT, MIchH., Dee. 8, 1924. 
HichH Grave LuMBER Co., New Orleans, La. 

Your message. Surprised at vour attitude. We 
placed order in good faith, and where we place 
orders on mill basis we must have guaranteed 
weights. You aecepted and we insist on shipment 
per order, LAKESIDE ITARDWOOD Co. 





Telegram. Paid 
NEW ORLEANS, LaA., Dec. 6, 1924. 
THE LAKESIDE HArDWoop Co., Detroit, Mich. 
We are making other disposition of 


Southern 
153259. See letter. 


MWigGH GRADE LUMBER Co. 


NEW ORLEANS, LA., Dec. 6, 1924. 

THe LAKESIDE Harpwoop Co., Detroit, Mich. 

Gentlemen: Referring to exchange of messages 
covering the guarantee of the weight on the log 
run sycamore we wish to explain our position on 
this matter. When we booked your order we had, 
according to our stock report, a nice lot of syca- 
more at one of our mills. When we went to ship 
it, however, it turned out low grade, and there 
was everything in the pile in addition to 
more, hence we had to arrange to fill the order 
from another mill. We had to pay $24 for it, and 
didn’t mind that, because when we get stuck with 
an order we are glad enough to get out with a dol- 
lar a thousand. However, when we went to make 
lading and got out your order we noticed you 
asked for guarantee of association weight, which 
we certainly overlooked when accepting the order. 
The association weight on sycamore is three 
pounds, and to be honest about it we have never 
seen any that weighed three pounds. We figure 
it at three and one-half pounds, and have shipped 
cars that weighed four pounds to the foot. So 
you see how badly we would be stuck on this car 
if it should happen to turn up with a weight of 
around four pounds to the foot. The stock 
shipping dry, but it is not bone dry. 


syca- 


is 
It is band- 


sawn, but is cut full thickness, and we know it 
will weigh more than three pounds, so we just 
naturally can’t afford to ship it on any such guar- 
anteed weight... We would rather sell delivered 
and avoid all such arguments, and then. if we are 
stuck on the weights we take our medicine. We 
will guarantee weight not exceeding four pounds, 
but nothing doing on three. Yours truly, 
HicH GrabpE LUMBER Co, 
HLE.G.L. H. G. Logan. 
DETROIT, MiIcH., Dec. 9, 1924, 
THE HiGH GrRADB LUMBER Co., New Orleans, La, 
Gentlemen: We have your letter of the sixth, 
and we must say we are put out by your unusual, 
and, to us, unethical procedure with reference to 
our sycamore order. You accepted the order, ap- 
parently with your eyes open, unless you sleep in 
your office. You delayed thirty days on it, caus- 
ing us inconvenience by your delay. You then 
went so far as to load a car on the order and wire 
us. the car number. ‘Then all at once you discover 
you may lose a little on the freight, and wish to 
crawl out, or put the heavy weight of the stock 
on us. This does not seem to us in keeping with 
your name, or the nice things we have heard con- 
cerning your method of doimg business. You state 
yourself that you prefer to sell delivered, and when 
you do and the stock weighs heavy you take your 
medicine. What is the difference in taking it on 
a delivered price, or guaranteeing to take it on 
an f. o. b. price? It looks to us like one and the 
same thing. We want this car, as we have also 
sold it on a close margin, but we do not see where 
it is up to us to assume additional expense on the 
order simply because you overlooked a clause 
which you claim you would not have accepted had 
you seen it. You might get out of any order or 
contract on that ground. It was not our fault 
that your first mill fell down and you are now 
filling the order with more expensive and heavier 
stock. To make a long story short, take your 
medicine on this order and fill it as any other 
responsible firm would do under the circumstances, 
We need the stock and are counting on nothing 
else than you furnishing it as per order. Yours 
truly,, LAKESIDE HaArDWoop Co. 


NEW ORLEANS, LaA., Dec. 11, 1924. 

THE LAKESIDE HARDWOOD Co., Detroit, Mich. 

Gentlemen: Yours of the ninth. We appre- 
ciate fully your position, and you are in a measure 
correct in your letter; on the other hand there are 
some points we wish to state in justice to our- 
selves: The difference between an f. o. b. mill 
and delivered sale is that on the delivered sale we 
figure our own weights, and we: know the rate. 
Thus if this car were going to Detroit we would 
figure three and one-half pounds, 43-cent freight, 
$15. We then know pretty near what we are do- 
ing. But when you buy the ear f. o. b. mill and 
consign it to Cairo, and we then find you want us 
to guarantee the weight and when we look it up 
find the association weight is three pounds to the 
foot, it does not look so well to us. You are send- 
ing the car to Cairo for reconsignment. How do 
we know but what you may send it to Winnipeg, 
Can., to which point the rate is about 65 cents? 
Now, just suppose you did send it there on our 
guaranteed weight, and it weighed four pounds to 
the foot, and we had no chance either of knowing 
the weight or getting car reweighed until you 
notified us. This would cost us $6.50 a thousand. 
The ear we loaded had 158,500 feet in it. so 
you see where we would be. We do not find much 
of our southern stock get down to the association 
weights. That which we ship always seems to 
weigh more. Some stock may get down to those 
weights, but not what we have to pay the freight 
on. Just as sure as we let this matter pass we 
would be stuck with something like the above, so 
we thought we would rather stand a measure of 
criticism, such as you hand us, than a hundred 
dollar Joss by getting tied up in something which 
proper business care should avoid. We, of course, 
should have thought of it first, but since we didn’t 
we thought of it before we shipped the car, and 
to show we are not altogether arbitrary in the 
matter, nor entirely oblivious to your interest. we 
make you the following proposition: Our stock 
list weight on our regular lists is three and one- 
half pounds to the foot on sycamore. The destina- 
tion of the car, as far as we know, is Cairo. We 
will guarantee weight not exceeding three and one- 
half pounds to Cairo, or 25-cent rate. We have 
another car of the stock and can load it promptly. 
We admit the truth of your letter that we should 
take our medicine, but you can see from the above 
that we are entitled to know the size of the dose, 
and we want to regulate it. We are willing to 
take medicine, provided it is our medicine, but we 
do not want to have it handed to us in unknow) 
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qualiebities by the other fellow and then we have 
to take it. 

So admitting that we should have thought of 
this matter first, you can see there is some ex- 
tenuation in our present position, and we hope you 
will accept our proposal, in which case we will get 
you off another nice car promptly. Yours truly, 
, HigH GRADE LUMBER Co., 

H. G. Logan. 


Dperroit, MicH., Dec. 14, 1924. 

THe HigH GRADE LUMBER Co., New Orleans, La. 

Gentlemen: Your letter of the eleventh re- 
ceived. We still feel that we are right. The only 
possible argument you would have is the freight 
rate on which we would ship the stock, and really 
we had never considered that point, not having 
had it to come up before. We can readily see that 
if you were stuck on the weight it would be a 
whole lot lighter to be stuck on a 25-cent rate 


than a 65-cent one. We want the car shipped, 
and since the price seems to be improving some, 
or at least the nyills claim it is going to improve, 
we suppose we had better dispose of this matter 
before you figure out some reason why, becaus# 
of your delay, we should pay more for the stock. 
So we accept the proposal laid down in yours of 
the eleventh, which we understand is that we 
charge you with any excess in the weight over 
3,500 to the thousand on 25-cent of the rate, and 
we can then ship the car where we please and we 
stand any and all other freight. If this is clear 
now go ahead and ship the car, and get it forward 
quick before you discover something else you have 
overlooked. Yours truly, 
LAKESIDE HArDWoop Co. 


[Another instalment of these Letters from 
the Mail of a Wholesaler will appear in a later 
issue.—EbITOor. ] 











Sash and door mills in the Minneapolis and St. 
Paul (Minn.) district are operating on an even 
keel awaiting the advent of spring, when trade is 
certain to show reaction from the long period of 
inertia normal in this section for winter months. 
Small orders for stock sizes have been coming in 
to keep the mills operating and there have been some 


special orders. 4ut with a heavy building season 
ahead, particularly in the construction of homes, the 
mills are prepared for heavy business. The new, 
readjustable price schedule, calling for increases 
of from 10 to 15 percent, will enable the mills 
here to approach the basis of those in other cities, 
although the operators of the Minneapolis-St. Paul 
mills point to the fact that prices here still are 
lower than generally throughout the country. 

The sash and door industry in the Merrill ( Wis.) 
territory is quite active, and while crews have not 
been increased, some of the plants are working 
additional hours and the output has been in- 
creased, 

The sash and door situation at Omaha, Neb., is 
about the same as a week ago. No definite change 
of prices either way. <A littlé business is being 
done in bigger towns, but practically nothing in 
the country. Exceptionally bad roads have tem- 
porarily stopped most business in smaller towns, 
especially as to the farmer trade. Locally, a fair 
amount of business is being done, but the bigger 
local projects do not seem to get under headway, 
so all orders of a retail nature are small and 
seattered, 

Millworkers in Columbus, Ohio, report a good 
many orders on hand with mills working about 75 
to 80 percent of capacity. With the summer building 
season near at hand considerable activity in or- 
ders is reported. Door and sash mills are ac- 
cumulating stocks for the spring rush. Prices 
are steady at former levels. Interior trim people 
are expecting a busy season and have made 
preparations accordingly. 

Kansas City (Mo.) plants report little change in 
the millwork situation. Local demand is reported 
very good, with a steady volume of new figuring 
on specials. Out of town plants report demand 
picking up a little. 

The door and millwork trade at Buffalo, N. Y., 
has been backward so far this month, but the 
learness to spring leads the millmen to anticipate 
an early change for the better. As yet the plans 
filed in the local building bureau are in rather 
small number, 

The weather has interfered to a considerable 
extent with the progress of building activities at 
Baltimore, Md., whieh has naturally made the 
demand less brisk than it would otherwise be, 
ut the producers rightly argue that the inquiry 
will not be stimulated by holding out concessions 
and that it is good policy to wait until the needs 
of the contractors force them into the market. 
Stocks held are ample for all requirements, 
though they do not attain such proportions as 
would tend to eause material recession. The feel- 
ing as to the future is one of distinct hopefulness. 


Millwork Standardization Progress 

WASHINGTON, TD. €., Feb. 16.—Efforts toward 
unifying and correlating present sectional stand 
ards for sash, doors and millwork, forming a part 
of the further standardization of the lumber in- 
dustry, are resulting in definite progress, accord- 
ing to W. A. Gately, simplification expert, to R. J. 
Hudson, chief of the Division of Simplified Prac- 
tice. Mr. Gately has spent several weeks attend- 
ing meetings of millwork organizations, lumber 
dealers’ associations and other groups. 

As an indication of the favorable attitude of the 


varied interests of the lumber-working industries 
toward further standardization, Mr. Gately reports, 
the Northeastern Retail Lumber Dealers’ Associa- 
tion recently adopted resolutions “reaffirming faith 
in the standardization movement” and requesting 
the codperation of the Department of Commerce in 
bringing about a modification of building codes so 
that the differences between some codes and the 
lumber standards may be reconciled. 

The Eastern Millwork Bureau, the Wholesale 
Sash & Door Assdéciation, the National Retail Lum- 
ber Dealers’ Association, the American Institute 
of Architects, the Associated General Contractors 
of America, the Southern Sash, Door & Millwork 
Association, the Sash, Door & Millwork Associa- 
tion of Philadelphia and vicinity, the New York 
Lumber Trade Association and the millwork inter- 
ests of the Baltimore and Washington districts 
were represented at a recent meeting in New York 
City, which considered tentative standards of thick- 
ness for sash, doors and windows. It also con- 
sidered to what extent the eight major over-all 
dimensions of windows could be reduced. 

It was revealed that one of the difficulties faced 
in the development of such standards was due to 
the size of glass for the window panes. ‘The glass 
industry will be consulted as to the feasibility of 
changing its present practices as to cutting sizes. 

Stock manufacturers of the middle West and 
South, Mr. Gately was informed, have made re- 
ductions in dimensions and varieties without wait- 
ing for the adoption of a national program. 

The investigations by the division and a series 
of informal conferences have resulted in submis- 
sion to the eastern branch of the industry of tenta- 
tive sizes and layouts for sash, doors and mill- 
work. After a thorough canvass of the views of 
the entire group affected, the proposed recom- 
mendations will be placed before a meeting which 
will be held in April under the auspices of the 
Division of Simplified Practice. 


Millwork Company Incorporated 


KANSAS City, Mo., Feb. 17.—-The Sowers-Taylor 
Co., until recently a partnership doing a millwork 
business, has incorporated with a capital of $300,- 
000, and plans to increase its operation here. The 
company’s plant is at Nineteénth and Campbell 
streets, and it has purehased additional ground 
for lumber sheds and storage for finished products. 
Claude E. Sowers and John H. Taylor are the prin 
cipal owners of the company. 


To Rebuild Burned Planing Mill 


CoLuMBUS, OHIO, Feb. 17.—E. A. Prentice, of 
the E. A. Prentice Lumber Co., reports plans pre- 
pared for rebuilding the company’s mill which was 
destroyed by fire about six months ago. The mill 
will be larger and better arranged than the old 
one. A considerable amount of new machinery 
wil be installed. Work on construction will start 
aus soon as weather conditions permit. 


Dates for Millwork Meeting Changed 


The AMERICAN LUMBERMAN is advised by C. B. 
Harman, secretary Southern Sash, Door & Mill- 
work Manufacturers’ Association, Atlanta, Ga., 
that the dates for the next association meeting, 
which will be held in Shreveport, La., have been 
changed to March 18 and 19, to avoid conflicting 
with other meetings to be held in that section on 
tne dates originally selected. 


Co PACIFIC COAST Co 





We Offer Long Term 
FINANCING 


to lumbermen and loggers in the 
Pacific States and British Columbia, 
and are prepared to purchase out- 
right, timber bond issues in amounts 
of $150,000 and upward. 


Write our nearest office. 


CARSTENS 4 F ARLES, 
| NCORPORATED 


Investment Securities 


LOS ANGELES SAN FRANCISCO 
Established 1891 


~~ 
38 wnte 
c* PINE 


Our Soft, Light, High Al- 

titude Timber insures big 

values to buyers of 
BOX, SHOP 
and CLEARS 


Try us on your 
next order. 


Clover Valley 


Lumber Co. 
F. E. WALKER. 
Asst. Sec. & Treas. LOYALTON, CAL. 


Ns sah y 


WE ARE PRODUCERS OF 








SEATTLE 





i? ) 





H. B. HEWES, 
President 


W. T. VIRGIN, 
Vice-Presitient 


R. H. DOWNMAN 
J. H. McWILLIAMS 


T. C. TERWILLIGER, 
Sec.-Treas. 8 Gen. Mgr. 











Western 


Red Cedar Poles 


Radio 
and 


Flag Poles 


Your inquiries solicited. 


Robbins Lumber Co. 


COLVILLE, WASH. 


“S y, 
FIR 


Flooring, Siding, 
Ceiling, Timbers, 
Dimension, Lumber 


Spruce 











Try Our Mixed 
Car Service 


It will save 




















wy CEDAR 
‘eect oral LONG FIR] Siding ana 
money on Shingles. 
every order. TIMBERS Tell us your 
It always needs now. 
satisfies. JOHN D. COLLINS 
HEMLOCK LUMBER CO. 


White Building, 


Boards and Shiplap SEATTLE, WASH. 

















MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


ask LOUIS WUICHET, Inc. 





Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 


Friend Retailer:— 


Genera] trade conditions are Continuing on the 
upward swing Many factors are present upon 
which a boom could be based, but business men are 
wary of permitting « too rapid expansion which 
might bring about an early reaction, 








The general outlook here on the Coast is much 
better than it was Manufacturers are curtailing 
production to meet the lighter demand and appar 
ently the stocks on hand at mills will be light when 
Spring buying opens in its usual volume. 

We shall be glad to receive and place promptly 
with our mills for careful execution any orders you 
may entrust to us 


Our maxim “Good grades at current prices and 
always a square deal.”’ 





718-19-20-21 White Bldg. 
S. L. Johnson, Manager 


Pondosa Pine 


/ (WESTERN WHITE) \ 


We Know 157 Mills 
Cutting It 


157 mills in a hundred mile radius of Spokane 
are cutting some fine old growth, big, soft logs 
just right for Shop and Selects. Also a young, 
vigorous growth—that makes finest boards and 
sheathing. 


Seattle, Wash. 





We get what you want at right prices. 
“ASK ADVANCE” 


Advance Lumber Co. 


309-10 Lindelle Blidg., 
\ SPOKANE, WASHINGTON 





/ 








The Polleys 
Lumber Co. 


Pondosa 
Pine 


Dry Selects 


Manufacturers of 


oe 








General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 











Collections by Retail Lumber Dealers 4 ‘ries 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts oi a retail lumber 
business. These letters offer many excellent ideas and it ~ 
repay any retail lumber dealer to read them carefully.. 
Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicage 














Business Changes 


Harrisburg 
Barton, 


ARKANSAS. 
sold to EK. C. 


FLORIDA. Jacksonville--South Jacksonville | Lum 
ber Co., controlling interest sold by J. A. and BB. A. 
McGubbins to J. Fred McCormick, of the McCormick 
Lumber Co., of Jacksonville. B. 2 MeGubbins will 
retire; J. A. will retain an interest and remain as 
manager, 

West Palm WBGeach—Fagg Millwork Co. sold retail 
yard department to C. C, Jones, president and prin 
cipal owner of Jones Lumber Co., Jacksonville, and 
D. H. Mays, Jr., vice president of that company. 
Mr. Mays will be manager, 

ILLINOIS. Centralia 
DP. Rixman Lumber Co, 

Greenup-—Armour Grain Co. sold) lumber yard to 
Greenup Lumber Co., a new concern, 

INDIANA. Indianapolis—R. W. Bauman has pu 
chased plant owned and formerly occupied by Kramer 
Mfg. Co. as furniture plant. Purchaser will use 
building for planing mill, storage house and office. 

New Ross—True & True sold to Walter Whitecotton 

IOWA. Ross—John Weighton sold Jumber yard in 
terests to Green Bay Lumber Co. 

KANSAS. Moscow—Moscow Lumber Co. sold to O 
L. Sherwood Lumber Co. 

KENTUCKY. sarbourville—J. I. 
Paterson Lumber Co. 

LOUISIANA. Ruston -R. L. Hudson Lumber Co 
(Inc.) changing name to Lincoln Parish Lumber Co. 

MISSISSIPPI. Greenwood—-Greenwood 
sold to Couty & Webb Lumber Co, 

Hattiesburg—Hattiesburg Creosoting Co. name 
changed to Gulf States Creosoting Co. 

MISSOURI. Spickard—N. J. Young, formerly man 
ager for Miner & Frees, has purchased the local yard 
of that firm. 

MONTANA. Dillon—-Reaverhead Lumber Co suc 
ceeded by J. C. Wedum, formerly of the Newton 
Lumber Co,, Roundup. 

NORTH CAROLINA. Goldshoro—KEnterprise Lumber 
& Box Co., of Portsmouth, Va., of which George <A 
Smith is president, hus taken over the box shook fac 
tory of the Enterprise-Whiteville Lumber Co, 

Goldsboro— Builders’ Supply Co. 
Robinson Mfg. Co. 

OHIO. Frankfort—-Frankport 
French Bros., of New Holland. 

OKLAHOMA.  Indianola-—-O. K. 
jurnes-Purcell Lumber Co, 

Tulsa—Southern Mill & Lumber Co, changing name 
to Southern Mill & Mfg. Co. 

PENNSYLVANIA. Bethayres—-Harry A. Prock Lum- 
ber Co. will sell stock on hand on March 1 and will 
continue wholesale and millwork business at Philadel 
phia after that date. 

Wilkinsburg—Daniel Whitmore & Co. sueceeded by 
Whitmore Lumber Co. 

WISCONSIN. Clear Lake—Oleott Lumber Co. sold 
to Central Lumber Co., of Stillwater, Minn. 

Hartford—Hartford Lumber Co. sold to Dardis Luin 
ber Co., of Burlington, Wis., which will continue the 
business as Hartford Lumber & Fuel Co.; extensive im 
provements to yard, ineluding construction of office 
building, are planned. 


Harrisburg Lumber = Co, 


Centralia Lumber Co. sold to 


Hawn sold to 


Lumber Co. 


changing name to 
Lumber Co. sold to 


Lumber Co. sold to 


incorporations 


ALABAMA. 
corporated. 


CALIFORNIA. Alameda—Central Lumber Co., of 
Reno, Nev., incorporated; capital, $75,000. 

San Franciscé—McLean Hardwood Flooring Co., in- 
corporated; capital, $100,000. 

San Francisco—Western Lumber Mfg. Co., 
capital to $250,000. 

COLORADO, Yuma—Yuma 
porated; capital, $25,000. 

FLORIDA. Jacksonville—Nissen & Anderson, incor- 
porated. 

GEORGIA. Fort Valley—Georgia 
Co., incorporated; capital, $25,000. 

Macon—Sam’s Lumber Co., incorporated, 


Andalusia—R. E. & €. Lumber Co., in 


increasing 


Liinber Co., incor 


Sasket & Lumber 


Valdosta—-Langford Lumber Co., incorporated; cap- 
ital, $50,000. 
ILLINOIS. Chicago—Foster-Munger Co. increasing 


capital from $100,000 to $200,000. 
Chicago—John <A. Spencer Lumber Co, 
capital from $15,000 to $80,000. 
INDIANA. Valparaiso—Foster Lumber & Coal Co., 
increasing capital from $50,000 to $100,000. 
Warsaw—Warsaw Millwork (Co., incorporated; cap 
ital, $125,000. 


IOWA. Davenport—PBettendorf Lumber & Supply Co 
increasing capital from $25,000 to $75,000. 

Ida Grove—TBen S. Noble Lumber Co., incorporated: 
capital, $75,000. 

KENTUCKY. Louisville—Anderson Mfg. Co., incor 
porated; capital, $350,000. 

LOUISIANA. Minden—T. S. Gravson Lumber Co., 
incorporated; capital, $50,000; general sawmill and lum 
ber business. V. IB. Wood, treas. and general mgr. 

Minden—Brown Lumber Co., incorporated; capital, 
$8,000; general sawmill and lumber business; G. N. 
Brown, pres. and general mgr. 

Opelousas—Cove Lumber Co., incorporated; capital, 
$7,000. 

Patterson—Acme Veneer Co., 
$35,000. 

Slagle—Castor Creek Lumber Co., incorporated; cap- 
ital, $9,600. 

MASSACHUSETTS. Boston—Mason & Hamlin Co., 
incorporated; capital, $100,000. 

MICHIGAN. Detroit—McCandless  Bros., 
capital from $25,000 to $35,000. 


increasing 








incorporated; capital, 


increasing 








MISSOURI. Kansas City—Sowers-Taylor Lumber (Co 
incorporated; capital, $300,000. is 
Manchester-—-George ©. Etzkorn Lumber Co,, incor- 
porated; capital, 40,000. 
St. Louis—Henry F, Blumenkamp Lumber Co, 
porated; capital, $25,000; address c/o V. C 
McRee St. 

St. Louis—United Lumber Co. 
$25,000. 

St. Louis—Trio Lumber Co. 
$20,000 to $50,000. 

Spickard—Young Lumber Co., 
$25,000. 

NORTH CAROLINA. Asheville- Panl IH, 
incorporated; capital, $25,000. 

OHTO. Akron—B. H. Sievers Lumber (Co.. incor. 
porated; capital, $9,200; to mantfacture and deal jp 
lumber. 

Cleveland—Arrow Lumber Co., 
$10,000; to deal in lumber. 

Cleveland—Oakley Lumber Co., 
from $45,000 to $90,000. 

OKLAHOMA. Cushing—-T. J. Hughes Lumber €o., 
incorporated; capital, $25,000. 

OREGON. Klamath Falls—Peyton & Co., 
rated; capital, $25,000. 

TENNESSEE. Trenton—Johnston Collins Lumber Co., 
incorporated; capital, $20,000. 

TEXAS. Corpus Christi—lL. DP. Garrison Lumber (Co, 
increasing capital from $25,000 to $100,000, 

Dallas—Marsalis Lumber Co., increasing capital from 
$20,000 to $50,000. 

VIRGINIA. Cloverdale—Virginia Cooperage Co., in- 
corporated; capital, $10,000. 

WASHINGTON, Sedro-Woolle 
incorporated; capital, $75,000. 


. incor- 
. Horn, 4339 


increasing cupital to 
increasing Capital from 


incorporated: capital, 


Gerhardt, 


incorporated; capital, 


increasing capital 


incorpo- 


Corey Lauber Co., 


WISCONSIN. Milwaukee—Merril! Lumber Co., in- 
corporated; to transact retail and wholesale business jp 
Wisconsin, 

BRITISH NORTH AMERICA 
ONTARIO, Ottawa—Continental Timber Co,.,  ineor- 


porated; capital, $500,000. 
Ottawa—McCuaig Hardwood Co., 
ital, $50,000. 
Toronto—Alberta-Pacific 
capital, $150,000. 


New Mills and Equipment 


ALABAMA. Dothan—Dothan Coftlin & Casket Co. will 
rebuild plant destroyed by fire with loss of $50,000; new 
equipment will be installed throughout. 

Tuscaloosa—C. H. Murphy sand associates will estab- 
lish sawmills on tract of 15,000 acres acquired near 
here, 

ARKANSAS. Dermott—R. W. Marks Vencer (Co. has 
added hoop-making machinery to its veneer plant and 
is now getting out hoops. 

Pine Bluff—Plans and specifications for new $15,000 
dry kiln for plant of Pine Bluff Lumber Co. have been 
approved and the piping ordered. 

CALIFORNIA. Saints’ Rest—J. Godeau Lumber Co. 
will put én a sawmill on Pascadero Creek. 

Ventura—Sun Lumber Co. will erect buildings and 
open branch in Ventura. 

FLORIDA. Miami—Drake Lumber Co. reported con- 
templating a $500,000 development project, installing 
complete millwork plant at N. Miami Ave. and 18th St. 

Okeechobee—Sherman Lumber Co. has acquired tim- 
ber rights on a 20,000-acre tract near here and will 
put in a sawmill. 

GEORGIA. Springfield—Helmey & Shearouse mill and 
barrel factory is being rapidly pushed forward; a new 
planing mill is also in process of erection and the 
barrel factory will be completed in time to supply 
the demand for barrels for truck shipping. 

Swansboro—Darby Lumber Co. has secured a location 
and will erect dry kiln and planing mill. 

INDIANA. Anderson—Wiese Mfg. Co. building two 
new buildings. 

NORTH CAROLINA. Durham—City Lumber Co. has 
announced plans for $75,000 investment for construction 
finishing mill, offices, dry kilns, etc. 

WISCONSIN. Milwaukee—Seaman Body Corporation, 
taking bids on five-story brick and mill construction 
addition; plant to cover ground urea of 100x400 feet. 

Neonit febvilding of Menomonie Indien Reservation 
sawmill, recently destroyed by fire, is to begin at once. 


New Ventures 


Long Beach—J. H. Dsaxter Co., re- 


incorporated; cap- 


Lumber Co... incorporated; 


CALIFORNIA. 
cently began. 

Live Oak—Claude FE. Linn and L. Dyer Linn have be 
gun operation of retail lumber yard under name of 
Linn Lumber Co. 

Marysville—Roy and Harry Matheny. heads of Ma 
theny Lumber Co., of Oakland, Calif., have leased 
warehouse site for branch to be opened March 10; retail 
distributing plant for Sacramento Valley. 

Oakland—Chicago Lumber Co., of Washington, will 
open plant at foot of 68th Ave. 

Oroville—Lynn Bros. will open lumber yard. 

FLORIDA. Jasper—W. L. Fender Lumber C 
cently began: saw and planing mill. 

Jennings—Jones-Langford Lumber Co. recently began. 

Miami—Nagle Lumber Co. recently began: retail. | 

Okeechobee—A. M. Everett recently began; sawmill 

GEORGIA. Culverton—Moore Lumber Co. recently 
began; manufactures box shooks and headings. 

Morven—Jones-Langford Lumber Co. recently began; 
saw and planing mill. 


>. Fee 


LOUISIANA. Shreveport—L, LL. Davidson recently 
began; retail. 
MICHIGAN. Battle Creek—Fred Zeck will open lum- 


ber business. 

Grand Rapids—H. W., J. W. and W. J. Rottschafer 
will open lumber and building supply business at 1467 
Kalamazoo Ave. 

NEBRASKA. 
lumber yard, 


Alliance—Dick O’Bannon will ope? 
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Lincoln—Capitol Lumber Co. recently began whole- 
sale and commission business. 

Lincoln—Lincoln Lumber & Coal Co. recently began 
retail business. 

NEW . YORK. New York—Hasbrouck Flooring Co. 
recently began; manufactures flooring. 

OHIO. Columbus—Columbus Hardwood Mfg. Co. will 
open lumber business in about a month. 
Kenmore—Rockstool Lumber Co, will open lumber 
and building supply business in about three weeks. 
Zanesville—Frank M. and J. Morris Worstall have 
leased a site and will open a_ building supply and stor- 
age business under name of Worstall Bros. 


OREGON. Portland—C. M. Weatherwax & Co. re- 
cently began; wholesale. 

TENNESSEE. Covington—-R. A. Baxter has opened a 
lumber yard; retail. 

Memphis—J. C. Steele Lumber Co. recently began; 
wholesale hardwood, 

TEXAS. Kerens—Corsicana Lumber Co. will open 
branch yard here. 

Morton—Clem Lumber Co. recently began; retail. 
UTAH. Salt Lake City—-Kolob Lumber Co. organized 
at Springville; capital, $25, 000; H. T. Reynolds, presi 
dent. 

WASHINGTON. Hoquiam—Otto Roesner and Robert 
Richardson opening retail yard under name of East 


Side Lumber Yard. 
Shelton—Jackson Millwork Co. opening new millwork 


lant. 
Underwood—Columbia Rapids Lumber Co., recently 


began. 


New Sheds and Yard Improvements 


ARKANSAS. De Witt—Porter Lumber Co. complet- 
ing new building for storage of lumber. 
CALIFORNIA. Hanford—Tilden Mill & Lumber Co., 


of Oakland, has purchased property adjoining yard of 
the Lucerne Lumber Co., recently purchased by it, and 
the yard will be expanded. 

Los Angeles—Southern California Hardwood & Mfg 
Co. is about to construct a 50x112-ft. lumber shed; 
cost, $2,000. 

Ios Angeles—Red River Lumber Co. 
$50 ft. warehouse at 702 FE, Slauson Ave. 

Santa Barbara—Santa Barbara Lumber Co. 
erection of $2,000 store building. 


erecting 100 x 


beginning 


FLORIDA. Jacksonville—Duval Planing Mill (Co. 
constructing new office building, 

IOWA. Dunkerton—Shimp Bros. purchased tract in 
west end of town and will locate their yards there, 
moving sheds, office and equipment to the new site 
within a few weeks. 

MISSOURI. Kansas City—National Lumber & Creo- 


soting Co., of which J. T. Logan is president, has 


yards, lay 


acquired additional land and will expand its 
additional tracks, etc. 

NEW MEXICO... Springer—Strong & Adams will put 
in lumber mill and shipping yard here; will cut mine 
props and railroad ties, etc.; a planing mill, treating 
plant and storage yards will be installed. 

NEW YORK. Buffalo—L. N. Whissel Lumber Cor- 
poration has begun construction of its office and sheds 
at the new yard recently acquired on the Military Road, 

NORTH DAKOTA. Devils Lake—Local plant of 
Robertson Lumber Co, will put in extensive improve- 
ments, including office building, ornamental iron fence, 
and new shed. 

OREGON. Lakeview—Campbell, Archer & Davis will 
build office building and loading platform. 

TENNESSER. Knoxville—Sawmill — shed 
erected by Foreign & Domestic Veneer Co.; 

TEXAS. Decatur—C, D. Shamburger 
will build new sheds. 

WASHINGTON. Olympia- 
ing sheds. 

WISCONSIN. Rudolph—Kellogg Bros. 
replacing old lumber shed with a new one. 


Casualties 


will be 
cost, $3,000. 


Lumber Co. 


Liberty Lumber Co. build- 


Lumber Co. 


ARKANSAS. Little Rock—David tussell Lumber 
Co., loss by fire, between $75,000 and $100,000; mill, 
shed with machinery, and large quantity of lumber 
destroyed. 

GEORGIA. Griffin—Sawmill of F. M. Kincaid, jr., 
burned; loss of several thousands. 

KENTUCKY. Olive Hill—Olive Hill Planing Mill 
damaged by fire; loss, $15,000 

MAINE. Van Buren—Hammond Lumber Co., loss by 


fire, $25,000. 
MASSACHUSETTS. 
loss by fire, $25,000. 


Boston—Palmer & Parker Co., 





MINNESOTA. DBemidji-—-Crookston Lumber Co., loss 
by fire, $75,000. 

MONTANA. Park City--Thompson Lumber Yards 
(Inc.), loss by fire, $45,0€ 

OHIO. Cincinnati—Johnson Doppler Lumber Co., loss 


by fire, $25,000. 
PENNSYLVANIA. 
Co., loss by fire. 
WISCONSIN. 
loss by fire in lumber 
BRITISH NORTH AMERICA 


Toronto—W oodworking plant of A. 
Woodbine Ave., recently destroyed by fire. 


Kulpmont—H. S. Everett Lumber 


Tomahawk Lake—Herbert Warner, 


sheds. 


ONTARIO. 
Coomb, 1057 


Recent Timber Land Sales 


MONTREAL, QUE., Feb. 17.—-The Fraser Companies 
(Ltd.), of New Brunswick, which until recently 
have been operating twelve mills in Quebee and 
New Brunswick and have been branching out into 
the pulpwood business of late, have secured con- 
trol of the timber lands and mills of the Stetson, 
Cutler Co. (Ltd.), of New Brunswick. Stetson, 
Cutler interests have been controlled by Boston, 
Mass., men. About three years ago they took 
over the Shives Lumber Co., of Campbellton, N. B. 
More than a $1,000,000 is said to be involved in 
the latest deal. Through this transaction the 
Fraser Companies have acquired control of ap- 
proximately 2,100 square miles of leasehold timber 
land in Quebee and New Brunswick, and about 
50,000 acres of freehold timber land in New 
Brunswick, together with sawmills at St. John, 
Campbellton and elsewhere, with an annual manu- 
facturing capacity of about 60,000,000 feet of 
lumber. Archibald Fraser has been elected presi- 
dent and general manager of the company and the 


directors are Donald Fraser, W. F. Napier, W. 
Matheson and W. C. Pitfield. 
WHITESBuRG, Ky., Feb. 17.—It is understood 


here that the King’s "Creek Timber Co. is negotiat- 
ing for a further boundary of splendid hardwood 
timber lands lying in the Line Fork-King’s Creek 
section near Roxana. The company is extending 
a branch line of the Louisville & Nashville several 
miles out from Roxana. The installation of mills 
has started for the development of the boundary 
purchased -several weeks ago. This will be the 
largest hardwood development undertaken in east- 
ern Kentucky in years. Two large band mills are 
being installed. “J. B. Belcher, of Elkhorn City, 
Ky., purchased the Bentley hardwood timber tract 
on the headwaters of Shelby Creek in the vicinity 
of the Pike County border. It is understood that 


development will follow immediately. In the same 
section J. M. Bentley and George Johnson, Etty, 
Ky., closed a deal Saturday on a good timber 
boundary lying along upper Long Fork Creek. It 
IS expected that development will be undertaken 
this spring. 

ATLANTA, GA., Feb. 17.—-W. V. Means, of Cullo- 


den, Ga., has announced the sale of ten sawmills 
and one roofer mill in the vicinity of Williamsburg, 
Ga., to E. A. Fry and J. A. Brown, of Albany, 
Ga., the deal amounting to about $100,000. 
mills are = comparatively new ones, and are lo- 
cated in Calhoun County, Georgia. Mr. Means, 
however, retains a number of other sawmills near 
Culloden, which he will continue to operate as 
heretofore. Approximately 50,000,000 feet of tim- 
ber also was included in the transaction. 





—The Fulton Timber Co., 
of Fulton, has sold to R. E. McAdams, of Ken- 
nedy, Ala., a tract of virgin timber estimated to 
contain no less than 16,000,000 feet of fine timber, 
principally pine. The tract is situated four miles 


TuPELo, Miss., Feb. 17 


The 


north of Fulton and 24 miles east of this city. 
Mr. McAdams will have a mill in operation early 
in the spring. 

ELKINS, W. VA., Feb. 17.—K. B. O'Dell, of Rich- 
wood, W. Va., has just sold to the Eakin Lumber 
Co. a valuable tract of timber in the Kentucky 
district. This tract is said to contain several hun- 
dred acres of fancy hardwoods. The purchasing 
company will manufacture the timber into lumber 
at once, hauling the product by truck to Fenwick 
where skipment will be made over the Baltimore 
& Ohio. 


MARSHFIELD, OrzE., Feb. 14.—An example of the 
price of standing timber was shown this week in 
a transfer record at the county court house, which 
shows that 160 acres of white cedar sold by the 
Western White Cedar Co. to the Coos Bay Lumber 
Co., brought $45,000. The timber is in section 382, 
township 27, range 12 west. 

MAGNOLIA, ARK., Feb. 17.—W. 
of the Reed Lumber Co. has closed 
30,000,000 feet of timber at Centerville, 
and will erect a mill there. 





N. Reed, president 
a contract for 
Miss., 


MARSHFIELD, ORE., Feb. 14.—Conrad and Adel- 


sperger, of the Western White Cedar Co. have just 
purchased a half section of timber, largely white 


cedar from the Coos Bay Timber Co. for $29,900, 
it is reported. The timber lies in section 12, Town- 
ship 25 south, range 11. 


(SPREADS 


May Reforest; Establish Paper Plant 


New ORLEANS, LA., Feb. 16.—A party of 
prominent lumbermen, including Henry fF. 
Hardtner, of the Urania Lumber Co. .. W. 8S. Be- 


dell and C. R. Glasgow, of St. Louis, and 
Charles Fenstermacher. R. M. Hallowell and 
Ben Smith, of the Industrial Lumber Co., 
Elizabeth, La., visited Monroe and Bastrop 


last week to inspect the paper and pulp in- 
dustries established there. According to Mon- 
roe dispatches, the Industrial Lumber Co. is 
making the investigation with a view to the 
establishment of a paper plant of its own at 
Elizabeth, where the company operates a large 
sawmill plant and owns something like 150,000 
acres of land. Reforestation of its cut-over 
lands, it is intimated, is under consideration as 
a part of the general project. The party went 
from Monroe to Urania to inspect the Urania 
Lumber Co.’s forest reserve. 
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Practical Specialists 
Pacific Coast Lumber Products 





DRYAD, WASH. 
MILLS 4K. P. Ry., C., MM. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U. S. A. 


¥ Mixed 


res 
wee 
Cars 


RN 
6e°° 
We can furnish almost 


&. 5. eet any kind of Pacific 

Factory Stock, 

Red Cedar Poles, Coast lumber products 

Fir Piling, in mixed cars. The 
harder the item the 

better we like it. 








Garage Doors, 
P. O. Cedar, 
Built-up Columns, 


Mouldings. ” . 
If it’s a specialty you 


need try us. 
Lumber 


H. J. ANDERSON &""*=, 


301-338 Northwestern 
Bank Building, Portland, Ore. 
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songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 
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TOTE-ROAD 
AND TRAIL 
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Willapa Lumber Co. 


Fir 

Spruce 

Hemlock 
Our Specialty 


Vertical Grain Uppers 


Carefully dried —Well manufactured. 

Mills: RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
L. H. Dodd Lumber Co., 514 Railway Exch. Bldg. 


Old 
Growth 











“ma 7" 
Geo. T. Quality 


MICKLE 


Service Lumber Co. 


Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


411-417 Yeon Building, 


PORTLAND, OREGON 














> 


| SALES AGENTS: 2g 





—<_— a 
| Ever } 
venBren ce, Quality | 


Ties, Plank 

Long Joists 

Timbers 
Long Dimension 


Give us a trial. 


| TheGriswold LumberCo. | 


| Gasco en PORTLAND, ORE. 
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Principles of 


Handling Woodlands 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guids te 
reaping highest profits in timber management. 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. 
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Fruehauf Trailers Cut Hauling Cost 


An interesting 


tions of J. E. 











Rear view of pine logs loaded on Iruehauf pole 


trailer 

N. Y., is described by P. F. Tierney. foreman, who 
states that pulling an S-ton Fruehauf semitrailer 
with a %3'%-ton truck, an average load of pine logs 
from the skidway runs better than 6,000 feet. 
This combination haul 
by trailer and truck is 
“much cheaper than any 
other way,” says Mr. 
Tierney. 

“In Joading cars for 
shipment we have a 13- 
mile haul,’ continues Mr. 
Tierney. “For this job 
we use both of our Frue 
hauf trailers—the S-ton 
semitrailer and a 10-ton 
pole trailer—loading one 
in the vard while the 
other is) being unloaded 
at the ear. We aim to 
put 20,000 feet in each 
car and it takes two days 
for ten men to finish the 
work, making two trips 
each day. 

“In addition to 40 
hours of labor at the car, 
it takes two men half of 





example of the economical haul- 
ing methods now being used in the lumber opera- 
Patterson & Co., near Forestburg, 


“Fortunately, however, it does not cost us any 
more to handle the truck with trailer than it 
would the truck alone. In fact, on our work we 
simply could not begin to load our cars on time 
without the two trailers, unless we used more 
trucks.” 

AAAAAASLE ET EE EI 


“Caterpillar”? Service School Features 


The widespread interest aroused in the annual 
“Caterpillar” service schools held under the aus- 
pices of the Holt Manufacturing Co., of Peoria, 
Ill., has prompted the company to include many 
new and instructive features in the program for 
the 1925 school, which will be held at Peoria on 
Feb. 18 to 26. The 1924 school attracted over 
two hundred, the major part of this attendance 
consisting of country road superintendents, fore- 
men, county engineers and “Caterpillar” tractor 
owners. 

The purpose of the ‘Caterpillar’ service schools 
is to supply the students with full and complete 
information on the lubrication, operation and 
construction of all models of ‘‘Caterpillar’”’ tractors, 
There will be specially cut away motors, trans- 
missions, clutches, carburetors, magnetos, air clean- 
ers and other assemblies enabling a clearer under- 
standing of every operation and adjustment. Each 
model of “Caterpillar’’ tractor—2-ton, the new 
5-ton, 10-ton—is divided into fifteen different 
groups, each of which is fully covered by a corps 











that time to load the = & 
trailers in the yard, mak- 
ing 60 hours from. the 
pile to the car. At 40 
cents an hour this amounts to $24. Allowing $6 
for oil and gas, we have a cost of $1.50 per 1,000 
feet from the pile to the car, plus depreciation, 
With more efficient labor this cost can be reduced 
considerably. 








Front view of pine log load all set for 13-mile haul 





Load of 6,300feet of hemlock timbers on Fruehauf trailer ready for 13-mile 


haul by 3'%-ton truck 


of field and factory experts. H. H. Chambers, 
service manager, is in charge of the school. The 
course of instruction given is intensely practical. 
In the large Holt factory the students are shown 
‘Caterpillar’ tractors in the making step by step, 
from raw material to the finished tractor, each 
process being simply and clearly explained by com- 
petent instructors. 

The Holt Manufacturing Co. makes no charge 
whatever for this expert and valuable instruction, 
the service school being conducted solely to help 
“Caterpillar? tractor owners and users to realize 
bigger and better results through greater knowl- 
edge of the construction of the tractor, and the 
proper methods to get from it the ultimate in 
service, 

The program for the 1925 “Caterpillar” 
school follows : 

Feb. 18—Registration; lubrication of the engine; 
care and adjustment of bearings. 


service 


Feb. 19—Cylinders and pistons; valves and valve 


timing. 

Feb. 20—Fuel system: care and adjustment of 
carburetors ; vacuum tanks; air cleaners ; governor 
adjustments. 

Feb. 21—Ignition ; care, 
of magnetos. 


adjustment and repair 


Feb. 23—Cooling system, care and repair of 
radiators, fans and water pumps; review of entire 
engine; master clutches, lubrication, adjustments 
and repair. 

Feb. 24—Transmissions, 
justment. 

Feb. 25—Transmission repairs ; final drive units, 
lubrication, care and repair. 

Feb. 26—Roller frame and 
lubrication, care and repair. 


track 





lubrication, care, ad- 


assemblies. 
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MILWAUKEE, WIS. 


Feb. 17.—Slight improvement in demand from 
the industrial users of hardwoods was noted during 
the week. The cheaper grades of northern hard- 
woods are reported to be increasingly scarce and 
one large Wholesaler had considerable difficulty 
filling an order for No. 3 birch to be used for 
erating. finally being obliged to split the order 
among several mills. Prices, especially for north- 
ern hardwoods, continue firm and in the cases of 
several of the more staple items the trend is up 
ward. Distributers of southern hardwoods, which 
are more easily obtained and not in as great de- 
mand locally, are reported to be holding to quota- 
tions and refusing to book orders at lower prices. 
teports from the woods indicate that the prolonged 
thaw of the last two weeks has crippled logging 
operations, but this week has been colder. The 
prevalence of smallpox in some camps, especially 
in the vicinity of Bayfield County, where two 
deaths have been reported, is said to also be inter- 
fering with the work. 

The Brittingham & Hixon Lumber Co., with 
headquarters at Madison, Wis., has announced the 
transfer of B. A. Woodson from one of its Iowa 
yards to be manager at Reedsburg, Wis. 

Reservations for the third annual Milwaukee 
Home Show, which is to be held in the Milwaukee 
Auditorium March 28 to April 4, have already 
exceeded the total for 1924. The show is ex- 
pected to attract about 70,000 visitors. About 
forty trade and civie organizations are active in 
its promotion. 


COLUMBUS, OHIO 


Feb. 16.—Hardwood trade is holding up re- 
markably well. Buying on the part of factories 
is the best feature, although demand from retailers 
is also increasing. Concerns making boxes, auto 
mobiles, musical instruments and furniture are the 
best customers. Railroad inquiries are good. Re- 
tailers are buying to. fill in broken stocks. Bad 
weather has hampered production, and dry stocks 
are getting scarcer. F. B. Pryor, sales manager 
W. M. Ritter Lumber Co., reports that the price 
list is well maintained. Flooring is the strongest 
item. The Virginia Lumber Co. is having a good 
run of business. M. W. Stark, of the American 
Column & Lumber Co., says trade is holding up 
extremely well. 

The southern pine trade is showing slightly 
more strength, but some items are weak and irreg- 
war. Flooring and rough finish are the strongest 
items, while boards are selling better than for- 
merly. Retailers have pretty good stocks, and 
have been unable to make deliveries owing to bad 
weather. Figuring on new work is rather brisk. 

Announcement was made that E. M. Holfeiner, 
recently general production manager Simonds Saw 
& Steel Co., has joined the Ohlen-Bishop Co., as 
general manager. 

Karl P. Asehbacher, manager Swan Creek Lum- 
ber & Supply Co., of Toledo, addressed the Ad- 
vertising Association at the Fort Hayes Hotel, 
Columbus, recently, on ‘Sharpening the Point of 


Purchase,”’ 
DETROIT, MICH. 


Feb. 16.—The wholesale market in sofiwoods is 
showing firmness. On the whole, retailers are 
holding out for lower priced offerings, which are 
in evidence to a greater extent due to the increased 
humber of transit cars in this territory. New 
prices in the wholesale market are not yet well 
established and have been affeeted to some extent 
by increased production in southern mills. Stocks 
Ma number of yards are reported as unusually 
heavy, because of extensive purchases in expecta- 
tion of price advances. 

Purchases of hardwoods in the automotive in- 
dustry are confined almost entirely to hard maple 
and ash, but are not in large volume. Sound 
wormy oak is said to be lagging.- Demand is al- 
most entirely for hardwoods within lower price 
ranges, and in accordance with strict specifica- 
tions. 

The following Detroit lumber retailers are 
Spending vacations in the South: F. J. Robinson, 
of the Lowrie Robinson Lumber Co.; A. E. D. 
Allan, of the Allan Coal and Lumber Co.; Frank 
Girard, of the Frank Girard Lumber Co.; Tilson 
Ieitch, of the Grace Harbor Lumber Co.: T. J. 
Anktell, of the Gratiot Lumber and Coal Co.; J. A. 
Melvor, of the MeIvor Lumber Co. 

_ F.M. Sibley, of the Sibley Lumber Co., is mak- 
ng a three month’s tour of England, France and 
other principal European countries. 

Carl E. Huyette, of the Harding Lumber Co., has 
returned from a very enjoyable Furopean tour. 

Mark Smith, of the Semple Smith Lumber Co., 





is sojourning during the winter months at his 
residence in South Carolina. 

Harry Ross, of the Union Lumber Co., has re- 
turned from a vacation on the Pacific coast. 

P. H. Olwell, general manager Jameson Lumber 
and Shingle Co., Everett, Wash., spent several 
days in Detroit this week. 

J. C. Culter, of the Hammond Co., Vancouver, 
B. €., called on the trade in this section this 
week. 

Jeff. B. Webb, sales manager Lowrie and Robin- 
son Lumber Co. and president of the Detroit Board 
of Commerce, is spending a vacation in Florida 
with Edgar <A. Guest, the well known _poet- 
humorist. 

J. B. Martin, of the Redford Lumber Co. and 
retiring president of the Detroit Suburban Lumber 
Dealers’ Association, aceompanied by Mrs. Martin, 
is enjoying a cruise in the West Indies. 


INDIANAPOLIS, IND. 


Feb. 16.—Featured by an active demand and 
strong prices, the hardwood situation in this State 
is better, apparently, than it has been for months. 
Of course, the demand is somewhat spotted, even 
among the industrials. Most orders now are com- 
ing from the furniture industry, where production 
is mounting each week. Ash, hickory and gum are 
the favored woods. Jobbers report a slight slump 
in demand for oak. <All prices are well main- 
tained, however, with some items tending higher. 
The automobile market is still dull. The body 
plants are operating however, with orders for weeks 
ahead. Flooring factories have not begun making 
up stocks for spring, but they are making inquiries. 
The retailers are sitting tight, with yards full of 
stock and no construction demand. Utilities are 
not buying in large quantities, but most of them 
are doing repair work. 


MEMPHIS, TENN. 


Feb. 16.—Few hardwood orders have been booked 
in the last week. The market continues very 


slow. Shipments continue heavy on orders that 
have been on the books for the last thirty to sixty 
days. Prices are holding firm. Manufacturers 


believe that demand will pick up within a very 
short time. The heavy winter throughout the 
North, which has stopped building and slowed up 
the sale of automobiles, is believed to be the main 
reason for the present lull. There is still a good 
demand for red gum, which has been the most aetive 
of all woods. There is but little dry red gum on 
the market. The demand for this one species 
has, of course, come from the furniture manufac- 
turers who are about the only buyers of hardwood 
taking much stock. The demand from this group 
has not been up to expectations based on reports 
of heavy sales at all the furniture shows through- 
out the North. The automobile group is buying 
but little hardwood. The flooring people have 
practically been out of the market for oak, and de- 
mand from interior trim manufacturers has been 
slowed up considerably. Other consumers of hard- 
wood are taking practically no stock. Rain is still 
falling at various places throughout the hardwood 
belt and is sure to slow up production to a great 
extent. Few mills have shut down, as many have 
had plenty of logs on hand to keep their plants 
in operation, but it is likely that within another 
week or so production will be greatly lessened by 
shutdown. The export demand is fair. 

Fred M. Darnell, president R. J. Darnell (Ine.), 
is expected to sail for a trip abroad on the 
Leviathan, leaving New York Feb. 28. He will be 
accompanied by Mrs. Darnell. 


EVANSVILLE, IND. 


Feb. 16.—-There has been little or no change in 
the trade situation and little buying for future de- 
livery has been reported. Wardwood manufactur- 
ers look for a steady improvement from time to 
time. Prices hold firm. Retailers are expecting a 
steady business and believe the volume will be 
much larger than that of last year. Furniture 
manufacturers report trade steady with most of 
them having sufficient orders on hand to keep busy 
for the next three or four months. Chair and 
desk manufacturers also are optimistic regarding 
the trade outlook. Box factories continue to oper 
ate steadily and have been in the market for con- 
siderable lumber the last several weeks. Logs are 
coming in freely from southern Indiana points. 

Claude Wertz, of the Maley & Wertz Lumber Co.. 
this city, is in Phoenix, Ariz., to spend several 
weeks with relatives and friends. 

Frank Donnell, of the Evansville Band Mill Co. 
and president of the Indiana Hardwood Lumber- 
men's Association, has returned from a_ business 
trip to Indianapolis, where he spent several days. 





Send for it! 


The new Nicolai Catalog 
No. 25—write to the near- 
est address below for your 


copy. 


When you get it — wet 
your thumb and convince 
yourself, page by page, that 
Nicolai doors are far 
superior— beauty, mater- 
ial and workmanship. 


Meanwhile, you can make 
no mistake by specifying 
Nicolai always to your 
jobber. 


NICOLAI 


Door Mfg. Company 
PORTLAND. OREGON 


Cable address: (Acme or Bentley Code) 
“NICOLAI” Portland, Oregon 
Eastern Address 


28 E. Jackson Blvd. 
CHICAGO, ILLINOIS 
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Hemlock 
Bevel 
Siding 
Quick shipments of %x4 and %x6 
| No. 2 Clear and Better West Coast 


Hemlock Bevel Siding in straight 
cars or mixed with Douglas Fir and 


Red Cedar Shingles. 


from 


“The Lumber Capital of America” 
PACIFIC STATES LUMBER CO. 


TACOMA, : - WASHINGTON 














Branch Offices and Salesmen: 


S.B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
G.A. Jones, 706 LumberExchange,Minneapolis,Minn. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P O. Box 1187 Fargo, No. Dakota 
O.G. Valentine, P.O. Box 171, Denver, Colorado 





H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 





— SAN FRANCISCO Co 
_COOS BAY LUMBER CO. 


Manufacturers of 
Douglas Fir and | 
Port Orford Cedar | 


GENERAL OFFICES: } 
1000 Balfour Building, San Francisco, Cal. 
Los Angeles Office: 806 Central Bldg. 
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ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 





California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St.. SAN FRANCISCO, CAL. 


California White 
and Sugar Pine 


Write or wire. 


Frank P. Doe Lumber Co. 


— INC.— 


16 California Street, SAN FRANCISCO 
































fr ~ 
Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


California PINE. 


White and Sugar 


and seer Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 














Bank Building 











255-257 First National S AN FRANCISCO y) 





ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bidg,, San Francisco, Calif. 





He reports a good feeling in the trade in central 
Indiana. 

The Hardwood Manufacturing Co., Ferdinand, 
Ind., is making arrangements to install dry kilns 
at its plant as soon as the weather will permit. 

Representative David H. Kincheloe, of Madison- 
ville, Ind., has introduced a measure in Congress 
to provide for a Government survey of Pond River 
in western Kentucky with a view of preventing 
damage from flood along that river. During the 
last few years considerable damage has been done 
to timber interests along Pond River, which is a 
tributary of Green River. 

It was announced this week that plans are being 
drawn for the erection of a new drying plant at 
the factory of the Evansville Veneer Co. to take 
the place of the one that was destroyed by fire 
several days ago. The contract for the factory 
building will be let as soon as the plans have 


been drawn. 
ANTIGO, WIS. 


Feb. 16.—Weather conditions are again favor- 
able, and logging is in good volume. A large cut 
is assured, although not any larger than last 
Inquiries are numerous for birch in all 
thicknessess, and in many instances mills are 
unable to quote, not having dry stock on hand. 
The lower grades of hardwood are very scaree, 
dry stocks being lower than for years. Elm in 
8/4 and 10/4 seems to be in demand, and mill 
stocks are scarce, 

The Antigo Land & Lumber Co. bas leased the 
sawmill of the Crocker Chair Co. and will operate 
it this year. It is now sawing and will have 
about a six months’ cut. 


MERRILL, WIS. 


Keb. 17.—Prices on nearly all items of lumber 
are practically unchanged, according to lumbermen 
in this vicinity. Demand centers on No. 3 hard- 
woods and hemlocks, and comes largely from the 
box and erating industry. In these grades there 
have been some price advances. Other hardwoods 
are moving fairly well, with interior trim and 
furniture factorics the largest buyers. The auto 
industry has not entered the market to any great 
extent up to the present. Flooring manufacturers 
are very active, and prices on maple flooring stock 
have advanced. No. 1 is selling at $62 a thou- 
sand at the mill; No. 2, at $42, and No. 3A, at $30. 


MARINETTE, WIS. 


Feb. 16.—The recent cold snap was a boon to 
lumbermen, as the mild weather nearly destroyed 
logging roads. In this section of Wisconsin and 
northern Michigan, woods operations received a 
setback, jobbers and lumbermen working at a dis- 
advantage, as the roads were in such poor condi- 
tion. Some lumbermen predict a far below normal 
output this year, where a record cut was expected. 


JACKSONVILLE, FLA. 


Feb. 16.—Few orders for hardwoods have been 
placed during the last week, and the market has 
sagged considerably, although shipments are still 
heavy. Manufacturers report that they shipped 
more lumber in January than in any previous 
month, but a large volume of this was on back 
orders. Red gum is bringing a high price, but it is 
the only hardwood that is moving to any extent. 
The demand for this wood has far exceeded the 
supply for some weeks, and it will be late in 
March before there will be any dry stock worth 
mentioning. The furniture trade is still taking 
some hardwood, but the volume of business from 
that group is considerably below what it should 
be. The automobile manufacturers have not as 
yet come into the market for any appreciable 
amount of hardwoods, but the middle of March 
will probably see a decided improvement in the de- 
mand from this quarter. The flooring plants are 
practically out of the market for the present, 
stating there is little demand for their product. 


RHINELANDER, WIS. 


Feb. 17.—Rhinelander wholesalers report a 
slight improvement in business. While there is 
not much demand for hemlock, yet inquiries have 
already come in from firms who have not bought 
any for the last year or so. It is understood 
that the Milwaukee yards which practically 
dropped hemlock last year, are going to handle it 
in 1925. Competition from southern hardwoods 
has been severe in the case of elm and basswood. 
There is a good deal of southern elm coming into 
Wisconsin, even as far north as Rhinelander, at 
lower prices than Wisconsin and Michigan woods. 
The flooring factories that take hard maple are 
now pretty well filled up, or have contracted 
ahead for raw material, and other industries have 
not come into the market to any extent. Two-inch 
maple is being sold in Detroit at figures consider- 
ably below what the mills have been holding at: 
214-ineh and thicker is not in demand. Birch is 


season’s. 


rather quiet and, unless demand increases a goog 
deal, there will be enough dry stock to carry the 
industries along till the new cut is ready to ship, 
two or three months hence. Of course some short- 
ages are sure to occur, but there is birch at every 
mill, and prices are steady. ‘Thick birch is not 
active, as the expected demand from the chair fae. 
tories and parlor furniture men has not made 
itself manifest as yet. Mills are producing stead- 
ily. There are a number of inquiries from the 
New York and Boston district for basswood, in al] 
grades, and no doubt some of these will result in 
nice orders. 

J. W. Jones, of the Land o’ Lakes Lumber Co,, 
states that it intends to work into hardwood 
squares to a greater extent. He is arranging with 
mills, small or large, to get out large quantities 
of these, for which he already has contracts. 


LANSING, MICH. 


Keb. 16.—Automobile body factories were mak- 
ing heavy demands on local lumbermen as the 
week opened. Stocks are on the move, and prices 
are reported to be tending upward. Dealers are 
confident that the next few weeks are to bring 
decided improvement in general market conditions, 

Michigan will go into the lumbering business on 
a limited scale if the State conservation commis- 
sion can succeed in obtaining passage of a law now 
in preparation. State Forester Marcus Schaaf re- 
cently reported to the commission that there is a 
large quantity of matured timber in the State for- 
est reserves which should be cut to make way for 
new growth. As the law now stands, the State is 
permitted to take out only dead and fallen trees, 
IXvery precaution is to be taken to prevent sale of 
timber by the State from becoming a political foot- 


ball. 
LOUISVILLE, KY. 


Feb. 16.—The markets continue in excellent 
shape, with generally good demand for hardwoods. 


The pine market is also satisfactory to local 
handlers. Prices are satisfactory and demand 
good, while production has also been holding up 


quite well. The furniture makers are the best 
buying consumers, while there is good movement 
to the flooring and interior trim people and to the 
auto trade. The demand for box and crating 
material is also quite good, and low grades, like 
high grades, are in steady movement. ‘Traffic con- 
ditions are good. Prices at Louisville, inch stocks: 
Kentucky, Indiana and southern quartered white 
oak, FAS, $180@145; common, $75@90; quar- 
tered red, $100@125 for FAS; common, $65@75; 
plain white oak, $90@105; common, $62@65; 
plain red oak, $87@95; common, $60@62. _ Pop- 
lar. F AS, $105; saps and selects, $75@78; com- 
mon, $55@57 ; quartered red gum, FAS, $85; 
common, $62; plain red, $82 and $60; quartered 
sap, $63 and $50; plain sap, $58 and $41. Wal- 
nut, FAS, $220; selects, $160; common, $115; 
No. 2 common, $50. Chestnut, PAS, $105; com- 
mon, $57. Ash, $100 and $60. Basswood, $90 
and $60. 

It recently became known that the Norman Lum- 
ber Co., Louisville, which produces poplar siding, 
has dropped out of the poplar box shook business 
entirely. This line was added during the period 
of light building, but it was found that competi- 
tion was severe, and that the business couldn’t 
he handled profitably. 

The Henry Koehler Lumber Co. has taken out 
permits for alterations and improvement of its 
offices, costing $5,000. 

Monroe Mansfield, of the Mansfield & Jefferson 
Lumber Co., Paris, Ky., was recently elected presi- 
dent of the Paris Commercial Club. 


JACKSON, MISS. 


Feb. 17.—Hardwood prices have remained un- 
changed for the week, while demand is reported by 
some to be a little less, and larger by others. ‘The 
strongest items are red and sap gum. The fur- 
niture plants are using considerable hardwood, 
and the box and crating plants are taking much 
low grade stock. The export market is picking up, 
a good deal of stock being shipped to England. 
Logs are becoming scarcer on account of the wet 
weather. Mill stocks are about normal. 


BUFFALO, N. Y. 


Feb. 16.—Lumber ordered from the South is 
coming in very slowly, on account of floods. This 
is especially true of districts on the Atlantic slope, 
#il the way to Florida. High water is retarding 
business in this State as well as in the South, 
though not in Buffalo. One dealer in Syracuse has 
five cars on track that he can not unload, and is 
distressed because there are more cars due. 

H. B. Gorsline, of the National Lumber Co., left 
last week for a business trip to the mills of Arkan- 
sas and Louisiana. 

Charles N. Perrin, now in the lumber business 
in the West, has recovered from a severe illness 
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—s 
of some weeks’ duration, and is on a business trip 
to the South. 

Ganson Depew, president Western New York 
Golf Association, was given a testimonial dinner 
on the evening of Feb. 11 by about three hundred 
golfers and was presented with two beautiful solid 
silver pieces. Mr. Depew is also president of the 
Buffalo Lumber Exchange. 

Charles Ashton McNeil has been elected presi- 
dent of the McNeil Lumber Corporation, of which 
his father, Peter McNeil, who died two weeks ago, 
was long the head. 

Loring Danforth, newly elected president of the 
Buffalo Chamber of Commerce, addressed the mem- 
pers of the Buffalo Lumber Exchange at the meet- 
jing on Feb. 13 on the work of the chamber, 


GRAND RAPIDS, MICH. 


Feb. 16.—A new note of optimism prevailed in 
the Grand Rapids and western Michigan market 
this week. Dealers report a sudden stiffening, a 
rush of inquiries and an upward tendency in 
prices, For more than a week springlike weather 
has prevailed. Stocks of southern pine and hem- 
lock are reported to be depleted and inquiries con- 
tinue to come. A large share of the trade is com- 
ing from the automobile and furniture factories. 
Construction is more active than for some time, 
buc contractors continue conservative. 


CINCINNATI, OHIO 


Feb. 17.—More than seventy-five couples have 
sent in their acceptances for the second ladies’ 
night dance of the Lumbermen’s Club, to be held 
at the Business Men’s Club Saturday night. The 
affair will be turned into Washington’s Birthday 
celebration, with music, favors and food suggestive 
of the occasion. 

Hall and Bartlett Hagemeyer left today for 
Oneida, Tenn., where they will attend on Satur- 
day the annual meeting of the Tennessee Stave & 
Lumber Co., which is associated with the Tennes- 
sce Lumber & Coal Co. The stave company’s opera- 
tions have now reached a volume of about 25,000,- 
000 feet a year. 


NEW YORK, N. Y. 


Feb. 17.—Cars loaded with lumber are coming 
through in bunches from the middle West, having 
been detained for the most part by heavy snows 
up-State. The lumber was welcome, as stocks in 
the better grades of Idaho were badly broken, and 
even for some of the poorer grades there was a 
demand that was becoming difficult to fill. There 
are no abnormal delays in this territory now as a 
result of the weather. The outdoor building sea- 
son appears to be on again, many projects that 
were under way in December being rushed in order 
to get them out of the way before the big rush 
of spring arrives. <All over the city today the 
dealers reported that the market was quick to pick 
up after the present spell of good weather opened. 
West Coast lumber, notably fir, was first to feel 
the effects. 

Some wholesalers report that the dealers are not 
yet ready to buy in considerable quantity, and are 
holding for prices that it will be impossible to 
quote them. 

The eastern spruce situation is an enigma. One 
of the recent visitors to Canada said today: “It 
looks to me as if much of the lumber is going into 
pulp from this time on. It doesn’t seem that we 
can meet the price that the manufacturers de- 
mand.” 

The Elizabeth Sash, Door & Supply Co., of 
Elizabeth, N. J.. has secured an option on the 
property of the Enterprise Coal & Supply Co., also 
of Elizabeth. The deal is said to involve about 
$100,000. 

Frederick J. Bruce, president Frederick J. Bruce 
(Inc.), returned last Thursday from Quebec, Que., 
by way of Montreal. 

A. F. Anderson has just been employed by the 
Carpenter-Gordon Co., of Elizabeth, N. J., as sales 
representative to cover the southern section of the 
State. 

A table was reserved especially for lumbermen 
at the radio banquet given this afternoon by the 
Merchants’ Association of New York City. The 
lumbermen who attended were J. F. Murphy, presi- 
dent, and H. B. Coho, secretary the New York 
Lumber Trade Association; W. S. Beckley, Conrad 
Pitcher, E. L. Barnard, Robert Ladu, Jack Pater- 
Son, president Nylta Club; and Joseph Cashin. 

Henry Eckenroth, of F. Ecké¢nroth & Son, Man- 
hattan, is on a business trip in the South. The 
hew mill of the company, said to be one of the 
most complete in the city, has just started opera- 
tions, 

Arthur E. Lane, president Arthur E. Lane Cor- 
Poration, delivered a lecture with motion picture 
Slides at the weekly meeting of the Nylta Club 
last Friday night. The Nylta Club will give an 
eitertainment and dinner tomorrow night at the 


More than two hundred lumbermen 


ATLANTA, GA. 


Feb. 16.—Though hardwood production is still 
well below normal in the southeastern territory 
east of the Mississippi Valley, there have been 
some increases in the last week. Some rain has 
fallen, but not sufficient to retard production to 
any extent. Some of the smaller mills that were 
forced to shut down in January have resumed 
operations. 

Hardwood business still is heavy, in both the 
better and lesser grades. Most mills, especially 
the larger ones, have enough orders in hand to 
insure steady production for some months. The 
furniture trades have entered the market more 
actively, while increased buying also is noted from 
the automotive body trades. Some falling off in 
demand for interior trim and dimension lumber 
from the millwork plants is reported, but inquiries 
are fairly active. Sales to these consumers are 
much heavier than they were at this time a year 
ago. Box and crate makers still are among the 
active takers of lesser hardwood grades, with in- 
quiries heavy enough to indicate this business will 
continue active well into the spring months. 
Demand is fair from the hardwood flooring plants. 
Few price changes of consequence are reported. 
Items in quartered and plain sap and plain red 
gum are substantially the same as ten days ago, 
but holding the advances made earliere in the 
month. Common grades are showing a stronger 
tendency to advance, because of active buying by 
the box and crate makers. Oak and poplar are 
also in good demand from the furniture factories. 
Prices are stable. Export sales are increasing, and 
good business is in prospect the next few months. 
February shipments out of southeastern ports will 
show an increase over the corresponding months of 
last year. 


Aldine Club. 
are expected. 


Pine Demand Slack; Output Low 


JACKSONVILLE, FLA., Feb. 16.—Orders for south- 
ern pine from the North and East and also from 
Florida yards have slowed up somewhat. Un- 
favorable weather in consuming centers has held 
up deliveries from the yards, and as their stocks 
are reported sufficient to meet the immediate de- 
mand they are holding off. The market is there- 
fore not as strong. The embargo situation on the 
Florida East Coast Railway, in the _ territory 
around Miami, has improved very little. Produc- 
tion is about back to normal at the larger mills, 
but many of the small ground mills are still idle. 
Dry stocks have been much reduced. Some manu- 
facturers are piling up stock that there is not 
much call for. They wish to fill out their assort- 
ments of better grades, which are badly broken. 

Demand for shed stock has been inclined to drag. 
Florida business has fallen off. Many of the yards 
on the east coast are embargoed, and larger ship- 
ments have been made to the west coast yards. 
Mixed orders are a little more frequent and all are 
for prompt shipment. Flooring continues to be 
the best seller. B&better 4-inch averages $49; 
No. 1, $46; No. 2, $21.80; No. 3, $13.50. Stocks 
of 3-inch B&better are still hard to find and most 
sales are made at $61; No. 1 is strong at $47; 
No. 2 is not as firm, selling at $18.50 to $19; No. 
2 was strong, averaging $13. Demand for 6-inch 
was light; prices are steady. Southern Florida 
mills are holding their flooring prices, but mills in 
other sections are inclined to shade some grades, 

Only a small amount of %-inch ceiling was sold 
this week; prices are holding firm. Sales of re- 
sawn stock were larger to the southern yards on 


mixed orders. Prices on ¥s-inch are: Bé&better, 
$40; No. 1, $35.50; No. 2, $19 to $20. Demand 
for ys-inch was larger than last week. Prices are: 


B&better, $28 to $29; No. 1, 
$14.50 to $15. Searcity of boards rather than 
demand is holding prices up. Sales of partition 
are of small amounts of mixed orders; prices are 
steady. 

Henderson bond siding did not sell as fast this 
week. Novelty pattern is in fair demand at: 
3&better, $48; No. 1, $42; No. 2, $27; No. 3, $12. 
sevel siding is uncalled for; prices are firm. 
Square edge stock is selling at: Bé&better, $33; 
No. 1, $25; No. 2, $15; No. 3, $10.50. 

Conditions in the shortleaf air drying roofer sec- 
tions have changed very little. A few mills have 
started to operate again on part time. On account 
of production being at a minimum, prices are hold- 
ing firm. In some instances, $24 is being obtained 
for 8-inch. Longleaf kiln dried stock is moving 
in small lots; prices are firm. 

Demand for rough and dressed finish has shown 
very little change. Shortleaf stock is wanted and 
it is almost impossible to find a mill that can 
make quick shipment. Specified widths in longleaf 
stock are also hard to find. Prices are firm. No. 
1 dressed boards are in fair demand in the wider 
widths, and prices are unchanged. No. 2 boards 
are in fair demand in 6- and 8-inch widths at $28 


$24 to $25; No. 2, 


CI LOVISIANA Coo 











The conservative buyer knows quality is far more 
tempting than lower price—why? Because Qual- 
ity fulfills expectations and takes all of the risk 
out of a purchase. It insures right at the outset 
full value and full satisfaction. 


Let us demonstrate this with our 
“LaRED” Products: 


Genuine Louisiana Tidewater Red Cypress 
Cypress Window & Door Frames 
Soft Texture Tidewater Tupelo 

| Southern Hardwoods 

Long and Short Leaf Yellow Pine 

| Fir Spruce Hemlock 
Red Cedar Shingles and Siding 


Try our ““LaRED” Brand of Premium Cedar 


Shingles. 
“* LaRED ” Supremes—The 100% Shingle. 
“*LaRED ” Extra Clears—100% Clear, 85% E. G. 


“LaRED ” Star A Stars—Real Stars. 


LOUISIANA RED én" 


Company 
of New Orleans 


Entire Fourth Floor, 
Poydras Building, 
New Orleans, La. 








| 1018-19 White Bldg., 
_—— Washington. 














Manufacturers of band 
sawn hardwoods. 
Grades guaranteed un- 
der rules of National 
Hardwood Lumber 
Association. 


We solicit your inquiries- 
Bonita Lumber 


Company, Inc. 
BONITA, (“?srzh*®) LA. 











RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 









Office, 
RUSTON, LA. 


un ber ompany 

a ok 
"SeiiowPine Leumber’ 
Lake Charles, Louisiana 


























ee 





Manufacturers 


Short Leaf Pine and Hardwoods 
HANDY BOOKS For LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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and $29. There is a good movement 
D4S, at $20. 
The dimension and timber market has shown but 


of No. 38, 


slight change. Demand for large sizes is light, 
there being no orders for yard schedules. The 


mills have good order files for railroad and export 
stock, and are able to obtain higher prices for this 
class of cutting. Price lists are unchanged. Small 


framing, 2x4-, 6- and &-inch, No. 2 and _ better, 
D4S, is in good demand and prices are firm. 
The railroads and car companies are a little 


more active, calling for both ear, bridge and other 
construction material. All prices are firm. Prime 
cross ties, 6xS-inch, 8-foot, are bringing $32.50. 

Iixport trade with Cuba is showing marked im- 
provement, a number of large orders for SE&S 
stock were booked this week at satisfactory prices. 
South American countries are in the market for 
Rio deals, the southern Florida mills obtaining 
$38.50 for 3x4- and 4x9-inch. SE&S, 85 percent 
and better heart, rough and resawn stock is in 
good demand at attractive prices, 


Co LOVUISIAN@A Co 





Real Values in 
Southern Hardwoods 


1 car 5/8 Qtd. Sycamore 

1 car 5/8 Plain Sycamore 
50,000' 4/4 Log Run Willow 
50,000' 4/4 FAS Pl. Sap Gum 





Gum 


Cottonwood | 75,000' 4/4 No. 1 Com. Plain 


Sycamore 
Red Gum 
Willow 


Sap Gum 
1 car 4/4 No. 1 Com. Red Gum 
1 car 4/4 FAS Red Gum 








Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 












anes MOND, /. LCRR. 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 














100,000 Capacity~ 
For Sale Circular and Gang Mill 


complete, with Planing Mill, Dry Kilns, 
Sheds and Buildings; Five years old—In 
A-1 Condition. Can deliver early in 1925. 


| LOCK, MOORE & CO.,Ltd, Westlake,La. 
| K. Moore, Pres., MM. P. Paret, Vice- sain G. W. Law, Sec’y-Treas. 























HAND MADE 


CYPRESS SHINGLES 
and CLAP BOARDS 


Manufactured in all sizes and lengths. ‘ 
amples on request, 


Gulf Coast Timber Co., Inc. “e3.c*” 



























We can most always furnish orders for 


“ze wulre. Oak Cross Ties 


Standard 6x8-8’ 0” 
Let us know what you can furnish. 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, Company, Inc. 

















C, W. Parham, of the Woods Lumber Co., Mem- 
phis, Tenn., was a business visitor in Chicago dur- 
ing the week. 

W. M. Walsh, 


secretary Charles T, Abeles & Co., 


Little Rock, Ark., large manufacturers of sash, 
doors and millwork, was a Chicago visitor on Mon- 


day of this week. 


Nolan Lord, for many years manager of the 
Alexander Lumber Co.’s yard at Heyworth, T1., 
has resigned to join the National Transit Co. at 
Kenosha, Wis. 


John KE. Robinson, of the 
Decatur, Ill., has been elected president of the 
Decatur Retail Credit Bureau, which now has a 
membership of 249 and handles 100,000 ratings. 


Allan Hlarris, president of the Harris Manufac- 
turing Co., Johnson City, Tenn., was among the 
prominent oak flooring manufacturers who visited 
the Chicago trade during the last few days. 


Kk. EF. Pantzer, sr., of the Pantzer Lumber Co., 
Sheboygan, Wis., passed through Chicago this 
week on his way to Florida, where he will rest up 
for several weeks, 


Lyon Lumber Co., 


Ray Keller, who represents the Wausau South- 
ern Lumber Co., of Laurel, Miss., in this territory, 
left a few days ago for Laurel, to inspect the 
company’s operations and stocks. While there, he 
will be the guest of his brother-in-law and sister, 
Mr. and Mrs. James W. Smith. 


N. J. Block, vice president of VT. IT. 
Seattle, Wash., was in 
visit this week. He called on a number of his 
friends, exchanging reminiscences with them re- 
garding the days when he was engaged in the 
Chicago lumber trade. 


KX. N. Beard, of the Gause-Beard Plywood Co., 
Memphis, Tenn., transacted business in Chicago 
during the week. Ile expressed himself as well 
satisfied with the way plywoods were moving, and 
considered the prospects to be good for a sustained 
trade for at least some months. 


I'rank T°. Fish, secretary of the National Hard- 
wood Lumber Association, this week stated that 
the organization’s inspector in the San Francisco 
(Calif.) district, W. W. Beaman, has now become 
regularly located, and can be reached at 1050 
Post Street by all desiring inspections executed, 


T. W. Tebb, sales 


Ives & Co., 
Chicago on a business 


manager of the Pacifie Lum- 
ber Agency, Aberdeen, Wash., is on an eastern 
business trip. He expects to spend several days 
in Chicago, and make a careful survey of the 
market situation and prospects here, and will also 
visit all the different cities where the agency has 
sales representation. 


Lumbermen in America who have occasion to 
do business with R. L. Withnell & Co., of London 
and Liverpool, will be interested to know that 
the present address of the Liverpool] branch of this 
concern is 30 Moorfields, Liverpool, and corre- 
spondence to be delivered promptly should be sent 
to that address. 


William Bader, of the Bader-Peterson-Cook Co., 
who has been spending some time in Florida, is 
now at Hot Springs, Ark. He is expected to re- 
turn to Chicago about the middle of March. 


Charles Jacobs, of the John Bader Lumber Co., 
expected to leave toward the end of this week for 
Florida to spend a few weeks. 


HW. W. Flatau, of Flatau, Dick & Co., timber 
agents and brokers of London, England, is spend 
ing some time in the United States visiting lumber 
producing points and getting first hand information 
as to market and stock conditions. Mr. Flatau was 
an interested attendant at the meeting of the 
Southwestern Hardwood Manufacturers’ Club in 
Shreveport, La., last week. 


Kk. M. Lockridge, formerly manager of the rail- 
road and car material department of the W. IL. 
Shepherd Lumber Co., Montgomery, Ala., arrived in 
Chicago this week, to take up his new position with 
the Lake Independence Lumber Co., of Big Bay. 
Mich. He left almost immediately for Big Bay for 
the purpose of inspecting the company’s operations, 
but expected to return shortly to the Chicago sales 
offices, where he will make his headquarters. 

Earl Andes, vice president and treasurer of the 
Tennessee Lumber & Manufacturing Co., Knoxville, 
Tenn., called on the local trade this week. Mr. 
Andes said that his company, which is a large pro- 
ducer of oak flooring, is securing a very fine vol- 
ume of business, especially from New York and 
other eastern States, where prospects for building 





meee 


are excellent. The market is strong, 
the East than in the North. 


J. W. Starks and C. J. Dupuy, 
of yard and mil] operations, respectively, of the 
Gregertsen Bros. Co.’s plant at Cairo, Ill, were jn 
Chicago this week, conferring with officials at the 
local headquarters on plans for the remodeling 
of the plant. The company is extending its opera- 
tions materially, doubling the capacity of its cut- 
up mill and installing a number of new machines, 
It reports a brisk business. necessitating running 
the plant thirteen hours a day. 


I. J. Heidler, head of the Heidler Hardwood 
Lumber Co., has been appointed a member of the 
inspection rules committee of the National Hard- 
wood Lumber Association, according to announce- 
ment made this week by Frank F. Fish, secretary 
of the organization. Mr. Heidler is an “old 
timer” in the Chicago hardwood trade, and is also 
one of the oldest members of the association. He 
possesses a very thorough knowledge of the in- 
dustry, and is considered a valuable acquisition 
to the committee on which he will serve. 


John M. Bissell, manager of the Marathon Lum- 
ber Co., Laurel, Miss., accompanied by Mrs. Bissell, 
passed through Chicago a few days ago on their re- 
turn home, following a visit to the company’s head- 
quarters at Wausau, Wis. During his stay in the 
North, Mr. Bissell took a prominent part in the va- 
rious retailers’ conventions held in this section. On 
his way to Wisconsin, he stopped over in Chicago for 
a short time and was a speaker before the Illinois 
Retail Lumber Merchants’ Association. at its con- 
vention two weeks ago. He also attended the 
annual of the Wisconsin Retail Lumber Dealers’ 
Association, held last week at Milwaukee. 


Walter A. Kelley, formerly Chicago representa 
tive for the Armbrecht Lumber Co.. of Mobile, Ala., 
has been appointed Chicago sales 
ing in railroad and car 


more so in 


superintendents 


agent specializ- 
material for the MeLeod 


Lumber Co., of Hattiesburg. Miss.. succeeding R. 
W. Thompson, who has resigned. The company 
maintains its local offices in the Straus Building. 


under the management of I). W. Ferry, vice presi- 
dent. Mr, Kelley will make his headquarters 
there. He will handle railroad and car material 
in both Douglas fir and southern pine. The Me 
Leod Lumber Co. also has a west Coast office, in 
the Northwestern Bank Building. Portland, Ore. 


Harry T. Lucas, of the Lucas Lumber Co., re- 
turned a few days ago from the South, where he 
had spent about two weeks visiting a number of 
the large southern pine and hardwood manufac- 
turing centers, looking over production and _ stock 
conditions. On his return, he announced that he 
had made arrangements with two large southern 
pine producers, under which he will represent them 
exciusively in the Chicago territory. They are the 
’ersons Lumber Co., of Tuscaloosa, Ala., and the 
Underwood Lumber Corporation, of Jacksonville, 
la. The Lucas Lumber Co. has also recently 
secured the hardwood account of the Standard 
Lumber Co., Pine Bluff, Ark. Mr. Lucas spent 
several days in St. Petersburg and other Florida 
cities, and states that business is booming in that 
State. Real estate values are soaring, there is a 
world of building going on, and the prospects for 
Jumber business are excellent. 


(SABELAEBBAEAGM: 


Calls Inspection Rules Meeting 

The regular meeting of the inspection rules com- 
mittee of the National Hardwood Lumber Associa- 
tion will be held at the Chicago headquarters, in 
the Straus Building, March 11 and 12, according 
to a call issued this week by Frank F. Fish, secre- 
tary of the organization. The committee will at 
that time give official consideration to any pro- 
posed revisions of the inspection rules that may 
be at hand. Secretary Fish states that all pro- 
posuls must be in the hands of the chairman of 
the committee not later than March 11, that being 
the limit of the ninety-day period for such action 
alluwed under the bylaws of the association. All 
proposals should be addressed to Charles N. Perrin, 


chairman of the inspection rules committee, 2008 
Straus Building, Chicago. 
The association announces that total original 


inspections made by its staff during January were 
25,001,966 feet, of which 22,178,095 feet were 
handled by the salaried staff and 2,823,871 feet by 
the fee service. Reinspections were made on 
147.561 feet. 

Commenting 
SAYS? 

“These figures on total inspections reflect an ap- 
preciable advance over those for December, while 4 
sharp drop is shown in reinspections. Some higher 


on this showing the association 
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records of activity have been made by the in- 
gpection department, but everything considered, 
the January report must be looked upon as a re- 
markably good one. ‘The expected trade spurt 
has not yet manifested itself, but the prophets are 
still optimistic, and the seasonal possibilities and 
jimitations are still such as to permit the appear- 
ance of this spurt almost overnight.” 
"ae eaeaaaeaaaaaea 


Joins Newly Organized Concern 


Fuint, Micu., Feb. 16.—David R. Larson, who 
for six years was associated with the Michigan 


Lumber & Fuel Co. as 
— sine: } accountant and _ credit 
manager, has joined 


forces with the Peer Coal 
& Lumber Co. as secretary 
and manager of the lum- 
ber department of that 
concern. The Peer Coal 
& Lumber Co. was recent- 





DAVID R. LARSON, 
Flint, Mich. ; 
Affiliated with 

Peer Coal & Lumber Co. 





ly organized, and is 
headed by Charles G. 
Peer as president, who 
has been in the coal busi- 
ness in this city for over 
twenty-two years. The 
sheds are now under con- 
struction, and it is ex- 
pected that the new firm 
will be ready for business by March 10, and will 
carry a complete line of lumber, including sash, 
doors and interior finish. 
CRABB LBLAaAaAD 


Lumbermen’s Association to Move 


The Lumbermen’s Association of Chicago will 
remove on May 1 from its present quarters in the 





Roanoke Building to 30 North Dearborn Street, 
where it will oceupy the third floor. The new 


smaller than that here- 
tofore occupied, but ample for all requirements. 
There is a large dining room, with kitchen, a 
cozy lounge and an office which will serve both 
the executive secretary and the board of directors 
as a meeting room. 

The association announces that there is desir- 
able office space available in the same building, and 
urges Jumbermen who contemplate moving to in- 
spect the premises with a view to taking space. It 
is understood that if enough lumbermen move into 
the building, it will be named the Lumbermen’s 
Exchange, 

Some Jumber concerns have already signed up 
for office space in the building. 


Organizes Lumber Service 


Organization of the H. L. Hanbury Lumber Ser 
vice was announced this week by H. L. Hanbury, 
well known Chiccago lumberman. The new con 
cern will make a specialty of factory lumber and 
hardwood flooring, and has a number of excellent 
connections as a guaranty of the quality of the 
product handled and of 
first class service. The 
H. L. Hanbury Lumber 
Service has its headquar- 
ters at Room 404, 1553 
West Madison Street. 

Associated with Mr. 
Hanbury in this coneern 
is William F. J. Klatte, 


space will be somewhat 





H. L. HANBURY, 
Chicago ; 
Organizer of the H. IL. 
Hanbury Lumber Service 





son of W. A. Klatte, of 
the Heitman Lumber Co. 
Mr. Klatte has had some 
good experience in the 
lumber field, having been 
associated with the Heit- 
man Lumber Co., and 
later being employed in 
the purchasing depart- 
nn of the Chicago, Milwaukee & St. Paul Rail 
road. 





Mr. Hanbury has been a factor in the local com- 
Mission lumber trade for many years. He was 
head of the H. L. Hanbury Lumber Co. until 
changes in the trade caused the dissolution of 


that concern some time ago. He was also for a 
long time chief inspector for the Lumbermen’s 


Association of Chitago. 


To Build Mill in Nicaragua 


New ORLEANS, La., Feb. 16.—The steamship 
Managua, scheduled to.sail from this port on 


Feb. 19, will number among its passengers F. E. 
Van Alstine and wife and a crew of ten men whom 
Mr. Van Alstine is taking to Nicaragua to assist 
in building a mill for the Bragman’s Bluff Lumber 
Co. Some of the construction crew sailed Feb, 12 
on the steamship Rama, while another group of 
men and most of the machinery went out on the 
steamship Stavangern, which sailed Feb. 14. Mr. 
Van Alstine is a well known mill builder and will 
have charge of the construction of this new plant 
for the Bragman’s Bluff Lumber Co. He expects 
to be in Nicaragua for six or eight months. 


Joins Chicago Wholesale Concern 


Robert S. Burnside, who for some years has 
represented the Willapa Lumber Co., of Portland, 
Ore., in this territory, has closed this company’s 
sales offices in the Railroad Exchange Building, 
and has joined the L. H. Dodd Lumber Co., ac- 
cording to announcement made this week. The 
Dodd concern will be sales agent of the Willapa 
Lumber Co., and also of the Gayoso Lumber Co., 
of Memphis, Tenn. ‘This will enable it to handle 
to the trade direct complete stocks of west Coast 
Jumber as well as of air and kiln dried hardwoods, 


in addition to northern and southern pine sup- 
plied through several excellent connections. 
Mr. Burnside is the son of Ralph H. Burnside, 


president of the Willapa Lumber Co., one of the 
most prominent lumber manufacturers on the west 
Coast. 

Mr. Dodd is well known to the local trade. He 
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Il. M. Waltlenbeck (left) and Jay Adams (right) with catch between them 


was for eighteen years vice president and general 
manager of the Sterling Lumber & Supply Co., re- 
signing late last year to enter the wholesale lum- 
ber business on his own account. The L. H, Dodd 
Lumber Co. has its offices at 514 Railway Ex- 
change Building. 


Purchases Nebraska Yards 


HARVARD, NEB., Feb. 16.—Edward Schuck, man- 
ager, Edward Schuck Lumber Co., announces that 
his concern has purchased the yards at Harvard 
and Inland, Neb., of the Yost Brothers Lumber Co., 
and will consolidate the two yards at Harvard. 
Inland, Neb., is a one-yard point. 


(ea@@aaanaaaaas 


Thinks Business Conditions Are Sound 

Dover, IDAHO, Feb. 14.—-W. J. Johnson, sec- 
retary and sales manager A. C. White Lumber 
Co., of this city, returned Feb. 8 from a month’s 
absence. Mr. Johnson has been touring the East 
and middle West in the interests of his company, 
which is a large manufacturer of window and door 
frames. 

On his swing around the circuit Mr. Johnson 
visited Denver, Omaha, Minneapolis, Chicago and 
many other points going as far east as Cleveland, 
Ohio, and he comes back imbued with the idea 
that business conditions are sound, and that the 
present lack of buying is due simply to the winter 
weather conditions of the East. He believes that 
within thirty days business will have righted itself 
and be on at least a normal, profitable basis. 





Moves Business to Kansas City 


N. H. Huey advises the AMERICAN LUMBERMAN 
lumber business from 


that he has removed his 
Arkansas City, Kans., to 
Kansas City, Mo., where j 
he will henceforth be 
headquartered at Room 
519 Reliance Building. 
Mr. Huey will distribute 
west Coast and Inland 
EKmpire lumber and for- 





N. H. HUEY, 
Kansas City, Mo. ; 
Who Moves His Lumber 
Business from Arkan- 
sas City, Kans. 





est products on a com- 
mission basis. 

Mr. Huey has been en- 
gaged in the wholesale 
lumber business in Arkan- 
sas City for about three 
years, operating under ! 
the name of the Avon 
I.umber Co. He has also operated a retail yard 
at that place. He was previously located in Chi- 
cago. where for a number of years he represented 
the Oregon Lumber Co., of Baker, Ore., and Ogden, 
Utah. 





Qualifies as Fish Catcher 


SEATTLE, WASH., Feb. 14.—H. M. Hallenbeck, as- 
sistant to Dick Condon, sales manager of the 
Puget Mill Co., has just 
qualified as. the Izaak 
Walton of that organiza- 
tion. Accompanied by 
Jay Adams, who is a 
lawyer as well as a fish- 
erman, “Tally” drove 
seventy-five miles Feb. 1 
to the Stillaguamish 
River, and returned with 
fifty-five pounds of trout. 
Included in the catch 
were three steelheads, 
weighing respectively 
141%, 11 and 9¥% pounds, 





and two large Dolly 
Vardens, one of which 
weighed 6% and _ the 
other 6 pounds. The re- 
mainder of the catch 
was Dolly Vardens, 
weighing between 3 and 
1% pounds each. The 


equipment was a 6-ounce 
fly-rod and casting line. 
The steel-heads put up a 
terrific battle, forcing the 
fishermen to exert all 
their skill for an hour be- 
fore the game could be 
landed. ‘“Hally” stands 
on the left of the picture, 
Mr. Adams on the right. 


Seeks Furniture Woods in Jungle 


A dispatch to the Chicago Tribune from Colon, 
Panama, last Wednesday, stated that ex-Senator 
William H. Lorimer of Chicago had started from 
that place on a 125-mile trip into the jungles of 
Panama in a quest for woods suitable for furniture 


manufacture. 
IPE PSE SEE EEE 


Equipment Inquiries and Orders 

In the latest issue of Railway Age inquiries 
and orders by railroads are reported as fol- 
lows: 

INQquiRIES—The Chicago & Western Indiana, 280 
underframes for ballast cars; The Boston & Maine, 
prices for material on 500 box cars; The Sloss- 
Sheffield Steel & Iron Co., 75 hopper cars 55-ton 
capacity, and 25 gondola cars 55-ton capacity ; The 
Kansas City, Mexico & Orient, 150 box cars 40- 
ton capacity, 50 stock cars 40-ton capacity and 50 
automobile cars. 

OrpDERS—The Minneapolis, St. Paul & Sault Ste. 
Marie, 125 ore cars with Pullman Car & Mfg. 
Corp., and 125 ore cars with American Car & 
Foundry Co.: The Minneapolis & St. Louis, 1,000 
box cars, 500 gondola cars, 200 flat cars and 125 
refrigerator cars, with American Car & Foundry 
Co.; The Union Pacific, 500 flat cars with Stand- 
ard Steel Car Co. and 500 gondola cars with 
Western Steel Car & Foundry Co.; The Seaboard 
Air Line, orders with American Car & Foundry 
Co. to repair 274 box cars and with Richmond 
Car Works to repair 726 ventilated box cars. 
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Oak Flooring 














The Quality That 
Brings Sales 


West Virginia Oak long ago demon- 
strated its ability to win sales for man- 
ufacturers of furniture and _ interior 
trim. Now it is demonstrating this for 
retail lumbermen in flooring. Meadow 
River Oak Flooring has the appear- 
ance that brings sales—the quality 
that delivers satisfaction. 





Write for a sample 
and see for yourself. 


Meadow River Lumber Co. 


Rainelle, W. Va. 


White and Red Oak flooring, Maple, Birch, 
Beech flooring shipped in mixed cars with O k, 
Che.tnut, Maple, Poplar and Basswood interior 
trim, air dried and kiln dried hardwoods. 
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We Have a Market 
for YOUR STOCK 


We have built up a fine 
steady trade and offer re- 
liable manufacturers an 
A-No.1 outlet for their 
products. 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 


Perkins Building, 


Plant: 
Newberry, Mich. Grand Rapids, Mich. 












































TACOMA, WASH. 


Feb. 14.—Market discussion occupied the entire 
session at the regular meeting of the ‘Tacoma Lum 
bermen’s Club last Wednesday. All the millmen 
who spoke supported the policy of curtailment 
which has been adopted individually by the mills, 
and declared that a reduction of operations is to 
be preferred, during the temporary lull in the 
market, to any recession in prices. President 
James G. Newbegin read a letter from the Edward 
Hines Lumber Co., Chicago, in which a strong 
market for lumber is predicted as soon as weather 
conditions in the East improve. ‘The Chicagoan 
advised the Washington lumbermen to await this 
improvement and refrain from price cutting. Karl 
B. Kellogg, treasurer Ship Lumber Mill Co., who 
has just returned from an extensive trip through 
the middle West, told of conditions as he has 
found them and predicted an increase of 25 percent 
this year in the demand from the farming districts. 

The club adopted resolutions of condolence for 
the family and business associates of W. H. Boner, 
of Everett, who died recently. 

The February meeting of the Northwest Lumber 
Buyers’ Club was held in Tacoma Feb. 13. The 
new officers elected last month were installed and 
a general market discussion followed the ceremony. 

The prevention and control of forest fires was 
the subject chiefly discussed at a meeting here of 
rangers and officials of the Rainier and Columbia 
national forests. The meeting opened last Friday 
and lasted four days. 

Lumber shipments by water from Tacoma this 
week were the smallest recorded for many months, 
the dullness in the market being reflected in cargo 
shipments. The carriers at the local docks during 
the week included the following: Terminal dock, 
Eldorado, California, 50,000 feet (part cargo); 
Florence Luckenbach, Atlantic coast, 1,250,000 feet 
(part cargo) ; Everett, California, 75,000 feet (part 
cargo), and Makiki, Hawaiian Islands, 250,000 feet 
lumber, 450 tons box shook and 100,000 feet 
cross arms (part cargo). Portacoma docks, Will- 
solo, Atlantic coast, 275,000 feet (part cargo) ; 
Vinita, Atlantic coast, 575,000 feet (part cargo), 
and Hoyeisan Maru, Japan, 150,000 feet (part 
cargo). Dickman Lumber (Co., Willsolo, Atlantic 
coast, 650,000 feet (part cargo). St. Paul & 
Tacoma Lumber Co., Willsolo, Atlantic coast, 850,- 
000 feet (part cargo), and Robin Goodfellow, At- 
lantic coast, 800,000 feet (part cargo).. Baker 
dock, Glymont, California, 50,000 feet (part 
cargo) ; Kinderdyk, Europe, 15,000 doors and 50,- 
000 feet cross arms (part cargo), and Minnesotan, 
Atlantic coast, 3,000,000 shingles and 50,000 feet 
cross arms (part cargo). Milwaukee dock, Ala- 
bama Maru, Japan, 1,345,000 feet (part cargo). 

An attempt to break the record for a single 
cargo of lumber will be made next month when 
the steamer Lewis Luckenbach makes her March 
visit to Puget Sound. In July last year the same 
vessel established a record for lumber cargoes by 
taking 8,000,000 feet from this port for the At- 
lantic coast. She is to load to capacity when she 
arrives here next month, and officials of the 
steamship company are hoping to put an extra 
1,000,000 feet aboard, 

January arrivals of deep sea vessels, nearly all 
of them lumber carriers, numbered 153 at Tacoma 
last month. This is an increase over the arrivals 
last year, and indicates another big year in ship- 
ping here despite the present slump. 

J. C. Buchanan, president North End Lumber 
Co., has adopted the five-day week as the working 
basis of his operations, and says he will continue 
that policy until production and orders are in the 
proper relation to one another. While expressing 
himself merely as an individual millman, he be- 
lieves that other operators are beginning to see 
the light and to recognize the necessity of adjust- 
ing themselves to a condition in which market 
prices do not yield a fair return for lumber, from 
the standpoint of cost of manufacture. 

These are the days when J. J. Dempsey, presi- 
dent Dempsey Lumber Co., and C. H. Kreienbaum, 
sales manager, are dealing in specialties. The 
Dempsey mill is now getting out an order of dry- 
dock material for Atlantic coast delivery, consist- 
ing of 250 pieces of 9x14-inch, with lengths up to 
58 feet. The aggregate is 1,350,000 feet, and 
the grade is No. 1 common and select common— 
about a third being select common. Another order, 
for delivery in Boston, Mass., calls for 450 pieces 
of 12x12-inch, length 46 feet, select common, sized 
four sides, with 2-inch grooves for splines. 

The new plant of the Pacific Match Co. is now 
operating on full time, and the results have been 
most gratifying to the officers of the firm who 
say that their product is taking hold rapidly in the 
Northwest territory. Two machines are now in 


which have 


operation 
matches each, and two more will be installed goon, 
The plant will employ about 200 men when operat. 
ing at capacity. 

The Coast Sash & Door Co. has occupied its new 
plant on the tideflats and is now running at ¢. 


daily output of 7,500,009 


pacity. The plant is electrically equipped through. 
out and contains the most modern machinery for 
all kinds of sash and door work. 

Another fire in the Wheeler, Osgood Co.’s plant, 
the fourth to occur during the last few months, 
broke out in the boiler room Feb. 13. The blaze 
was extinguished by the city fire department before 
much damage was done. 

After an absence of more than five months, A. H. 
Landram, sales manager St. Paul & Tacoma Lum. 
ber Co., has returned to his home in this city, 
Mrs. Landram, who accompanied him, is getting 
along nicely. During their tour, they swung 
around a considerable part of the country, among 
the points visited being Minneapolis, St. Paul, 
Chicago, Cleveland, Kansas City, Baltimore, Wash- 
ington and New York. “The object of my tour 
was purely educational,’ remarks Mr. Landram, 
“Tt was taken in line with the efforts of the com- 
pany to be always abreast of the times and to 
keep posted on the needs and requirements of the 
lumber trade. In that way we hope to be able 
intelligently to supply those needs. All I had 
in mind when I went was to find out what our 
customers want, and when they want it.” 

J. P. Weyerhaeuser, president Weyerhaeuser Tim- 
ber Co., left Feb. 13 for St. Paul on a business 


trip. He will be away several weeks. 
SACRAMENTO, CALIF. 
Feb. 14.—The Red River Lumber Co. and the 


Weed Lumber Co. appear to have been the lumber 
operators heaviest hit by last week’s storm, At 
Weed, flood conditions caused a temporary shut- 
down, while at Westwood, the Red River mill’s 
power was shut off through breakage of the com- 
pany’s Hamilton dam on the Hamilton branch 
of the Feather River. 

Preliminary steps are being taken throughout 
the field for spring logging operations. In the 
Klamath basin timber belt the logging camp of 
the Wheeler-Ohlmstead Lumber Co. is being opened 
up. Logging this year will be centered on the 
company’s timber tract in the northern part of 
Klamath County. The Topsy Lumber Co. also 
announces an early start on spring logging. This 
company has a tract in the Klamath area aggre- 
gating 130,000,000 feet. At MacDoel, over the 
California line, the Standard Lumber Co., with 
1,000,000,000 feet of timber available, is fitting 
out its logging camp for spring work. 

At Brookings, Ore., the sawmill and auxiliary 
plants of the California & Oregon Lumber Co. 
are back on normal schedule, which prevailed up 
to the time of the big storm several months ago. 
Repairs to the equipment have been made, and two 
8-hour shifts are employed. 

Although its activities are considerably curtailed 
for the winter, the Hutchinson Lumber Co., Oro- 
ville, has 300 men employed. Some logging is 
under way in the woods. The planing mill is run- 
ning. 

The Feather River Lumber Co., Delliker, an- 
nownces its spring operations will start March 1, 
with full crews in the woods and a day shift in 
the mill. Improvements have increased capacity 
about one-third, making it possible to produce a 
season’s cut of about 20,000,000 feet without the 
use of full or part-time night shifts. 

An open spring will permit a normal cut of 
50,000,000 feet during 1925 by the Sugar Pine 
Lumber Co. in Madera County. The company 
plans to start cutting in April on its Steckerman 
Mountain holdings, where there is little snow 
on the ground. 

The Yosemite Lumber Co. at Merced Falls has 
made a preliminary estimate of its 1925 cut at 
75,000,000 feet. This figure represents a 25 per- 
cent increase over the 1924 season’s output. If 
the snow in the mountains east of Merced Falls 
melts soon enough, work will be started March 15. 
Like the Sugar Pine company, the Yosemite was 
forced to make a late start in 1924 because of 
weather conditions. During the winter, improve 
ments amounting to $50,000 have been made in 
the mill. The company will log this year on the 
north side of the Merced River. The box factory 
aud planing mill have been running through the 
winter, with about 350 men employed. 

Expressing satisfaction with the outlook for 
1925, Robert H. Scanlon, manager M. J. Scanlon 
Lumber: Co., Massack, Calif., has returned from 
a two months’ trip to the eastern States, having 
visited Florida, the north Atlantic coast and 
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Minneapolis and Chicago. Mr. Scanlon visited 
with his family in Minneapolis, investigated build- 
ing conditions and prospects in Chicago and other 
middle western cities and then journeyed to 
Florida, where he examined timber holdings and 
operations of the Brooks-Scanlon Corporation, of 
Eastport, Fla., of which his father is head. Mr. 
Scanlon was impressed with the magnitude of 
construction projects planned in Florida. 


PORTLAND, ORE. 


Feb. 14.—There has been a strong curtailment 
in the output of the fir mills in western Oregon 
during the last few weeks, in response to the tem- 
porary falling off in the demand, and the result is 
a much stronger market. Slightly over 80 percent 
of the mills in western Oregon and Washington 
with a capacity of 50,000 feet a day or over, are 
now operating on a 5-day basis or less, the large 
majority five days. The result is estimated as a 
reduction in output of about 25,000,000 feet a 
week less than two weeks ago. This estimate docs 
not take into account the thirty-six mills, with a 
daily combined capacity of 4,275,000 feet, that 
are down entirely, nor does it include the mills 
cutting Jess than 50,000 feet a day, of which only 
about 48 percent are operating. 

Close to 10,000,000 feet of lumber and timbers 
was shipped from this port during the week clos- 
ing today, 6,000,000 feet of this quantity going 








A statecy Oax Tree, 
Proud AS COULD BE, 
As 1T TOPPED ALL THE TREES FAR ANO NEAR; 
DeveLoreo A ROT, 

IN A MOST VITAL SPOT, 

THAT SOON IT MUST FALL IT 010 FEAR. 


|r sato,"I'LL Be BRAVE, 

Mvsecr { can't save, 

So I'LL DO ALL THE Good THaT | Can; 
\F THE wind BLOWS we O'ER, 

| WOULD BREAK OOWN SOME wORE, 

So |'o RaTHER BE FELLED BY A MAN.” 


A MAM CAME ALONG, 

For TIMBER QUITE STRONG, 

HE'D LOOKED ALL THE FOREST CLEAN THRU; 
GENTLY HE SPOKE, 

To THe STuROY OLD Oak, 

") BELIEVE, MY DEAR FELLOW, You'LL 00." 


"IT SEEMS QUITE A SHAME, 

Bur | FINO, JUST THE SAME, 

A LITTLE BAD SPOT NEAR YOUR BaSE;" 

A BREEZE THAT PASSED BY, 

Hearo THe OAK SIGH, 

BUT CONTENTMENT SHONE OUT ON ITS FACE 


THE MAW FELLEO THE Oak, 

So iT SCARCE BROKE 

A TwaG FROM THE REST OF THE TREES; 

"Now", Salo THE TREE, 

"OF wore use I'Lt BE, 

THAN TO STANO HERE ANO BAFFLE THE BREcZE.” 


1T wow Sato “Gooo-syve”, 

To 1 TS FRIENOS FAR AND NIGH, 

WHILE THE MAN WENT FOR A SAW ANO A TEAM; 
WHAT A LIFE THIS WOULO BE, 

\f MEN, LIKE THIS Tree 


’ 
WOULD MAKE SERVICE THE BULK OF LIFES THEME. 





By H. D. 


Zird, Muncy, Pa. 





to Japan, 3,000,000 feet to Philadelphia and the 
rest to scattered ports. The Yoneyama Maru, for 
Yokohama, carried, besides 2,000,000 feet of fir 
lumber and timbers, 1,400,000 feet of red cedar 
logs. The Howick Hall, sailing for Bristol, Eng- 
land, carried 330 fir doors and 35,417 feet of fir 
lumber. The West Keats, for Yokohama and way 
ports, had on board 4,000,000 feet of fir lumber 
and timbers. Fifty thousand feet of rough fir 
lumber was in the cargo of the Tongking, which 
sailed for Bremen. The West Katan left for Phila- 
delphia with 38,000,000 feet of fir lumber, and the 
Ohian, for the same destination, had on board 
1,000 fir doors. Included in the shipments to 
Japan were several parcels of hemlock lumber. 
The L. B. Menefee Lumber Co., of this city, is 
Inaking preparations to operate two pine mills this 


season, one at La Grande, Ore., and the other 
at Chiloquin. The plant at Chiloquin is that of 
the Modoc Lumber Co., and the plant at La 


Grande, that of the White Pine Box & Lumber Co. 
A. B. Menefee, head of the company, is in Cali- 
‘orma. His son, P. L. Menefee, who handles the 
pine business, is’ on a trip east, accompanied by 
his wife, 

John Dougall, manager Columbia River Loggers’ 
“ttormation Bureau, who underwent an operation 
“bout ten days ago, is slowly recuperating. 

tat C. Knapp, president Peninsula Lumber Co., 
‘elt Portland this week on a trip to the Atlantic 




























coast. He plans to spend some time in New York 
and will also pay a visit to Washington, D. C. 
Jean Scanlon, gormerly with James Sayres here, 
is now handling garage door trade and local retail 
business for the Chas. K. Spaulding Logging Co. 


VANCOUVER, B. C. 


Feb. 16.—Every indieation points to winter be- 
ing entirely over. For that reason lumbermen are 
apt to grow peevish at the slow progress winter is 


making in other parts of the continent. Condi- 
tions are at present ideal for capacity log pro- 


duction, and every camp on the Coast is working 
at top efficiency. But the mills are not getting 
orders. Into this situation is injected higher lum 
ber prices, and higher cargo rates on steamers load- 
ing for almost every ocean trade route. Appar- 
ently the obvious suggestion is a temporary cur- 
tuilment, or even a temporary shutdown. And 
that has been seriously considered by some opera- 
tors. 3ut it is not so simple or easy as it is ap- 
parently obvious. There are many complications. 
Chief is the imminent possibility of business sud- 
denly flooding the British Columbia market. To that 
may be added disorganization of operating staffs 
at a season when mills usually expect to hold 
their men through many months by giving them 
plenty of work. Curtailment will work back to the 
logging camps, also fully organized for the season. 
No one likes to start it. Then there is the well 
known fact that shutting down is sometimes as 
costly in the long run as keeping on cutting. Some 
mills have been curtailing output rigidly, keeping 
from piling back timber which is not required 
for export at present. Increasing productive 
power of the mills is making it imperative to stim- 
ulate export trade. For British Columbia export 
mills, the chief interest in the last week has been 
a new tie order of 4,500,000 feet, from British 
railways. 

Following recent adverse winds on the Gulf and 
northern coast waters, many large booms of logs 
arrived in Burrad Inlet and the Fraser River this 
week. In 48 hours 10,000,000 feet reached Van- 
couver and 2,000,000 feet came up the river to 
New Westminster mills. Some plants had been 
running short of logs before the fresh stocks 
reached them. Two Davis rafts were among the 
log arrivals, and others are due to come south 
shortly. 

Surveys are in progress for the proposed pulp 
mill on the west coast of Vancouver Island near 
Port Alberni. It is planned to develop a hydro- 
electric plant at Stamp River falls, with a trans- 
mission line to tidewater on Alberni Canal. 

The Forest Investment Co. 
ver, recently purchased a nice sized tract of very 
excellent, old growth fir and cedar from the 
Standard Lumber Co. (Ltd.). One hundred and 
fifty million feet of this timber is located on the 
Pitt River and 60,000,000 feet on the Chehalis 
River, making a total of 210,000,000 feet. This 


is a part of what has been known as the old 
Brunette Sawmill Co.’s timber. 
EVERETT, WASH. 
Feb. 14.—The Mutual Shingle Mill Co., of 
Marysville, a codperative concern, has sold its 


plant to a cooperage organization, and by that act 
has closed out the last codperative shingle mill in 
Marysville. The plant contains seven upright 
Sumner machines, and has had an output of about 
a car of shingles in a day of eight hours. It is 
equipped with a drag-saw, which can easily be 
shifted to make cooperage blocks. The considera- 
tion was about $20,000. The deal originated with 
an option taken several days ago, and was com- 
pleted this week by the payment of a substantial 
instalment. 

The sale of the Mutual company is of consider- 
able interest to shingle manufacturers, from the 
fact that Marysville was the scene of the inception 
of coéperative shingle-making in the Pacific North- 
west. At one time there were four shingle mills 
there, and all of them were operated on the co- 
operative basis. Of the four concerns the Russell 
Manufacturing Co. went broke and was dis- 
mantled; the Royal Cedar Co. was destroyed by 
fire; the Plont Manufacturing Co. was sold to 
W. C. MeMaster, and finally the Mutual has gone 
out of business through the recent sale. The only 


cedar operation in Marysville at present is the 
siding mill of the John McMaster Shingle Co. For 
that reason the suggestion has been made in a 
humorous way that the name of the town be 


changed to MeMasterville. 

Formerly there were four codperative 
mills at Anacortes; now there are two. There 
were four codperative mills in Blaine; now there 
is one. The codperative center is Edmonds, where 
there are four mills. 

The Snohomish River Boom Co. has applied to 
the War Department for permission to put in a 
boom in the Snohomish River just below the plant 
of the Walton Lumber Co. The purpose is to 


shingle 





The LUMBER 
Department Store 


Our efficient handling of lumber 
is passed on to our customers in 
better service and consistent prices. 
Below is shown a part of our stock 
of three million LATH which can 
be loaded from any one of three 
switch tracks. Try us for 


Longleaf Pine, La. Red Cypress, Sitka Spruce, 
Douglas Fir, Washington Red Cedar, Tenn. 
Red Cedar, California White and Sugar Pine, 
Redwood, White Oak flooring, Maple, Beech 
and Birch flooring. 


Julius Seidel 
Lumber Co. 


MISSOURI 


ST.LOUIS, : : 











(Ltd.), of Vancou- 











a 
Poplar, Gum 


White Ash 
and Cypress 





BRAND 


We can 
Surface 


or Resaw. and other 


Daily 
Capacity 
100,000’ 


Band Mills: 


Southern 
Hardwood 
iouatn. LUMBER 


The KORN Co. 


mm SUMTER, S.C. | 


%”" and %" CEILING. 
yy" and %" BEVEL SIDING. 


STOVER LUMBER CO. | 


MOBILE, ALABAMA. 









































Vest Pocket Ready Reckoner 433°) ,“<si 
including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
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YELLOW PINE 
Pelahatchie Lumber Co. 


Pelahatchie, Miss. 
Sales Office: Jackson, Miss. 
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HAND MADE 


CYPRESS 
SHINGLES 


Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C, 


We manu- 
facture 
them in all 
sizes from 
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TRADE 
ST-AND-BY 
MARK 


INTERIOR EXPORT 


Every Dealer Should 
Know STANDBY Pine 


Almost every day you have a call for ]umber 
of more than ordinary strength and durability. 
And right here is when it will pay you to know 
STANDBY, for it is a dense original pitch pine 
that is hard to surpass in strength and dura- 
bility. 


STANDBY 


LONGLEAF 
Yellow Pine 


makes unusually good flooring, ceiling, dimen- 
sion, etc. Our three mills are turning out 
60,000,000 feet annually. Export and coast- 
wise yard scnedules a specialty. 


Try a mixed car of STANDBY. 


St. Andrews Bay 
Lumber Co. 


MILLVILLE, FLORIDA 


J Millville, Fountain and 
Mills | Bay Harbor, Florida 





Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
‘“Ask the Wholesaler ’’ 


The Alger -Sullivan Lumber Co. 


CENTURY. FLORIDA 

















'Cummer Gypress Go. | 





Mills: Jacksonville and Sumner, Fla. 


Pa LUMBER 
Cyp1 ess Rough and Dressed 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City ; 

















form a temporary holding ground for logs dumped 
loosely into the river, so that they can float down 
the river at ebb tide to a storage area in Steam- 
boat Slough. <A public hearing will be held to 
bring out the merits of the petition, since the Sno- 
homish River is a navigable stream. 

William M. Short, State president of the Amer- 
ican Federation of Labor, was in Everett a few 
days ago to form a local organization of the Tim- 
berworkers’ Association. There were about 450 
present at the meeting, and of that number it is 
said about 200 signed up. 

Cedar logs are scarce, and are going into the 
hands of the mill owners as fast as they are 
dumped into the water. The price remains firm, 
on the $18 base for shingle cedar. 

W. A. Dahlgren, of the Wallace-Ballord Lumber 
Co., Minnapolis, was in Everett this week, visiting 
his friend, Charley Ditewig, of the Canyon Lum- 
ber Co., whom he knew in the middle West twenty 
five years ago. Mr. Dahlgren looks for improved 
lumber business pretty soon, but says that the 
middle West farmers must harvest another crop 
before they can place themselves in first class buy- 
ing condition. 

L. L. Hillman and Dan V. O’Brien, of the Lloyd 
Hillman Lumber Co., were in Everett Tuesday. 


LOS ANGELES, CALIF. 


Feb. 14.—Considerably less lumber was laid 
down at the local harbor this week than for some 
time. JTlowever, this was not due to any letting 


down on the part of the mills, but was caused by 
severe storms in the Northwest which have delayed 
cargoes. In fact, several cargoes for this port 
were bar-bound outside Grays Harbor and had to 
be towed back into port. Local conditions have 
not changed greatly since last week, and very little 
buying is being done. Lumber is being sold en- 
tirely too Jow in this district by both wholesalers 
and retailers, dealers declare. 


ABERDEEN-HOQUIAM, WASH. 


Keb. 14.—The mills in Hoquiam and Aberdeen 
are shut down until Monday. <A curtailment of 
three million feet was effected by the shutdown 
Jast week. 


The employees of Schafer Bros. Lumber & Door 
Co. are to entertain their employers at a banquet 
at the Hotel Morck in Aberdeen this evening. About 
one hundred fifty people will attend. 

Contracts have been let for the buildings for 
the Harbor Plywood Co. at Grays Harbor. It is 
hoped to have construction work finished by May 1. 


BELLINGHAM, WASH. 


Keb. 14.--Logging camps are more active now 
than they have been at any other time in months 


and some of those that have been running have 
increased their output. Today the St. Paul & 


Tacoma Lumber Co. began using thirty-five to forty 
cars daily and Manager E. G. Griggs, jr., says 
that the shipments will be about ten cars a day 
larger than they have been. Vice President J. G. 
Karles, of the Puget Sound Sawmills & Shingle 
Co., reports that his company’s camp at Conerete 
will become active again Feb. 16 and that it will 
ship twenty-five cars or more daily. It will oper 
ate three sides for the first time since its estab- 


lishment. All the logs will be brought to Belling 
ham, The Heaton-Olsen camp resumed operation 


this week and will ship eight to ten ears daily, 
the fir to Lynden and the cedar to Sumas. The 
Warnick Lumber Co. hopes to begin shipping from 
its new camp before February ends. It will handle 
eight or ten cars daily and will ship to Belling- 
ham. Next week business on the Milwaukee line 
will reach 100 cars, it is predicted, and by March 
1 rail receipts on this and other lines will be elose 
to 200 cars a day. Considerable fir, hemlock and 
cedar are moving by water, box factories calling 
for large rafts of hemlock. 

In celebration of the construction of the Bloedel 
Donovan Lumber Mills’ new box factory the em- 
ployees will hold a dance there as soon as the roof 
is on. Plans are in the hands of Clarence Martin, 
Tom Huston and others. At least 1,000 persons 
are expected to attend. 

Cargo shipments were made this week by the 
Morrison Mill Co., Puget Sound Sawmills & Shingle 
Co. and Bloedel Donovan Lumber Mills and 400,- 
000 feet from British Columbia mills were lifted 


here for the Atlantic coast per the steamship 
Willsolo. The week's record follows: Bloedel 
Donovan Lumber Mills, steam schooner Whitney 
Olson, 1,500,000 feet, San Pedro; steamship 


Vanita (loading), 2,500,000 feet ; schooners Helene 
and Alice Cook (loading), 2,000,000 feet, Hawaii. 
Puget Sound Sawmills & Shingle Co., steamship 
Willsolo, 1,000,000 feet, Atlantic coast. This com- 
pany will put 500,000 feet aboard the steamship 
West Ison for China next week. Morrison Mill 
Co., 700,000 feet of box shooks, steamship Makiki, 
Hawaii. The company will make another ship- 
ment of similar size shortly to the same place. The 


Kk. K. Wood Lumber Co. will load the steamship 
Cacique with 500,000 feet and the steamship Maing 
with 1,200,000 feet, all for the west coast of South 
America. The Cacique will load at Bellingham 
and the Maine at Anacortes. 

Lester Hindman, a former employee of the Blooe. 
del Donovan Lumber Mills, has been appointeq 
manager of the Key City Lumber Co.’s plant at 
Port Angeles. 

James H. Prentice, secretary of the Bloede| 
Donovan Lumber Mills, has been elected president 
of the Bellingham baseball club in the Northwest 
Washington League. He was head of the Bloede| 
Donovan club in this league last vear. 

President James L. Gilfilen, of the Upright Ship. 
gle Co., inspected conditions this week at the com. 
pany’s shingle mill near Kendall. It is his jy 
tention to resume operation there shortly, espe. 
cially if snow does not interfere. 


SALT LAKE CITY, UTAH 


Keb. 14.—The outlook in this section for the 
building trades is regarded as exceptionally good, 
Architects report considerably more work on hand 
than normal at this time of year. Shingles are 
selling better than they were. Wood shingles are 
holding their own, or very nearly so, in spite of 
the keenest sort of competition. The mines are 
taking some lumber, especially the metal mines, 
which are very busy. Coal mining has slumped 
following a period of great activity. The farmers 
are not buying yet, but lumbermen believe they 
will do so in the very near future. Supplies are 
coming through nicely. Prices are described as 


“steady.” 
SEATTLE, WASH. 


Feb. 14.—A. O. Hewitt, president and manager 
of the Terry Lumber & Coal Co., Terry, Mont., 


arrived in Seattle this week to attend the forth- 
coming meeting of the Western Retail Lumber- 


men’s Association. Montana, says Mr. Hewitt, is 
definitely over the “hump,” and is squaring away 
for good business. He points with pride to his 
own section of the State, observing that south- 
eastern Montana has actually extended the corn 
belt of the United States by the addition of an 
area 300 miles further west. In 1921, Prairie 
County shipped four carloads of hogs; in 1922, 68 
carloads ; 19238, 169 carloads; and in 1924, accord- 
ing to incomplete figures, 187 carloads. These 
shipments come to the Coast, on account of favor- 
able freight rates, finding a market in Spokane and 
Seattle. Corn and hogs, remarks Mr. Hewitt, are 
the terms in which the dawning prosperity of 
Terry and of Prairie County is written. 

Frank R. Barns, who recently came to the Coast 
to enter the timber bond business, has decided to 
locate im Portland, Ore. Mr. Barns was in Seattle 
today, renewing his acquaintance with lumbermen. 
He is of the opinion that financial operations in 
the future will be on a much larger scale than 
in the past, owing to the changing character of 
timber operations. 

Leon James Millard, of the Independent Lumber 
Co., Omaha, Neb., was in Seattle yesterday, mak 
ing a tour of the fir mills. Mrs. Millard ac- 
companies him. During the day they visited the 
mills of the Snoqualmie Falls Lumber Co., as the 
guests of D. E. McDuffee, of the Weyerhaeuser 
Sales Co. Mr. and Mrs. Millard have continued 
their journey, through Oregon and California. 

Mark E. Reed, president Simpson Logging Co.. 
was recently elected one of the vice presidents of 
the Dexter Horton National Bank, Seattle. 


COOS BAY, ORE. 


Feb. 14.—Although the local manufacturing com- 
panies last week declared there would be no cur- 
tailment of manufacturing, it is quite certain that 
unless there is an immediate change in lumber 
prices, all mills on Coos Bay will adopt a five day 


weekly schedule, probably at once, The Coast 
market is not in good condition, but there will 
be a considerable movement foreign from here 


during this month. Announcement was made Feb. 
12 by the Coos Bay Lumber Co., operating two 
mills, and the Coos Bay Logging Co., operating 
the Bay Park mill, that beginning Feb. 14, they 
would go on a five-day schedule. In face of the 
lumber depression, the Western Lumber Company, 
Coos Veneer & Box Co., and the Western White 
Cedar Co. report the largest payroll and most 
promising market for their outputs in the history 
of the plants. The first two companies are manu 
facturing veneer from white cedar, and the third 
is sawing white cedar lumber. The Western White 
Cedar mill, Millington, and the Thompson-Kelly 
mill, Marshfield, both cedar plants, are not Te 
ducing output and will work six days a week, | 

A new white cedar mill was put into operation 
this week at Eastside, across the bay from Marsh- 
field, by W. C. Parker. The mill has full electric 
equipment and will cut about 15,000 feet daily. 
The output is for export. 


Two portable sawmills have gone into the Seven 
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Devils country, between Coos Bay and Bandon, 
where there are fine stands of white cedar timber 
and plenty of downed logs which produce good lum- 
per. The owners are E. W. Jenree and Lee Bar- 
rows, of Bandon. 

Logging was interfered with for five days during 
the early part of February by constant rains. 
Floods prevented shipment of logs from Powers, 
where the chief supply of the Coos Bay Lumber Co. 
comes from. ‘The Coquille River was full of logs 
but, because of high water, loading from the river 
to cars was impossible. The freshet, while high, 
was not equal to that in November, and there was 
no loss of logs which were held by booms, cables 
and other contrivances in the Coquille watershed. 

The Manchester Civilian is loading for the 
Orient and will take about 2,000,000 feet from 
yarious mills on the Bay. 

Lumber compilations for January show a coast- 
wise shipment from Coos Bay of 15,415,484 feet, 
distributed between San Francisco and San Pedro. 

The Coos Bay Hoo-Hoo Club at its last meet- 
ing passed resolutions condemning the Gooding 
long-and-short-haul bill as detrimental to lumber- 
ing concerns. The club also passed a resolution 
against closing Coos River to log driving, which 
the Government threatens to do, owing to inter- 
ference with delivery of rock for the jetties. 

The Stout Lumber Co. this week came into the 
Port Commission meeting and asked the Govern- 
ment through the commission for the privilege 
of dredging South Inlet, from its junction with 
the bay to a point 34% miles south to the loca- 
tion of the proposed railroad landing where the 
company is opening a new camp. 


BOGALUSA, LA. 


Teb. 16.—Alexander Legge and H. P. Perkins, 
president and vice president of the International 
Harvester Co., both of Chicago, were guests Satur- 
day of W. H. Sullivan, mayor of Bogalusa. They 
were shown over the plants of the Great Southern 
Lumber Co., the Bogalusa Paper Co. and the Union 
Bag Co. The plants’ operations, the utilization of 
waste and the reforestation program being carried 
on here greatly impressed the visitors. ‘‘This is a 
great monument to a great industry,’ said Mr. 


Legge in speaking of the huge burner which died. 


last summer after consuming several hundred 
thousand dollars’ worth of such waste material as 
is now being used to make wood pulp. 

Cc. A. Webster, of the Swanton Lumber Co., 
Swanton, Vt., was a visitor here today. Mr. Web- 
ster has been visiting his various sources of sup- 
ply throughout Louisiana and Arkansas and, as it 
has been some years since his last visit, he was 
very enthusiastic about the rapid strides being 
made in the industry toward greater utilization of 
waste material. 


ATLANTA, GA. 


Keb. 16.—Few changes are noted in the southern 
pine market. Inquiries and orders are about the 
same as last week, while production is reported 
improving a little under favorable weather con- 
ditions. There has been some rain in the South- 
east, but hardly enough to slow up logging, and 
mills are producing much more than at this time 
last month. Smaller mills are more active than 
they have been since last fall. As a whole, pine 
demand is very active. Millwork plants are still 
buying on a fair basis. Roofers, interior trim 
lumber, pine flooring and car material are the 
most active items. Export sales of pine also are 
reported very good, with heavy bookings in hand 
for later shipment. A few price declines are noted, 
but as a whole the market is fairly stable. Better 
flooring grades have declined $1.50 to $2, while 
roofer prices also are a little off. For 1x4-inch 
B&better pine flooring the present price is $49 to 
$49.50, with No. 1 common at $46.50 to $47, an 
advance of $1.50 to $2 the last ten days for the 


latter. No. 2 common is $22, and No. 3 $13.50 
to $14. No. 2 roofers in 1x6-inch are $23.50 to 


$24, a decline of about $1. Finish lumber shows 
no price changes, with demand quite active but 
reported a little less than it was. two weeks ago. 
Railroads are buying very actively, and inquiries 
portend this business will hold up well through the 
coming spring and summer months. As a result 
Prices are advancing steadily, further increases of 
$1.50 to $2 being noted the last ten days, follow- 
Ing the advances of early in the month. Build- 
‘ng is active over the whole South, particularly 
home construction, and active sales are reported 
by most retail lumber dealers. The weather, how- 
‘ver, is interfering to some extent with this busi- 
hess. Retail dealers are looking for one of the 
best Spring seasons this year they have ever en- 
yed in this section. 

an W. Hancock, a forestry expert connected with 
}- ae Railway Co., announced last week 
os Plans are under way for reforestation of a 
act of several thousand acres between Augusta, 


Ga., and Charleston, S. C., the work to be carried 
out and financed by the Southern Railway. 


TUSCALOOSA, ALA. 


Feb. 16.—Southern pine market conditions are 
practically the same as last week as to almost all 
items. Framing, however, in No. 2 common and 
No. 2 common and better shows a slight falling 
off in demand, and it is reported that transit cars 
are not selling so well as they were a week ago. 
Nou doubt weather conditions are responsible, as 
practically all reports show light stocks in most 
retail yards and at the mills. Longleaf timbers, 
dimension and car material and other special items 
are in as good or better demand and bring higher 
prices than last week. A number of buyers are 
making preparations to place practically all their 
spring requirements within the next few days, as 
there are quite a number of “feelers” on big 
schedules. Weather conditions are not so good as 
last week, and no doubt production will be cur- 


tailed. 
MACON, GA. 


Feb. 18.—Last week there were a few days of 
warm sunshiny days, then it turned colder, and 
rained. Reports from the mills are to the effect 
that it will be three or four weeks before they 
will be in a position to take on orders in any vol- 
ume, and that they will not be able to make ship- 
ments for some time after that. The mills are 
finding their stock at planing mills becoming less 
and less, and a number will be unable to run until 
they are able to haul some of their lumber from 
the sawmills. There was very little stock sold dur- 
ing the week, and mills are doing their best to 
sell at the same prices reported a week ago, that 
is, $22 for the 1x6-inch and $23 for the 1x8-inch 
upd wider. What few sales reported were at the 
above prices, but there have been no large sales. 
The wholesalers show no desire to book orders or 
to make purchases, with shipments problematical 
and lumber wet and heavy. The wholesalers who 
generally buy a good many shortleaf roofers are 
finding it a very hard job to get orders at a price 
that will show a profit on the mill cost, and in a 
number of cases are substituting fir and western 
softwoods. 


NEW ORLEANS, LA. 


Keb. 16.—The week developed little change in 
the market conditions, mill reports indicating mod- 
erate increase in southern pine bookings, with 
cypress call on a parity in volume and character 
with that of the preceding week, and hardwoods 
a little more active with respect to a few items 
and a little less active in respect to a few other 
items. The market seems to have held its own as 
to orders and prices. The buying drive has not 
developed as early as was expected in some quar- 
ters, but the belief that it is coming persists and 
current business is of sufficient volume to hold 
quotations reasonably stable. 


Gov. Fuqua last week announced the appoint- 
ment of W. H. Sullivan, B. F. Smith and Quincy 
KE. Hardtner as members of the State board of 
forestry. Conservation Commissioner W. J. Everett 
is ex-officio chairman of the board, and Maj. J. G. 
Lee, of the chair of forestry, Louisiana State Uni- 
versity, is an ex-officio member. 


JACKSON, MISS. 


Feb. 17.—Southern pine prices have remained 
firm. The small mills are practically all out of 
commission on account of bad weather, and the 
larger mills report orders, shipments and produc- 
tion equal for the week. Some items are searce 
in air dry air condition, because of excessive rain- 
fall. The export and car material markets con- 
tinue strong. Retailers are buying hand to mouth 
and paying premiums for prompt shipment. The 
locai retail demand is very strong, as building is 
heavy. Lath are in good demand, and prices are 
expected to advance. 

Frank Alloway, of Alloway Lumber Co., Clay, 
Ky., retailers, called on Jackson lumbermen today. 

T. N. Nixon, of Wistar, Underhill & Nixon, 
Philadelphia and New York, called on lumbermen 
here this week, 


LAUREL, MISS. 


Feb. 16.—During the last ten days demand has 
been fairly well sustained, with practicany uo price 
changes, although the North and East have suf- 
fered from bad weather. The South also has had 
an unusual amount of rain, which has retarded 
production, especially by the smaller mills, and 
has also decidedly retarded the drying of yard 
stocks. Export conditions are satisfactory. The 
Island trade has shown remarkable improvement. 
The hardwood market remains steady. Numerous 
buyers have been here during the last two weeks. 
Oak and gum are the leading items, with poplar 
steadily coming to the front. 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 


BURTON - SWARTZ PINEORA MANUFACTURING 
N 


CYPRESS CO. OF FLORIDA COMPANY 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gilmania Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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Manufacturers and Wholesalers 
614-Grand Bldg, Macon, Ga. 





WARREN AXE & TOOL CO. 


WARREN, PA. 


were awarded highest RAND PRIZE 


honors Panama - Pacific 
International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 








Lo gzing Ralph C Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


American Lumberman 431 So. Dearborn St. 


Chicago. Ill. 
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The Chosen Wood 
On Atlantic Coast 


In fact it proves to be a 
big favorite wherever used 
or sold because Goldsboro 
North Carolina Pine is 
naturally suited to all build- 
ing needs. 


Our present holdings of 
virgin timber afford buyers 
a steady supply of lumber 
for years to come. 


Whatever your requirements 
may be, give us an oppor- 
tunity to demonstrate our 
prompt service by rail or 
water. 


Johnson & | 
~ Wimsatt © 


| WASHINGTON, D. C. 




















LAKE CHARLES, LA. 


Feb. 16.—Inquiries from northern markets have 
had a more encouraging note recently and there are 
some buyers already in the South. Meantime 
southern markets continue active, as building is 
active in most southern sections. The demand is 
fairly evenly divided. Practically all building 
items are still in good demand, and the retail yards 
are buying freely to keep their stocks in fair shape. 
Boards are bringing better prices. Dimension has 
also advanced during the last ten days. The ex- 
port demand is unusually strong. Prices have ad- 
vanced generally, though the advances have been 
varied and range from one to several dollars a 
thousand. Shipping conditions are good. Log- 
ging operations are carried on under favorable 
conditions. As a consequence, most mills, both 
large and small, are again operating, making the 
total operating time for this territory fairly close 
to normal. 

A troublesome fire in the fuel house at the Cal- 
ecasieu Long Leaf Lumber Co. has broken out sev- 
eral times during the last two days. Owing toa 
large supply of sawdust and planer mill shavings, 
it has been both difficult to get at the fire and to 


suppress it. 
ELKINS, W. VA. ; 


Feb. 16.—Demand for various grades of hard- 
wood is hardly as strong as it was a month ago. 
Slowness of demand has failed to depress prices 
materially. All grades remain on about the same 
level. Although sound wormy chestnut has been a 
drug on the market for the last few years, it is 
now moving more freely than any other kind of 
hardwood. Lumber operators explain that the 
furniture people are buying more sound wormy for 
core purposes and that it is supplanting gum. 
The fact that the railroads are not placing many 
orders and that so many coal companies are not 
operating is making a material difference. Even 
with orders not so plentiful, mill operations have 
not been affected. There is still a good deal of 
activity, the mills being busy accumulating dry 
stock in preparation for a better demand. Special- 
ties such as flooring are in stronger seasonal de- 
mand. 

The E. F. Phillips Lumber Co., of New Martins- 
ville, has secured the services of B. B. Muhlman 
as head of its mortgage department, which assists 
in financing homes. This department has been of 
a great deal of value not only to the company 
but to the community as well. 


A large force of workmen is at work on the 
reconstruction of the mill of the Cherry River 
Boom & Lumber Co., at Richwood, W. Va. The 
new mill will cover an area of between three and 
four acres. The new planing mill is to occupy 
almost an acre of ground. The frame for this 
building is already in place and the work of sheet- 
ing and roofing is well under way. Work of build- 
ing the main mill has been handicapped to some 
extent owing to the delay in securing building 
material from Bogalusa, La. 


SHREVEPORT, LA. 


Feb. 16.—The southern pine market last week 
has been slow. There have been practically no 
changes in price. Among items in lesser demand 
are Nos. 1 and 2 common dimension, and 6-, 8- 
and 10-inch boards in No. 2, shiplap and center 
matched flooring. Some items are scarce and are 
in good demand; namely, 12-inch No. 2 common 
and timbers suitable for the oil fields; also rail- 
road material of all descriptions. There is little 
surplus of any item, and for that reason the mar- 
ket remains fairly steady. Finish remains firm 
and both steam dried and smoke dried are com- 
paratively searce. There is not likely to be heavy 
production this spring. The general opinion seems 
to be that if prices are revised to any extent they 
will go up rather than down. Meanwhile trading 
is on an easier basis than it was a couple of 
weeks ago. 

Hardwoods have not been selling so well lately. 
Red gum has remained firm, but prices on upper 
grades of sap have slipped, and demand is off. 
Prices are still a little above where they were 
before the recent advances. Stock is being moved 
at a lively rate, as weather has been favorable. 

A party of lumbermen visited Monroe, La., last 
week: Henry Hardtner, Urania, La.; W. S. Bedal 
and C. R. Glascow, St. Louis; Chas. Fenster- 
macher, R. M. Hallowell and Ben Smith, Elizabeth, 
La., representing the Industrial Lumber Co., which 
operates two mills at Oakdale, La., and one at 
Elizabeth, La. They were reported to be investi- 
gating the paper mill in West Monroe, also the 
mill at Bastrop, La., and discussing the erection 
of a similar plant at Elizabeth. The visiting party 
also included W. H. Thompson, of Alexandria, in- 
spector for the division of forestry of the State 
conservation department. 

The Laymen’s Association of the Red River Pres- 
bytery, comprising twenty-six north Louisiana par- 


ishes (counties), honored the lumber fraternity 
at its recent annual convention, held in Monroe 
La., by reélecting J. T. Wurtzbaugh, of Shreveport. 
treasurer. Mr. Wurtzbaugh is manager of the 
Lodwick Lumber Co. and is interested in other 
lumber concerns. 


WARREN, ARK. 


Feb. 17.—The market for Arkansas soft pine 
the first of the week was quiet, but by the end of 
the week was more active, with prices somewhat 
firmer. The slight concessions on some items haye 
not been regained. Despite lower quotations, most 
mills are moving their stock at asked prices. Com. 
mon boards, No. 2 especially, are in good demand, 
also B&better flooring. Inquiries are being re. 
ceived in good volume from dealers. Most of 
their orders are for mixed cars for immediate 
shipment, and no dealers are placing orders for 
a surplus. Industrial buying is of good volume, 
Car siding and roofing are moving, but in small 
volume. Stocks continue badly broken and there js 
a general scarcity of 12-inch No. 2 boards. Pro. 
duction this week has been normal, as the weather 
has been good. Adequate car supply has enabled 
shipments to be made in excess of production. 
Labor supply has been good. Small mills in this 
vicinity have been operating at full capacity. 


Hardwood production has been normal, as all 
mills are well supplied with logs. Demand for 
hardwood continues active; it is hardly strong 
enough to warrant advances, but of sufficient 
strength to make prices firm. Gum, red and sap, 
are still the most active items on the list, with 
red the more popular. Oak items are in good de- 
mand, practically all the common and better going 
to the flooring people. Car material is slow. Hick- 
ory is moving slowly at unsatisfactory prices. 
Gum and hardwood trim move easily at good 


prices. L N, 


Feb. 16.—The export demand for southern pine 
has been strong, and prices have been maintained. 
Local demand is somewhat weaker, but orders 
from points in central and western Texas have 
been very satisfactory. All materials used in the 
construction of railways and cars maintain a good 
lead over other items. 

There is a much stronger demand for lower 
grades of hardwoods this week than for several 
weeks, and prices are strong. 


NORFOLK, VA. 


Feb. 16.—The demand for North Carolina pine 
in the rough last week compared favorably with 
the week previous. Sales are limited right now 
because most mills have very little stock to sell 
and are not disposed to sell further ahead, even 
at advanced prices. Demand seems to be taking 
care of the output with the exception of one or 
two items. So far as dressed lumber is concerned, 
sales of flooring have been a little better while 
ceiling etc. have been selling in about the same 
amount every week this year. The weather has 
been much better for shipping and making lumber 
although some sections of North and South Caro- 
lina are complaining of more rains. Millmen are 
of the opinion that 1925 will be a good year and 
that prices will be higher before the end of Feb- 
ruary. Buyers on the other hand are proceeding 
cautiously and fighting hard against any further 
advances. Some buyers are of the opinion that 
prices have hit the top but, as stated before, 
weather conditions north and south will have @ 
great effect on the price situation in the future. 

There has been a good demand for 4/4 edge No. 
2 and better, both band and circular sawn. The 
New England market is not buying much of this 
item and expects concessions on what small busi- 
ness it wants to place, but other sections are using 
more. There is not a great deal to be had and 
prices trend strongly upward. Four-quarter No. 2 
and better stock widths have been active in 3-, 
31%4-, 41%4-, 5- and 6-inch with sales in other widths 
light, due partly to lack of stock. Not much 
circular sawn is being used at present. Four- 
quarter edge No. 3 continues very quiet and buyers 
do not seem interested. No. 3 stock widths are 
also moving rather slowly. Five-quarter and 6/4 
edge have been rather active but stock widths have 
not been moving so well and more is being offered. 
Fight-quarter edge No. 2 and better, also stock 
widths, is improving in demand and is rather 
hard to buy. 

Sales of 4/4 edge No. 1 box last week were 
lighter, due mainly to the fact that few mills have 
any to offer. There is a decided disposition by 
large mills to boost prices again while box makers 
say they can not make a profit at prevailing prices. 
Many boxmen are going to use what stock they 
have bought before entering the market again 12 
an effort to keep prices down. With good weather, 
more air dried stock will come in and this will 
have some effect on demand for kiln dried. Four 
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quarter No. 1 stock box continues in good demand 
put there is little to be had at any price. Mills 
are disposed to accumulate stock, believing prices 
are going higher within the next few weeks. Four- 
quarter edge No. 2 box bas been moving a little 
petter and should move still better during last of 
February or first of March. A few mills are dis- 
posed to make slight concessions on large blocks 
for prompt shipment judging from recent sales. 
Four-quarter No, 2 stock box has not been very 
active this week; 12-inch seems to be more pop- 
ular than the other items. Buyers are holding off 
as long as possible hoping for prices to weaken. 
Five-quarter and 6/4 edge box continue very quiet. 
Four-quarter box bark strips are moving a little 
better, but demand is far from active. 

Sales of flooring were a little better last week 
put the total is far from imposing. Buyers seem 
to be hesitating about placing further business be- 
cause of bad weather and so far as 38-inch face 
No. 2 and better flooring is concerned, no interest 
whatever is being displayed. Prices remain about 
the same and are not likely to change although it 
is reported some of the Southern Pine Association 
mills advanced certain items of flooring $2 a thou- 
sand last week. Seven-sixteenths ceiling continues 
to move pretty well, but it would seem in No, 2 
and better grade some mills are a little anxious to 
sell, for the range in prices is not as high as 
during the week previous. Thirteen-sixteenths 
partition is moving a little better, as is bark strip 
partition. Kiln dried roofers have not been very 
active, but operators are not worrying as most of 
them are oversold on rough stock box at this time. 
Air dried roofers are moving well although sales 
were not as large as during the week previous. 
Prices remain about the same. Lath have been 
rather quiet with buyers purchasing sparingly to 
avoid any price advance. 


HATTIESBURG, MISS. 


Feb. 16.—Warm weather has enabled all classes 
of mills to log up to capacity during the last week, 
and even the little mills were able to cut about 
as much lumber as usual. The mills are consider- 
ably behind in shipments, and the favorable weather 
has enabled them to cut on orders and to ship out 
yard stock, as cars are plentiful and the labor 
supply is ample. Prices are running about the 
same as a couple of weeks ago. Order files at the 
mills are heavy, and the buyers are yet having 
trouble in placing their requirements for quick 
shipment. Car material orders still head the list. 

The Gandy Lumber Co., Stateline, Miss., is in- 
stalling a steam dry kiln in connection with its 
planing mill. 

The Brownlee Lumber Co., which for years 
operated a large mill at Shubuta, Miss., and now 
operating several small mills in Alabama, is plac- 
ing a small plant at Shubuta to cut timber left 
from this old operation. 


BEAUMONT, TEX. 


Feb. 16.—Southern pine output exceeded orders 
last weck for the fjrst time this year in the eastern 
Texas producing district. ‘The increase was but 
slight. Mill assortments continue badly broken. 
Timber orders for both interior and export con- 
tinued heavy, and yard stock business was very 
active, especially in Texas and Oklahoma, with 
northern and central States gradually coming into 
the market. 

Although hardwood inquiries increased last 
week, little if any improvement in the volume of 
buying was manifest. Automobile interests took a 
slightly larger quantity, and furniture factories are 
again getting into the market. Some extra large 
inquiries came in for box lumber. 

A mass meeting is to be held here Feb. 18, to 
plan for the entertainment of the thirty-second an- 
nual convention of the Texas Lumbermen’s Asso- 
ciation, to be held here April 14, 15, 16. A 
finance committee has arranged for all expenses. 


HOUSTON, TEX. 


Feb. 17.—One large producer of pine and hard- 
woods reports heavy order files and business most 
satisfactory ; others say the market is rather quiet 
this week. Foreign orders are still heavy and at 
good prices. Orders from the northern retailers 
are beginning to come in, and the southwestern 
retail business is holding its own. Demand for 
timbers and industrial items is strong. 
. H. W. Flatau, of Flatau-Dick & Co., London, 
ingland, was in Houston last week to place orders 
for several cars of lumber. 
he Pg ge manager Hardwood Inspection 

au, Little Rock, Ark., 
eigen ag stopped off in Houston 
ete of the Kinder Lumber Co., Grand 
8, Mich., was maki 
ct cone aking purchases in Houston 
den nsene F. Horan, new manager of the hardwood 
partment of the Kirby Lumber Co., is spending a 


few days at the Kirby mills at Voth and Call, 
Tex. 

A. C. Havens, Manager hardwood department 
South Texas Lumber Co., left early in the week 
for a tour of northern Texas. 


OMAHA, NEB. 


Feb. 16.—Nebraska is having a thaw, with prac- 
tically all the country roads one mass of mud. 
Farmers are doing a little talking about repairs 
and improvements, but have not taken any action. 
City retailers are buying a little, but that is about 
the extent of the wholesale business being done. 
There has been no pronounced change in prices, but 
there has been a temporary trend toward weakness. 
The small town dealers have started to make a few 
inquiries, indicating light buying, but are sending 
in very few orders. 

E. P. Boyer, of the Boyer Lumber & Coal Co., 
and his wife are making a stay of several weeks at 
New Orleans. 


KANSAS CITY, MO. 


Feb. 17.—Considerable disappointment is being 
expressed here at the course of the lumber market. 
Demand has run along at about the same volume 
each week since the first of the year, but the mar- 
ket is exhibiting little promise of the betterment 
that confidently had been expected. Up to last 
week prices generally had been well maintained, 
but now soft spots are beginning to show up here 
and there. Transit cars are being offered more 
freely, and there are enough of them to influence 
sales managers of the larger mills to make some 
concessions to‘ their customers, both on west Coast 
and southern products. The buying is spotty and 
appears to be either for immediate requirements 
or fill-in purposes. One sales manager said that 
he believed one trouble was that buyers had been 
spoiled by the good railroad service of the last 


‘year, which enabled them to get shipments so 


promptly they did not feel the necessity of keeping 
stocks up as they formerly did. 

The Government has dismissed a suit for $14,251 
against the Long-Bell Lumber Co., for income taxes 
alleged to have been due in 1923, arising out of a 
stock transaction. The company in 1922 called in 
57,007 shares of a value of $500 each and issued 
285,036 shares of a par value of $100 and the 
Government claimed taxes on the alleged profit. 

Raymond B. White, of the Exchange Sawmills 
Sales Co., returned this week from a trip to New 
York and Florida. 


WINNIPEG, MAN. 


Feb. 16.—Local retailers report that they have 
been called upon to do considerable figuring on 
prospective building for spring. This practice 
seems to be quite general, as the line-yard companies 
that have their head offices in Winnipeg all re- 
port that they have been called upon to do more 
figuring for their country points during January 
and up until the middle of February of this year 
than they have for the last three years. This is 
further borne out by the fact that F. W. Ritter, 
secretary of the Western Retail Lumbermen’s Asso- 
ciation, reports that the association’s building de- 
partment so far in February has had one of the 
best periods it has had during the last four years. 
This would indicate that there is going to be a 
marked improvement in country building, particu- 
larly, this year. 

This situation is to be expected because crop 
conditions in certain parts of the country have 
been excellent and with the high prices the farmers 
are getting for wheat this year, it has, naturally, 
put into circulation a great deal more money than 
was at first estimated. 

The local wholesalers bear out what the retailers 
have reported, claiming that the last two weeks 
have brought them many inquiries for Coast stock 
and in many cases numerous orders have already 
been placed. One large Winnipeg wholesaler de- 
clered that owing to the small stocks carried at 
the present time in the country a good deal of busi- 
ness will be placed shortly in order to meet the 
requirements of certain districts. Prices as a 
consequence have held firm and it is generally be- 
lieved there will be another advance in Coast stock. 

The mountain mills which are nearer the prairie 
trade than the Coast manufacturers are concentrat- 
ing on this market and it is understood they are 
making some attractive prices for specifications 
covering twenty-five carload orders. Whether or 
not this is an actual fact can not be confirmed as 
there are very few representatives here who are 
featuring mountain mills stock to any large ex- 
tent. On the other hand the northern spruce mills 
are going out after prairie business and competi- 
tion in some cases is rather keen, resulting in 
prices weakening to some extent. 

J. A. Rauch, of the Globe Lumber & Coal Co., 
after visiting Minneapolis and Chicago, says he 
expects a great deal of business will be done in 
the United States this year, which is bound to 








This Brand 
Protects 


You 








Always 
Look For It 


We stencil this brand on 
the ends of every N. C. Pine 
board—right where you and 
your customers can quickly 
identify the lumber of full 
thickness. 





For many years we have 
been supplying the needs of 
exacting lumber buyers. We 
know that the big majority 
of buyers will never accept 


lumber thinner than 43” 
when dressed two _ sides. 
Such lumber would lack 


stiffness and strength. That 
is the principal reason why 
we have continued to manu- 
facture the old reliable thick- 
ness and to brand every 
board. To be sure of get- 
ting the best lumber specify 
the 


Extra Standard 
Dressed Board 


This board possesses max- 
imum strength and stiffness 
as it is full 13” when dressed 
two sides. There is no bet- 
ter “one-inch” lumber, nor 
is there any better N. C. Pine 
| lumber than Camp is manu- 
| facturing. 


Camp Manufacturing Co. 
FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 





NEW YORK: 1214 Flat Iron Bldg. 
“SEO. W. JONES, Megr., Phone 7664 Ashiand 
PHILADELPHIA: Otis Building 

E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, 
L. CAMP, Manager 


GEORGE 


DAILY CAPACITY 
SM inde vacecsudcccancucsdhan 600,000 feet 
ig errr cern rere 500,000 feet 


Franklin, Va. 
Wallace, N. C. 


Marion, S. C. 
St. Stephen, S. C. 
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C0. C. PINE Cd 





Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
ms) 


You'll find our prices 
right and our quality 
unexcelled in 


2, 
S Partition, Ceiling, 
@ Moulding, Trim, 

s Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 








Talk About Values 


You sure get your share of 
them when you buy our 


e Flooring. 

Ceili 

N. a Pine headins 

tous amd Yellow Pine "srth2x4 
Car and Cargo Shipments. 


Ellington & Guy, Inc.,""tuiie Richmond, Va. 















QUICK SELLERS—That is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,N*fok: 


Virginia, 
Operating John L. Roper Lumber Co. 
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Ready Rctenener 4 
Inventory Book 


{ Saves Time—Saves Work‘ 


This is one of the most practical books 
ever published. Thousands of copies 
have been sold and companies who have 
used them reorder time and again. d 
\ The pages are indexed so that inventory 

-” can be taken quickly and accurately. 
The count is so arranged in the proper 
space that any errors are quickly 
checked. The book is 8%4x3% inches and 
| has a heavy manila cover with a stiff «¢ 
cardboard back. POSTPAID. 


1 Copy, $1.50-4 Copies, $5.00-10 Copies, $10.00 
For Sale by 
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{ 431 So. Dearborn St. CHICAGO, ILL. 


result in a shortage of lumber for the prairies. He 
looks for good prices. 

T. A. Sparks, sales manager of the Theo. A. 
Burrows Lumber Co., left last week for a trip to 
the company’s mill at Phoenix, B. C., and also to 
inspect some spruce holdings which it has north of 
Edmonton. Before leaving Mr. Sparks said that 
he figured there would be a large demand for 
spruce in the United States this year and, conse- 
quently, he wanted to be in a position to take care 
of his company’s customers and that he was mak 
ing this trip to buy up some small stocks which 
were now available in that district. 

Mr. Wherry, western representative of the Mus 
koka Wood Manufacturing Co., was a visitor last 
week and feels very optimistic. He has already 
established agencies in all large centers in the 
West and expects to sell a large block of hardwood 
flooring in western Canada this coming season. 
T. R. Dunn, of the T. R. Dunn Lumber Co., re 
turned from Regina last week where he had closed 
a deal for a warehouse in that city in order that 
he may more efficiently supply the surrounding 
district. He contemplates establishing a ware 
house in Saskatoon and points farther west, as 
he expects there will be a decided improvement in 
business this year and he wants to be in a position 
to handle it. 


PHILADELPHIA, PA. 


Keb. 16.—Yards selling to industrial buyers 
have a steady volume of business. Large con 
struction sales continue dull, though there has 
been a further increase in inquiries. Yards are 
invariably buying against current needs, but are 
not permitting their stocks to run down. A con 
servatism remains the characteristic of all trans- 
auctions. Some yards, reporting a dull month, have 
found that their January business in dollars has 
exceeded that of January, 1924, and say the ex 
cess is explained by higher prices. Smaller profits 
were general. A week of springlike weather has 
given impetus to the business of the smaller yards 
and those dealing with the small jobbers. There 
has been a steady flow of Pacific coast lumber to 
this port during the week. Several ships are now 
unloading and others are due daily. Prices remain 
firm, with few changes reported. 

The Philadelphia Operative Builders’ Associa- 
tion held a Home Building exposition here, last- 
ing the entire week. The huge First Regiment 
Armory was used as the showroom. Displays and 
lectures were given daily, on all phases of home 
building and equipment; and a special bureau con- 
ducted to give information to home seekers. There 
were a number of interesting displays portraying 
the uses of lumber in home building. 

The Interstate Commerce Commission has de- 
cided that the Philadelphia port rate differential 
is just and should remain unchanged. Committees 
representing Boston, New Bedford and other New 
England ports had filed a complaint that Phila- 
delphia was given an advantage over them in re- 
ceiving shipments. 


PITTSBURGH, PA. 


Feb. 17.—Lumber market conditions in western 
Pennsylvania present a mixed aspect, according 
to reports of wholesalers, most of whom find busi 
ness below normal for February, due to weather 
conditions, which have retarded activity at the 
country retail yards. Some, however, report an 
improved tone to business this month, and all ex- 
pect a good volume of business, though starting 
late. The fine weather ten days ago brought an 
improvement in inquiries from dealers, and some 
business was booked, as there has been no Jlet-up 
in building here. Southern pine No. 2 common 
and better dimension and boards remain about the 
same in supply and price. The Idaho and western 
white pine markets remain virtually unchanged 
also. _ Shortages still prevail in the No. 1 and 
No. 2 common grades and in some of the better 
grades, with a fair demand. Some dealers report 
a decidedly better demand for hardwoods and for 
southern pine, with February so far the best 
month in a long time. Prices are reported about 
the same in hardwoods. Shortages still prevail 
in all thicknesses of chestnut, especially in the 
sound wormy grade, and in white oak. Low grade 
hardwoods are fairly active. A better demand for 
hardwoods is expected soon, when the furniture and 
auto manufacturers begin taking more. The mine 
trade is dull and industrial activity only fair. 

George Bean, manager Babcock Coal & Coke 
Co., Sewell, W. Va., was in the city two days the 
latter part of last week in conference with officials 
of the company. 

Harry McBride, of the McBride Lumber Co., has 
returned from a sojourn in Florida. 

Bert Murphy, of the George Dubarry Lumber 
Co., is in Florida. 

Joseph Broido, of the Center Lumber Co., has 
returned after a sojourn of several weeks in 
Mexico. 

Elmer A. Diebold, of the Higgins Lumber Co., 
has received word that his father, Michael Die- 


bold, of the Diebold Lumber & Manufacturing 
Company, is ill with pneumonia in Florida, where 
the elder Dicbold had gone to spend the winter. 
Mr. Diebold is preparing to leave for his father’s 
bedside. 

Other well known lumbermen in Florida include 
Albert Evans, of Green & Evans; W. F. Young, 
of the Diebold Lumber & Manufacturing Co.; J, J. 
Munn, of the Munn Lumber Co., and Charles pF 
Eggers, of the Charles F. Eggers Co., Uniontown, 


BALTIMORE, MD. 


Feb. 16-—The Surry Lumber Co., one of the 
units of whose big plant at Dendron, Va., was 
destroyed by fire two weeks or so ago, has not 
yet decided whether to rebuild. The insurance 
completely covers the loss, about $150,@00. 

J. S. Hickok has joined the staff of the R. f. 
Wood Lumber Co., hardwood producer and dis. 
tributer, as sales manager. 

Pembroke M. Womble, southern pine dealer, this 
city, is at Atlantic City, having been somewhat 
under the weather of late. 

Maj. G. L. Wood, vice president and genera] 
manager R. E. Wood Lumber Co., is on a trip to 
North Carolina and adjacent States, calling on 
mills. 

H. L. Bowman, who was formerly connected 
with Brown, Bowman & Bledsoe, hardwood whole- 
salers, is again with the Brown-Bledsoe Lumber 
Co., the successor of the old firm, and will look 
especially after export business. 


BOSTON, MASS. 


eb. 18.—The New England lumber market has 
been seasonably quiet. Some over-eager sellers are 
inclined to concede in their effort to stimulate im- 
mediate business, but the majority are disposed 
to await spring. Eastern spruce frames and ran- 
dom are moving sluggishly, but prices remain as 
last quoted. Northern and eastern boards are sold 
with difficulty, but prices remain steady. There 
is a total lack of vim in the call for spruce lath, 
and quotations are soft, while west Coast lath are 
un shade stronger. ‘The shingle trade is almost 
stagnant. White cedar shingle manufacturers are 
conciliatory, while reds are firmly held. There is 
a little more disposition to grant concession from 
southern pine flooring lists. Roofers are steady 
and in fair demand. Idaho white pine is in mod- 
erate demand at quite firm prices, No. 2 common 
particularly. The hardwood trade is quiet, but 
very few sellers are disposed to offer concessions. 

Lumbering operations thruout New England and 
the Maritime Provinces have been seriously inter- 
fered with during the last two weeks by a series 
of “thaws.” On several days the temperature has 
risen above 50 degrees. Deep slush in the woods 
has made lumbering difficult and hazardous. Un- 
less colder weather and more snow come very soon 
there will be a decided reduction in the cut this 
winter. 

December exports of forest products from Boston 
were valued at $85,190, of which lumber amounted 
to $8,541, the balance being manufactures of wood. 

The steamer Diana Dollar brought from Van- 
couver, B. C., 39,287 pieces and 1,695 bundles of 
fir and hemlock and 1,000 bundles of lath for 
Blanchard Lumber Co., Davenport-Evans Co., 
Shepard & Morse Lumber Co. and Pacific Coast 
Lumber Co. 

Wells Blanchard, of the Blanchard Lumber Co., 
has returned from a six weeks’ trip among the lead- 
ing sawmills and points of interest on the Pacific 


coast. 
MINNEAPOLIS, MINN. 


Feb. 17.—Northern pine still is in greatest de- 
mand from the railroads and box and crate makers, 
while the retailers are holding off. There are small 
reserve stocks in the hands of the retailers. In- 
dustries are expected to be coming in for larger 
supplies soon. Furniture manufacturers, as well 
as makers of automobile bodies in this territory, 
are becoming liberal buyers from northern hard- 
wood wholesalers. Furniture factories are par 
ticularly busy for this time of year. Northern 
white cedar posts are being sold in good volume, 
but the sale of posts is retarded until construc- 
tion work can be started by telephone and tele- 
graph companies. ‘The sale of red cedar shingles 
is virtually at a standstill in this section, since 
little building is in progress. Dealers are loath 
to buy until they see some actual orders. Sash 
and door mills also are marking time, to a large 
extent, awaiting building work. The new price 
schedule will enable the manufacturers to operate 
on a profitable basis. 

Prospective building activity, as reflected by 
building permits granted in leading cities in the 
Northwest, is better than a year ago, according to 
the preliminary summary of agricultural and 
financial conditions prepared by the Minneapolis 
Federal Reserve Bank Friday. “The total number 
of permits for the eighteen cities increased 42 
percent, and the total valuation decreased 15 per- 
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cent, but the decrease is due almost entirely to 
the exceptionally high figure for Winona a year 
ago,” the report read. 

Preliminary reports regarding retail trade in- 
dicate an apparent increase of 10 percent over 
January of last year. 


DENVER, COLO. 


Feb. 16.—The dull season in the retail lumber 
pusiness in and around Denver was of short dura- 
tion this year. Sales of building materials, since 
the beginning of the month, have increased re- 
markably, according to most of the local dealers, 
and have made a better showing for this season 
than in any previous year in the memory of men 
who started in the business here as early as the 
’s0s and early ‘90s. Firms located near the 
rapidly growing residential districts, which cater 
to small home builders, have benefited especially. 
There is also interest in the erection of apartment 
houses. ‘TI'wo factors are responsible: Pronounced 
shortage of homes caused by the rapid growth of 
Denver, and the extremely pleasant and open 
weather since the middle of January. The zoning 
ordinance has been, passed and appreved by the 
city council. This measure will enable the builder 


to act with certainty in regard to the type of 





J. T. Fleishel, of St. Louis, Mo., came to Jack- 
sonville a few days ago to visit his brothers, M. L. 
Ileishel, vice presflent and general manager, and 
Fred Fleishel, plant superintendent, of the Put- 
nam Lumber Co. <A party of Pennsylvania rail- 
road officials came to Jacksonville at the same 
time to visit the plant of the Putnam Lumber Co., 
and M. L. Fleishel organized a trip down-State 
for his brother and the other visitors. They will 
zo to Tampa and Sarasota, and cross the State 
from Sarasota to Miami, coming back up the east 
coast the latter part of this week. 

The Case-Fowler Lumber Co., manufacturer of 
scuthern hardwoods, cypress and shortleaf pine, 
has assigned H. E. Cravens, former manager of 
the export department, to travel Florida as sales 
representative. 


DULUTH, MINN. 


Feb. 17.—Lumber jobbers on this market are 
experiencing an improving inquiry from retail 
yards in Minnesota and North Dakota, the feature 
being bookings of mixed carlots of northern pine. 
Supplies of the lower grades are fairly well cleaned 
up. Sawmills at Duluth, Cloquet and Virginia are 
maintaining their operations at a substantial basis. 
While placements of orders for cargo shipments 
have been below expecta- 
tions, sawmill operators 
and jobbers claim’ to 
have many orders pend- 
ing, and likely to be 
closed. Markets are being 
firmly held in all items 
of northern pine, and re- 
tailers are said to be 


placing orders’ with 
greater confidence. No 
important changes are 


looked for within the 
next few weeks. 





Woods operators are 
making progress over 
northern Minnesota in 


bringing out sawlogs and 
other products, and it is 
claimed that production 
costs will show decreases 
this winter as compared 
with the last four or five 
years, largely on account 
of increased labor ef- 
ficiency. 

Jobbers of timber prod- 
ucts on this market have 
received advices to the 
effect that output of logs, 
ties, pulpwood and cedar 
posts in the Grand Rap- 
ids (Minn.) territory will 
be heavier this season 
than in several years. 








Boys in manual training schools of San Diego, Calif., are building miniature *% sawmill 
yachts in preparation for a regatta soon to be held in that community 


structure erected. Many building plans were de- 
layed until the final decision. 

R. Morton Fleming, of Fleming 
Co., has just announced that he is the 
father of a son born Jan. 28. 

Thomas €. Hurst, president Mountain States 
Lumber Dealers’ Association, left for an extended 
business and pleasure trip to the Pacific coast 


‘TORONTO, ONT. 


Feb. 16.—Trade in Ontario is still quiet, but 

most wholesalers report a moderate volume of 
orders, and gradually increasing inquiries. Prices 
remain firm, without change. It is believed that 
export trade to the United States will be good. 
Some of the railways are said to be beginning to 
rebuild their rolling stock. The building situa 
tion is reported to be encouraging. ‘The winter 
has been an excellent one in the woods. A couple 
of weeks ago it looked as if the mild weather would 
result in many streams being emptied of their 
water, but the cold weather came to the rescue 
and everything now looks good. 
_, A. 8. Nicholson, of Terry-Nicholson-Cates (Ltd.), 
Toronto, has returned from a business trip to 
British Columbia. While in Vancouver he de 
livered an address before the Wholesale Lumber 
Dealers’ Association, of that city. 


JACKSONVILLE, FLA. 


Feb. 16.—The principal demand for cypress is 
for low grade stock. Prices on 4/4 box and peck 
have advanced $2. The demand for yellow cypress 
18 considerably better than it has been, and prices 
have advanced during the last two weeks all the 
way from $3 to $5 in the upper grades. Weather 
conditions in the North have kept the yards from 
Placing orders for cypress, except for immediate 
requirements, 


3ros. Lumber 
proud 





James Reid is operating 
at Craigville, 
fourteen miles north of 
sig Fork. The principal 
product is lath, of which 
large quantities are ready for spring shipment. 
The International Lumber Co. is operating large 
camps on the Minnesota, Dakota & Western rail- 
road within three miles of Craigville, which lays 
claim to being the last logging frontier in Minne- 
sota. 

Members of the Duluth Hoo-Hoo Club at their 
weekly luncheon last Monday passed strong resolu- 
tions opposing a bill’ presented in the Minnesota 
legislature that would change the lien law in such 
2 way as to make labor the only item that can be 


liened for. 
SPOKANE, WASH. 

Feb, 14.—A. W. Laird, general manager Potlatch 
Lumber Co., Potlatch, Idaho, returned last week 
from an eastern trip which took him to St. Paul, 
Chicago, St. Louis and Kansas City. “I found 
business not quite as good as lumbermen would like 
to see it, but everyone is optimistic about spring 
and summer business.”’ 

R. E. Irwin, assistant general manager Potlatch 
Lumber Co., left Thursday to spend several weeks 
in the Twin Cities, Chicago, Detroit and other 
eastern cities. 

‘he Panhandle Lumber Co., of Spirit Falls, 
Idaho, is making extensive improvements in its 
mill at that point. A new band mill, selected for 
high production, is being installed, also two Re- 
liance rack and pinion carriages, each with motor 
driven Trout setworks. The band mill is an Allis- 
Chalmers Type C, short-column double-cut roller- 
bearing mill. The length of unsupported saw 
plade is reduced in this style of mill, stiffening 
the saw and reducing deflection due to fast feed. 
The saw carries about twice the ordinary strain, 
also is an aid to fast, straight cutting. Being 
double cutting, this head rig is expected to set new 
production records in its territory. The mill is 
provided with an electric straining device with 
motor mounted inside the column. 











[pow asyou 
Th ialetliny 
Should be ? 


F COURSE there is no such thing as 

the ‘‘best” power transmission layout 

—conditions vary inevery shop. But there 

is one layout which, in your shop, means 

the lowest power cost per unit produced 
—and that’s the one you want. 


Let us send you this up-to-the-minute book 


—“Stopping the Leaks in Power Trans- 
mission and Utilization”, by Terrell Croft, 
Directing Engineer of the Terrell Croft 
Engineering Company, of St. Louis. It com- 
pares, simply and directly, the individual 
motor and the group drive and shows where 
each may be used to the best advantage. 
And it explains in detail just how any plant 
can easily, and at little expense, test out its 
present power transmission and catch every 
avoidable leak—leaks that very often lead 
to tremendous losses. 


The Leather Belting Exchange is a service 
organization. It has nothing to sell. Its sole 
function is to help power users toward the 
most economical, efficient and satisfactory 
distribution and utilization of power. Mr. 
Croft's book represents a signal step in this 
direction. Accurate, simple, authoritative, it 
may point youthe way to substantial savings 
in your power costs—let us send you a copy. 


LEATHER BELTING EXCHANGE 
PHILADELPHIA. PA, 





2 eee? 


Nothing takes the place of 


LEATHER 


' 
LEATHER BELTING EXCHANGE 
417 Forrest Building, Philadelphia, Pa. 
Please send me a free copy Mr. Terrell Croft's 
book “Stopping the Leaks in Power Transmission 
and Utilization”’. 
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Latest Reports on Lumber Prices 





There have 
firm and No. 3 
f.o.b. Michigan mills: 

FAS Selects 

Basswoop 
4/4 $70@ 75 $ 60@ 65 $ 
5/4 75@ 80 65@ 70 
6/4 80@ 85 70@ 75 
8/4 90@ 95 80@ 85 
10/4 95@100 s5@ 90 
Beecu— 
5/8 No. 
4/4 65@ 70 55@ 60 
5/4 70@ 75 60@ 65 
6/4 75@ &0 65@ 70 
8/4 85@ 90 75@ 80 
Bircu— 
4/4 115@120 95@100 
5/4 120@125 100@105 
6/4 120@125 100@105 
8/4 125@130 105@110 
10/4 130@135 110@115 
12/4. 185@140 115@120 
16/4 160@165 140@145 
Sorr ELM— 
4/4 70@ 75 60@ 65 
5/4 k0@ &5 65@ 70 
6/4 S5@ 90 75@ 80 
8/4 100@105 85@ 90 
10/4 110@115 95@100 


been some concessiorts in high grade items, 
common 4/4 and 5/4 maple has ad vanced. 


2 common & better 3 
5 ) 


MICHIGAN HARDWOODS 





but the lower grades are extremely 
The following prices represent values, 


No.1 No.2 No.3 No.1 No.2 No.3 
com, com. com. FAS Selects com. com. com. 
Sorr ELM— 
45@ 50 $30@383 $24@26 | 12/4 $115@ 120 $100@105 $ 90@ 95 $50@55 ..@.. 
50@ 55 35@3T 26@28 | 16/4 130@135 120@125 105@110 55@60 ..@.. 
55@ 60 38@40 27@29 | dann MapLe— 
Go 10 3G) --@-- | 474 85@ 90 10@ 75 60@ 65 38@40 17@19 
Pee ee, Sees 5/4 105@110 90@ 95 75@ 80 43@45 19@21 
saa 13q@iz | /4 110@115 _95@100 80@ 85 43@45 20@22 
a 336 eG | .8/4 115@120 100@105 85@ 90 48@50 20@22 
40@ 45 26@28 20@22 | 10/4 125@130 110@115 _95@100 55@60 23@25 
45@ 50 30@32 21@23 | 12/4 1350140 120@125 105@110 60@65 26@28 
50@ 55 35@37 22@24 | 4474 145@150 130@135 115@120 60@65 ..@.. 
60@ 65 40@42 22@24 | 1674 160@165 145@150 130@135 60@65 ..@.. 
re 5 ‘ 5 HarD MAPLE FLOORING STOCK— 
FO OS OG eT tO | 4/4 ...@... ...@... 57@ 60 37@40 26@28 
10@ 15 40@ 45 224 24 Fs Rec ia ere ee 62@ 65 42@45 28@30 
80@ 85 45@50 1 Sorr MAPLE— ; 
0 95 50085 1.@. 4/4 10@ 75 60@ 65 45@ 50 28@31 20@22 
95@100 50@55 ..@.. | 5/4 85@ 90 70@ 75 55@ 60 36@38 21@23 
25@130 ..@.. ..@.. 6/4 90@ 95 75@ 80 60@ 65 38@40 22@24 
: 8/4 100@105 90@ 95 75@ 80 40@45 22@24 
45@ 50 28@30 21@23 END DriED WHITE MAPLE—_ bs . 
55@ 60 30@32 23@25 4/4 120@130 ...@... _95@105 bas ess 
60@ 65 30@32 23@25 | 5/4 1250135 @... 100@110 ..@.. ..@.. 
75@ 80 40@45 ..@.. | 6/4 125@135 ...@... 100@110 ..@.. ..@.. 
85@ 90 50@55 ..@.. | 8/4 1380148 1..@... 110@120 ..@.. ..@.. 





WISCONSIN HARDWOODS 


Following are prices of hardwoods f.o.b. Wisconsin mill points: 








POPLAR 


Cincinnati, Ohio, Feb. 17.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on “soft texture’’ poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and 
on Mississippi Valley poplar: 


Sorr TaexTuRE— 


4/4 5/4&6/4 8/4 
ES is s200.8-0 115 $1993 “ae 125 
_, & select. 85 95 
No. 1 com..... 50 55 65@ 70 70 15 
No. 2 com. A.. 88@ 40 42@ 45 45@ 48 
No. 2 com. B.. 26@ 28 30 30@ 32 
VALLEY— 
Me: «seecsene $ 90@ 95 $ 350108 $100@105 
Saps & selects. be 75 85@ 90 
INO: 1. COM s s-0:6:6 50 55@ 60 60 65 
No. 2 com. A.. 386 40@ 45 40@ 45 
No. 2 com. B.. 36 28 28@ 30 30@ 32 





POPLAR BEVEL SIDING 


Cincinnati, Ohlo, Feb. 17.—The following are 


average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 

No.1 No. 2 

Clear Select com. com, 

are secescceee 960.00 $50.00 $80.00 $20.00 

WD” 62,0 6:060000ses aes, One 50.00 30.00 20.00 

MD pocwsseseccevesinn ee 48.00 25.00 19.00 











No. 1 No.2 No.3 No.1 No.2 No.8 Louisville, Ky., Feb. 16.—The poplar siding 
Selects com. com. com. FAS Selects com, com. com market continues steady, with demand good and 
Aan Rock ELM— the outlook promising. Quotations read: 
4/4 $105@110 $ 90 5 $ 68@ 67 $35@37 $21@22 4/4 T@75 ...@... 45@ 47 25@28 19@21 
b/4 °116120 "100106 © 700 16 42Q46 "2824 1, pee Ol: at fe. See ee wee eee 
6/4 120@125 105@110 75@ 80 48@50 23@24 6/4 85@ 88 ...@... 655@ 60 32@35 20@22 a .... = 43 32 22 
8/4 125@130 110@115 85@ 90 52@55 23@24 8/4 85@ 90 ...@... 65@ 70 35@40 21@23 | glincnh °°" 50 42 24 18 
Bass woop— 10/4 90@ 95 70@ 75 45@50 ..@. ia 
4/4 70 50@ 52 28 23@24 | 12/4 95@100 75@ 80 45@50. ..@.. 
5/4 T6@ 78 55@ 57 so 44 25@26 | Harp MaPLe— 
6/4 ug i Hg ff Hg 65 34@36 sgt 4/4 82@ 85 72@ 75 62@ 65 38@40 18@20 HARDWOOD DIMENSIONS 
8/4 a6 73@ 75 40@42 ..@.. 5/4 98@100 88@ 90 72@ 75 42@45 20@22 Chicago, Feb. 17.—Actual sales of clear short 
Bincn— 116 58@ 55 88@35 21028 Hr = is be ane s S Hd = + hardwood dimension were made f.o.b. Chicago 
6/4 117@120 oe 19) 62@ 65 re 33@24 | 10/4 118@120 100@105 95@100 58@60 ..@.. | this week at the following prices: 
6/4 122@126 100@105 68@ 70 40@45 24@25 | 12/4 123@125 105@110 100@105 63@65 . Furniture stock— Plain oak Gum 
8/4 126@128 105@110 88@ 90 50@55 21@22 Sort MaPLp— EE” 5 cute Pcie paid os 9-04 aiks a eee nar $55.0 $50.00 
10/4 181@135 —— 90 55@60 ..@.. 4/4 68 4 58@ 62 40@ 44 25@28 20@22 yo > ill re 60.00 
/4 occ coe@ue. 200G105 ..@.. «s@.. 5/4 ~=80 65@ 70 55@ 60 35@38 21@28 PRO, Movers: bie ie eee 5c 60.00 
Sorr EuM— 6/4 95 100 82@ 85 65@ 70 35@40 21@23 CP GUGEUO  Sieiicevieisiwnecinswinewess 70.00 
4/4 68@ 70 658@ 60 42@ 45 25@28 21@23 8/4 102@105 85@ 90 75@ 80 456@50 21@23 | 3x3x30" 2... cece eee wees eeeeeess 75.00 
5/4 78@ 80 68@ 70 50@ 55 30@35 23@25 OaK— Chair stock— 
6/4 90@ 95 82@ 8 68@ 70 38@40 23@25 4/4 115 ef 90@ 95 60@ 65 35@38 20@22 ied” anid wider :X 19" o.6sc0sseces 55.00 55.00 
8/4 95@100 85@ 90 70@ 75 40@45 23@25 | 5/4 120@125 95@100 65@ 70 37@40 22@24 | 1%4x4” and wider x 19”......... 60.00 60.00 
10/4 100@115 95@100 85@ 90 50@55 ..@.. | 6/4 125@130 100@105 70@ 75 37@40 22@24 | 2x4” and wider x 19”........... 65.00 65.00 
12/4 115@120 100@105 90@ 95 55@60 ..@.. | 8/4 130@135 105@110 756@ 80 50@55 23@25 | 1x2%4x40" .....eeeeeeeeeeee eens 70.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HmeMLock Boarps, S1S— HEMLOCE, No. 1 S181E— 

8’ 10-14’ 16’ 18-20’ 8-16’ 8’ 10-14’ 16’ 18-20’ 22-24’ 
1x 4” $26.00@28.00 $27.00@29.00 $29.00@31.00 $31.50@33.50 $28.00@30.00 2x 4” $31.00@33.00 $30.00@32.00 $31.00@33.00 $34.00@36.00 $38.50@40.60 
1x 6” 28.50@30.50 29.50@31.50  31.00@33.00  33.50@35.50  30.00@32.00 | 2x 6”  26.50@28.50  27.50@29.50  30.00@32.00  33.00@85.00 37.50@39.50 
1x 8” 30.50@32.50  31.50@33.50  33.00@36.00  35.50@37.50 32.00@35.00 2x 8” 30.00@32.00  30.00@32.00  31.00@33.00 33.560@35.50  37.560@39.50 
1x10” 31.60@33.50  382.50@34.50  34.00@36.00  36.50@38.50  33.00@35.00 2x10” 30.00@32.00  32.00@34.00  33.00@35.00  35.00@37.00 37.50@39.60 
1x12” 32.50@34.50  388.50@35.50  35.00@37.00  37.60@39.50  34.00@36.00 2x12” 31.00@33.00  33.00@35.00  34.00@36.00  36.00@38.00  38.50@40.50 

Vor merchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. on, $18@20. 








SOUTHERN HARDWOODS 


St. Louis, Mo., Feb. 17.—Current quotations on southern hardwoods, f.o.b. St. Louis: 


GumM— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 
Qtrd. red: QUARTERED RED OAK— 
IAS -scu'o- int $ 88 +4 $ po 90 $ oe 92 BB scuse-aaate — 110 $120@125 
No. 1com... 62 67 73 74 No. 1 com..... 68 70 %2 
No. 2 com... 36 3 38 40 42@ 44 No. 2 com..... fa 46 50 
oe red, S.N.D.: PLAIN WHITE OAK— 
. prasens ‘ 60@ 61 61@ 62 62@ 63 °&#&X'#FAS........ - 87@ 88 108@110 
0. com No. 1 and 
are 46@ 47 48 49 49 50 a perenne 58 59 64 65 
No. 2 com 25@ 26 31@ 32 31@ 32 No. 2 com..... 39@ 40 39@ 40 
Plain red No. 3 com..... 20@... 24@ 26 
eee Sa 81 sia 84 ie 92 Sound wormy.. 31@ 32 48@ 49 
No. 1 com 58@ 59 +64@ 65 71@ 72  prain Rep OakK— 
No.Zcom... HQ 3 8Qs GO was ......... 84@ 85 98@100 
Plain sap No. 1 com. and 
\ eee 55@ 56 57@ 58 58@ 59 ~ apeaeliaae 57@ 58 60@ 62 
No. 1 com 37@ 88 41@ 42 46@ 47 No. 2 com..... 37@ 38 38@ 40 
No. 2 com 24@... 26@... 27@.. PoPLAE— 
CoTToNwoop— : 
maces 53@ 54 56@ 57 ...@... BAS .. 0+ oes 95@100 105@110 
No. 1 com..... 38 42 ag Saps and sel... 68 70 72 75 
No. 2 com..... oe 38 39 : : 3 i No. 1 com..... 47 48 49 50 
Quanrennp Waits Our No. 3 com, B.. 27@ 28 30@ Bi 
No. 1 com. and e 185@140 150@155 oe MarLa— 
Bel... 6... 7T5@ 78 80@ 8 90@ 95 Log run ..... . 40@... 60@ 65 


8/4 
“eg tr 
75@ 77 
60 
118@120 


108@110 


68@ 70 
42@ 44 


110 
78@ 80 
51 
87@ 38 
31@ 32 


70@ 75 





HARDWOOD LOGS 


Memphis, Tenn., Feb. 16.—Following are aver- 
age quotations on logs in Memphis, and at points 
in the Memphis territory, based on average di- 
mensions, 14-inch and up in diameter, and 12- 
to 16-foot in length: 


_F.o.b. cars 

Delivered Memphis 

Memphis territory 

Variety— Per M Per M 
Red & white oak. $20. 00 vd $32. 50 $24.00 to $27.50 
i err 5.00 t 21.00 to 25.00 
Poplar eh eGiestewalels 37:00 - 46:00 32.00 to 35.00 
rar 25.00 to 30.00 17.00 to 21.00 
Ash (12” and up). 45.00 to 50.00 35.00 to 40.00 


Hickory (12” & up) 35.00 to 25.00 to 30.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
— to cover the average prices paid for 


The difference in variation as between deliv- 
ered prices and f.o.b. prices is ym on the dis- 
tance the logs are hauled, and the weight of 
the timber. Oak, ash and hickory are drawn 
from wider distances; while gum, poplar and elm 
can be profitably drawn into Memphis only from 
nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Feb. 17.—Average wholesalers’ prices, carlots, Cincinnati base, on we %s West Virginia and Tennessee errr today: 











4/4 5/4&6/4 8/4 Hickory— A/ 4 5/4&6/4 BrecH— 4/4 5/4&6/4 8/4 
Quanrere WITS OaK— FAS wo .-- see -++@... $ 95@105 § 93105 BAS oo oeeeees $ 2¢ 8 70 $ ig 75 $ He $e 80 
a oC eee 0. 1 com..... 
BAS ..seeeeee $135@145 $145@155 $155 to No. 2 com..... 3o@ 40 40 350) 40 No. 2 com..... 27@ 30 30@ 33 433@ 35 
No. 1 com. .... 105 G11 Og 1S gion «= MarLa— 4/4 5/4&6/4 8/4 10&12/4 16/4 
ag po oeeeme 45@ 50 54@ 59 55@ 60 RAS... sees esses eee eeeees $ at 90 $ ie 2 ~ $ 95@100 md 8 go 
A alla oO. COM ccccccececcececeses ‘ ¢ ece eee 
Sound wormy.. 43@ 45 52@ 57 55@ 60 Be a sw ccaccccenecesss 38@ 43 40 43@ 48 48@ 53 saaleee 
QUARTERED RED am = — ASH— 
ee BIOGTIS 3 .ecGMins seaQ@ecs Se etdcncdaerene ne anndae wa eee $110@115 $115@120 $125@130 $155@160 
rs ee ‘ og UW <éctQNece “Ged g —— Ne. S GOs GN GObicccccecsees mg 60 70 75 75 80 100@105 95@100 
No. 2 com..... 40@ 45... — g mae NG SD COM <cicceendciwncdacneces 30@ 35 35@ 40 40@ 45 45@ 50 50@ 55 
PLAIN WHITE AND RED OaK— 
NT - $105@108 $115@125 $130@140 VALLEY HARDWOODS 
mag teteees bb a oo = = Cincinnati, Feb. 17.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
oe a ‘++ 408 45 456 47 45@ 49 | GuM— 4/4 5/4&6/4 8/4 Corronwoop— 4/4 5/4&6/4 8/4 
No. 3 com..... 22@ 24 25@ 28 25@ 28 ee 88@ 88 $ 85@ 90 $ 90@ 95 FAS, 6” & wdr.$ 52@ 55 $ 55@ 58 ...@... 
Sound wormy.. 43@ 48 55@ 60 55@ 860 gg gt A -$ se 60 $ a8 67 65@ 70 a ; COMB. ccc a = be b «ad@eee 
BasSwooD— Qtrd. red, sap no defect : a ree ns sa 
WS eek selec $ 75@ 80 $ 80@ 85 $ 80@ 85 We ccceccs. GE 65 70 QUARTERED WHITE OAK— 
No. 1 com..... a 55 7 60 57 60 No. 1 com. .. 44 46 52 WAG sw $120@125 $125@130 $130 185 
No. 2 com..... 30 33 35 40 40@ 45 Plain red: 86 88 88 92 Selects ....... 90 95 95@100 105 
CuestNuT— eaXo tteeees HS 3 > o ooo = No. 1 com..... 70@ 75 75@ 80 130 85 
FAS $105@110 $115@120 $125@130 oi com... 9 ‘ a No. 2 com..... 40 45 45 50 50 55 
No. 1 com..... 3G 70 10 75 730 80 “Binge, 13 17” 60@ 65 ...@... ...@... | QuartTmrep Rap Oak— 
Ca OO Sa wider... 55M 58 58a Go GoM G3 BAS... ...-. a -— @: 
No. 2 com 31 33 33 35 33 35 o. 1 com... 5 SS ne eo -+-@.. -@...- 
Sd. wormy and © e ° No.2 com... 283@ 25 25@ 27 27@ 29 No. 2 com..... 35@ 40 ...@... -@... 
No. 1 com. & - MaPLe— PLAIN WHITH AND Rep OaK— 
onal tae 35@ 387 =87@ 30 «=—89@ 40 Spot worms N.. ™ ons WS. teases $ 80@ 85 $100@110 $110@115 
BIRcH— .. log run..$ $ Selects ....... 60@ 65 865@ 70 15 
Ly | er $118@122 $122@125 $130@135 Sorr ELM— 4/4 5/4 6/4 8/4 No. 1 com..... 50 55 55 60 60 65 
No. 1 com. an WAG gc idawewusas $62 $70 $70 $75 No. 2com..... 35@ 38 40@ 45 45@ 50 
Ee 70 15 380 80 75 80 Nea 3 @Othéss cus 48 50 50 60 No. 3 com..... 20 22 22 25 25 380 
No. 2 COB 660s 33 38 88 43 40 42 No. 2 COM... 25 27 27 27 Sound wormy.. 33 35 38 43 43 48 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ As- 
sociation, averaged as follows, f.o.b. cars flooring 


mill basis, during the week ended Feb. 14: 
MaPLE— 
Clear No. 1 Factory 
OIE exwhadtineeas $81.45 $65.10 $32.50 
MN aera Werder 92.00 74.90 eas 
Mae. bsdaiceaana wes 96.38 78.51 44.68 
RO orc esi incin a @ 85.50 78.00 45.98 
3%” Jointed .... T3355 2s RRS 
PEE | wie kennnce cae 98. 00 eweee 
Bx1i4” ere re re 64.75 ated 
Boe Soci oubinwe we 62.78 45.00 
BEECH— 
oo Sa Per er 85.20 73.20 
BircH— 
We enews aud anes 64.90 
WG ice eee wes 83.23 73.23 
Wee oa acces 60.20 Meese 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 


Feb. 7, as reported by the Oak Flooring Manufac- 
turers’ Association: 
Bt 13x24” 3x1” 36 x6” 
Clr. qtd. wht. aie 61 $139.50 $101.00 ..... 
OM: Gt: FOGi.s. ve oes RUGAD éxeew cehaae 
Ol, GtG. WEE.ces secs SEGT kwkes $76.38 
Clr. pln. wht.... 82.09 98.43 62.67 67.11 
Clr. pin. red.... %2.17 88.33 59.90 60.90 
Sel. pln. wht.... 64.79 82.15 50.70 51.88 
Sel. pln. red.... 61.89 79.79 51.66 51.30 
No. 1 common... 45.31 55.08 30.75 27.41 
No. 2 common... 17.20 Ae niet “atarwea 
Y%xt yy" x2” rt; x1¥ ” tg X2” 
Cr te IR. cy amc: ie. sales $126.17 
iPS Ts WHE. cs 4 oes $SS:90 .cscs 77.62 
CM: Oi, FOG... s  cccee CHGS 3 weeas 78.32 
sek. PIM. WHE... . oes (05) ree 65.75 
Sel. pln. red.... ..... “AOS vices 60.97 
No. 1 COMMOR «66. 6.6% | er 3.57 





OAK FLOORING STRIPS 


Chicago, Feb. 17.—The following are carload 
brices, f.0.b. Chicago, on %x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 








—White— _ 

Qtrd Plain Qtr Plain 
ee $134.00 $87.00 $116. 06 $84.00 
Sap clear ....... 110.0 mana 

i ee 98.00 77.00 98.00 72.00 
No. 1 

COMMON 36ccscecdccctes ade eebietecoeucecuue $49.00 
Cincinnati, Ohio, Feb. 17.—The following are 


today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 8/4 

PAS. $215 $225.00 $230.00 $240.00 

Sel... 150 155.00@160.00 160. 00@165 170.00 

No. 1 105@107.50 115.00@117.50 120 130.00@132.50 
0.2 50 52.50@ 55.00 52. 0@ 5 57.50@ 60.00 








The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, egg 


Fac 

Tank FAS Selects Shop Box ‘eck 

Ha -«e 50 $108.50 $ 76. = = a0 5 50 see 50 
5/4.... 123.50 113.50 86. 50 34.50 
6/4.... 126.50 116.50 89. 50 a HH 36.60 34.50 
8/4.... 135.25 124.26 97.25 74.50 35.25 35.25 
10/4.... 141.25 130.25 108.25 80.26 ..... cece 
12/4.... 141.25 130.25 108.25 80.25 ..... ..... 
16/4.... 146.25 135.25 108.25 85.25 ..... 47.50 

Boards, a. 

No. No.2 No.3 
1x4 to 12”, random length. .$55. 50 $44.50 $36.50 
oo — — —— 

D 
i pode 11” "$108. 00 08 00 $ 94. P00 seh 00 $74.00 
x2 tol 
spec. a 1 00 104.00 94.00 84.00 74.00 
i) 116.00 112.00 102.00 93.00 81.00 


For 6/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘“‘D” grade, 
add $3; for 8/4, add $6. 


Bevel — e 
%”"x4, 5 or 6”, std. Ilgths.$49.25 $45.75 $41.75 $28: 75 
Bungalow — 


B_ C&bdtr. 
14%4x8” from 1” stock........ 58" 75 $45.75 mrt 15 


%x8” from 1%” stock Rmaardes 1.25 62.25 60.25 
For 10-inch, add $5. 
Lath 
No. 2 
MMI ciddnndaviede vesducneadsae cane "25 $8.25 
RED CYPRESS— 
Old Grades 
Factory, Rough 
No.1 No.1 No. 2 
FAS Selects shop common common 
4/4....$100.00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4.... 105.00 95.00 70.00 0.00 0.00 
6/4.... 107.00 95.00 70.00 50.00 40.00 
8/4.... 110.0 100.00 80.00 50.00 .00 
10/4.... 185.00 120.00 . are baa 
12/4.... 135.00 120.00 ONO ééece cedes 
16/4.... 145.00 180.00 100.00 ..... seep 


Boards, Rough 
No. 1 com. No. 2 _. Peck 


— aD IF ecvcccsca $53.50 |) aes 
cece kcama nee 60.50 52. weaea 
en ake aundd wéic waaite  weace $28.50 
YELLOW CYPRESS— 
Factory, a 
No.1 No.1 No. 2 
FAS' Selects shop common common 
TL PEO $ 90.00 $69.00 $44.00 $39.00 $34.00 
Gleeewns 100.00 74.00 56.00 41.00 36.00 
Sf 100.00 74.00 56.00 41.00 36.00 
if ee 105.00 79.00 66.00 42.00 37.00 


Boards, Rough 
Selects No. 1 com. No. 2 com. Peck 


THiS ciceceuns $75.00 $44.00 $37.00 $33.00 
RED wecaaeuws 75.00 44.00 37.00 32.00 
WI weacwvaxas 77.00 44.00 38.00 32.00 
PO ee 85.00 54.00 41.00 = 00 
RE asa weeec = 8 eens “‘eeenc 9.00 


Cincinnati, Ohio, Feb. 17.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
Gi ie idadvenieweian deenkawae «2 $74, "25 $49.25 
OU vadacdwaaddaddddadaddndadas -- 84.25 61.25 
i DEPRES a udadewadedsden wedaea -. 87.25 64.25 
WRG addcadudedededacdsenscsaud mead Asn ben 
Common, Rough— No. No. 2¢ 
1”, random wilths and lengths. 383, 25 $42: 5 
Finish, Si§ or S2S— 

— 
1x4 to 12”...... on, 50 $1021 50 $92) 50 $82, 50 312 50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15 
YELLOW CYPRESS— 


Factory — > 2 Rand. widths 


4/4 $75 a $500 6s s5n Ns. oe 
5&6/4 .... 80 age ge gt 38 027 
41 30 


+ ib i 1com. No. 2 com. 
Re GN Ol 6 vaddbadccadeeuses $40.00 $33.00 
BREW GUO ED cdsexcusssvcoeuawe 47.00 30.00 





St. Louis, Mo., Feb. 17.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
Tank Selects sua% Box 
| Me CCCP CEO Ee -.-$115.75 $ 68.75 $32.75 
ee 120.75 78.75 S 15 34.75 
Clee cbdindnadae - 123.75 81.75 63.75 34.75 
eS 131.75 94.00 71.50 33.50 
NGIG: cudeacasdas - 136.75 102.75 77.25 ane 
BEDE ccdcewans - 136.75 102.75 17.25 aoae 
DOIG anwasudkesdeda 141.75 107.75 $2.25 
Peck random 4/4”........ easadéccaca eccccecQee 
Common Rough— No. 1 No. 2 No. 3 
EMGSUEE” siddaacacacdavaaas $52.75 $43.75 $31.75 
Ee cdecddddsdddecdananes 59.75 48.75 31.7 


x 
Add $2 for specified lengths on common grades. 
Finish, $18 or S2S— 





a, 
Hea A B Cc D 
1x4—10” . 101: 00 = 00 $ 92.00 $ 82.00 $ 72.00 
EMRE cadeues 00 110.00 110.00 90.00 79.00 
D> 37 xan 137, 00 122.00 112.00 104.00 “é 
BRIG” siscens 137.00 132.00 122.00 115.00 ..... 
eee Bevel Siding— A B_ Cé&btr. 
MIE Sicacdedanacdedsceteud $74.75 $65.75 $63.26 
1x10" bdadddedadcaceuadarnne 79.75 70.25 68.26 
rg Siding— A B Cc D 
Peecacushadtins $48.50 $45.00 $41.00 $28.00 
venous CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select shop com. com. 
WMA ciwkdades $7 $62 $40 $35 $28 
7. oe 8 70 55 39 31 
le Ce eee 80 70 55 39 31 
OT! OPN fe 90 75 62 41 32 
WON dad ennaaa 110 82 74 one 
Boards— No. 1 com. No. 2 com. 1” random 
WO extdenscaswus $42.50 $35.00 , 
MEI dcdvwncasacns 42.50 | | Seer 
ee diduwanddacune 43.50 SeGe. . ‘-eseus 
BEIM -cvtuaceanwene 53.00 Ge Uo wadas 
UGMEMUG aduagaicceue «e040 $23.00 
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16.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended Feb. 14: 








Week ended Feb. 14 Feb. 9 Week ended Feb. 14 Feb. 9 Week ended— Feb. 14 Feb. 9 Week ended— Feb. 14 Feb. 9 
Flooring Siding Boards Boards 
1x4 B&better ......... ..+.. $49.28 | Bond, 1x6”— B&hetter— No. 2 common— 
No. 1 com.........$45.05 46.48 No. 1 com........... oe 48.55 LE DANES: Assad eo was 54.00 1x 5 D4S Kats 28.88 25.00 
No. 2com......... 21.83 22.42 No. 2 com........... 30.50 31.18 GE sc icescanne 45.00 “2. Seager 27.94 27.85 
No. 3 com....... 13.50 Novelty, 1x6”— Sane nr 50.00 Pe ee anos siiavels wise 28.00 29.50 
Le Sas Cie |: rn 60.00 Sey B&better ........... a 47.00 Ta CU) 0)! eee 54.00 1x10 D4S 30.00 ee 
B&btr. flat ....... 59.68 59.49 No. 1 com........... 50.00 39.84 (bn 2: ee 60.00 1x12 D4S_ .........-. Reade 31.50 
No. 1 com. flat.... 51.14 49.33 No. 2 com........... 27.33 26.98 1x 6 to 12 Rough 47.50 5/4x5 D4S .......eee 25.00 
No. 2 com. flat.... 18.87 19.60 No. 3 COM.......+.. 11.12 17.50 | No. 1 common 5/4x6 D45 .......--. 25.00 
silk hl : = flat.... 13.12 i “4 Bevel— Ca 2) ei 48.54 ties No. 3 common— 
x6 No, 1 com...... are 50.00 B&hetter ......0.... ore 25.50 PSOE: anos saeweaie 46.68 40.00 Ss ant 16.5 
No. 2 com......... 24:00 27°75 fe eee vo i) ta... ge Oa een ae 
Partition Square edge, %x6”— 1x 6 D4S Bros ee ee 47.86 40.00 ie 
1x4 No. 1 com......... eee 40.00 B&better ........... 33.00 33.00 Ix 8 DAS ...... 6... r+2. 42.00 Ceiling 
No. 2 com......... 26.00 No. 1 com........... 24.81 29.00 1x10 D4S .........4- 57.00 46.00 | 1x4. No. 2 com......... 24.07 22.00 
eeties No. 2 com........... 14.95 17.00 1x12 D148 .....- eee +++ 48.00 | 9x34 B&better ...... 40.00 43.47 
— . ofers . MG, 2 WOR. oi ccssacss 9.00 11.00 5/4x 8 DAS ......... - 46.00 , No. 1 com...... 35.63 40.50 
x6 No. 2 com......... 29.00 27.21 5/SEIO DAS: xo eeease 50.00 No. 2 com 19.66 21.32 
1x8 No. 2 com., Georgia 24.00 of Lath, Std. 4-Foot 5/4x12 D4S. ......... - 52.00 | 7%31% B&better ....-. 28.70 Ci 
: Pine nage No. 1 kiln dried....... 4.00 1.03 | No. 2 common—- No. 1 com...... 24.81 
SZIGINO, 2 oo. .Ksesse < 6.50 | No. 1 green........ 2.060: 3.25 3.25 1b ait a0 retest sooee 25.00 No. 2 com...... 15.05 
The following f.o.b. mill prices are taken from sales made during week ended Feb. 14 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan. 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andrie, ham, burg, City, 
. Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo 
-_ Pisoving Boards, 81S or 828 Longleaf Timbers 
1x3” KG Bébetter 78.90 TAT ..... 79.62 No. 1, 1x8": Other FGnGthS.. bcs | os:es.c 35.28 No 84:1 E&S S48, 2 yen under: 
D agettteeeeeees oeees isos 57.26 1x10”, 14 and 16’.... 39.05 Sweats. eee i ‘“t shea ie : 30.33 
mS Bere pat RE wees 33.75 Other lengths... ..... 39.33 39.05 | EE COE Ne te bik SE AE ATS 34.34 
FG B&better vieeeeeee 05.57 55.42 54.73 54.78 1x12”, 14 and 16’.... 50.00 sirnee slebees BOO) eco creme restate oes + ee 39.50 
isecakwtse ghaen stasis saaee 44.44 Other lengths... ..... 0 .csss lees 54.10 Me eee ae coe oe 45.04 
No. i Baan eb arsnes -- 46.00 44,50 ..... No. 2 (all 10 to 20’): BAP ane ee 53.80: 
on, & Ree 22.50 21.12 19.00 24.94 DEG AO) 12? ono os o'ne 550069 s sa SOOOOG Les aut tara oC RPO ee ee eee ee 
1x4” EG B&better 74.25 71.50 ..... 71.00 DRS” ssi npassieseuid. odraseroieniyrs & 33.49 24.07 23.85 23.26 Byrkit Lath 
eaeee re “59438. wena g CMEIDD KIO” ooivcicccwacveciccee cee BAe DOl 2261 (2504 en 
FO : wees cutie. “Sthie, codeine WU scnccwuseniende nana 30.95 23.94 26.24 31.72 hos TP ie alah digear — ae 
+ B&better WAS 50.59 46.97 50.06 | No. 3 (ail lengths): + gion ee eer a cone) 17.15 
ete renersese: ees Sake eats 1X6, t0 12s eee ee eeeeeee nee a a Pe RAARE RY Sc Feb E. oeHeS — 
: Peers 61 43.61 39.44 ..... BOT ccs c:idicge gua mWdieaccindle aes 18.50 20.37 20.60 18.39 
a eeeee 23.92 22.80 20.51 25.20 OOO R 20.50 18.00 20.23 18.74 ah eae ee OY: oo See 
gir lM apeteierey sheen 13.75 15.00 2... LOLA 2.18 sep sate iene | CE fee eee” |. uw 55.00 
1x6” No. 2, ), eer oe BEC .cces No. 4, all widths and lengths ..... LOS faa -pewiee B&better, on mae “aye Oot tad =0.00 
No. 3, C. M 15.75 1750 _.... : DM icacck weeks ness Seacs 50.00 
Ceiling — ; Roofers No. 1, 9 and 18° MRECHERESS Foes. Bares. <eaes ao 
Maat” Bébettor ees axege 82,00 87.25 | No 2% 120°. sears att es nets eee 
No. a Reeteebeseres oss levees nied wes ivzs | 22 2 2 28=£ ..—s—i‘(asé’”téte Oe “es No.2; sents ce RPS HAR MeTOe’ Wee 24.06 
EE ritsveneasereres: xrene ones 82 75 Shiplap 
‘ CS eee saan BETO. osaces No. 1, 1x8", 14 & 16° Car Sills 
x4” B&better 39.88 40.00 38.84 38.91 SIA es ee Aes ii F S48, SqE&S: 
: Other Igts 33.00 35.91 48, Sq 
eae 33.68 37.47 32.00 31.70 aa tate ee ee 33.00 35.90 BP BE 46 BO? a siviaiclesis sina VL, ieee. 
a, ee 23.00 21.14 20.25 20.85 "Crees, * ae BOM scorned ects cos See. sealers GO rede 
a: MEM aturbeiiganieek eines rane — en nthe Shese (esis wae bt ee Seeman rrr $2.59 
%x4” No. 1 2 F No. 2 (10 to 20’): « , 575 
4) BO cwcacarmwaweice's seen: bene Yonur 36.50 - ae °5.39 94.75 8 ne EM acc, aeivess. caves 45.75 
No.2 ............., oa °0 86 bs ~iseagdasaaws 39 «24.75 23.94 25.60 Up to 12”, 38 to 40’ 47.15 
peso SEBOOS 20929 UXT” oa ccecceesssee 24.88 24.50 ..... 25.63 tcc naoe eee 49.00 
; Partition - SC No. 3. (all lengths): Up to 4”, OO sei viws Seeces late 
Ixt & 6” B&better......0. 0 02... 49.50 54.25 52.15 1x 8” 18.28 19.75 18.84 Heart, S48: é 
No. Vsceeee ns 44.17 2... 1x10" 2s cIIT) geen ant 2257! a mn a — 
Oo 2.. 26.00 20.00 0.0... ; 7 a F 
. No. 3 NO cnies, sams Grooved Roofing Gar Framing 
1x6 Babette Bde 2:5 4ag ards tees wees 33.00 No. 1, 1x10”, 14 & 16’. 8” & under,,20’ Oe Me cces ween “eras 5 A) ) Sri 
o 13.00 rene Other Igts. .... 0 ..... 38.86 
at Ste 3 Bevel Siding . Stetaeors TIES 
x6" No, (Pape eawesan<s esoes ).00 . 
OM, DB icc ewan ceiwoes 19.00 oe hirt., 7x16 & 8x16”: CROSS 
Drop Siding ee ce 50.00 St. Louis, Mo., Feb. 17.—The following cross 
Ix4 or 6” B&better .. 46.00 45.00 45.08 45.85 ouis: 
No. 1 .... 40.00 41.00 41.00 41.56 ; , ; Dimension, SIS1E tie prices prevail, f.o.b. St. Louis iaiiial 
Nv. 2 31.00 25.00 87.08 30.65 NO. 1, Ze £”, ~ Ee eT eae 9 OO 31.30 White Southern 
No. 3 15.00 12.98 ..... oP cece eens 29.9% ; 
a 0 5 Oak Sap Pine 
Salida senate: Finish 2, re No. 5, 7x9”, 8’, 9-inch face.....$1.50 $1.35 
wp eagle — 1: +4 to 20 34.88 No. 4, 7x8”, ss z —— ag “a ey 
1x4” wares dl save veces aeeee 5B.7 oe ee, eset eg ee No. 3, 6x8”, 8° wet oe ; 
ixg7 0 yah LL Bae Wer see eea ee 28.16 ..... No. 2, 6x7”, 8’, 7-inch face..... 1.20 95 
eee 51.00 52.25 hae ao **t No. 1, 6x6”, 8’, 6-inch face..... 1.10 85 
“oe ” - » oO Cb Ge 2s 666 | 
a | | anes 11.40 60.00 10’ to 280’... 31683 1, Red. oak and heart cypress ties, 15 cents less 
EER, sehen sence eeseeesess 4snae 4x 63.50 66.10 Oe BIO! exe ccenses 29.00 than white oak; sap cypress, 20 cents less than 
RESO BE". caecavccces sees 00a DOO Lo. 1" 9 34 hite oak. 
BISES” vnverweaws 10.00 me 3157 2.12. oe Switch Bridge 
B&better surfaced une ee ao 4 pa & 
x4” — 1500 84.20 1B ie QO" a5. BABE scx Ties Plank 
1x6" TS Beige 5 OT? PO aie - Meme ome White oak ..........-e+ e+ eee + + $45.00 $44.00 
1x8” coianeice. 8 ..... F326 57.41 PKI, TO wo see eeees 28.00 ..... iGO) 32.00: il (ROM OOK scecsseccsccccrcsscnces COU 40.00 
ix5 and 10"). |) 2 511 6248 WD? oS coceorese ters 31.67 710 32.82 
ixio” “OR 6523 69.0? BS hescciceau i ae 29.48 35.74 
Pina ar age SRS ewe esos es and OD. tat ae ee BESB osc: 27.99 35.7! 
Vigxd fo BR. See oS 2 © | RED CEDAR SHINGLES 
got SORA Ree at : DEEO AO? sine shose0i 7 27.00 35.75 : 
Banter . 8. Teena 31.67 oT 17 3574 Seattle, Wash., Feb. 16.—Eastern prices f.0.b. 
gy tr ee at MG” « saspxervows R200 | sees 27.87 37.85 mill are: 
6/4 & 8/4x12” 74.50 to Ge 20" 600 40.00 29.53 41.15 Per square Per M 
© surfaced: 0 0000 = cc: eee oe ee 4 bunches 4 or 5 bunches 
>" 86) we. 2 Qs SUE.” .avandrere, Sieve pl | 26. P 
ae - bd hitdenbhishhhske eat see. priped 3 35 | Vee | ie 25.96 First Grades, Standard Stock 
1x8” 100 ; 16.50 Uren 27.01 29.50 28.45 | Extra stars, 6/2......... .-$2.00@2.04 $2.50@2.55 
1x5, F naiadh een ses ee 30.15 26.50 31.13 | Extra stars, 5/2 2.08@2.12 2.60@2.65 
jidavknsanebedecuhes geeir -aieae -oparn ete ee ah ba ea — clears, «...eeeees... 2242.28 eS 
| Casing and Base Sage TTI patoa III] 2el6s ots3 | Berfects, 6/2 ........ oseos Sos 
aboter - ; meta oa": 20.61 24.47 | Burekas ............ soeteiare 2.55@2.59 3. nome. 4 
BOE Wocsiiretesvaveiin capes 75.50 65.00 60.51 18 & 90°. 007! 30.15 22100 21.50 25 \57 | Perfections ............... 3.40@3.43  4.60@ 
8 and 10”................ GTAD caine coors 70.55 — 10’ to 20’ 30.03 . ; First Grades, Rite- Grade Inspected Stock 
Jambs 2x' 8”, 10’ sui toasbs netes FURtEA: GtArs, G/2. oc s00s 000 .$2.04@2.08 $2.55@2.60 
Babetter: 7 12° tea ietaleisre 20.52 : Extra stars, 5/2....--.---- 2.16@2.20 2.70@2.75 
int and . Dey GQ ith tints ree 63.46 + aes og verse 21.90 26.2 DIKEGA, CIEATS  s.cccc0ese0. . 2.44@2.48 3. 05@3.10 
Ay 1% & 2x4 & 6"...... 0 ..0., 77.88 aa ae 22.96 28.79 | Perfects, 5/2 ......ce..000% 2.93@2.97  3.65@3.70 
Kinew Oe. 2x10", 10’ ......00.. 23.00 11... se ner Al EAENORTAV EER UR a a 2.66 3.60@3.66 
"owner Iets. 2) IE 3485 eae 21.90 agg gp eatin 
1x6”, 16’ ........... 0.33 ..... » Ream wibieye a. é ’ 
nue? * mere rr i ee Common stars, 6/2........$0.88@1.00 $1. 10@1.25 
No. 2 (all lengths): 077 077 a alent: <a Common stars, SON 1.08 Lis@t = 
IPRS Kieasivwersesmes ‘ 2 é 5 aEhe FY seb ece eeu —).00 2... OMMGN CIEATE ....060500. TA 
. ee get ooo iat 191 ere 8. fl oo: | NE eteh Gotuinbin tack, Seattio tn 
No. SHAGREIRUR St eee eee mean, RRS eet oe etna aaa 22/81 39: 
sais a er 13.74 17.10 12.12 HR REED OR ate rc, Ee 25.07 34.39 XXX nee 1 Ee RAT PR 42 40@3.55 
~~ Sie Ee a ae 2 ee To aeeementnnleneds oe ee 10.55 14.83 | XXXXX (U. S.) ..........$3.25 4.05 
ie ae tn : TF Orn 13.00 15.38 | Eurekas ................+. 3.60 4.95 
Sie: iain er Lat ° i saxcxsanspiies i eect 15.50 13.92 | Perfections . sesecsceee 3.79 5.15 
- 1, %", 4’...... eevee sais 4.00 4.07 3.80 2x10” cee hie ie idee baeic ; 16.50 18.00 | XX 6/2 16” (Canadian)... cosscess Lape? 
BO, 2; BL", 4? <n cewes uneeaee eee aes Eee 1.89 BARS” eucws shinee ae een secee S900 ~ Bek B/S 16" CO, Bi). 60000 2:46 2.86 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pifie made during the week ended Feb. 14: 
































‘eb. 9 Flooring Dimension—Dressed Ceiling and Partition Fencing and Boards 
Bdge,, grain— 1x3” o60 No. 1 No. 2 1” — ye No.1 No.2 No.3 
an ee: Se eee as 73.5 12,34, 10,38. 12,14, 10, 18, Cle. Cle. Clg. Part. 1 > |i eee 34.00 $20.00 $15.25 
29.00 BECWOTLOP © ixdc cco caces $80.25 72.00 16 20 16 20 _ B&bette or .$41.00 $42.50 $45.00 $48. 50 Re acvenaaes rt ee ra 
27.85 “B’ eR MeReS Means weed 71.50 $28.00 $30.50 2x 4” $25.25 $27.25 ‘3 36.00 38.00 1.00 Pe. anaducaea 32.25 25.25 19.00 
29.50 CP eee e eee eee teens teens nee 26.00 27.50 2x 6” 23.00 25.25 | No 9071" — Pog 38.00 25.50 19.00 
31.50 Flat grain— Eg 29.00 aS, ao paar Cnet ge EMEA Gcaasasies 50.00 28.00 19.75 
: S2O.UYU ww wee D, od. of UU m=: 
25.00 BSEWOLUER a ciccivecucn's 58.00 51.00 29.00 31.00 2x12” ..... 28.00 Finish—Dressed Casing and Base 
25.00: INO Ee (aioe weer a eare as 45.50 41.25 3&better “CO” ; Bé&better 
Mee a ecesivnnsnns: 26.00 25.50 S2S&CM—Shiplap 1x4” $63.50 $5 IX4, GBP cece cece ence eens $75.25 
We Sis ceernscewininwas $63.50 $54.00 1x5, 10” 
16.50 —— _ No.1 No.2 No.3 | 1x6 and 8721002202211! ae See Ct, eseeeeeretinnea ines — 
20.50 : 1x Gece eee .$36.50 $23.00 $17.25 EBs AO EA cscs okecanns 70.00 58.00 Moldings 
: No 1 No. 2 1x 8” Stine 33.00 25.50 19.00 po et ie Oe ey: 2 1%” and under..24 percent discount 
Be eS eiadinee cdmne PA.45 FoR | ERY vie een cece: 25.50 19.25 ES, 346, 2°26, 10, 12"... TEGO onde 1%” and over...20 percent discount 
22.00 
43. 47 
4( 
na NORTH CAROLINA PINE 
trees Norfolk, Va., Feb. 16.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough— No. 2 & better No. 3 Box Cull 1 & red peor No. 2 & better 
Stee ; 2 35 - bee = : aes 
1, ern $52.50@55.00 $33.50 35.00 $26.00@27.00 $22.00 28.00 | ath, No. 1.$ 5.50@ 5.75 Itoofers, 6”.$29.00@30.00 DAS, 6”.$56.00@64.00 
— BPE ess cuvencacssnt 57.50@ -00@41. @2 or @..... No. 2. 3.50@ 4.00 3” 30.00@31.00 8”. 58.00¢ 
Oe Nckvamcxas ees Gi.coges.ce 41.00842.00 —21.606832.00 Seo Fact 2”* 30°00@34. i” - oe 
eee 64.00@67.00  45.00@47.00 cans “ans... naan 1.” Sh aemenee 1G”. €0.006968.08 
Friction — . : IEE weer Pocccs = seees casa Sizes, 2”.... 22.00@27.00 12”. 32.00@33.00 12”. 66.00@74.00 
° sous mati "$3 
ro leah ae 56.00@58.00 40.00@42.00 28.50@29.50 24.5 Finished widths— No. 2 & better No. 3 No. 4 
City, 1 GPU er eC 58.00@60.00 42.00@44.00  29.50@30.50 25.8 5 Flooring, 33x2% and 3” rif @ 
Mo. OP ccpsnnsncetusie 64.00@66.00 46.00@48.00 31.000 32.00 25.50@26.50 | ee ae aan aoe eee aoe 54006 ose i ai eiguseiies 
Bark strips, Nos. 1 & 2. et 00@35. 00 Bark strip pi irtition, : Ceiling, * eaieanseadededésscoawada 31.00@32.00  24.50@25. 15.50@16.50 
13: ere 16.00@17.00 ON AA Re | OG. SERRE $41.50@43.50 PS COREA rere eer cre reer re 32.00@34.50 36: 00¢p 28.60 17.00@19.00 
0.33 Cull red heart......... 10.50@11.50 Partition, SE” dseaGacaddusanieewad 49.50@59.00 41.00@47.00  26.00@29.50 
34 : 
ae 
5.04 
3.80: NORTHERN PINE 


Duluth, Minn., Feb. 16.—Quotations are being firmly held all through the northern pine lumber list. Dealers do not look for any material changes 
4.81 in the near future. Prices f.o.b. Duluth follow: 

















er CoMMON Boarps, RoucH— : Fencinc, Rougo— 
ir 6’ 8° 10° 12” =14&16" | 18” 20 6’ 8 10, 12814" 16° 18&20’ 
INO; 2) [ee ocaseue ..-$55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 Co, SNR Ravusccccadatexe $52.00 $55.00 #60. $62.00 $1. 00 
SO asceensasa 61.00 63.00 69.00 71.00 66.00 71.00 71.00 INGE Riedie cewan ences 37.00 41.00 44.00 4.00 
5.00 Be vcvcecncne ae 68.00 75.00 75.00 70.00 75.00 75.00 INGQU Bicdeneducaescas 26.00 28.00 35. 00 30.00 $0. 00 
0.00 Noi: 9, SP iccvcsvees Gavew 40.00 47.00 49.00 47.00 53.00 Se tO) INGE wie vccadewcuws 50.00 53.00 55.00 61.00 63.00 
4.28 IW cccccvses GEO 43.00 50.00 50.00 47.00 53.00 55.00 WING Bivsakecudcauwes 32.00 38.00 39.00 45.00 47.00 
9.47 Ue a cceenccce Mee 48.00 57.00 sree popes ep nae INQ Orin ceesceccdaua 27.00 27.00 29.00 30.00 29.00 
108 NO. 8, Br estseseess ee Boo «8800 «83:00 «88:00 88:00 «88.00 No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $29. 
5 ceecs S100 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”. 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
ay eae oe ta a iot5 poor 1% No fa Yi for tcbairea, add $1. 81 or 28, add 75 cents; S1SIE, add $1. 
2.59 For SI oF 28, Bn ved roots and O. " shiplap, 8’ and up, add $1.50. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
5.75 Shiplap and D&M, 8’ and up, add $i. 25. Drop siding or partition, add $1.50. 
9:00 No. 1 Pincs StTusr, §1S1B— Well tubing, D&M and beveled, add $2. 
‘ 10’ 12’ 14’ 16° 18’ 20’ SIDING, 4 AND 6”, 4 TO 20’— 
fe occas $27.00 =. 00 $31.00 $31.00 $30.00 $32.00 $34.00 $34.00 4” 6” ™ 
i 27.00 8.00 30.00 30.00 29.00 31.00 33.00 33.00 B&bet 40.0 4 4 6” 
2x 8”...... 28.00 30. 00 31.00 33.00 32.00 32.00 35.00 35.00 | Qmve ter see eee eeee $40.00 $44.00 EB ....... 2 eee seen $20.00 $22.00 
sas 9x10”...... 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 PE rethesenwesan sonst 33.00 38.00 Norway, C&better ... 34.00 36.00 
a ee . 33.00 34.00 36.00 36.00 35.00 38.00 38.00 stent ence eee eeeeeees 28.00 = 31.00 
9x14”...... 38.00 39.00 41.00 13. 00 41. vol én on cannes nau Siding may contain not to exceed ‘20 percent of 4- and 9-foot. 
cme ieee, peut. $3 less than No. 1; pine, rough, deduc Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
oss Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
ted 
: CALIFORNIA PINES ee on 
5 [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Feb. 14.—-The following prices 
: San Francisco, Callf., Feb. 7.—The following ‘ ee ee ag Ah Dogg are | are effective at most Inland Empire mills: 
5 are average prices, Feb. 1 to 7, of California — ‘ eee i ° ; PONDOSA Ok WESTERN WHITD PINE, 16-F7., INcH— 
a OR FAA: SE EG RE TO acta oe $46.50 $36.00 §z0s0 No.4 NOS 
an stock only: com. com. OF cueuacoaes i ei i | 
ee Ae, NOG cocci cccccccievesaus Ss ey A nekawasaed =o ope 1 dvkadousenaa 
; i oS Ae A! rere rer cree 3 d a eeewdcadces $ y ia) éhaead aende 
ee en. ree ee a oe BET sicccnccecctancnsaesaas 29.00 21.00 | 2” 0. --2- 49.00 31.00 22.50 on ee 
= po) A OS |. errr rr : 4 PY GUE WOR a ccada. datdu weeds 3 5 
00 Cselect . oni "1.60 “Non 4 saieueese $ ee 1x13” and wider, 10 to 16’.......... = wea WESTERN Pine Suor, S2S— 
= ie , ge Beerere. 9.5 . : 
No. 3 clear..... 63.25 ING: Biccscscas 22.50 ; com. com roar ee 
Inch shop .... 36.50 ING: Beccvcsces 48.00 | 1x4” and wider... .......-cceecccess $16.00 $ 9.00 5 6 6 28:50 $18°50 " 
No.1 shop...... 60.25 _ No, 6.......0- 10.25 Sibeiee: oe / dein Lay $43. + ie ee ee 
.b. No. 2 shop...... 33.75 No. i dimen.... 23.00 ieee rn. Vperndeeiee se OY $26.36 
No. 3 shop...... 22.25 No. 2 dimen. 19.75 , B&btr. > Bee (foae em SSCCEEERSH CEEEM, . CEEEE.. \SESEH CORSE 
Dé&btr., short... 55.00 Timbers ....... 26.25 = 6” and 8”, 10 to 20 + . ap og IpaAHO WHITE PINE, 16-FootT— 
5 MIG cudicsadosscreaeaneeeas i , 
- hae ee 34°00 Beveled siding— BOE scchaakeshentntavccsans 94,00 88.00 67.00 . No.1 No.2 No.3 No.4 No.5 
Panel, 56" oi sccs 90.00 B&better .... 38.75 ERIS” QUE WIGER soc cciccdccae 00 93.00 72.00 i tee eeeeees $59.50 $44.00 $23.00 ..... «..0- 
55 Or catia caccess 34.50 5/4, 6/4x4” & wii., 10 to 20’ 86 00 by Z aes o Peer rere eae as Pap dante “aeuas 
eR | 24/4 and WiGer....-.-cceccccee. wa.uu 3a.00 46.400 | &F  ceeeeseces . . “VU «eee 8s eeee 
* Sugar Pine BY eackcevcacens 23.25 | 8/4 and wider......-.eseeees pi 5 : 10" tel joe 61.50 40.00 21.00 Misstep 
Shop, S2S, f.o.b. icago a. teegdeuged : i (OO -seeus: coneas 
. aac) & © tr... White Fir ec 5 Mite i OI sesce rene. shes $20.00 $10.60 
65 D select ....... 79.15 avs GN Of Asc co cecscssanceons $60.00 $45.06 $35.00 | Wuuitp Fir, 6- To 20-Foot, INcHo— 
CER. <cccocvas $ 49.00 . " 
ao. oe evcee pegs No. 3 com. & 8/4 eocccccccececoccoeseeesee 70.00 55.00 35.00 4” 6” 8&10” 120 {’&war. 
60 No. 1 ps a eree<s 67.50 (7) RRS ae 19.50 Above prices are for shipments of No. 3 and No. 1 & 2.. » 00 $28.00 $29.00 $30.00 ..... 
75 No. 2 shop...... 44.75 No. 4 com...... 14.00 | better shop. For straight cars of specified | No. 3......... 1.00 22.00 23.00 24. 00 eeeee 
10 No. 3 shop...... 99.95 No.1 dimen.... 19.25 | grades, add $5. NO. 4..cccccce coces seecs cosee coves $17.00 
MY No. 3 clr., “std... . 43.75 No. 2 dimen.... 14.75 
Shop, std. t...1 89:75 WEST COAST LOGS 
B 
> Douglas Fir _ {Special telegram to AMERICAN LUMBERMAN] Everett, Wash., Feb. 14.—Log quotations fol- 
35 re $ 68.25 _— ar 5/4 1.00 Portland, Ore., Feb. 17.—Present log quota- low: 
85 om., 4/4 a. w. 15.00 [4 @. W.eeee. es 21.0 tions are: Fir: Seattle, No. 1, $27; No. 2, $19; No. 3, $14. 
om., 5/4 a. w. 10.75 Cedar: $15 to $17 Grays Harbor, No. 1, $28; No. 2, $20; No. 3, $14. 
5 Ties & timbers. 27.00 Lath , . : 5 Cedar: Rafts of shingle logs only, $18 base; 
Dimension ..... itd Mi i SO TES TERE See AAS SERTe. 25 cents added for each one percent of lumber 
Coder — "3 pine— $ 6.25 Red fir: $18, $17 and $16. logs. 
is No. eeevantar’ 4.00 Spruce: $32, $24 and $14. Hemlock: No. 2, $16; No. 3, $12. 
Miscellaneous ..$ 20.25 OA csiaannsencte 2.25 Hemlock: $12 to $18. Spruce: $1 higher than fir. 
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SIMONDS 


BAND SAWS 


The Best Band Saws Made. 
They hold their tension and 
stay sharp longer because 
they are made of Simonds 
Special Alloy Steel by saw- 
makers of years experience. 
A SIMONDS BAND SAW 
gives greater production and 


cuts smoother lumber. 


Write for catalog and prices. 


SIMONDS 


SAW AND STEEL 
COMPANY 


CHICAGO, ILL. 
BOSTON, MASS. 
FITCHBURG, MASS. 
DETROIT, MICH. 
NEW YORK CITY 
NEW ORLEANS, LA. 
LOCKPORT, N. Y. 


MEMPHIS, TENN. 
LONDON, ENGLAND 
PORTLAND, ORE. 

SAN FRANCISCO, CAL. 
SEATTLE, WASH. 
MONTREAL, QUE. 
VANCOUVER, B. C. 
ST. JOHN, N. B. 











DOUGLAS FIR 


{Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Feb. 17.—The following prices 
paid for yard items, f.o.b. mill, were reported 
today: 

Pre- 
High Low vailing 
prices prices’ prices 


Vertical Grain Flooring 


ERE” NO. 2 ClOOP 6 vséaccast $49.00 $42.00 ..... 
INO: . seieG ec eu keane 31.00 200 kanes 
Slash Grain Flooring 
1x4” No. 2 and better..... 31.00 Zisee sk wislave 
1x6” No. 2 and better..... 37.00 oe ee 
PHOS O. -busexesens ware Bae epee. cowmets 
Stepping 
No. 2 clear and -better.... BB00 siicas  ssware 
Finish, No. 2 and Better 
PR A 6 6.5 obiccasnnaeed Oe Saath Cisvensuers 
Casing And: BAC. ..65.6600.04 Gee! mec aaaee: “sees 
Ceiling 
x4” No. z Cir. @ Vit. 30.00 ee ee 
ROO Biases Soe chee 22.50 iL | ree 
1x4” No. 2 elr. & btr. 30.00 PEMIE | Ba ces 
TUS) Reins aeeees BeUU° eee careers 
Drop Siding 
ix6” No; 2 clr: & btr.....« 36:00 | A | 
No. 1 Common Boards and Shiplap 
IXO- BONG ID” bo0cexcccsssaes I Pr 
IRA 565 cae seasese cs eae 11.00 oe nn 
Dimension, No. 1 Common S4S 
CES”, 12 BRET cisccscsces 18.50 17.50 17.50 
Plank and Small Timbers, No. 1 Common 
ix 4”, 12 to 16° StS. ies. 21.50 I | 
exaz”,. 12. to 26" 6458. ..3<; BION? ening Ras 
Timbers, 32’ and Under, No. 1 Common 
CEO” ES: dscchavecaswawsewls 25.00 BOO! | ius 
Shop 


Regular accumulation, 
8/4 No. 1 vertical grain S8S kiln dried. <-_ > : 
$73 NO. 2 ZS) BM QVC ois ias0s 5590560 040000 
Sel.&btr. No. 1 af ; 
8/4 Vertical grain, rough 


BOO: incu on ven enous $40.50 $27.50 $15.50 
8/4 Door’ stock, vertical 
grain, rough green....... 40.00 30.00 20.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Feb. 17.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 








1x4” No. 1 clear ..... seine sai bivalent bee 7 
INO. 2 UBAL bivsaceescese sa veen ses - 47.00 
PD: SMINA!  osascaicaeenanseusesss -- 80.00 
1x3 and ag" No. 2 clear and better...... 53.00 
No. 3 clear....... eeatewene s eOTOD 
Slash Grain Flooring 
jxd” No; 2 elear end HeUEr...s<0ss seve cs 28.00 
BOs 0 SROL: 6650055 nee sees siete 
1x6” No. 2 clear and better 
BNO. BOR sv ow'0 vo 00 6:8 0:6 op 0s eeaeee 
Vertical Grain Stepping 
1% and 1144” No. 2 clear and better....... 64.00 
Finish 
No. 2 clear And DOLE? .ccccicccccccscs sccew Dele 
Ceiling 
Sad” No, 2 Clear and, Detter... ois aie ssiccces 26.00 
i AE sco dacutanavnceyen {saeowe 18.00 
1x4” No. 2 “ee BOG ROUSE. 6.34:i:6.00000 0 esiss 28.00 
ING; SANDED saa sastevenntewaseseouuues 24.00 
Drop Siding and Rustic 
BEG” No. LD BRM BOULer ois. vis.cscivacecanee sins 31.00 
DOs 6 IBRD sisson ciusesdeneaunes cs sos SOU 
Boards 
NG Ml ssi sg ksebaweeeanee ean eaase cums nnion $16. ee 50 
INO: 2: ssesecounsnine Sab peanane we eaw eee rr i 
Dimension—2x4-Inch, S4S 
0. 3, 18 GRE 10? wicccceccsex hols ae euehalonn kee 
DG 2 ssssececeeuss As ered ee a uies waeeuuee - 14.00 
Timbers 
NAD ssisa pedo d eens eee anes seewes iaasawes 18.00 
6x6” and large?.....ccccee peed GReEGseueee e«+ 19.00 
Miscellaneous Items 
California, TANGOM 6.2. ccvececsccecscccsvees - 16.00 


Fir, lath, ry...cccccccccccccsccccccscsceces 3.20 


CYPRESS SHINGLES & LATH 


Cincinnatl, Ohio, Feb. 17.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 





Shingles 
Best Primes Economies 
BO édaeseweneuasiusnae $5.70 $2.70 seins 
-. Guercaucakie hone eee 4.85 $3.70 
SO” “ésesinesersesieeaxGnee 5.45 4.10 
OS” iksanaesoasnanals sae ee 5.45 4.10 





REDWOOD 


The following are the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, '/2-Inch, SiS1E 
-——Clear — A'— “Bp” 
3’ “3'-7" 8’-20° 3°-7’ 8’-20’ 3’-20' 
4” vonnnen eit = = 25 $20.25 $30.25 $23.25 
DW secnesnswies 25 25.25 35.25 27.26 
o coneneeet aaa 36.28 22.25 32.25 26.25 


— je o. or S2S, 5” & up, 8’ ¥ 20’ 


214” ”“ ” ve 
343: 50 3574 50 50 $6740 $88 $68. 50 $75.00 $73.00 $77.00 soit 
Finish—Rough, S2S or S4S 


sa? 





Ca eet aa £ 
l-inch—  3-4%” 5-7’ 8-20 8-20" 
3”. 44406 $50.50 $60. HH ny 0 i if $62. 40 $68.50 
4” ....00- 50.50 60.5 4.50 52.50 74.50 
Gn csicines OM 4 69. 50 86. 50 61:50 61.50 78.50 
sieeies es [x +4 84.50 44.50 54.50 74.50 
E 74.50 86.50 64.50 69.60 78.50 
10” seeeeee 80.50 85.50 88.60 75.50 80.50 80.60 


12” ....... 82.60 87.50 90.50 77.50 82.50 82.50 
C00 TEM... cices, cece “SEO .icss sccve Che 


1% & 1%-inch— 
S Kwasas 7. oe $67.50 $85.50 $49.50 $59.60 $78.50 
ae 57. 67. 91.50 49.50 50 84.60 


4 re 7.50 0 59 
o” ane 80 76.60 93.50 63.50 73.50 90.50 
ae -. 59.50 69.50 91.50 51.50 61.50 84.50 
3 to 6”... 57.50 67.5 «.+. 49.50 59.50 
P  pieiows -. 81.50 81.50 93.50 76.50 76.50 90.60 
10” 92.50 92.50 95.50 87.50 87.50 92.60 
yo eeeees 94.50 94.50 97.50 89.50 89.50 94.60 
CBO ES oc. c0eas cee CBOO seees: onner 89.50 
2-inch— 
nO Aas - 50 $65.60 $86.60 $47.50 $57.50 $79.50 
eo neces 50 92.60 47. 50 
De  cwinwisce’s a 50 74.50 94.50 68.50 68.50 91.50 
PY . wikiecoiee -50 67.60 92.60 49.50 69.50 865.50 
3 to 6”... 55.560 65.50 ..... 47.50 57.50 
rere 50 79.50 94.50 71.50 76.50 91.50 
Oe Aivsiewios 85.50 90.50 96.50 82.60 87.50 93.60 


12” } E i ¥ a 
YS Seip ier 
Bungalow Sliding, 81S81E, 4 to 20-Foot 


%x8 x8 %x10 x8 %x10 %x12 
Clear ey = $50.25 $54.25 $66.75 $68.75 $70.76 
EE esate 47.25 61.25 €4.765 66.75 68.75 


Wide Clear vnenily Rough or 82S, Random, 8-20’ 
w 2” eo aw 


1 -1 5” 
14”... i +4 $119.50 a 4 7 ye $181.00 $184.50 
16”... 117.60 124.60 136. 39.5 


1s eee 122.60 129.50 127,60 137-00 141.00 144.50 


0”... 152.60 159. 50 157.50 167.00 171.00 174. ‘50 
Add for 848, $2. Add fo. specified lengths, $2. 


Clear and Tank, Rough or 828, 8 to 20’ 
Width— 6” 8” 10” 12” 6-12” 
Thickness— 

WV ctvecvccosceossnoseener C207 S108 $108 $107 
MW” cscccscacesscsoscce GER Sie «32S 6 6 


WEST COAST SPRUCE 


[Special telegram to AMmpRICAN LUMBERBMAN]) 
Portland, Ore., Feb. 17.—The following are 
prices for mixed cars prevailing here today: 





uy boy tc eee © dl (er Pevilevicccowaseweee’ $78.00 
EE EO CUED i546: ob 850 66> os oeee's owes 67.00 
Bevel siding, a Le ee eT eC 32.00 
Bipva\Gie Mire iavoxaoi wu Sioa 6 eles oc ars 33.00 
MEMIOTL sins os orocig-e oceans Rises sascanie va ea aaehesie 5.00 
POGLOLY BOG. seks tieicbasacepes vince 30.00 
Be era bneiatal aleraieenieieie ws aienas -S 

SET, | ea Givin bhai Wie e widres Wore a aca ee ’ 
2m beams cnebine Sie waavaee> 38.00 
DET Scavsgees nce eda Rees 38.00 
2% and caspian seat 45.00 
Box lumber, Green.. eyieneeee Sorecletree sere 19.00 





For Editorial Review of Current Market Con- 
ditions See Page 35 


NORTHERN PINE 


NORTH TONAWANDA, N. Y., Feb. 17.—De- 
mand is not as strong for other woods, but deal- 
ers report considerable activity in the purchase 
of cutting up stock. Mild weather for the last 
two weeks has been followed by some ordering 
from retail yards. Extensive building opera- 
tions are scheduled for early spring. 


MINNEAPOLIS, MINN., Feb. 17.—Railroads 
and crate and box manufacturers are buying 
northern pine in fair quantity, but retailers still 
are reluctant to place orders, except for imme- 
diate needs. Prices remain firm, with production 
normal. 


BUFFALO, N. Y., Feb. 16.—Improved weather 
is stimulating inquiry for northern pine. Re- 
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tailers and other buyers are looking for lower 
prices, but with the shortage of stocks in lead- 
ing items, wholesalers and millmen believe the 
market will hold firm. 


NEW YORK, Feb. 16.—Shipments are still 
being seriously impeded by snow and there will 
be no normal flow of lumber for a month, at 
least. Prices continue to hold extremely firm, 
with dealers unable to supply some grades. 
Inquiries are increasing. 


BOSTON, MASS., Feb. 17.—Northern pine 
business shows up well for the season, and prices 
are steady. Local stocks are moderate and re- 
cent receipts have been light. The scarcity of 
No. 2 Idaho pine has stimulated interest in east- 
ern pine. Quotations: No. 1 barn boards, 1x5 to 
1x9, $85; 1x10, $90; No. 2, 1x5 to 1x8, $58; 1x10, 
$60: 1x12, $62; No. 3, 1x5 to 1x8, $46; 1x10, $49; 
1x12, $52. Log run eastern white pine, culls out, 
is offered at $45. 


EASTERN SPRUCE 


NEW YORK, Feb. 16.—Arrivals of eastern 
spruce have dropped off. Stocks in Canada are 
light and some mills are just now beginning to 
resume manufacture for American consumption. 
The spruce situation is expected to benefit 
greatly by the firm price conditions existing in 
west Coast lumber. 

BOSTON, MASS., Feb. 17.—Trade in eastern 
spruce dimension and frames is quiet. Prices 
are easy and some sellers are rather more con- 
ciliatory. Quotations: Dimension, rail  ship- 
ments, f.o.b. Boston, 8- to 20-foot, 8-inch and 
under, $43@45; 9-inch, $44@46; 10-inch, $45@47; 
12-inch, $47@49. Provincial random, 2x3 to 2x7, 
$34@35; 2x8, $38@39; 2x10, $39@40. Covering 
boards, 5-inch and up, 8-foot and up, DIS, $34@ 
35; matched, clipped, 10- to 16-foot, $38@40. 
Furring, 1x2, $35@36. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Feb. 17.—There has 
been a fair flow of northern white cedar posts 
from this distributing center in the last week. 
The supply of the smaller sizes is nearing ex- 
haustion and distributers are not pushing sales. 
Shorter lengths of poles are in fair demand, but 
longer poles are moving slowly. 


HARDWOODS 


CHICAGO, Feb. 18.—According to local hard- 
wood distributers, orders are not so brisk as a 
few weeks ago. The furniture trade is still buy- 
ing in good volume, and most other consumers 
are well represented on the market, but there 
seems to be a tendency to hold back. Automo- 
bile interests have not increased their takings 
perceptibly. Prices are unchanged. 





NORTH TONAWANDA, N. Y., Feb. 17.—Or- 
dering continues on an increasing scale, manu- 
facturers taking the bulk of stock. Furniture 
and automobile producers are especially promi- 
nent in placing orders. Maple is the best seller, 
and is expected to show stronger prices with 
the advance of the season. 





CINCINNATI, OHIO, Feb. 17. — Hardwood 
business is still quiet, though in dimension and 
veneer things have been picking up. Prices are 
steady as a rule, but mills have been accepting 
orders at concessions. Export business is fairly 
good. 


ST. LOUIS, MO., Feb. 17.—Southern hardwood 
prices during the last week have remained vir- 
tually unchanged. While mills have not made 
concessions, there has been somewhat less buy- 
ing by consumers. Neither automobile nor fur- 
niture factors are very active at present. 

MINNEAPOLIS, MINN., Feb. 17.—Furniture 
and automobile body manufacturers are increas- 
ing purchases of northern hardwoods. Sash 
and door mills are expected to come into the 
market heavily as soon as weather permits 
building. Stocks of usable materials are low and 
some cheaper grades have developed strength. 

BUFFALO, N. Y., Feb. 16.—Hardwood trade 
was on a pretty fair scale during last month, 
but it has made little gain so far this month. 
However, inquiries are increasing. Prices are 
not much changed, though in red gum some de- 
cline has taken place. 


NEW ORLEANS, LA., Feb. 16.—Demand con- 
tinues steady and of fair volume, except on a 
few items for which request has slackened a 
little. Red gum and oak appear to be leading. 
Domestic buyers are placing orders for immedi- 





ate needs only. Production is smaller, due to 
weather conditions, and prices are well sup- 
ported. ° 


NEW YORK, Feb. 16.—Industrial items are 
moving steadily and with an improvement in the 
weather there has been an increase in inquiries 
for flooring, oak and maple. Dealers are short 
on a number of items and wholesalers are hav- 
ing difficulty in supplying their needs. Prices 
hold firm, but there have been no recent ad- 
vances. 


BOSTON, MASS., Feb. 17.—Hardwood demand 
has shown some slackening. Prices are firm. 
Quotations on flooring, 13/16x2%, clear: Beech, 
$85@90; birch, $88.50@90; maple, $106.50@108.50; 
oak, white, plain, $104.50@111.50; selects, $90@ 
93.75. Quotations on inch are unchanged from 
those listed on page 121 of the Feb. 7 issue. 


COLUMBUS, OHIO, Feb. 16.—Hardwoods re- 
tain the strength which developed several weeks 
ago. Factories making boxes, implements, ve- 
hicles, musical instruments, caskets and furni- 
ture are buying rather liberally. Railroads are 
gradually increasing orders. Dry stocks in all 
grades are not plentiful, flooring being the most 
scarce. Bad weather has interfered with pro- 
duction to a marked degree. Prices of oak at 
the Ohio River: 

No. 1 No.2 No.3 


FAS com. com. com. 
Quartered ...<ccs< $155 $90 $55 
PTA ce ccicxsccadace 105 75 53 $20 


KANSAS CITY, MO., Feb. 17.—Hardwood de- 
mand from regular consumers is steady and new 
inquiries are coming along in good volume. Oak, 
gum, ash, hickory, walnut and poplar are being 
bought freely. Flooring manufacturers are 
steadily in the market. There is a good demand 
for oil rig timbers and railroad material. Boxing 
and carting stock is in fair demand. Prices con- 
tinue firm. 


BALTIMORE, MD., Feb. 16.—The hardwood 
trade seems to be in a state of hesitancy, induced 
mainly by climatic conditions. Quotations are 
firm, except for an easing off in sound wormy 
chestnut. Export business continues satisfac- 
tory. 


HOUSTON, TEX., Feb. 17.—While business 
is quiet in the hardwood section, prices are still 
firm. Hardwood sales managers are convinced 
that general conditions warrant heavy buying, 
and that it is sure to come in the near future. 
Recent furniture shows, they think, will have 
a material effect in stimulating buying. 


FIR, SPRUCE, CEDAR 


CHICAGO, Feb. 18.—No reportable change has 
occurred in the Douglas fir market. Trade re- 
mains very slow, but some distributers claim to 
see a stronger tendency to prices as a result of 
curtailed production on the Coast. It is said 
that some mills have closed down entirely, and 
that others may do likewise soon unless there is 
a quick change for the better. In view of these 
reports, retailers are unquestionably taking a 
greater interest in the market, but they are slow 
in coming out with orders. Prices are about the 
same as last week—showing no great weakness 
and at the same time no strength. 


BUFFALO, N. Y., Feb. 16.—Bad weather has 
had a strong influence in curtailing retail pur- 
chases of fir and prices on some items have de- 
clined. 





NEW YORK, Feb. 16.—There has been a sub- 
stantial increase in demand for Douglas fir. A 
number of large cargoes are on the way from 
the Coast and two big steamers are unloading at 
present. Prices hold firm. Absence of large 
transits is an encouraging sign. 





BOSTON, MASS., Feb. 17.—Trade in Pacific 
coast lumber is quiet; some wholesalers appear 
to be doing decidedly better than others. Tran- 
sit shipments of ordinary schedules of dressed 
fir dimension have lately sold here at $34, ship’s 
tackle, but most local firms are now quoting $37 
for March and April mill shipment, and $38 for 
rough stock. No. 1 common fir boards are $31 to 
$32, ship’s tackle, Boston. 


KANSAS CITY, MO., Feb. 17.—West Coast 


mills are a little more eager for business, and 
prices now are not so firmly held as in January. 


Demand has remained slow in the northern 
States on account of weather. Eastern demand 
is restricted. Orders placed here are mostly for 
mixed cars. 











Babcock 


SPRUCE 
LADDERS 


A Ladder 
for Every Use 


Lumber dealers 
make good profit 
selling our 


Extension Ladders 
Single Ladders 

Fruit Ladders 

Painter Ladders 

Mason Ladders 

Paper Hanger Ladders 
Household Step Ladders 
Extension Trestles 
Painter Trestles 

Window Cleaner Ladders 


We Pay Freight 
Send for Free Booklet 


WNNi/f 
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Company 


|” W.BABCOCK 
BATH, N. ¥. 
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_ THE FLUIDITY OF 


__ FIXED ASSETS 


_ Property is customarily regarded as a ‘‘fixed 
' _asset.’’ It is so classified in the balance sheet; but 





its permanence is only relative, and its changes 
are of primary importance to management, to. 
stockholders, and to investors. ‘ 





_ Wear and tear, obsolescence, and inadequacy are 
incessantly carrying away property dollars that 
must eventually be replaced. 


The extent of the resulting change in the so-called 
| permanent assets affects profit and loss, credit 
status, and the amount recoverable from fire in- 
surance companies. 2 


The measurement of this incessant change is made 
possible through the medium of American Ap- _ 
praisal Service. 7 


Engaging an agency to measure the flow of prop- | 
erty dollars in their proper channels is one of the 
most important transactions into which a = 
concern can enter. —_hi ean 








Why use anything less than the best ? Send for these 


American Appraisal 


pamphlets D-2 
THE AMERICAN APPRAISAL COMPANY 


Milwaukee : get Your Pleat 

E Atlanta Los Angeles Seattle “p R d 
= Baltimore Milwaukee Syracuse Thee EE ecoree— 
Boston Minneapolis Washington Pp “s ag " 

Buffalo New Orleans , Font am ous 
P Chicago New York The Canadian E “ 
= ee : i Appraisal Com- | When Insurance In- 
= Cincinnati Philadelphia Ltd sures and When It 
= Cleveland Pittsburgh id : ene 

Detroit San Francisco Montreal, 

Indianapolis St. Louis Toronto =n 





_ AnAmerican Appraisal 


THE AUTHORIT Y6 1005, The A. A. Co. 





Investigations - Valuations - Reports - Industrials 
Public Utilities - Natural Resources 
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CYPRESS 


CHICAGO, Feb. 18.—The cypress market is 
featured by a rather restricted but steady trade, 
coming largely from industrial consumers. Ke- 
tailers are holding back, awaiting the closer 
approach of spring. Prices are unchanged. 

CINCINNATI, OHIO, Feb. 17.—Cypress busi- 
ness remains quiet, but inquiries are increasing, 
and with the opening of spring a good volume of 
business is expected. Prices have been steady. 


BUFFALO, N. Y., Feb. 16.—Cypress buyers 
have been filling in their wants by taking stocks 
from wholesale yards. Mill supplies are said to 
have been curtailed considerably by high water, 
and shipments are also held up somewhat. 


NEW ORLEANS, LA., Feb. 16.—No change in 
character or volume of demand is reported, and 
prices are well held. Mill assortments in this 
territory are said to be nearing the breaking 
point in respect of peck, 1x12 common boards 
and 1x6 fencing. Inch and a quarter finish and 
thick shop are reported in low supply. Produc- 
tion continues about normal, car supply ade- 
quate and shipments prompt. 


NEW YORK, Feb. 16.—Rail shipments con- 
tinue to come in more satisfactorily and dealers 
are finding a fairly ready market. Prices are 
well maintained all along the line. Cargo ship- 
ments are expected later in the month. 


BOSTON, MASS., Feb. 17.—The cypress ‘trade 
is quiet and prices show a fairly wide range. 
Shop lumber is easier to sell than yard items. 
Red cypress is more firmly held than yellow cy- 
press. One large producer claims to be getting 
$103.50 for inch red cypress, but some local buy- 
ers insist they can find satisfactory stock for at 
least $5.50 less and that the same grade and 
thickness in yellow cypress can be bought for 
$13.50 less. 

INDIANAPOLIS, IND., Feb. 16.—While busi- 
ness is dull, especially in the retail field, in- 
quiries are increasing and some business is be- 
ing done among industrials. Because of mill 
conditions, prices are firm. Some jobbers report 
i. few orders from rural districts, though they 
are small and for badly mixed cars. 





KANSAS CITY, MO., Feb. 17.—Demand for 
cypress last week was reported about the same 
as the previous week, with business well divided 
between city and country yards. Some indus- 
trial orders were placed during the week. 


ST. LOUIS, MO., Feb. 17.—No price changes 
have been made in the local market. Red evy- 
press is in normal demand. In yellow cypress 
there is not much activity, though a rural de- 
mand is expected to develop within the near 
future. 





BALTIMORE, MD., Feb. 16.—The amount of 
business being done in cypress is very moderate, 
local dealers reporting quiet and with indications 
that no important expansion in demand will 
occur until weather conditions improve. Pro- 
ducers adhere firmly to lists. 


HEMLOCK 


NORTH TONAWANDA, N. Y., Feb. 17.—With 
an unusual amount of building slated for early 
spring, greater activities are reported by dealers. 
Ordering for spring deliveries are showing in- 
ereasing prominence, while a greater influx of 
inquiries are reported by dealers. 

BUFFALO, N. Y., Feb. 16.—Hemlock trade 
has not shown any great increase in volume s0 
far this month, being held back by the snow and 
high water in this territory. Retail yard stocks 
are not large. Prices remain steady. 


NEW YORK, Feb. 16.—Dealers’ stocks con- 
tinue fairly well assorted on western hemlock, 
but eastern stock is rather scarce. Good ship- 
ments have arrived lately from the west Coast 
and inquiries have increased sufficiently to indi- 
cate that a good buying movement is impending. 
Prices have not varied in the last two weeks. 





BOSTON, MASS., Feb. 17.—There has been a 
somewhat better inquiry for hemlock during the 
last week. Current business is quiet and prices 
ure no more than steady. Stocks of dry eastern 
and northern hemlock are moderate. Clipped 
eastern boards are now on offer at $34 to $35, 
and random at $2 or $3 less. 
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WESTERN PINES 


CHICAGO, Feb. 18.—There is a good call for 
factory lumber, and this is hard to locate at the 
Inland Empire mills, while some grades are also 
in relatively low supply in the California pro- 
ducing territory also. There is less trade in 
yard stocks, on account of unfavorable weather 
conditions in many sections, but more largely 
due to the extreme conservatism of retailers; 
but very little lumber of any description is 
offered, so prices hold firm at previous levels. 

BUFFALO, N. Y., Feb. 16.—Trade in the Cali- 
fornia pines is not brisk, though there is a fair 
inquiry for shop lumber. Mill stocks are lim- 
ited in a number of important items. 


NEW YORK, Feb. 16.—Shipments of Nos. 2 
and 3 have come into the market and relieved 
the pressure. Better grades of Idaho pine are 
going as fast as wholesalers can get hold of the 
stock and lower grades also sell well. The mar- 
ket has retained its advances of two months 
ago. Inquiries are numerous and substantial. 





BOSTON, MASS., Feb. 17.—Retailers show a 
little more interest in western pine, but the 
bulk of demand is from industrials. Prices are 
steady to firm. Mills report no surplus accumu- 
lations of stock. It is difficult to secure a full 
carload of No. 2 Idaho pine. Quotations on 
Idaho pine: 

No.1com. No.2com. No.3 com. 


BEG kcccsnx $76.00@77.50 $61.50 $41.00@42.50 
IES scccse 75.00@76.50 58.00 41.50@44.00 
16 71 | eer 78.00@79.50 58.00 41.50@ 44.00 
EES piv cscee 91.50@93.00 60.00 43.50@45.00 


KANSAS CITY, MO., Feb. 17.—Demand from 
industrial consumers of western pines is hold- 
ing up well, but inquiry from retailers is not 
so large. Buyers have had not trouble getting 
California stock, but Idaho seems to be scarce. 
Prices here remain firm. 


REDWOOD 


CHICAGO, Feb. 18.—Increased call for red- 
wood from factory consumers is reported. Yard 
trade remains slow, but will undoubtedly pick 
up as spring approaches. Prices hold up firmly. 


NEW YORK, Feb. 16.—Industrial items in red- 
wood are active. There is still a fair supply of 
lumber in wholesalers’ hands. Prices hold well. 

BOSTON, MASS., Feb. 17.—Redwood demand 
has shown a tendency to drag the last month or 
so, but wholesalers are confident of a good vol- 
ume of spring business. Some concessions are 
being given, but as a general thing lists are be- 
ing pretty well maintained. 


INDIANAPOLIS, IND., Feb. 16.—A slight in- 
crease in industrial demand was noted last week, 
though not large in volume. Retailers are do- 
ing a little buying, but stocks are reported 
heavy. Prices are firm. 

KANSAS CITY, MO., Feb. 17.—Little activity 
in redwood was reported last week. There has 
been some inquiry from industrial consumers, 
but mostly their stocks appear to be ample for 
the present. Retail demand should pick up 
shortly. 


NORTH CAROLINA PINE 


BUFFALO, N. Y., Feb. 16.—The North Caro- 
lina pine trade has not picked up much of late, 
but the market, particularly for boards, has 
taken an advance of 50 cents to $1. Retailers 
are holding off for lower prices. 

NEW YORK, Feb. 16.—Flooring and roofers 
are in big demand, now that outdoor building is 
again under way. Inquiries are more numerous 
than normally at this season. Shipments have 
not been heavy and some wholesalers report dif- 
ficulty in getting demands supplied. 





BOSTON, MASS., Feb. 17.—North Carolina 
pine trade is generally quiet, especially in yard 
items. Some wholesalers say they are getting a 
fair volume of orders for factory stock. Prices 
are about steady. Rough edge is offered at $61 
to $63 for 4/4 under 12-inch. Roofers are getting 
more attention at $34 for 8-inch. Business in 
shortleaf flooring is reported at $79 for B&better 
rift, $59.50 for C rift, and $59 for B&better flat. 
>i partition is hard to find for less than 

+O. 





BALTIMORE, MD., Feb. 16.—North Carolina 
Pine inquiry continues to lag, as the weather 
Still interferes with projects calling for short- 
leaf pine. Yards are ready to place further or- 
ders as soon as they can move stocks on hand. 
Mills are very firm in their ideas of prices. 











Woodworking Knives 





Edge-Holding 


Hitherto Unknown in 















fs 
HE high speed wood- 
_working machines 
which have come into such APartof Our 
general use in the last several years have Knife List: 
literally doubled and trebled the 
demands being made on the average PLANER 
woodworking knife. MATCHER 
Right from the start our organization has re- MILLED 
cognized this, and we have sought constantly to MATCHER 
develop a knife steel which would hold its edge MOULDING 
under these more exacting and trying conditions. MITRE 
As those who have been using DOWD knives COPE 
know, we have scored considerable success prev- STAVE 
iously, but NOW we have developed a formula 
ps ede VENEER 
which we can unhesitatingly say affords edge- aninae 
holding qualities hitherto unknown in wood- ; EED 
working knives. TEEL 
5 . CHAM 
Before making this announcement we have FERING 
subjected these new knives to the most rigid EXCELSIOR 
tests. Their performance has been so outstand- HOG 
ingly good that we make you this offer: HOOP 
Send for a set of these new edge-holding knives. Try LOGWOOD 
them on your machines for 10 days. If not satisfied, SHIPLAP 
return them to us and we will pay the express both ways. HEADING 
R. J. DOWD KNIFE WORKS BLANKS 





BELOIT, WISCONSIN 
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E are now in our new cut—pro- 

ducing finest, bright Birch, Maple, 
Beech, Basswood, Elm and Hemlock 
lumber. Also White Pine for yard pur- 
poses, lath and square stock. Our values 
will interest you. 


Stack Lumber Company 


ESCANABA, MICHIGAN 
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SOUTHERN PINE 


CHICAGO, Feb. 18.—There is a fair business in 
southern pine, but the volume is rather disap- 
; pointing to distributers. Retailers are buying 

bss) UY Be very cautiously, and show no disposition to stock 

we” up. It is reported that yards are doing good 
business, considering the season, but that prac. 
tically all deliveries are being held up on con- 
tractors’ orders, ‘‘until foundations are dug.” 
The market is somewhat weaker in spots, due 
apparently to the resumption of shipping by 
smaller mills. There is also a greater number of 
transit cars being offered. Generally speaking, 
however, the market holds firm, with no ma- 
terial declines in prospect on account of the low 
and broken stocks carried by most mills. 


CINCINNATI, OHIO, Feb. 17.—With improved 
weather, there has been some picking up in the 
southern pine market. Production is better and 
mill prices are more stable. Yards are reported 
to be pretty well stocked up, but there is an 
increasing consumption for building operations. 


ST. LOUIS, MO., Feb. 17.—While orders for 
southern pine during the week have not been 
large, there was no appreciable decline in prices. 
Production has been restricted somewhat in the 
South by unfavorable weather. Retail yard 
stocks are still below normal, despite the fact 
that considerable buying has been done. Transit 


ed car business is good. 
Photo of Vernon Parish Lumber Co. Stock. 


BUFFALO, N. Y., Feb. 16.—The southern pine 
market is somewhat stronger. About the only 
advance so far recorded is in roofers, which are 








Vernon Parish Lbr. Co., 
Kurthwood, La. 

Certainly a fine lot of finish in that 

car. It is a pleasure to unload stock 

like it. Shiplap was good also. Sorry 

you got such a small car. 

J. B. Samuel, 

Lumber and Builder’s Material, 

Carterville, Ill. 









“A Pleasure 
to Unload 
Such Stock” 


The above statement by Mr. Samuel, Carterville, 


Ill., came entirely unsolicited—which we believe you up 50 cents to $1. Other items are generally 

ill > th t th hil ki d f 4 strong. ‘Wholesalers believe that retailers who 
will agree 1s the most worth while Kin 0 recom are holding off for lower quotations are likely 
mendation. You may be sure that we will deliver i ae Gk ee ee Ge ee es 
the same satisfaction to you on our ry ee a ee 


° ° , NEW ORLEANS, LA., Feb. 16.—Mill reports 
Angelina and Calcasieu register a moderate gain in bookings, bringing 


them close to a parity with production, which 


held practically stationary for the week. Ship- 
j ments declined somewhat in volume, ranking 
third. Local comment indicates prices well held, 


but orders a little more easily placed. 


Timbers, Yard and Shed Stock NEW YORK, Feb. 16.—Demand is steadily 
picking up and inquiries at the opening of the 
. : week were more numerous than any other time 
as we delivered to Mr. Samuel. We make a specialty since the first of the year. Some mills are slow 
of delivering quick service from the mill. Wecan to All orders and others report they have nothing 
ship all regular items within 24 hours after receipt iecaen, “idendiaa Gk Geldais cine aioe Sh sale 
of order. We know our values will satisfy you. Let stantial demand. Prices have not increased of 
ages late. 
us have your next inquiry. we 


BOSTON, MASS., Feb. 17.—Current trade in 
southern pine is slow. Most retailers’ stocks 
po — sales handled by Angelina County “] need considerable replenishing before spring 
4 ow peed r Co. “ec sales outside of Texas han- J building gets well under way, but they are hold- 
ed separately by each company. ing off. Flooring manufacturers show a dispo- 
sition to grant concessions. Roofers sell better 
than most other items. The highest prices re- 
li C ported as lately secured for longleaf flooring, 
Ange ina ounty Lum er O. 1x4, are $88 for B&better rift, $65 for C rift, and 


$63.50 for B&better flat; B&better partition, $69. 
KELTYS, TEXAS 














INDIANAPOLIS, IND., Feb. 16.—Little busi- 
‘ ness is reported among southern pine jobbers, 

V ernon Parish Lu mber Co dealers being well stocked and out of the mar- 
e ket. Some industrial demand is noted, but it is 

of small volume. Prices are firmly held. In- 


KURTHWOOD, LA. quiries are increasing in volume. 


KANSAS CITY, MO., Feb. 17.—Demand for 
southern pine barely is holding the market 
steady here. Local buying has picked up a lit- 
tle, but outside demand has shown no increase 
in the last week. Retailers bought heavily late 

















a Ps ap a eel - 3 e last year and in the country and the smaller 
[ 66 Quality First, towns have not moved enough as yet to make 
| e | new buying necessary. Mixed car orders pre- 
| Service Always”’ dominate in the Southwest. Eastern buyers 
| Th - 4 h have been slow to follow up their inquiries. 
| at 1s Our motto and we Nave —-——— 
} % , the facilities and stock on hand HOUSTON, TEX., Feb. 17.—The timber de- 
|e ‘ 9 mand is good, and industrials are still going 
be en pit iti to “make good on every order. strong. Yard stocks are in fair demand. The 
i is splendid foreign business of the last two weeks 
This New Band Mill At the Se — at — ap or more has not diminished in the least. Some 
Specializes in proximate y 2,250,000 eet O Sap sales managers say business is not as strong as 
RED and WHITE OA i he ee a ee ee Oe eacie s 
. ° clare tha ey are getting a e orders By 
and a K ber ready to ship. Write for can handle. Prices are firm. 


SAP GUM LUMBER stock list and prices today. | SHINGLES AND LATH 


BOSTON, MASS., Feb. 17.—Shingle trade con- 


Angelina Hardwood Company tinues quiet. Concessions of 25 cents are re- 


ported on white cedars. British Columbia red 


. Successors to cedar prices continue stiff. Lath are quiet; some 
(Angelina County) H. G. Bohlssen Mfg. Co. EWING, TEXAS eastern spruce firms insist on $7.25 for 1%- -inch 


== Se —_ == — ——__________|} nq $8.25 for 1%-inch, but there has been busi- 
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ness the last week at $7 for the narrow and $7.75 
to $7.90 for the wide lath. Western hemlock 
lath, 15%-inch, are $7 to $7.25, ship’s tackle, Bos- 
ton. 


ST. LOUIS, MO., Feb. 17.—Shingle prices con- 
tinue at $2.80 for clears and $2.50 for stars, Pa- 
cific coast base, with very little activity re- 
ported. Lath are about $5.25 for No. 1 and $3.50 
for No. 2, f. o. b. St. Louis. 


MINNEAPOLIS, MINN., Feb. 17.—Few shin- 
gles now are being sold, although there has been 
some encouraging inquiries in the last week. 
When construction is resumed, distributers here 
believe sales will be heavy. Prices remain at 
about $2.80 for clears and $2.50 for stars. Pro- 
duction has been curtailed since midwinter. 

BUFFALO, N. Y., Feb. 16.— No change in 
Washington red cedar shingles has taken place 
in the last week. Extra clears are $4.51; stars, 
$4.11; British Columbia XXXXX, 5 cents lower 
at $5.56. Retail buying is on a limited scale. 





NEW ORLEANS, LA., Feb. 16.—Cypress lath 
are moving in about the volume of last week, 
with no over-accumulation at mills, prices being 
unchanged and firm. Cypress shingles are in 
fairly good supply, with only fair demand at un- 
changed prices. 


NEW YORK, Feb. 16.—In the absence of new 
arrivals of eastern spruce lath, the market has 
taken on a firmer tone. Fir lath are in good 
demand and prices hold well. Part cargoes of 
west Coast shingles have arrived lately and de- 
mand is good. Price lists are firmly maintained. 


INDIANAPOLIS, IND., Feb. 16.—A softening 
tendency continues to feature the shingle mar- 
ket. Dealers have sufficient stocks and weather 
is not conducive to large construction. The 
same condition surrounds the lath market, ex- 
cept it is not so aggravated. Some inquiries are 
being received from rural yards. 


COLUMBUS, OHIO, Feb. 16.—Some buying of 
shingles by rural dealers is reported while an 
occasional order from city dealers is booked. 
Many building projects will be started as soon 
as weather permits. Receipts from the Pacific 
coast are adequate for current wants. Red 
cedar extra clears are $4.55 to $4.60, and extra 
stars, $4.05 to $4.10. There is a fair demand for 
lath, with prices unchanged. 


KANSAS CITY, MO., Feb. 17.—Demand for 
shingles is slow and prices remain around $2.80 
for clears and $2.45 to $2.50 for stars. Siding 
demand is fair, redwood moving well in the nar- 
row widths and white pine in bungalow items. 
Demand for lath is good, southern pine being 
mostly wanted. Prices on lath have not 
changed for some time. 


HOUSTON, TEX., Feb. 17.—Shingles and lath 
are little changed from the situation prevailing 
for some weeks. There is a fair demand for the 
better grades of shingles. Lath are still quoted 
at $3.75 for No. 1, and $2 for No. 2. No big 
surplus of either item has accumulated. 


MAHOGANY 


BOSTON, MASS., Feb. 17.—Demand for ma- 
hogany is exceptionally good. There is an ample 
supply of logs on hand and present production 
is on a full capacity basis with shipments going 
out as fast as the stock can be dried. An out- 
standing feature is the brisk call for good quality 
mahogany to be used in the manufacture of 
radio sets. Quotations on air dried plain ma- 
hogany, f. o. b. Boston, are unchanged from last 
week. 


BOXBOARDS 


BOSTON, MASS., Feb. 17. — Distributers of 
packing lumber are experiencing a distinctly 
better demand than a year ago. Stocks of box- 
boards in first hands are also lighter than those 
on sticks at this time in 1924. Shook mills are 
doing a fair amount of future buying. Quota- 
tions on round edge boxboards, inch: White 
pine, $30@32; spruce, $27@29; hemlock, $24@26. 


PHILIPPINE MAHOGANY is marketed under a 
number of different names—the native name, 
the name of the Province from which it orig- 
inates, and copyrighted trade names. The prin- 
cipal species of lumber exported to this coun- 
try and sold as Philippine mahogany are ‘‘red 
Lauaan,’’ ‘‘white Lauaan,’’ ‘‘Tanguile or 
Bataan,’’ and ‘‘Almon,’’ 


| 
| 


——‘‘* Buy a Moore and Get the Best’ —— 























Drying Western Pine in Mid-Winter 


at the Biles-Coleman Lumber Company, Omak, 
Wash. Despite the severe cold of northern 
Washington they are getting absolute satisfac- 
tion from their 


Moore Moist Air Kilns 


Ask to have representative call; no obligation. 


Moore Dry Kiln Company 


“ KILN BUILDERS SINCE 1879” 
Jacksonville, Fla. “ 2 Fully Equipped Plants. “ North Portland, Ore. 
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This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 
swampy logging roads. The strong, durable construction of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR Lumbermen everywhere recognize Hemming logging 
CATALOG trailers and wagons as the best equipment obtainable. 


TODAY Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 
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conomical Belting 





HE difference between true econ- 

omy and false is not always appar- 
ent at the time of purchase. Especially 
is this true of leather belting. Time, 
and time alone, is the measuring rod 
of a money-saving or a money-wast- 
ing purchase—a gauge of the buyer’s 
ability -to-judge. 


Perhaps this is the reason why so 
many belt buyers lean so decidedly 
toward the continued use of 


MOLONEY 
Leather Belting 


Among the many excellent reasons for 
the popularity of Moloney Belting two 
might be mentioned here: It will give 
you the kind of transmission service 
you have every right to expect; its use- 


The “Tie” that —_ fulness will outlive ordinary belting by 


Binds 


a generous margin of years. 


For joining belt laps 


“M” Cement is un- Moloney Belting, let us remind you, 


surpassed. The 
gredients used in 
manufacture mak 


in- 


.. has inbred quality. It withstands the 
eit stress and strain, the wear and tear of 


hold tenaciously, un- 


yieldingly. There 


awaiting yout 


'sa Vicious” drives—and during its entire 


pleasant surpiise 


<a life-time delivers a full measure of 


first time you put it power. No trouble, no delay, no confu- 


to use. 


“A Belt is 
No Stronger than 
Weakest Lap” 


sion — belting that truly reflects the 
Its Workmanship of those who have fully 
mastered the fine art of belt making. 


A Moloney engineer is at your service 
to help you solve your belting problems 


Moloney Belting Co. 


124-1 
ATLANTA, GA. 


38 North Franklin Street . CHICAGO 


PORTLAND, ORE. 











FOREIGN 


Italian Outlook Considered Good 


WASHINGTON, D. C., Feb. 16.—Commercial At- 
taché McLean reports from Rome to the lumber 
division, Department of Commerce, that Italy's 
imports of lumber increased during 1924, especially 
during the latter half of the year when money 
was relatively abundant and there was a marked 
activity in almost all branches of industry. Dur 
ing the first ten months of 1924, Italy imported 
1,100,000 tons of common lumber, compared with 
$90,000 tons in 1923 and 690,000 tons in 1922. 

Demand for American lumber, he adds, is still 
confined almost exclusively to southern pine and 
red gum, The three principal uses to which south 
ern pine is put in Italy are for house construction 
——doors, windows, blinds ete.—-for railway car con- 
struction and for shipbuilding. There has been a 
marked actvity in house construction for some 
time, and the indications are it will be at least 
maintained during 1925, for the measures whereby 
exemption from taxation is granted for a consider- 
uble period will no longer apply after 1926. 

Until recently the State Railway Administration 
had prohibited the use of southern pine for car 
repairs on account of its high cost, and no new 
rolling stock was being constructed. This pro- 
hibition has now been removed, while orders for 
nearly 2,000 new cars have been placed and fur- 
ther orders are pending. Considerable new rolling 
stock is needed and it is expected that the demand 
for southern pine will benefit. There are indica 
tions of a revival of shipbuilding. While there 
should be a good demand for southern pine in 
Italy, Mr. McLean states that sales will depend 
on ability to meet competition in the matter of 
price, for while the tendency of American prices 
has been upward the value of the lira has been 
going down. 











Study ‘‘Unimportant’”’ Markets 


WASHINGTON, D. C., Feb. 16.—A. E. Boadle, as 
sistant chief of the lumber division, Department 
of Commerce, calls attention to the fact that many 
foreign markets which at first sight appear unim 
portant assume a different aspect when investi- 
gated. Most lumber manufacturers produce a sur- 
plus of certain items that can not profitably be dis- 
posed of in the domestic market and if a foreign 
market can be discovered that which was former] 
a liability becomes an asset. For this reason. 
when seeking new markets abroad he advises the 
lumber exporter not to judge their importance 
solely by the total value or board feet shipped to 
them, but rather by the kind of stock they take in 
relation to his production. 


Egyptian Lemoore Tendo Active 


WASHINGTON, D. C., Feb. 16.—Trade» Commis- 
sioner May, at Alexandria, reports that with a 
steady increase in building operations the Egyptian 
lumber market continues active. Special activit) 
in large construction projects has been manifested 
both in Cairo and in Alexandria. <A shortage is 
becoming felt in southern pine, owing to small ar- 
rivals for several months. American red gun 
lumber stocks are low, with steadily advancing 
prices. Demand has been exceedingly brisk, with 
arrivals going into immediate consumption. 


British Trade Is Stimulated 


WASHINGTON, D. C., Feb. 16.—Trade Commis 
sioner Mitchell reports from London that an out 
standing element of the British lumber trade is 
the large and increasing movement of softwoods, 
including southern pine and Douglas fir, and the 
opinion expressed in many quarters that American 
prices are due for a substantial rise. ‘The reason 
for the inereased movement,’’ adds Mr. Mitchell. 
“ig undoubtedly the resumption of trade after th 
holiday lull] and the increased activity in the vari 
ous housing schemes now under way under the 
auspices of both municipal and private enterprise. 
plus the work which railroads and other industrial 
groups have in hand.” 


(‘@a@gaaaaaaaaans 


German Lumber Trade Is Active 


WASHINGTON, D. C., Feb. 16.—Consul Thomas II. 
3evan, Hamburg, in a report under date of Jan. 7. 
states that last year was dominated by the change 
in Germany’s finances from an inflated paper cur 
rency to a gold basis, which brought about a com 
plete readjustment of business conditions. In all 
branches of trade a brisk activity set in during 
the first few months of 1924, which soon developed 
into a wholly unjustified boom. The reaction which 
followed was most pronounced due to the failure 
of business men to properly estimate their limited 
credit possibilities. 

The German lumber trade was naturally affected 
by this condition, states Mr. Bevap. but was one 
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of the few industries that showed practically no 
failures of note, and only one Hamburg lumber 
wholesale firm had to apply for a receivership. 

One of the outstanding features of the Ham- 
burg oversea lumber trade in 1924 was the resump- 
tion of auctions, which had been suspended for a 
long period. These are now being held at regular 
intervals and will enable business to be trans- 
acted in much the same manner as before the war. 

The greater activity in the German lumber 
trade evidenced in the fall of 1924 still prevails, 
although the first exaggerated optimism has sub- 
sided. However, furniture and other manufac- 
turers in the western section of Germany are 
coming to the front again as buyers. 

Se aeebaeaaeaaaaa 


Cable Advices on Lumber Trade 

WASHINGTON, D. C., Feb. 16.—Acting Commercial 
Attaché Hugh D. Butler, London, cables the De- 
partment of Commerce that the lumber position 
is very favorable and consumption excellent in all 
industries, particularly housing. A big demand 
is expected in hardwoods, with rising prices. 

Trade Commissioner Perry J. Stevenson, Johan- 
nesburg, cables that timber stocks in South Africa 
are heavy, that large shipments have arrived re- 
cently, the trade is steady and building operations 
large. 

A cable from Commercial Attaché Henry C. 
McLean, Rome, states that high prices are limiting 
the demand for American lumber. 

Assistant Trade Commissioner Kekich, Helsing- 
fors, cables that owing to the absence of ice in 
December, Finnish lumber exports in 1924 reached 
over a million standards—1,980,000,000 board 
feet. Advance lumber sales for 1925 delivery 
reached 514,800,000 feet by the end of January. 

January imports of American lumber into Monte- 
video, Uruguay, amounted to 353,000 pieces, that 
from Brazil to 8,000 pieces and that from Para- 
guay to 12,000 pieces, according to a cable from 
Trade Commissioner Lew B. Clark. 

Sa BRRaEaAB: 


Increased Imports Into Spain 

WASHINGTON, D. C., Feb. 16.—James G. Burke, 
assistant trade commissioner at Madrid, Spain, 
cables the Department of Commerce that the lum- 
ber market ig active, with experimental importa- 
tions of Douglas fir and increasing demand for 
southern pine. Overstocking of North European 
lumber, he says, may result in price war. The 
hardwood market remains unchanged, but decreas- 
ing prices of Austrian and Czecho-Slovakian woods 
are limiting the sales of American hardwoods. 


(SHABBAT AA 


TROUBLE AND LITIGATION 


MEMPHIS, TENN., Feb. 16.—Suit has _ been 
brought in cireuit court here by C. P. Driver, as 
administrator of the estate of his son, V. C. Driver, 
against the Yazoo & Mississippi Valley Railroad 
and the McLean Hardwood Lumber Co. asking $50,- 
000 for the death of his son, a switchman, who 
was killed in a wreck of several freight cars at 
the lumber company’s plant in Memphis on Jan. 
4. The suit was brought in two counts, claim 
being made for $50,000 on each count. 


MEMPHIS, TENN., Feb. 16.—The Green River 
Lumber Co., of Memphis, has been made defendant 
in a suit for $30,000 damages which has been 
filed in circuit court by Geneva Mills, administra- 
tor of the estate of Daniel Smith. Smith, it is 
alleged, was killed about one year ago by one of 
the logging trains of the company at or near its 
plant at Nickey, Ark. 


SACRAMENTO, CALIF., Feb. 14.—The Verdi Lum- 
ber Co., of Verdi, Nev., has filed suit in the district 
court at Reno, Nev., against the Rochester Silver 
Mines Corporation for $1,266.51, together with 
interest from Feb. 22, 1919, amounting to $552. 
The lumber company alleges it sold a consignment 
of lumber to the Nenzel Crown Point Mining Co. 
In 1922. This concern was later consolidated with 
the Rochester Silver Mines Corporation, which, it 
Is alleged, assumed the liabilities of the other 
company. 


LEESVILLE, LA., Feb. 17.—In 1905 a tract of 
80,000 acres of land in the State of Chibuahua, 
horthern Mexico, was sold to the International 
Land & Timber Co. of Leesville, composed of 
G. R. Ferguson and J. R. Monk, of Leesville; Ped 
Kay, attorney, Deridder: D. B. Pate, Hornbeck, 
and J. V. Sterns, of Shreveport. The land is 
heavily timbered and was listed and sold as timber 
land, the International Land & Timber Co. buying 
It from individual Mexicans, who had aequired 
it by grant from the Mexican government. After 
20 years of undisputed possession by the Ameri- 
cans Mexico now declares this vast tract to be 
mineral land and refuses to release it to the Inter- 
national Land & Timber Co. The land is worth 
Millions of dollars. 


VicksnpurG. Miss., Feb. 16.—A petition for a 
hankruptey hearing against the Brown-Evarts 
Lumber Co., of Allen Station, was filed before 
U. S. Commissioner Short and the date for the 
hearing before H. C. McCabe, commissioner in 
bankrutpcy, will be set as soon as the schedules 
ire filed. The petition was filed by the O’Neill- 
McNamara Hardware Co., of this city, and the 
lumber firm made an admission of insolvency and 
consented to be adjudicated as bankrupt. 








Advertisements will be inserted In this de- 
partment at the following rates; 


25 cents a line for one week. 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
15 cents a line for four consecutive weeks. 
t words of ordinary length make one 
ne. Count in signature. 
Heading counts as two lines. 
No Soe except the heading can be ad- 
mitted. ( 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received jiater will be placed. 
under heading Too Late to Classify. 





WANT LUMBER? 


You can get what you want by advertising under the 
heading of Wanted—Lumber and Shingles. We reach 
the people. AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, Il, 








WANTED 
First class cabinet makers, 
LYMAN FELIEIM COMPANY, Erie, Pa. 





WANTED 
Planing mill foreman to take charge of planing mill 
with two Yates combination planer-matcher-resaws, 
two Yates vertical resuws, two Doig nailing machines. 
Permanent position for right man. Give salary ex- 
pected and references first letter, and state how soon 
available. 
MENOMINEE BAY SHORE LUMBER CO., 
Soperton, Wis. 


WANTED—FIRST CLASS MILL 
WORK ESTIMATOR 
Must be able to estimate plans for large and small 
buildings and te detail specin! millwork into factory. 
Man with selling ability preferred State experience, 
reference and siary wanted in first letter,  Livest city 
of 100,000 in Middle West. 
Address “PT. 35.7 care American Lumberman 


WANTED 
Competent stock man who can select the proper lumber 
for all cutting bills and get the same into the mill for 
working into sash, doors, mouldings, interior trim, cab- 
inet work, ete Piefer man with previous experience 
in a similar capacity. 
Address “rT. 360° care American Lumberman. 











WANTED—CIRCULAR SAWYER 
An A No. 1 man who understands all branches. Would 
consider selling half interest in business. 
BH. A. CARY, JR., 306 Fourth Ave., Joliet, Il. 





WANTED: YARD MANAGER 


Town in Michigan about 1200. 
Reference. How soon could come. 
Address ““R. 7,’ care American Lumberman. 


State salary wanted. 





WANTED — HARDWOOD LUMBER INSPECTOR 
Good permanent position for right man. Prefer mar- 
ried man. Must be able to report at once. A good town 
in Michigan where the cost of living is comparatively 
low. Good schools and churches. 

Address “IK. 29,’’ care American Lumberman. 





BEST WAY TO GET EMPLOYMENT 


Advertise in the Wanted—Employment columns of the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cugo, lil. 





WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 





WANTED—COMMISSION SALESMEN 
To sell white pine mouldings as a side line. ‘Territories, 
Illinois, Northern Indiana, Southwestern Michigan and 
Northern Wisconsin. THE TRAILER-TRUCK CO., 
Nashotah, Wis. 
WANTED—HIGH GRADE 
Commission salesman in Indiana to sell Oak Flooring on 
a quality basis. 
Address 





“*S. 27,’’ care American Lumberman. 


WANTED—A SALESMAN 
To sell high grade coal in carload lots on a commission 
basis. 





STAHMER COAL COMPANY, 
343 South Dearborn Street, Chicago, Illinois. 


WANTED—SALEMAN 
For Chicago Hardwood Yard, state experience and 
salary expected. 
Address “S, 14,’’ care American Lumberman. 


WANTED—COMPETENT 
Sash and door salesman to sell stock millwork in Mis- 
souri for established house. Give complete information. 
Address “S. 4," care American Lumberman. 


HIGH GRADE SOUTHERN WHOLESALER 
Wants a go-getting salesman on salary or commission 
in Kentucky, Tennessee, West Virginia, Virginia and 
North Carolina. Also salesman east of Mississippi and 
north Ohio River on split profits or commission basis. 

P. O. BOX NO. 2090, Birmingham, Ala. 


SALESMAN WANTED ; 
One each for Ill., Wis., lowa, Mich. and Ohio by large 
concern manufacturing and wholesaling both Coast 
stock and Inland Pine. #£xclusive territory. Excep- 
tional deal for right men, but save both you and us 
bother unless you are way above average. Give full 
information, including your complete business history, 
references, etc., in first letter. 
Address “R. 26,’ care American Lumberman. 


SALESMEN WANTED 
Thoroughly experienced building material salesmen. 
Small, thickly populated central western territory and 
similar eastern territory. Permanent position. 
Address “K, 35,’’ care American Lumberman. 


AGENTS WANTED 
Exclusive territory to handle established patent car 
stake pocket. Attractive proposition. 
HARRY P. BOURKE, Escanaba, Mich. 
See display advertisement. 























WANTED 
Hardwood Man familiar with Sales to Consumer and 
who is capable of grading Southern Hardwoods accord- 
ing to National Inspection. Must know the consuming 
market. Address ‘IT’. 23,’’ care Americau Lumberman. 


WANTED—GOOD LIVE YARD MANAGER 
And office man, who can invest $10,000 to $15,000 in 
established Denver wholesale and retail yard. Also want 
experienced planing mill foreman, detailer and _ esti- 
mator. Stute age, salary, experience and in what capac- 
ity, with what firms and locations. 

Address I. O. BOX 266, Denver, Colo. 


PLANING MILL FOREMAN—SOUTHERN 
Want to hear from A-1l, sober planer operator who 
knows of an excellent Alabama location for con- 
centration plant, with adequate supply long and_ short 
leaf, who could take interest carrying position. Excel- 
lent opportunity. Write fully. 

Pr. O. BOX 131, Memphis, Tenn. 


WANTED 
Assistant estimator for millwork factory in Wiscon- 
sin. Opening to be filled at the earliest moment. Must 
be familiar with plan work for all kinds of buildings 
and be able to apply Cost Look A principles. 
Address “Ss. 24." care American Lumberman. 


WANTED—GENERAL BOOKKEEPER 
Stenographer. Reference 
DESSERT & BROWN LBR. CO., Grand Rapids, Mich. 


WANTED—WHITE PINE SALES MANAGER 
By large established Chicago wholesaler. Must have 
thorough knowledge of Inland Empire woods and be able 
to furnish A-1 references as to ability, integrity, expe- 
rience, etc. Submit full details regarding yourself, giv- 
ing references and compensation desired. 

Address “R. 35,’’ care American Lumberman. 


WANTED PLANING MILL FOREMAN 
Location Northern Michjgan, excellent opportunity to 
advance to better position. Write for details, sending 
references, stating salary desired first letter. 

Address “R, 20,’’ care American Lumberman. 
































WANTED—TWO FIRST CLASS 


Hardwood or white pine white edgermen. Healthy 
location. 
Address “Pp. 46." eare American Lumberman. 





WHEN YOU WANT EMPLOYEES 


Advertise in the Wanted—Employees column of the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 

















HARDWOOD BAND SAW FILER _ 
Open for job. Prefer Ind., Ill. or Wis. Dandy filer and 
can saw when needed. 


Address P. 42,’’ care American Lumberman. 


A MAN WITH FIFTEEN YEARS’ EXPERIENCE 
Selling southern bardwoods in Pennsylvania and western 
New York state desires to become associated with a 
strong wholesale company or manufacturer. Thoroughly 
acquainted with the trade and knows the game. Salary 
and bonus arrangement. At present employed. 
Address “p, 29," care American Lumberman. 


ATTENTION WEST COAST MANUFACTURERS 
AND WHOLESALERS 
Chicago salesman having fifteen (15) years’ experi- 
ence selling West Coast stock to car and railroad trade, 
wants exclusive representation commission basis, re- 
sponsible West Coast shipper. 
Address ““M. 32,’’ care American Lumberman, 
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EXPERIENCED RETAIL LUMBERMAN 


Open for position of responsibility with live retail firm. 


Young man, age 25, 6 yeurs’ experience all phases of 
business. A-1 references. 
Address “T, 25,’ care American Lumberman. 
SASH AND DOOR SALESMAN 
With years of experience on the road looking for posi- 
tion. Can make good. References, 
Address “K. 16,’’ care American Lumberman. 








WANTED—HARDWOOD CONNECTION 
As assistant sales manager, buyer or inspector on road. 
Married man, fifteen years’ experience all branches 
hardwood business, know lumber, good correspondent, 
reliable and good reference. 
Address “T. 26,"’ care American Lumberman. 


HARDWOOD LUMBER INSPECTOR 
Young married man with several years’ experience 
wants position for April 1. Salary reasonable. Ref- 
erences present employer. 
Address “T. 27,"’ care American Lumberman. 


COMMISSARY MANAGER 
By young man, several years’ experience, good reference. 
Address “TT. 17,”’ care American Lumberman. 


SOFTWOOD TALLYMAN WANTS POSITION 
Chicago or vicinity, fully experienced outside and shed 
stock, sash, doors, mouldings, cash trade. Age 33. 
State salary. 

Address TALLYMAN, 1542 Adams St., 
MILLWORK SALESMAN 
Open for proposition. At present covering East Penn- 
sylvania and New Jersey. Reliable, hustler. 
Address “T, 18,’’ care American Lumberman. 


EXECUTIVE OR SALESMAN 
Lumber and millwork experience, knowledge of selling, 
bookkeeping, stenography and correspondent. Reliable 
and hustler. Open for position. 
Address “T, 19,’’ care American Lumberman. 


POSITION DETAILING AND BILLING 
Millwork into mill. Thoroughly experienced. 

Address “T, 20,’’ care American Lumberman. 
EXPERIENCED SALESMAN-BUYER 
Wants position road and office; good accountant whole- 

sale and mills; acquainted mills and trade, 
Address “T. 21,’° care American Lumberman. 











Chicago. 

















A LOGGING SUPERINTENDENT 
Experienced in R. R. building, surveying and logging 
operations wants a new position. He has good health, 
a college education, industry. He believes himself to 
be absolutely reliable. 

Address “T, 22,°" care American Lumberman. 


WANTED—TO LEARN RETAIL LBR. BUSINESS. 
Young man, age 26, forestry college graduate, now em- 
ployed, wants work in a retail yard, with opportunity 
to learn the business. 

Address “T, 9," care American Lumberman. 


BOOKKEEPER 
Experienced retail lumber and building material man 
wants position as bookkeeper. Southern states or South- 
west preferred. Available March 10th. 
Address ““T, 8,’’ care American Lumberman. 











THE BEST WAY TO GET EMPLOYEES 


Is to send an advertisement to the American Lumber- 
man, as the ads are read each week by people wanting 
employment. AMERICAN LUMBERMAN, 431 8S. Dear- 
born St., Chicago, Ill. 





LADY STENOGRAPHER 
With five years’ lumber experience wants position. 
Address “tT. 3,’’ care American Lumberman. 


EXPERIENCED LUMBERWOMAN 
Forty years old, seeks position as bookkeeper and assist- 
ant to sales manager or purchasing agent. A-1 firm. 
Big experience. Best references. 
Address “T, 4,"" care American Lumberman. 


ESTIMATOR OR MANAGER 
26 years’ experience, 19 as manager and estimator. 
Address “TT, 1," care American Lumberman, 


RIGHT HAND BAND SAWYER 
Open for position at once; 18 years’ experience on large 
fast mills, all kinds of timber, north or south. Age 40, 
clean habits, good references. Can get you the cut and 
grade or no pay. 
Address “T. 2,’? care American Lumberman. 


EXPERIENCED SALES MANAGER 
Buyer, wants position with manufacturer of hardwoods 
and cypress, or wholesalers. High class references. 
Address *S. 22,’’ care American Lumberman. 


WANTED—CLERICAL POSITION 
Young man, 8 years’ lumber experience. Prefer Chi- 
cago. Can report for work at once. 
Address “S. 30,’’ care American Lumberman. 


WANTED—POSITION 

Experienced superintendent, manager, salesman, in 
hardwoods, western pines and firs, construction and 
operation steam and electric mills, logging and logroad 
construction and operation, teams and skidders, Shay, 
Climax, Baldwin and Porter engines, American, Mc- 
Giffert, Brownhoist, Universal cranes, monorail, crane, 
and gravity system handling lumber. 

Address “S. 23,"" care American Lumberman. 


WANTED—POSITION AS STENOGRAPHER 
Or Secretary. Young lady experienced in lumber office 
work. Can furnish references. Prefer position in some 
southern state. Address P. 0. BOX 504, Moultrie, Ga. 


BAND SAW FILER WANTS 
Position. -Middle age. Strictly sober. 20 years’ ex- 
perience. J. L. ROBINSON, 
131 East Adams St., Jacksonville, Fla. 





























LUMBER SALESMAN 
Wants to make connection with good Southern Y. P. 
firm to sell on commission—or salary—their products. 
BOX 1514, Huntington, W. Va. 





LUMBER SALESMAN OF EXPERIENCE 
Located in heart of Oklahoma oil fields, wants to 
represent high class yellow pine manufacturer on salary 
and expenses. Have own car, wide acquaintance with 
largest buyers of rig timbers and lumber; can furnish 
highest references and can secure large and satisfactory 
volume of business. Correspondence solicited. 

Address “3. 17,’’ care Amereican Lumberman. 


FAIRLY EXPERIENCED YELLOW PINE 
Salesman desires connection with manufacturer or good 
wholesaler for Chicago or Cleveland territory. Salary 
or bonus arrangement. 

Address “TT. 31,’ care American Lumberman. 








WANTED—MANAGEMENT RETAIL YARD 
Would consider position as office or outside salesman on 
a basis of part salary and part commission. Have had 
many years’ all around lumber training and experience. 
Prefer Chicago or West Coast. If all conditions were 
satisfactory would be in position to invest some money 
in the proposition. 

Address “T 32,’ care American Lumberman. 


FIRST CLASS BAND 
Saw filer wants steady position, strictly sober, 20 years’ 
experience. 
Address 
SALES MANAGER OR ASSISTANT 
SALESMAN OR BUYER 
Am thoroughly conversant with cypress, hardwoods and 
yellow pine; selling knowledge of all woods. Success- 
fully represented large manufacturer in Chicago eleven 
years. Past two years representing wholesaler in Cleve- 
land where now employed. Accustomed handling large 
buyers as well as small. Practical all around common 
sense lumberman desirous connecting where advance- 
ment assured. 
Address 





“T. 38,’’ care American Lumberman. 





“T. 37,’’ care American Lumberman. 


LUMBER AND MILLWORK SALESMAN 
Wants situation in Chicago or vicinity. Have estab- 
lished trade. Young married man. 

Address “Rh. 29,’ care American Lumberman, 


ESTIMATOR WANTS POSITION 
Seven years experience. Age 26 years. Can come at 
once. Central States location pfeferred. Address, ‘‘R, 4,” 
care American Lumberman. 


A GOOD FIRM CAN PROFIT 
by my services; selling or buying, yard, factory or in- 
dustrial trade; good knowledge, all soft woods espe- 
cially Western Pines. Qualified by many years efficient 
lumber experience as road salesman and office executive 
including traffic, ete. Chicago headquarters preferred, 
Address “R. 5,’’ care American Lumberman, 


LUMBER GRADER WANTS POSITION 

Now ready to begin grading, just learned grades, under 
rules of Southern Pine Association. Will demonstrate 
grading, as I have just completed course of gradin 
prefer — behind planer. Will take interest fi 
work and make a good hand. Prefer grading yellow 
pine lumber. will trade for $80.00 per month. 

Address “R. 6,’’ care American Lumberman, 


EXPERIENCED MILL SUP’T, FOREMAN ETC, 
We are about to close our operation and wish to — 
our Master Mechanic, our Crate and Box Factory 
man, our Shipping Clerk and Superintendent of Man. 
ufacture, and our Planing Mill Foreman in suitable posl- 
tions. These men are high class in every respect and 
we can recommend them fully. Address 

GATES LUMBER COMPANY, 
ilmar, Arkansas. 


LOGGING RAILROAD SUPERINTENDENT 
Wants position, well experienred in modern logging and 
railroad equipment, pine or hardwood; can make invest- 
ment if agreeable. A-1 reference. 

Address “P, 25," care American Lumberman. 




















EXPERIENCED YOUNG LADY BOOKKEEPER ' 
Desires position with reliable concern. Six years 
experience in lumber and building material office. Can 
give best references. 

Address ““S, 18,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
In retail lumber yard. Experienced in sales collections, 
estimating and bookkeeping. Now employed. Desire 
change location. 
Address “§. 19,’ care American Lumberman. 


RIGHT OR LEFT BAND SAWYER 
Thoroughly trained and experienced, able to report at 
once. Address “BAND SAWYER,’ care American 
Lumberman. 











WANTED—POSITION WITH 
Good, reliable firm, as Supt. of Mill and Yard 
or from stump to cars. Twelve years’ experience in 
White Pine and seven years’ in Yellow Pine. Can also 
bring A No. 1 Woods Supt., Yard Foreman and Shipping 
Clerk. Can furnish best of reference. Employed now 
but desire change. Good, live firm in South preferred. 
Address “S$, 16,’’ care American Lumberman. 


POSITION AS MANAGER OR 
Assistant in good sized yard. Twenty years’ experience 
in all departments. 
Address “S. 10,"’ care American Lumberman. 


WANTED—BY FIRST CLASS BAND FILER 
Steady job, twenty years’ experience in all kinds of 
timber. A-1 reference furnished. Married. 

Address “LL, 29,’ care American Lumberman. 


EXPERIENCED TRAFFIC AND a LINE 
RAILROAD EXECUTIV. 
Desires connection. Five years’ ci as traffic 
manager; eight years as general manager Class 11 line 
with full charge all departments, including maintenance, 
purchasing and accounting; also with general lumber 











and industrial experience. 43 years of age. Highest 
references. 
Address “S. 5,’° eare American Lumberman. 





LOGGING SUPERINTENDENT 
Twenty-five years’ experience, teams and skidders; have 
logged hardwood and pine; can furnish good references. 

Address “TL, 31," care American Lumberman. 


EXPERIENCED MILL MAN 
Plan work a specialty. Ability to execute all phases of 
the millwork business. 
Address “Ss. 1,’’ care American Lumberman, 


SAWMILL MANAGER 
Wants position with reliable yellow pine operation in 
south, Prefer working direct for owners. Age 
Have had twenty years’ experience in yellow pine and 
am familiar with every detail from stump to car. Am 
thorough systematizer and office manager. Will furnish 
best of references. In good health and steady, hard 








worker. Looking for permanent connection with in- 
vestment. 
Address “S. 2,’? care American Lumberman. 





SASH AND POOR MAN 
Desires connection with first class lumber or sash and 
door house as executive, office man, buyer etc., whole- 
sale or retail, 
Address “Tt. 28,’’ care American Lumberman. 


POSITION AS COST MAN WANTED 
With sash and door or lumber firm. Can use C. B. A. 
Experienced. 
Address “R. 22,’ care American Lumberman. 


TRAINED & EXPERIENCED ACCOUNTANT 
with ability, integrity and industry intends making a 
change and wants connection with lumber manufacturers 
or wholesalers. Six of my seven years experience in 
the lumber business has been on accounting work in its 
different phases, so am confident my services will prove 
satisfactory. My present position is secretary-treasurer 
in Canada, and want new location to be in border 
States. Am 25 years old, unmarried, have good health 
and can furnish credentials. Correspondence confidental. 
Address ‘‘R. 3,’’ care American Lumberman, 











FORESTRY COLLEGE GRADUATE 
With five years’ practical woods experience desires 
work training for and leading to position as lumber 
salesman. Now employed. 
Address “Pp. 52,’ care American Lumberman. 


WANTED—POSITION AS SAWMILL FOREMAN 
Pine or hardwood. A No. 1 reference furnished. 
Address “P, 49,’" care American Lumberman. 


WANTED—POSITION AS MILL BUILDER 
Experienced in constructing both band and circular mills. 
Can furnish A-1 references. 

R. H. SHIPP, Cortelyou, Ala. 


MANAGER OR GENERAL SUPERINTENDENT 
Proven ability as yellow pine sawmill operator, manu- 
facturing and shipping. Also timber estimating and 
buying—logging, with teams or skidder, logging railroad 
building, open for employment March Ist, because tim- 
ber exhausted. Present connection past five years. 


References. 
Address J. FRANK SIKES, Westlake, La. 


WANTED—POSITION AS LOGGING OR 
Mill superintendent. Salary or cost basis. Can go any- 
where. What have you? 

ddress “H. 3,’ care American Lumberman. 


POSITION WANTED 
Employed twelve years as general manager of large 
capacity hardwood operations, also six years in produc- 
ing and marketing yellow pine and west coast woods. 
0. BOX NO. 727, New Paltz, N. Y. 




















DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in-the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement. 


AMERICAN LUMBERMAN, 
431 South Dearborn St., Chicago, III. 

















WANTED—IN GOOD MATERIAL ONLY 


3 cars 8/4 No. 2 Com. & Btr. gen. 
3 cars 4/4 FAS plain red oak dry. 
2 cars 4/4 FAS plain sap gum dry. 
Terms 80% cash against S/P and B/L. 

ROBERT ALLBRIGHT, Minneapolis, Minn. 


CEDAR POLES 
Desire to establish connection with independent pro- 
ducer capable of quantity production. Rail shipments. 
THE CORNPLANTER LUMBER CO., Warren, Pa. 


WANTED—DIMENSION STOCK 
15 to 20 cars 5”x114"x4’ No. 1 yellow pine lath, to be 
shipped by April 1, 1925. Can buy two cars per month, 
sound soft wood crating stock. Dressed to %” and cut 
to dimension. Sizes, 24%4”-3” and 4” wide and 8” to 
50” long, running heavy 30” to 40” long. Quote f. o. b. 
mill, naming shipping point and kind of wood. 

Address 1011 LAFAYETTE BLDG., et Mich. 


POPLAR LOGS WANTE 
First class stock, 18” and up in yoni eg Also 4/4 Dry 
Beech, Log Run, full thickness. Write 
CONROY- BUCHANAN LUMBER CO., Femestown, N. Y. 


WANTED 
Five hundred cars walnut logs. Eight inches and up 
diameter, eight feet 4 up long. We inspect at ship- 


ping point and a! cash 
EO. W. HARTZELL, Piqua, Ohio. 


hickory dry. 

















liewmi ll 


_—_— 


— ee SS Co anas'co 


“= 


